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Selling Screens Promotes Community Healthfulness 


Considerations of beth health and comfort require the use miserable for the occupants of unscreened houses. As con- 
of more and better screens than are commonly deemed neces-_ veyors of disease mosquitoes are not to be ignored and the 
sary by home owners. Few folks screen carefully enough to danger is serious enough to warrant screening them out of 
keep flies, mosquitoes and other insects out of their homes; homes on that account alone; and little enjoyment can be got 
for many of those who know the need of ventilation do not out of porches during the summer period unless they are well 
realize the danger from flies screened against mosquitoes. 


as filth carriers ‘and both flies meer Ses eSeSeSeSeSeSeSeGes Screening of windows and 


and mosquitoes as carriers of doors not only keeps flies away 

disease. Screening in order to from the inmates of the houses 
Screen Out 

Summer Insect Pests 
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be effective must be thoro-go- and thus relieves them from 
ing; ill-fitting window screens the annoyances and dangers of 
and doors and a window or contagion, but the screens de- 
door here and there without prive the insects in part at 
any screen at all make the least of food that is necessary 
sereening that is done practi- to their propagation. Giving 
cally worthless. multitudes of flies ready ac- 
Folks that would shut out a cess to an abundance of food 
person afflicted with contagi- is not the way to get rid of 
ous disease and who think it them. Screening may be used 
acrime to ignore a quarantine also to advantage in keeping 
yet admit to their homes thous- flies away from brea 
ands of flies, every one of places if other conditions fa- 
which is a carrier of filth and vorable to breeding can not 
many of which are carriers of be got rid of. , 
disease. The mere thought of Most reforms and most com- 
a fly’s breeding place is nau- munity betterments owe their 
seating ; and the sight of one of origin and their success to the 
these insects crawling over the initiative and the activities of 
food or the person of either somebody in the community 
adult or child ought to cause itself. If the people of a com- 
anxiety lest it is messenger munity are to be brought to a 
of death. proper appreciation of the 
Of course flies and mosqui- dangers of unscreened doors 
toes can most readily be got and windows and of the com- 
rid of at their breeding places; forts to be derived from 
which in the case of flies are screened porches somebody in 
always collections of filth, any- the community must assume 
thing from manure heaps to the task of making the facts 
umentionable places. Fig- known to them. The lumbher- 
ures are inadequate to express man can perform this service 
the prolificacy of the common to his community with profit 
house fly; it should suffice to to himself by premoting the 
say that the progeny of a sale of screens. it is his prop- 
single female in one season has er function ; fur even if owners 
been estimated at 5,598,720,- and ocenpants of houses al- 
000,000. There need be no ready knew the value of 
surprise therefore that flies sereens they would still have 
rs numerous when it is known : yc old ego — 
at a single female that sur- ye Obtained. the lumber- 
Vives the winter is emai to man wishes to sell screens he 
"populate a community. must Spr pies ferme rea 
lle mosquitoes are not so means 0 11 
humerous as flies nor so seri- The Home Lumber Company kind, and the only kind of 
ous a menace to health, they publicity that counts nowa- 
are plentiful and ageressive 2525252 525e525eSe5ese5e5eSeSe5eseseSe5eSeSeseseSesese soso SeSeSeSeSeSeSeSeSeSesesasesesaga, clays is the kind that is timely 
enough to make life in summer Advertisement prepared by AMERICAN LUMBERMAN for use by retailers (Concluded on Page 49.) 


@ You can destroy the breeding places of Flies and 
Mosquitoes, as well as trap and kill many of them 
—and you ought to do so. But there will still be 
enough of these pestiferous insects left to make 
summer comfort out of the question if you don’t 
screen them out of your home. 


@ Flies and mosquitoes work in relays; flies by day 
and mosquitoes by night; and then there are the 
moths and other night flying insects. Your only 
protection from their assaults is screening of win- 
dows, doors and porches. 
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@ The annoyance caused by flies and mosquitoes 
is reason enough for screening them away from 
folks; but that is a trifle compared with the terrible 
losses in health and life they cause as carriers of 
disease. 


q You must screen early because a single last year’s 
left-over mother fly can populate a whole neighbor- 
hocd. Mosquitoes also are prolific. 


@ Better let us measure your windows for screens 
today; doors, too, of course; and you'll be wise to 
make a summer room of that porch by screening. 


@ We are at your service and we'll do the job right; 
but remember flies and mosquitoes start early in 
the spring and work fast. 


Let us head them off 


for you with screens. 
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Lumber 
Lath 
Dimension 


HARDWOODS— 


Band sawn 

Kiln dried 

Rough or Surfaced 
3%" and thicker 


VENEERS— 


Door, Panel, 
Piano Rim, 
Cypress Battery 
Stock 


_MIXED WITH— 
OAK FLOORING 
“Chickasaw 





QUALITY € 
SERVICE 
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A Rare Opportunity for 


Buyers of Cypress Lath 


We can ship you at once any quantity of 


CYPRESS LATH desired. 


It is carefully 


manufactured on the most modern ma- 
chinery and is uniformly excellent. This 
is a rare buying opportunity. We can 
also give you unsurpassed service on 


HARDWOODS, VENEERS 
CYPRESS, OAK FLOORING 


We load in straight or mixed cars, our 
kiln-drying capacity is one million feeta 
month, and our expert traffic depart- 
ment protects you against costly trans- 
portation delays. Order today while our 
selections are unbroken. 


General Offices: 
MEMPHIS, TENNESSEE 


JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 


Chicago Offices: 
25 N. DEARBORN ST. 
























































Buy Mixed 


Cavloads 


Mixed carloads make it possible for re- 
tailers of lumber to operate on a smaller 
investment. They assure him clear, fresh 
stock at all times and a quick turnover. 


Our unusually large hardwood timber hold- 
ings, located in the heart of the Appalachian 
Region, consist of more than twenty varie- 
ties. Every phase‘ of our production—log- 
ging, manufacturing and _ shipping —is 
handled within our own organization. 


These advantages, together with the fact 
that our mills are located tributary to five 
great independent railroad systems, enable 
us to render our customers a prompt, de- 
pendable and uniform service on either 
rough or dressed lumber. 


Ask our Representative or write us for quotations 
on Appalachian Hardwoods and Oak Flooring. 


W. M. RITTER LUMBER COMPANY 


General Offices —-COLUMBUS, OHIO 
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That is What 
Buyers Say 


about our specialized lumber sales 
service which eliminates all guess- 
work as to grades. You, too, will 
approve our service once you give 
us a trial on an order for 


Northern Hardwood 
and Hemlock Lumber 


All orders are invoiced directly 
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GRAND RAPIDS, MICH. 
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aS from the mill making shipment. 
: EB This enables you to positively check 
eel the quality and grades on all ship- 
Sal ments. 

aE : Investigate our service today ‘ 
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UMBERING DIFFERS FROM NEARLY all other industries 
in that its methods and costs of manufacture are determined 
by and must be adapted to a diminishing supply of raw ma- 
rial. When timber was abundant near the consuming centers 
only the choicest of the trees and only the best of the products from 
them were acceptable to distributers and consumers, and of course 
the rest were left in the woods. Owing to this fact, the decline in 
supply has been noticed more in quality than in quantity; and the 
umber manufacturer has of necessity cut individual trees and 
Species of wood that in an earlier time he would have left in the 
forest. The distributer and user also have been brought face to 
face with the necessity of buying what the millman must cut. 
Shifting of timber supply both as to locality and as to species 
48 Involved factors that have necessitated higher prices for lower 
gtades, without returning greater profits to producers and distrib- 
uters, Thruout the industry, from the tree to the most remote 
and insignificant user of wood, everybody has been compelled to 
sant his demands upon the forest to its changing character; and 
¢has had to do so more than once. Retailers and farmers, as well 
48 other users, in the middle West who formerly would hardly con- 








Lumbermen Must Adapt Practices to Changed Conditions 


sider any wood other than northern white pine have since become 
reconciled to the use of hemlock, southern pine and fir and other 
western woods either in succession or in combination. Also users 
of hardwoods have found it practicable to use not only inferior 
woods but lower grades than formerly. 

In these numerous and vital changes the burden first has fallen 
upon the manufacturers, whose efforts to introduce new species 
and to induce the use of lower grades and shorter lengths have been 
resisted by distributers and users who, tho they may have seen the 
necessity of accepting them some time, yet wished to postpone the 
day as long as possible. Of course, the logical procedure would 
have been to use each class and species of wood where it was suit- 
able, reserving the best for uses where it was indispensable and 
making a wider use of the inferior grades and species where they 
fulfill all reasonable requirements. 

This process of adaptation is still under way, and both distributers 
and users are called upon to meet changed conditions over which 
nobody has any control. What some of the recent changes have 
been and their significance to all branches of the industry were well 
presented at the annual of the Lumbermen’s Association of Texas 
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last week by H. T. Kendall, sales manager Kirby-Bonner Lumber 
Co., in an address which appears on page 44 of this paper. 

Incidentally to his main theme, Mr. Kendall made a plea in 
behalf of standardization, stressing the fact that the movement 
needs the assent of retailers to succeed. In this connection the fact 
should be noted that the shifting character of the lumber industry 
has led to vast progress in real conservation and as a result of 
scientific experiment and research the field of knowledge regarding 
wood and its uses has been greatly enlarged. Most of this work 
has appeared to be in behalf of manufacturers but it should in fact 
redound to the benefit of the industry as a whole. However, little 
benefit will be realized unless all branches of the trade, including 
distributers and users as well as manufacturers, inform themselves 
regarding the possibilities of conservation developed by research 
and give practical application to them in lumber uses. 

Eventually, as standardization and the facts on which it is based 
become a part of the established practice of the lumber industry 
and as the science of wood becomes the every day knowledge of 
lumbermen, stability will largely take the place of fluctuation, and 
demonstrated values of the various species will supplant whim and 
prejudice in determining the stock to be bought and used. While 
the intrinsic qualities desired can not be grown in wood as they can 
be mixed in some other products, science is performing wonders in 
making known to the industry facts that are essential in determin- 
ing the proper use of wood. The modern lumberman must keep 
abreast of scientific developments, therefore, in order to do justice 
to wood and serve the industry and the community properly. 


Teaching the Truth About the Constitution 


AKING THE CONSTITUTION OF THE United States was 

a serious business; adopting it was a still more serious 

job; perpetuating it has become of late years a vital matter. 

If anybody reading these words be inclined to doubt whether the 

Constitution now is safe let him ask the first ten citizens he meets 

one question about one provision of the Constitution, that of amend- 

ment, for example, and note the real knowledge of the subject 
displayed in the reply. 

One may well ask whether a person can possibly know when the 
Constitution is endangered if citizens do not know its provisions 
and principles. Those who have given the matter any thought 
have commonly rested in the security provided by the Supreme 
Court; but recent occurrences may well cause uneasiness with re- 
spect to the adequacy of even that safeguard. 

Most discussions of constitutional and governmental questions 
are relegated to law courts and political assemblies; common folks, 
and business men if they do not happen to fall in any of those 
classes, are unlikely to hear or participate in such debates. Boys 
and girls in the public schools receive instruction in civics, but. not 
of a kind or to an extent adequate to the requirements of intelligent 
American citizenship. Teaching of civics that does not include an 
intelligent and sympathetic emphasis of the principles of free gov- 
ernment as embodied in the American Constitution violates both 
the spirit and the letter of the law requiring such instruction. 

Many men high in the counsels of American industry have real- 
ized the need of a more general understanding of the Constitution 
and government of the United States, especially in relation to human 
liberty and progress. Lumbermen have been especially apprecia- 
tive of this need, a fact that has had frequent demonstration in 
patriotic addresses before their conventions, where repeatedly place 
has been found on crowded programs for authoritative discussions 
of civic questions. With becoming modesty the AMERICAN 
LUMBERMAN recalls printing on its front page in facsimile the 
Declaration of Independence and publishing in its pages as well as 
in booklet form the full text of the Constitution itself. 

It is with a great deal of pleasure therefore that attention is 
directed to a movement, originating with lumbermen and promul- 
gated at New Orleans, La., at the banquet in connection with the 
annual conventions of the National Lumber Manufacturers’ Asso- 
ciation and the Southern Pine Association, designed to encourage 
study and understanding of the American system of government 
and the principles of liberty. 

At the meeting referred to, as reported in this paper, it was pro- 
posed to form an association, the avowed purpose of which is to 
promote in the United States a general observance of the week of 
Sept. 17 as the anniversary of the framing of the Constitution by 
a study of that document with a view to bringing about a more 
general understanding and appreciation of the principles of liberty 
which are embodied in and made secure by it. With the funds 
pledged at that meeting the Constitution Anniversary Association 
has been organized and headquarters established at 28 East Jackson 
Boulevard, Chicago. Harry F. Atwood is president and Louis A. 
Bowman, treasurer. 

As Mr. Atwood has addressed many lumbermen’s gatherings, his 









work in behalf of American institutions is well known thruoyt 
industry. The organization just formed is designed to multiply 
thousand fold the work that he has been doing almost alone P 
many years; with the advantage of his knowledge and experig,, 
to direct it. While the Constitution Anniversary Association 
not a lumbermen’s organization, it received its initial impetus f, 
lumbermen, and its sponsors ask their fellows in the industry 
give it their moral and financial support. Memberships are of th 
classes: Annual, $5; sustaining, $10 or more; founding, ¢; 
Many founders’ memberships were pledged at New Orleans } 
many more are needed. Lumbermen may obtain from national he, 
quarters additional information if desired; but the need of prox 
allegiance and support is urged. Checks should be made paygj 
to the association. 






































Hoo-Hoo Becomes Champion of Foresty 


0O-HOO IS UNIQUE, being a fraternal organization why 

membership is restricted to lumbermen. It is not easy tog 

plain to outsiders the function of Hoo-Hoo; perhaps, becay 
Hoo-Hoo stands for everything that is best for lumbermen and }; 
the lumber industry, which is a large order. But Hoo-Hoo }; 
come across. 

Sentiment is a prime factor in the Order of the Great Bla 
Cat; it touches its members on their friendly, human side, bringigj 
men together in a brotherly relation. Hoo-Hoo neither buys y 
sells lumber; but it brings together in friendly contact both buye 
and sellers. It owns no trees and grows no timber; but it is great 
interested in all that advances the prosperity and promotes ty 
happiness of those who do. 

Lumbermen who know Hoo-Hoo were not surprised when ti 
Order espoused the cause of forestry a few months ago by declaring 
its desire to help in the formation and enlightenment of publf 
sentiment with respect to forestry in the United States in order thy 
the lumber industry may be perpetuated. 

Declarations are all well enough in their way, but many of ther 
end in words. Not so with Hoo-Hoo’s declaration, for the Orde 
has taken steps to make its declared purpose effective. Workin 
thru its members and lumbermen generally Hoo-Hoo aims to stir. 
ulate interest in tree planting by giving away trees. The plani 
explained in a brief news note on page 56 of this paper. 

Forestry needs popular support to succeed, and first of all i 
needs the support of lumbermen. Tree planting is not forestry; 
but it is a step toward an understanding of tree growing an 
protection, which is forestry. Lumbermen to whom Hoo-Ho 
plan of tree distribution is presented should not overlook its at 
vantages to them as well as its significance to the cause of forestry, 
Everything that can be done to increase interest in and understant. 
ing of forestry in its relation to the supply of wood as a buildiy 
material should be done; and lumbermen should be the first to at 
in their communities. Hoo-Hoo’s plan already has been used on: 
very large scale by a clothing merchant in Rockford, III., as % 
ported on the front page of the AMERICAN LUMBERMAN of Aug. I! 
1922. The success achieved by that public spirited citizen shoul! 
be an inspiration to lumbermen. If a few thousand lumberma 
thruout the United States will give away a few hundred tre 
each year as proposed by the Hoo-Hoo plan the benefits to them 
selves, to their communities and to the cause of forestry wi 
abundantly justify the trifling cost. 





Training Raises Service Standards 


URING PERIODS OF RAPID FLUCTUATION in labor ¢ 
mand frequent changes in personnel are not easily avoidel 
but where skilled and intelligent service is required the co 

of training new men should not be disregarded. When contact wit 
patrons is concerned lack of intelligence and knowledge of the bus 
ness on the part of employees may go a long way toward nullifyim 
efforts of the executives to improve the service and expand tl! 
business. Most buyers seek information and everybody prefers ¥ 
deal with intelligent and competent employees, especially whet 
buying merchandise of which he knows little. The service that fol 
lows the taking of an order is really an important part of the sale 
itself. 

Because of the relation between securing an order and filling * 
something like teamwork between the sales force and the office ant 
delivery forces is indispensable to the upbuilding of a business; this 
is especially true of the lumber business, both wholesale and retal 
distribution. ‘Intelligence must mark the handling of orders fro!) 
start to finish of every sale; and ignorance or indifference anywhet 
along the route may cost much more than the difference betwe? 
the wages of trained and untrained employees. J 

It may be practicable so to organize a business as to carry" 
on with a minimum of intelligence and training among employe 
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the modern department store is the highest achievement in that 
direction. But the inadequate service of the department store is 
a byword; for such stores are not organized, manned and conducted 
to cater to the tastes of discriminating buyers. While they may 
train their workers, their policy in general is to give a uniform 
service, generally bad, that takes no note whatever of the tastes of 
the individual buyer. 

Every mistake adds to the cost of doing business and not all mis- 
takes can be or should be passed on to the customer. Not all in fact 
are known at the time they occur, and when they come to light it 
is too late to avoid the loss involved. Besides the mistakes, the ad- 
ditional time consumed by the inexperienced and the incompetent 
is in itself a drag that lowers the average efficiency of the force; 
and this, together with the task of teaching new helpers, is a burden 
that disheartens the experienced. 

The average employee learns only as occasion requires; he makes 
little conscious effort to improve. As a consequence he gains knowl- 
edge of the business only by experience, which is indeed a costly 
method, for which the employer pays. Errors that occur under such 


conditions. are not properly chargeable to the worker, for he must 
learn as he goes. Where no systematic training is given by execu- 
tives and the teaching of new employees is left to anybody who 
happens to be near enough to answer a question or give advice 
the instruction is likely to be haphazard and may be expected to 
perpetuate all the defects of old methods without introducing new; 
whereas systematic and competent instruction affords opportunity 
for introducing new methods and eliminating old. Systematic in- 
struction will thus raise standards, while haphazard instruction can 
hardly fail to lower them. 


With the increasing complexity of building has come a demand 
for more intelligent service from lumbermen, and to meet this new 
condition nothing short of high ideals of service will serve. The 
vast improvements in methods of selling must be supplemented 
with better office and yard service; the entire force must be made 
a unit for service, and this can hardly be effected in any other way 
than by frequent conferences and by systematic instruction in the 
details of the business and in the policies of the business 
organization. 

















Small Decrease in Orders Noted 


‘Special telegram to AMERICAN LUMBERMAN] 

WaAsHINGTON, D. C., April 19.—Telegraphic 
reports received today by the National Lumber 
Manufacturers’ Association from regional soft- 
wood associations covering the lumber movement 
for last week show that shipments and produc- 
tion were on a par with those of the week be- 
fore, while a small decrease was recorded in 
orders. Production and shipments are substan- 
tially in excess of those for the corresponding 
week of last year—thirty less mills are repre- 
sented in the reports for last week than the week 
before. 

Production last week, 379 mills reporting, ag- 
gregated 247,160,574 feet against 247,010,659 
feet the preceding week when 409 mills reported 
and 196,986,976 feet for the corresponding week 
last year with 377 mills reporting. Shipments 
last week were 251,839,637 feet against 251,- 
335,683 feet the week before and 213,598,422 
feet the corresponding week last year. Orders 
last week were 233,272,554 feet against 242,- 
647,726 feet the week before, and 234,672,359 
feet the same week last year. 


Last week 126 mills of the Southern Pine Asso- 

ciation reported production of 65,195,764 feet 
against 69,049,969 feet the week before with 
129 mills reporting. Shipments were 71,666,603 
feet, against 73,841,549 feet. Orders were 64,- 
416,783 feet, against 65,610,871 feet. 

One hundred and thirty-five West Coast Lum- 
bermen’s Association mills last week reported 
production aggregating 114,288,359 feet, against 
106,843,921 feet, 136 mills reporting the pre- 
vious week. Shipments totaled 118,922,717 feet, 
against 111,651,011 feet. Orders were 113,689,- 
836 feet, against 111,503,815 feet. 

Discussing the returns, the National Lumber 
Manufacturers’ Association says: 

The excess of accumulated orders over shipments 
80 far this year is 171,000,000 feet, and over pro- 
duction, 670,000,000 feet. 

For the last fifty-two weeks the reported ac- 
cumulated orders exceed shipments by 826,618,000 
feet; during the same period shipments were 100 
and orders 107 percent of actual production. 

For the 379 reporting mills new business ac- 


cepted was 94 and shipments 102 percent of pro- 
duction. 


The southern pine mills’ percentages of produc- 
tion are 99 for orders and 110 for shipments, and 
for the Douglas fir mills they are 99 and 104, 
Tespectively. 

f the reporting mills, 347 report normal pro- 
duction, compar¢d with which last week’s produc- 
po was 104, shipments 109 and orders 100 per- 


The North Carolina Pine Association com- 
ments in its report from Norfolk, Va., on an 
aspect of the labor situation that is said to be 
troubling practically all lines of industry in the 

uth; viz., the migration of negro labor north- 
Ward in response to the general industrial re- 
vival: ‘‘The migration of labor north is seri- 
ously interfering with production,’’ says the 
teport. ‘‘The car supply is becoming better 
and shipments are not being seriously restricted. 

vere rains during the last week, coupled with 


shortage of labor, have materially reduced the 
log supply and there now seems to be little hope 
of securing much, if any, improvement in the 
way of increased mill stock.’’ 

The Southern Pine Association telegraphs 
from New Orleans: ‘‘ Unfavorable weather over 
sections of the South last week resulted in a 
decrease of production in southern pine of more 
than 3 percent as compared to the previous 
week. Out of eighty mills reporting running 
time only forty-five were enabled to operate full 
time. Orders increased slightly, and shipments 
showed a small decrease, indicating that the 
car shortage is still affecting deliveries.’’ 


The California White & Sugar Pine Manufac- 
turers’ Association reports that the labor supply 
is plentiful, the car supply normal, the log 
supply fair, weather stormy, and condition of 
stocks low with an unusual demand for shop 
lumber. 


Passes Reforestation Tax Bill 


[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., April 19.—The Minne- 
sota house of representatives last night passed 
the senate bill providing for a constitutional 
amendment to permit a limited tax levy on pri- 
vate lands set aside for reforestation purposes. 
The bill now goes to the governor for his ap- 
proval. 


Reviews National Business Situation 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., April 19.—According to 
early figures received by the bureau of the cen- 
sus, the record productive activity in both raw 
and finished products occurred in March, while 
an increasing demand apparently consumed the 
goods produced without an appreciable increase 
in stocks. 

The total of building contracts awarded in 
twenty-seven northeastern cities was $334,000,- 
000, or 14 percent greater than a year ago. Resi- 
dential construction, in point of value, was 
greater than during any previous month on 
record. 

Production, shipments, new orders and un- 
filled orders for oak flooring in March were the 
greatest on record, while stocks on hand were 
practically the same as on Feb. 28, but 10 per- 
cent less than a year ago. 


‘¢With newly established peaks in production, 
sales and consumption of goods,’’ says the De- 
partment of Commerce summary, ‘‘the future 
course of business conditions is seen by the de- 
partment as determined largely by the advance 
of the business community thru the lessons 
learned in 1920, and the correctives recommended 
by such reports as that of the committee on un- 
employment and business cycles. The present 
situation is more advantageous than in 1920, 
as the index of wholesale prices is 35 percent 
below the 1920 peak, with production at least 
equal to the 1920 peak.’’ 


Wholesalers Testify at Fir Inquiry . 


[Special telegram to AMERICAN LUMBERMAN] 

PorRTLAND, Ore., April 18.—The Federal Trade 
Commission’s investigation of the alleged lum- 
ber combine on the Pacific coast was resumed 
here Tuesday. Wholesale lumber dealers testi- 
fied that they were not aware of any combine; 
that they continually found variance in prices 
quoted by the mills, and that lists served only 
as a basis price to work by, with a great saving 
in telegraph: tolls. The difference in prices 
quoted, it was brought out, was as wide as $5 a 
thousand on dimension and $5 to $10 on uppers. 


Late Start Will Curtail Production 


MINNEAPOLIS, MINN., April 16.—Because of 
among lumber dealers generally in Minneapolis 
a persistent rumor at Minnesota Transfer and 
that lumber was being offered on the entire 
Pacifie coast at $3 off the prevailing list, Archie 
D. Walker, secretary of the Red River Lumber 
Co., wired to the San Francisco office of that 
company making inquiry in regard to that re- 
port and to the situation generally on the Coast. 
In reply he received from the Red River Lumber 
Co. a telegram as follows: 

Late storms in California pine timber region de 
laying starting many sawmills. Reliable author- 
ities now predict July 1 the earliest the 1923 cut 
will appear on the market. Have referred your 
telegram to reliable selling sources who positively 
deny the report as contained in your wire. Late 
start, including Lat and shortage of labor, 
will reflect lesser production than last year. Ex- 
tremely small amount of factory or other dry lum- 
ber available in this region now. 

With this situation prevailing at sources of 
supply it does not seem likely that sufficient 
stocks will be available to cause any price redue- 
tions on account of stock accumulations at the 
mills. 

Missouri Yard Damaged by Fire 

Sr. Louts, Mo., April 18.—Word has been re- 
ceived here of a fire in the yard of Looney & 
Bloess at Sedalia, Mo., which did damage 
amounting to about $75,000. One large shed 
with its stock was destroyed. Eight or ten 
horses were burned to death and several motor 
trucks destroyed. 


Votes Approve Trade Associations 


The Chamber of Commerce of the United 
States has announced that approval of the 
existence of properly functioning trade asso- 
ciations for each important branch of industry 
and commerce was voted by business organiza- 
tions in a preliminary referendum canvas April 
13. 
Eight separate propositions concerning trade 
association activities were submitted, the af- 
firmative prevailing by good majorities in every 
ease. [The referendum was published in the 
AMERICAN LUMBERMAN of March 3, page 62. 
EpIrTor. } 
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Southern Pine Market Features 


Demand last week, as reflected by the South- 
ern Pine Association’s barometer, showed only 
a slight increase over the previous week; but 
the market has strengthened all around, due to 
weather conditions favorable to the early re- 
sumption of outdoor activities in the important 
consuming territories. The larger mills hold 
strongly to their lists, and the smaller ones, 
which recently have shaded the market some- 
what, are swinging into line. Good transit cars 
are selling readily, and the few that are left 
command higher prices. Most of the cars now 
afield, however, are poorly loaded and these are 
often hard to dispose of. Country retailers are 
coming into the market on a larger scale, but 
city yards continue slow buyers. One reason 
is that many of them are overloaded with stock, 
much of which is sold, however, for delivery as 
soon as jobs get under way. Unsold stocks in 
retail hands are generally low and will have to 
be replenished this spring. Another reason is 
that many dealers have enough material for im- 
mediate needs and, not expecting lower nor ma- 
terially higher prices later on, are not in a 
hurry to buy at mill quotations. They realize 
that their future needs will be sizable, and 
meanwhile are watching the market keenly for 
bargains. The conviction among distributers 1s 
strong that a few days of good weather will 
cause a considerable spurt in retail demand. 
Industrial trade is voluminous, being featured by 
a strong demand for railroad and oil field ma- 
terials. Long joists, timbers, ties and similar 
items are in very heavy request. While trade 
with Europe remains quiet, that with South 
America and the West Indies is of good size and 
attractive. A fair business is also transacted 
with Mexico, this being not only in railroad, 
oil field and mine material, but also in yard 
stocks. Heavy rains have continued to fall in 
southern pine producing territory and have been 
attended by floods and washouts, with the result 
that many operations have been closed down 
much of the time. Production last week there- 
fore showed a further decline. In orders on 
hand, still somewhat ahead of bookings, there 
has been a further slight reduction, but there 
has been very little if any improvement in stocks 
and these in many instances are in deplorable 
shape. The shortage of box cars continues to 
embarrass manufacturers, but ingenious use of 
open equipment has enabled them to maintain 
shipments on a fair basis, these last week ex- 
ceeding production by 10 percent and bookings 
by 11 percent. 


Factors in Southern Hardwood Trade 


Southern hardwood distributers characterize 
current demand as spotty. The recent decline in 
business, however, appears to be largely due to 
a part withdrawal from the market of the fur- 
niture industry and to slower buying on the part 
of interior trim makers, the result being some 
weakening in red and sap gum and in the upper 
grades of plain white and red oak. Reports 
state that the furniture industry is operating 
at or close to capacity, with good order files 
ahead and that, while sizable hardwood stocks 
have recently been acquired, these are rapidly 
being used up. The belief, therefore, is that 
the present lull will be of short duration. In- 
terior trim interests have provided for their im- 
mediate requirements, and evidently desire to 
look over building prospects before committing 
themselves further. Demand from the other im- 
portant consumers, notably the automobile, floor- 
ing and box industries, holds up excellently, 
while there has been a considerable broadening 
recently in takings by railroads, car builders and 
agricultural implement manufacturers. Export 
demand is well maintained at the recent high 
average, the United Kingdom being the leading 
customer, but some stock is also moving to the 
Continent. Logging in southern hardwood pro- 
ducing territory is still severely curtailed by 


heavy rains and flooded lowlands, and some mills 
are beginning to cut into their last log reserves. 
This means that production may be more or 
less curtailed before the woods have dried out 
sufficiently to enable additional log supplies to 
be got out. Heavy hardwood shipments are be- 
ing made, indicating much better car supply 
and an easing up of embargoes. Dry stocks 
have shown little or no improvement, and the 
present heavy movement of green lumber makes 
anything like normal supplies of dry material 
this summer improbable. There is, therefore, 
little prospect of a lower price level for some 
time. The prediction is general that the hard- 
wood market next fall will be some points higher 
than at present. 


The North Carolina Pine Movement 


Current statistics show a heavy decline in 
bookings by the North Carolina pine mills, to 
a point where during the first week of this month 
they touched 50 percent of normal. This falling 
off appears to be largely due to the fact that 
most current orders demand immediate ship- 
ment, which manufacturers as a rule are unable 
to furnish on account of their having little 
stock of any kind, and substantial files of old 
orders. However, as bookings have been con- 
siderably below production since the end of 
February, and as shipments meanwhile have 
been maintained at a high average, the mills 





Statistics on production, orders and 
shipments appear on page 52 





are making headway in clearing up these old 
orders, and it will doubtless be easier to place 
business soon. Buyers are cognizant of this 
fact, and are watchfully waiting. Inquiries are 
numerous, for both rough and dressed stock, and 
all signs indicate a brisk market this spring, 
after building once gets under way. The air 
drying mills have accumulated fair stocks, and 
the larger manufacturers expect some sharp 
competition from this source as summer ap- 
proaches, especially in the lower grades. They 
believe, however, that demand will be sufficient 
readily to absorb any surplus stocks and that 
prices will not suffer to any degree, but will hold 
at or near the present level. The transportation 
situation is still unsatisfactory for, while the 
embargoes against New England territory are 
less stringently applied, in that in effect on the 
Pennsylvania Railroad there has been no ameli- 
oration. 


Great Activity on the Coast 


A general increase in activity in the west 
Coast lumber industry occurred last week, when 
bookings rose slightly and production and ship- 
ments more markedly. All three of these factors 
are now on approximately the same level, and the 
market shows every element of strength. Cargo 
business is playing a large part in the current 
situation, averaging between 40 to 45 percent of 
total bookings. Reports from the Coos Bay pro- 
ducing section state that water shipments to 
Japan, the Atlantic seaboard, and particularly 
to California, are at a maximum, while local 
trade, here as everywhere else on the Coast, is 
good, and rail shipments show a considerable in- 
crease over this time a year ago. All mills in 
that region are operating full time, with several 
running two shifts or working overtime. Log 
production is at capacity and supplies are ample, 
but there is little surplus on which the mills 
could fall back in an emergency, and camps are 
being extended. All camps and mills in the 
Gray’s Harbor territory are in full operation. 
Foreign demand is good, that from Japan for 
squares and cedar being especially strong. Much 
lumber is also going to California, and rail or- 
ders are numerous. The mills are booked ahead 
sixty to ninety days and show indifference to 


Puget Sound mills report 4 
slight slackening in orders, but a strong marke, 
and undimmed prospects, and they are operatiy 
at capacity. They say that Oriental business jy 
being held back because of a lack of bottom; 
almost all available vessels being engaged in th. 
Atlantic seaboard, California and South Amer. 


new business. 


ica trades. Railroad and other industria] yp. 
quirements remain heavy, timbers and simil, 
construction material benefiting largely the. 
from. Shipments, by both rail and water, ax 
at a peak. Similar reports come from south. 
western Washington. In the Tacoma district 
production is 35 percent above single-shif 
capacity. Columbia River mills state that mor 
than half of the cutting capacity is on extr, 
shifts, with no surplus production in sight. 
Their cargo shipments are establishing new re. 
ords. Those in the Willamette Valley also ar 
in full operation and are steadily increasing out. 
put, as a big volume of orders is being booked 
and shipments are very heavy. It appears safe 
to reckon on the present remarkable mill activity 
being sustained indefinitely, and indeed on its 
being increased, in view of the fact that retail 
demand from the middle West and East is 
still restricted but is bound to increase very ma. 
terially as building operations develop mom 
heavily. The labor situation on the Coast is easy, 
tho here and there a shortage of skilled work. 
men is complained of. Orders having been 
heavily in excess of production so far this year, 
with the exception of two weeks in March, and 
shipments having continuously been ahead by a 
wide margin, the stock situation is increasing in 
seriousness, and buyers are sure to encounter a 
great deal of trouble in securing their require. 
ments this spring. Prices are holding up 
strongly, and have shown slight additional ad- 
vances on some of the scarcer popular items, 


Position of the Western Pines 


A steady improvement in the western pines 
industry is shown by current statistics. These 
show production to be rapidly approaching nor- 
mal, while bookings are within 10 percent of 
that mark and shipments are holding their ow. 
Marketable stocks have been increasing as last 
season’s cut is becoming dry, and while prices 
on many items consequently have been revised 
downward, there is neither a surplus of stock 
nor weakness in the market. Practically all 
mills in eastern Washington and northern Idaho, 
large and small, are eutting, with output greatly 
in excess of a year ago. The mills, with few 
exceptions, have several months’ supply of logs, 
and the drives are bringing in more. Summer 
camps are being opened, tho some operators will 
do little logging this summer. Reports from 
eastern Oregon and southern Idaho say that 
business is being offered beyond the capacity 
of the mills, with the result that some orders 
are being declined or accepted only for deferred 
shipment. The logging camps in this section 
are no more than keeping the mills going from 
day to day, winter weather still prevailing at 
the higher altitudes. Lumbering activity in 
central Oregon continues on the upward trend 
tho current output and shipments have never 
been surpassed. The Bend mills are operating 
extra shifts, and are adding to their logging 
camp capacities in order to keep newly install 
mill units going. The labor situation thruout 
the Inland Empire is satisfactory, tho skilled 
help is somewhat scarce. All the major and 
most smaller mills in the southern Oregon area 
are now running, several on a 2-shift basis, and 
production is establishing a record for this 
section. Most logging camps also are in full 
operation, and log output is at capacity. Favor 
able conditions obtain likewise in the California 
white and sugar pine industry. Inquiries are 2 
excess of available stocks, which are well cleaned 
up and can not be replaced before the new cut 
becomes dry around July 1. There is a short 
age of mill labor, and operations as a whole 
have had a late start this year. 
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Grading Rules for Logs 


From a tract of timber we have to cut we pro- 
pose to sell the large logs of white oak and yellow 
poplar, but have been unable to find any rules for 
grading them. Can you tell us what would con- 
titute the different grades? They run from 20 
inches in diameter up, and we will have approxi- 
nately 500,000 feet of them.—INQquiry No. 948. 

[This inquiry comes from a Tennessee com- 
ny. Several years ago the Southern Log As- 
gdation adopted the only rules at present 
jnown for the measurement and inspection of 
gs in the territory in which the inquirer op- 
sates. The inquirer has been sent a copy. 
—EDITOR. | 


Wants “Chittum” Lumber 

We are looking for a source of supply of 4/4 
“chittum’’ lumber in all grades, No. 2 common and 
etter. Can you tell us in what section this stock 
is produced ?—INQuIRY No. 953. ‘ 

[The above inquiry comes from a Pennsylva- 
tia firm. There are several woods in the United 
States that may be meant. ‘‘Chittamwood’’ is 
mother name for the American smoke tree 
‘Cotinus cotinoides). This tree is found in Ala- 
tama, Oklahoma, eastern Tennessee and Texas. 
Itis not of commercial importance. Buckthorn 
bumelia (Bumelia lyciodes) is sometimes called 
“‘ehittimwood.’’ This is a southern hardwood 
but like the preceding species is of no commer- 
al importanee. The silverbell tree is some- 
times known as ‘‘chittamwood’’ and this pre- 
wmably is the tree which produces the lumber 
the inquirer seeks. This tree has an extensive 
range. Jt is found from the mountains of west- 
em Virginia to southern Illinois, south to mid- 
dle Florida, northern Alabama and Mississippi, 
ad thru Arkansas and western Louisiana to 
eastern Texas. In many places it is merely a 
lage shrub and only in a comparatively small 
loeality does it reach commercial size. Saw size 
timber is found almost exclusively in the Great 
Smoky mountains in Blount, Sevier and Monroe 
counties, Tennessee. Any reader who has lum- 
ber of this character to sell will be put in touch 
with the inquirer on request.—EpiTor. } 





Properly Storing Sash and Doors 


We store our sash, doors and millwork in a 
metal clad building. At present we are carrying 
white pine and fir doors and occasionally we stock 
birch veneer doors. We also carry inside trim and 
nilwork. It is our intention to keep the doors 
if the building closed, tho this is not always done. 
We find that after being placed in a new home, 
the woodwork dries out and shrinks and the joints 
yen, Can this condition be overcome? Would it: 


essary to heat the space in which sash, doors 
and millwork are stored, but it should be kept 
as nearly dustproof as possible and should be 
well ventilated. Waste heat from the plant 
used to heat the office may be used to keep 
the stock in better shape. It should not be- 
come excessively hot or stuffy for either condi- 
tion will cause checking. Waste space above 
the office may be used for storage if availa- 
ble.—EDITOoR. } 


Dimension Stock Manufacturers 

Have you any record of the names and addresses 
of manufacturers of furniture dimension stock and 
handle and wagon dimension stock lumber?— 
Inquiry No. 914. 

[This inquiry comes from a New Jersey lum- 
berman, and he has been furnished with a 
fairly comprehensive list of firms interested in 
manufacturing hardwood dimension lumber of 
different kinds. The inquiry is published for 
the benefit of readers who may wish to com- 
municate with the inquirer——EDpIToRr. | 


A Problem in Oak Values 


We have a customer who wishes to sell from one 
to two cars of red and white oak. This material 
will run better than the average for this locality 
and the owner thinks that it will run quite a 
proportion clear. We have not seen the logs, so 
do not know what they are like. Could you give 
us an idea as to about what this class of material 
should be worth, cut as specified and loaded on 
ears here? Could you also cite us to someone who 
might be interested in it?—INquiRy No, 905. 

[The AMERICAN LUMBERMAN frequently re- 
ceives inquiries such as the above, which comes 
from a retail lumber company in Iowa. What 
actually may be realized from the oak in this 
case may only be determined by a careful in- 
spection of the logs or lumber. At this time 
the hardwood market is very active and the de- 
mand is keen and consequently such stock is 
much more salable than it is normally. Such 
stock as this is suitable for two classes of buy- 
ers; one class which will take the log run of oak 
and, the second class, wholesalers who make a 
business of purchasing lumber from smal] pro- 
ducers and who take this lumber into their yards, 
and grade and sort it carefully. 

The best way to get the most out of such logs 
is to obtain sawing specifications from a con- 
cern which will handle it and then follow those 
specifications carefully. Particular attention 
should be paid to the cutting, for improper cut- 

* ting is one of the greatest drawbacks to pur- 
chasing stock from small producers. It would be 


te advisable to erect a special building, installing” better also to ship this lumber green than to 


leating equipment? What action would this heat ~ 


attempt to dry it, for a great deal of fine hard- 


lave upon the wood in causing checking, splits, ‘wood is almost totally destroyed by improper 


warping and buckling, and at what temperature» 
-_ the storage room be kept?—INQuIRY No: 


[The above inquiry comes from New York. 
the inquirer states, as will be noted, that the 
sock is stored in a metal clad building. Mois- 
‘ure eollects on the cold surface of a metal 
wuilding and will drip upon the lumber and 
ullwork stored in it. At the same time the 
"ood will absorb more or less moisture from 
the air, the moisture content of wood varying 
mth that of the air to a certain extent. If 
sed for storage of lumber, a metal clad build- 
ug should be insulated inside with wood. 

The trouble may not be due to the method 
it storing the doors and millwork, but to the 
usthod of installing the heating apparatus in 
the building. If the air in the house isnot 
‘uficiently humid the wood will be dried out 
winter and will shrink. Stock that is too 
“ty when laid will buckle and warp later when 
It absorbs moisture from the air. Doors should 
,$lven a protective coating of varnish or 
paint upon all edges and it is a good thing to 
— back of millwork before it is put in 
Ordinarily, lumbermen have not found it nec- 


_ drying and piling. Consequently it is always 
best to have the work done by some company 

~ which has had wide experience. The inquiry is 
published here so that any interested reader 
may get in touch with the inquirer.—Eb!Tor. ] 





Creosote Is the Thing 


We have a customer abroad who is asking us 
whether we can recommend either a formula or a 
reliable manufacturer of a material to prevent the 
decaying of wood in posts and other building ma- 
terial which is placed in the ground in a wet part 
of Mexico where the rot is very rapid.—INQUIRY 
No. 904. 

[The above inquiry comes from a manufac- 
turer of machinery and equipment for veneer, 
sawmill and woodworking plants located in New 
York State. There are several ways of treating 
wood to make it resistant to decay but unques- 
tionably the best way to meet the condition out- 
lined by the inquirer is to pressure treat the 
wood with creosote. The inquirer has been re- 
ferred to the service bureau of the American 
Wood Preservers’ Association, but any manufac- 
turer of creosote or any company interested will 
be put in touch with the inquirer.—EpiTor. | 


Making Use of White Pine Waste 


Is there a market for spools, bobbins etc. in the 
United States and, if so, can you give me the names 
of possible buyers? Is there any special machin- 
ery available for this work? If so, can you supply 
name of manufacturer? We have large quantities 
of clear white pine waste ends which we believe 
could be utilized for this purpose—INequiIrY No. 
917. 


[The above inquiry comes from the West. In 


_the older sections of the United States, especially 


in New England, the use of white pine and other 
woods for the manufacture of a myriad of small 
articles is a sizable industry. Eastern factories 
being near large consumers have that advantage 
over western, tho raw material is not so plenti- 
ful in the East. Manufacturing and market- 
ing spools, bobbins and other small articles of 
wood constitute a special business. For example, 
one New England factory turns out 350 differ- 
ent kinds of brush handles, and the marketable 
articles that may be made of wood run into the 
thousands. To make such a wide variety of 
articles requires special machinery in many cases 
built for the purpose. Some New England 
factories specialize in making match blocks, 
which contain only perfect wood and are cut 
1% inches long. Match manufacturers buy 
these blocks, which are shipped all over the 
world. 

The inquirer has been supplied with more de- 
tailed information, which is omitted here for 
lack of space. The inquirer has also been given 
lists of buyers of spools and of manufacturers 
of spool-making machimery.—EDITonr. | 


Offers Bird’s-Eye Maple Log 

I have recently cut a hard maple tree which to 
me appears to be bird’s-eye. This opinion is con- 
firmed by Prof. Prentice, forestry department, Pur- 
due University. The tree is hollow at the base, 
but I think a good 10- or 12-foot log can be cut 
from it. The eyes and waves in the tree run the 
entire length and the wood is of a clear bright 
color. Can you tell me where I can sell it and 
what it should be worth?—Inquiry No. 929. 

[The above inquiry comes from an Indiana 
man, located about fifty miles from Indianapo- 
lis, A market for a bird’s-eye maple log 
would be found thru veneer manufacturers and 
the names of several have been given the in- 
quirer. The diameter of the tree and its free 
dom from knots will in part determine its value, 
which also depends upon its veneer producing 
qualities and these can be determined only by 
careful inspection. A tree which to a layman 
seems to show a beautiful grain may to an ex- 
perienced veneer man show just the opposite 
effect. The address of the inquirer will be fur- 
nished to those interested.—Ep1Tor. ] 


Western Hemlock Is Good Flooring 


Kindly advise me regarding the desirability of 
western hemlock for the manufacture of bevel sid- 
ing and flooring, especially the latter. The stock 
we have comes from Washington.—Inquiry No. 
950. 

[The above inquiry comes from a Michigan 
retailer. Altho western hemlock is obtainable 
in clear stock in large quantity, its manufac- 
ture into bevel siding has so far not been very 
large. The wood takes nails easily and holds 
them well, and if properly painted, it makes 
good siding. A very excellent feature of hem- 
lock is that the wood contains no pitch and as 
a consequence paint, stains and enamel take 
an exceptionally good hold upon it. The pro- 
duction of flooring from west Coast hemlock 
is steadily increasing as the wood makes ex- 
cellent flooring and when pieces are properly 
selected a very white and at the same time rea- 
sonably hard floor may be secured. In some 
eases west Coast hemlock flooring is being 
end matched and is meeting with a very good 
demand. Western hemlock flooring takes high 
rank among the softwoods used as flooring. 
—EDpIrTor. | 
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It would be surmised that the above subject 
would take us into a discussion of the inter- 
ests of mill and of dealer but, as their differences 
are few and mutual interests many, the main 
object of this brief talk will be to point out 
the necessity of a fuller codperation between 
mill and dealer so as to best serve the industry 
and the public. 


Dealer Takes 84 Percent of Pine Shipments 


It may be interesting to you to know that 
the Southern Pine Association recently made 
an investigation into the shipment of some two 
billion feet of lumber from southern pine mills 
during 1922. As far as Texas is concerned, the 
distribution was as follows: 


Percent 
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Assuming that the wholesalers’ distribution 
was the same as the manufacturers’ distribution, 
the retailers took approximately 84 percent of 
the shipments; the industrial trade, 6 percent, 
and the railroad trade, 10 percent. In the in- 
dustrial trade column are included all ship- 
ments to all woodworking factories, such as 
sash and door plants, box factories ete. 


It is also interesting to note that of these two 
billion feet, 27.3 percent was consumed within 
the five principal southern pine producing States. 
Retail distribution is larger in Texas than in 
any other State in the Union using large quanti- 
ties of southern pine. 

Of these shipments 22.4 percent was dimen- 
sion; 16.4 percent, flooring; 12.1 percent, 
boards; 10.4 percent, timbers, and 8.2 percent, 
shiplap. Of all the edge grain flooring manu- 
factured, 14.1 percent was shipped to Massa- 
chusetts, with New York a close second, taking 
12 percent. Texas was third with 6 percent. 
Texas consumed the largest percentage of ceil- 
ing shipped, while Ohio led the field as a con- 
sumer of drop siding. We could make an an- 
alysis of all of the figures, from which many 
interesting observations and conclusions may be 
drawn, but our time does not permit further 
discussion of this phase of the subject. 


Hopes Retailer Will Adopt Standard Sizes 


I desire to diverge just a little bit here to 
discuss the question of standardization of sizes. 
The retail trade of Texas will be called upon 
shortly to adopt, as a standard for 1-inch lum- 
ber, the new thickness of 25/32 of an inch. 
Unless the retailers are willing to codperate 
fully with the manufacturers and follow the 
plans laid down by the Department of Com- 
merce, all the efforts of the department and of 
the softwood manufacturers thruout the United 
States will come to naught. I earnestly hope, 
therefore, that when this new standard is finally 
put into effect, all of you will adopt it immedi- 
ately as a standard thickness for 1-inch lumber 
in your lumber yards. 


Production Costs Have Doubled in Few Years 


The real problem of the mill and the dealer 
results from higher values and increasing cost 
of doing business. We must keep our service 
commensurate with the growing sales value of 
our product. In the first place we must sell 
ourselves on the stability of values at approxi- 
mately their present levels. Frankly there is 
very little relief in sight. All of you are fa- 
miliar with some of the major items going into 
the increase of sawmill costs, such as long dis- 
tance logging, increase in labor wage scales, 
and the cost of supplies. The increased freight 
on our product to your lumber yard must not 
be forgotten. There is, however, another factor 
that is becoming more and more prominent in 
sawmill costs—the increasing cost of sawing 
small logs. In a study made of operating costs 


*Address delivered before annual conven- 
tion Lumbermen’s Association of Texas, 
Dallas, Tex., April 11. 
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[By H. T. Kendall, Sales Manager Kirby-Bonner Lumber Co., Houston, Tex] 


in a large southern pine mill, some remarkable 
facts were developed. It was found that it cost 
$6.16 a thousand to cut logs of 8-inch diameter, 
but only $1.60 a thousand to cut logs 24 inches 
in diameter. Further investigation disclosed 
that the average cost of sawing timbers was 
$1.30 a thousand; 2-inch lumber, $2 a thousand, 
and 1-inch lumber, $3.31 a thousand. Not only 
have costs increased because of the larger number 
of smaller logs coming to the mills, but a smaller 
percentage of clears is obtained from these small 
logs, and an ever increasing percentage of lower 
grades. Within a comparatively few years, pro- 
duction costs have increased from $9 to $18. 
These figures do not include any stumpage, and 
in considering lumber prices do not overlook the 
cost of carrying stumpage over long periods, or 
the present market price of stumpage to those 
mills which have made late purchases. 


Retail Costs Have Also Been Advancing 


While manufacturing costs have been in- 
creasing, retail costs have been increasing cor- 
respondingly. Roughly speaking, a decade ago 
your stock value would average about $25 a 
thousand feet. Today, $50 would be a con- 
servative figure. This greater investment, the 
increase in wages, and the expense of modern 
merchandising have increased your costs—I am 
informed by many retailers—from approxi- 
mately 12 percent on a $25 value to 14 percent 
on a $50 value, or 150 percent. There are many 
other reasons, common among which is the 
strange one that altho one man used to load 
a wagon with 2x4’s that cost $25 a thousand, 
it takes two men to load a wagon with 2x4’s 
that cost $50 a thousand. Then, too, there are 
your advertising expenses, your increased sal- 
aries, your auto trucks and auto deliveries, 
higher taxes, greater market risks, losses on 
experiments with substitutes, and losses from 
boom time credits. 


Experiments With Substitutes Expensive 


It is a very laudable thing for any lumber 
distributer to see to it that the best and the 
cheapest commodity is available for his trade 
but, before making an experiment and placing 
something new before ‘your buying public, be 
sure you have a meritorious article and an ar- 
ticle that will suit your particular local require- 
ments. I have in mind some white pine shiplap 
that was shipped to a very large north Texas city 
recently and used on a great many buildings. 
While white pine shiplap, under northern meth- 
thods of construction is perhaps entirely satisfac- 
tory, it was found that it would not do in the 
South because it was not strong enough to brace 
properly buildings being put up in accordance 
with southern standards. 


Couusels Against Unwise Credit Extension 


The question of credits will be better handled 
by another man on this program, but I want to 
say this: The present boom business offers an 
excellent opportunity for everybody to extend 
unwarranted credit. Another thing that should 
never be overlooked: The retailer should have 
some definite and positive maturity date with 
his trade, the same as the manufacturer has 
with him. The road to bankruptcy for a re- 
tailer, or for your customer, is unwise extension 
of time for payment. Both manufacturers and 
retailers can recall many instances of long time 
credits being given and, when the amount owed 
was finally required, losing a customer or fail- 
ing to make collections. 


Should Lay Foundation for Permanent Business 


So far as business is concerned, we are at 
present on top of the mountain. Everything 
looks rosy, and many of us are prone to forget 
that some day we will be required to descend to 
the level of normal competition. Are we going 
to be engulfed by the rising tide of costs and 
market values, or are we going to make some 
effort to do something for ourselves and lay a 
better foundation for permanent and lasting 
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is modern merchandising. Naturally the firg 
step in modern merchandising is a building stop 
that will aid in the proper care and displ 
of quality lumber, and provide space for th 
increased number of lines the retailer ig hanj. 
ling. Furthermore, it is a necessity in the ga) 
of completed homes. But if you are going 
content yourself with erecting and outtfittiy 
a building store and do nothing more, you woul 
be better off, your business would be better of 
and the industry would be better off if you woul 
save your money. Lumber can no longer 
simply distributed. It must be sold. Aeg 
said, twenty-six hundred years ago, that the 
good salesman must make his own market, anj 
it is therefore up to you to follow thru with 
your modern merchandising campaign, and no 
only get the business but develop the market, 


Manufacturers Offer Full Codperation fpsive, 


The question naturally comes to you, is the P’™ UP 
manufacturer codperating? How many of yu ye plan 
are using Southern Pine Association publica. 
tions? Here are three late ones. The little 
plan book, ‘‘Modern Homes,’’ has been before 
the retailer only a few months, but. several 
hundred thousand copies have been distributed, 
and tens of thousands of homes have been 
built from the plans in this booklet. There isa 
garage booklet, and if you will distribute it in 
your community it will make your customer 
want to buy a car so they can byild a garage 
from the plans in this book. There is another 
booklet entitled, ‘‘Southern Pine and Its Uses,” 
To my mind it is the most valuable piece of lit 
erature issued by the Southern Pine Association, 
and should be in every school room, in every 
library, and in the oflice of every technical man 
in your community. It is a liberal education, 
and it will provide facts and data for everyom 
interested, from the child writing a theme o 
the lumber industry to the architect and the 
engineer. Here, too, are some remarkable ind: 
vidual efforts. For instance, these pamphlets . 
and booklets issued by the Bruce people in 
Memphis, a beautiful booklet on heart flooring 
by the Exchange Saw Mills Co., Kansas City, 
and the magnificent dealer service made avail 
able by the Long-Bell Lumber Co., of Kansas 
City. There are many other manufacturers 
doing the same thing, and this literature I am 
showing you is simply that which happens tok 
available here in the hall at this moment. I 
would not be surprised to learn that the cost 
of all of this manufacturer codperation in dis 
tributing southern pine in the South alone woul 
be close to a million dollars, 


Furthermore, the mills are doing what they 
can to assist you by better manufacture, better 
trimming, better surfacing, better machine work 
and better care of the stock at the mills, so i 
will reach you in shape to be put before the 
public in an attractive and salable condition. 


Retailer Must Perform New Functions 


The big responsibility is now up to the retailer, 
and in the development of your business you 
have been accumulating responsibility. In 4 
measure you have been eliminating the middle 
man, and it is an economic fact that in elim 
nating the middleman you can not eliminate his 
functions. You are taking the part of the 
architect, the contractor, and the home financi#f, 
and adding these things to your service. 


Public Appreciates Building Service 


Does the public appreciate what you aft 
doing, and the real importance of the building 
industry to the community? I simply have t 
call your attention to the newspapers in Dallas 
Six years ago when we met in this city, the 
total publicity the convention received was * 
few inches in one column on the first page, with 
a continuation in the want ad pages for the 
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- fthe story. Today the great newspapers 
alas are publishing not columns but pages 
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jut this convention. Do you think the re- 
3 of Dallas received this publicity because 
;are good looking? Because they happen to 
prominent men in their community? Because 
it business interests here are large? Or be- 
ve they paid for this space? Absolutely no. 
enewspapers of Dallas appreciate the impor- 
eof the building industry. The lumber yard 


greater willingness of men to do hard work and 
the quality of the timber. Pine was practically 
the only timber cut. The green lumber was 
piled on the dock for immediate water shipment. 

Mr. Quinlan has not permitted the years to 
diminish his activities. He is at his office 
punctually every day and in season attends lum- 
ber conventions where he finds inspiration in 
meeting and discussing problems of the industry 
with old friends. When weather permits he 
makes frequent visits to every department of 
the plant and keeps in close touch with all de- 
velopments. 


High Water in Louisiana Mill District 


EvizaABETH, LaA., April 16.—The accompanying 
illustrations show the unprecedented high water 
in the Caleasieu River, near Oakdale, La., on 
April 6. The first three months of this year 
showed the heaviest rainfall known in this dis- 
trict in many years, impeding lumber shipments 
and planer operations. The first few days of 
April brought heavy rains to the northern part 
of the State and on April 5 word came to the 
Industrial Lumber Co. and other mills in Oak- 
dale that a rapid rise was coming on the Cal- 
easieu River. The flood started about noon of 
that day and by night the Industrial concern 
had run a trainload of logs on to its bridge 
across the river to hold it secure. The river 
kept rising until the next morning, reaching its 
flood just before going over the top of both rail- 





road and vehicle bridges. Crews of men fought 
all night and all the next day on the bridges, 
and because of these effective protective meas- 
ures when the water started receding no damage 
of any consequence had been done. 


‘PEGG EBBRaELBBAAAAASa 


Eight Cars cf Woodworking Machinery 


BELoiT, Wis., April 16.—What is said to be 
the largest shipment of woodworking machinery 
ever made at one time by one concern for the 
use of another has been shipped from Beloit 
by the P. B. Yates Machine Co. to the Mengel 
Body Co., Louisville, Ky. The train of eight 
cars contains eighty-five high class Yates ma- 
chines, valued at more than $100,000, and they 
will fully equip the automobile body plant of 
the Kentucky concern. 


The Yates concern is not only the largest of 
its kind in the world but it produces more than 
30 percent of all the woodworking machinery in 
the United States. Direct sales offices and 
branches of the company are located in every 
principal city in the world where lumbering 
and woodworking are important factors. Inci- 
dentally, its foundries pour 100,000 pounds of 
cast iron every day. The concern manufactures 
112 different types of machines in various sizes, 
including sizers, planers and matchers, sanders, 
molders, double surfacers, shapers, band resaws 


hinery fj) longer 4 private enterprise in Dallas, but a 
-industy pilic interest, and if the retailers of Dallas 
the fing Batinue their energetic sales promotion and 
ling stop peeive the codperation of the newspapers of 
1 display felss San Antonio can well afford to watch 
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going ty pervice to the public and to the community, and 
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etter of er convention and the lumber industry. 
‘OU Woulif garvest Ready for Modern Methods 
ae If you want to do something for your country, 
that the Pp) want to do something for your community, 
rket, anj you want to do something for your business 
bru with i for yourself, read carefully the lessons that 
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flooring Yard of Calcasiew mill of the Industrial Lumber Co. at Oakdale, La., on 
is. City, April 6, inundated by overflow of Calcasieu River 
2 avail: 
Kann here, turning to gold and is ready to harvest. 
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o lam PP? decision as to whether you will do your 
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ent. | dustry upon the rock foundation of business 
he cost Puility is a responsibility that I do not think 
in dis PY Texas lumberman will shirk. 
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+ thy | Veteran Completes Fiftieth Year 
better F Sopmrron, Wis., April 17—M. J. Quinlan, 
e work Brice president and general manager of the 
i, 80 1 PMenominee Bay Shore Lumber Co., completed 
re the Bis fiftieth year of sawmilling today. He spent 
dition. fhe day away from home on a business engage- 
ons nent for his firm. 
stailet When Mr. Quinlan entered the employ of 
. you ban, White & Smith in Muskegon, Mich., half 
In 2 wy ago that city with its forty-two saw- 
riddle fee a? all of which could be seen from one point 
elimi: 1 the shore of Muskegon Lake, was the world’s 
‘ta Me inber center. Sawmill equipment at that time 
f the - very primitive as compared with present 
nciet, [poy stallations. The steam feed, power set- 
(pots, kickers, log loaders, niggers, transfer 
ans, live rolls and innumerable other refine- 
@ ‘ets of the present day sawmill were still ideas 
rr fetare germination. 
ilding Beg result was that work in the mills was 
ve 10 Brin more arduous than now. Despite the 
is tiveness of the equipment then in use they 
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te able, Mr. Quinlan asserts, to put lumber 
ton the dock at a manufacturing cost of 
Aen a thousand. This was due to several 

ors among which were longer hours, the 


and sawmill machinery. 

P. B. Yates, whose genius and ambition built 
up this great plant, is ill in Chicago, but his 
physician says he is improving in health. 


Creating Favorable Opinions Thru Ads 


St. Louis, Mo., April 16—A full page ad- 
vertisement of the Julius Seidel Lumber Co. in 
today’s St. Louis Times attracted considera- 
ble attention, arousing favorable comments by 
the lumber trade as well as the public, be- 
cause of the intelligent, constructive manner 
in which the various species of lumber are 
presented. 

Seven illustrations are used: The office and 
show room of the company, already described 
in the AMERICAN LUMBERMAN, and— 

Washington red cedar: Nature’s treated wood 
for exposed work such as rustic siding and endur- 
ing shingle roofs. 

The redwoods of California: The wonder-wood 
of the world, treated in the creator’s laboratory 


to be fire resisting. 

The mighty Douglas fir. The sentinels of the 
Northwest, count their value by their years of 
wear, 

Longleaf yellow pine: Donated by the creator 
with “strength and endurance” fur structural pur- 
poses. 

Louisiana red cypress: The “wood eternal’ 
when heart grade is to be used. 

California white and sugar pine: One of the 
assortment of modern wouds for windows, doors, 
and interiors. 

‘‘Because, to the unknowing, lumber is sim- 
ply lumber, we are dedicating this page as a 
medium for offering our services to the public 
and especially to the truly ‘Better Homes’ 
builder, so as to enable them to correctly de- 
termine the species and quality to use and how 


to use it,’’ says the advertisement. 


Power house of the Industrial Lumber Co. at Oakdale, La., when Calcasieu 
River overflowed its banks 


‘¢The lumber industry is a scientific business,’’ 
the advertisement continues, and then gives 
this brief story with a moral: 


Iron ore is the foundation of a big industry. 
It is, however, only the start of a wonderfully 
diversified product. Likewise, every tree was en- 
dowed with distinctive God-given qualities for the 
judicious use of mankind—you included. There 
are certain woods adapted for exposures, others 
for interiors; some for structural lines: bridges, 
barges, freight cars, railroad tices, telegraph poles; 
others for furniture and fixtures, musical instru- 
ments, pianos, organs, aeroplanes, coffins, trunks, 
packing and cigar boxes, even matches and tooth- 
picks. Some of the articles mentioned are for 
temporary use, others “for keeps.” Now, just for 
comparison, would you use a dancing slipper when 
digging a trench, or heavy boots on a dancing 
floor? What quality, kind, weight and color of 
leather would you select for the uppers and soles of 
either? Come, now, be fair to yourself. When 
you do build, ’tis probably once in your life. Then 
why not build “for keeps?’ St. Louis is no longer 
a frontier city of squatter homes. It is here to 
stay. Would you like to add your mite to make 
it enduring? Now, as to lumber. Structural lum- 
ber is concealed, but it carries the load. When 
it fails the structure collapses. Therefore, it should 
have the best of attention, but rarely gets it. As 
a great many of these species are quickly deteriora- 
tive, we want to tell you our story before the using, 
and if you then conclude to use “shoddy,” we 
have at least done our duty toward you and our 
city. Think it over! 

The advertisement states that the Seidel com- 
plete stock in pile amounts to 600 carloads, its 
yard covers an area of eleven acres, and the 
switch capacity is 105 cars (equivalent to one 
mile of track). The company operates with two 
locomotive cranes, a large fleet of motor trucks 
and a 300-horsepower electrically driven plan- 
ing mill. 
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Ohio Retail Lumber Dealer’s Plans of Years Consummated 


in Construction 


Lumber sheds and _ warehouses, like 
dwellings, have not been built in needed 
numbers sinee the war. As trade expands 
and changes in character, dealers are com- 
pelled to rearrange or to add to their shed 
equipment. And every so often some dealer 
with a thoughtful eye upon the future takes 
advantage of local conditions to start on 
a new lot. If he is a wise man he plans 
long in advance, checks up his own experi- 
ence with that of other dealers situated 
much as he is and slowly works out the 
plans of a new yard or a new warehouse 
or a new Office that will answer his present 
needs. He also looks at probable future 
developments and anticipates them as best 
he can. He will have to do most of the 
job himself, for not many architects have 
given thought to this very highly specialized 
kind of structure. Often the dealer will 
employ an architect, 
because he needs the 


of Warehouse Designed for 


constructed when Greenfield was compara- 
tively young. It had no special historic 
associations, and while the walls were sound 
this was about all that could be said for 
it. So Mr. Mertz had it pulled down and 
used the stone in building a handsome wall 
around his old yard. 


Single Alley Warehouse 


I. C. Rhoads, of Washington C. H., Ohio, 
was the architect who helped Mr. Mertz in 
designing the new plant. At the time of my 
visit the building was pretty well along 
toward completion; but as every builder 
knows there remains a world of work to be 
done after the casual visitor thinks the 
job is nearly finished. So I was not able to 
get a photograph; but I hope to show one 
in these pages later on. 

The building measures about 68 by 162 





specialist’s knowl- 
edge of good appear- 
ance and_ general 
utility. An architect 
can tell him about 
lighting and_ the 
principles of efficient 
arrangement; but in 
the building of a 
lumber warehouse 
the architect must 
usually lean pretty 
heavily on the deal- 
er’s experience and 
knowledge of lumber 
yard needs. 

This week we are 
going to _ describe 
some of the features 
of the new ware- 
house that is being | 
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he has done. He admits that this is a fj, ages 

question to raise, and he considered it wit, st 

care before coming to a decision. His ep. ar" 
clusion ran along something like this: }) ” 

poe he uset 

building a shed large and useful enough 4 fo 

handle trade there must be a considerab| ssp P 

investment. The location must be paid fy, mers 

the foundations and roof built and some gor, ° alc 

of walls provided. Now the location, found. ae t 


tions and roof will cost about the san 


regardless of the type of construction. The . 


extra cost will be mostly in the walls, |; 
the shed is to be permanent enough to justify 
this initial expenditure it will have to 
a pretty good shed. The cost is to be cal. 
culated in terms of probable service. Fig. 
ured in this way, he thinks his building is 
about as economically built as could be done, 
He feels that he is justified in considering 
his business a permanent one. There is no 
way of insuring per- 
manency, but many 
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years of successful 
operation inthe town 
is as near a guar. 
anty of permanence 
as one can ask. But 
he considered the 
fact that the build. 
ing might last longer 
than it would be 
needed for lumber 
purposes. No one 
can tell what revo- 
lutionary changes 
may take place in 
our industry. While 
he does not expect 
them, he _ prepared 
for them to a degree 
by designing his 
building so that if it 








built by John Mertz, 
of the Greenfield 
Lumber Co., Green- 
field, Ohio. Mr. Mertz has long been getting 
ready for this new building. Several years 
ago he showed me tentative sketches of the 
proposed warehouse, and he pointed out the 
location which he had already purchased 
just across the street from his old plant. 
His yard is quite near the center of town. 
It is an admirable location, and the newly 
added ground area makes possible the use 
of the old location for the storage of coal, 
posts, tile and the like. 

Greenfield is an agricultural town of about 
five thousand people, located in an old and 
rich farming section. It has some rather 
important manufacturing plants, too, and 
these industries add much to the wealth and 
income of the city. But Greenfield remains 
largely a farmer’s city, depending on farm 
trade and farm prosperity. The two lumber 
yards, like all the other mercantile estab- 
lishments, thrive when the farmers thrive. 
They reach out over quite a large trade 
area as such things go in the old and 
thickly populated State of Ohio where towns 
are numerous. 

On the lot purchased by Mr. Mertz stood 
an old stone hotel, an ancient landmark 


Perspective of the new offices and warehouse of the Greenfield Lumber Co. 


feet. It is a single alley warehouse, with 
offices, store rooms, display rooms and show 
windows. The offices and show rooms oc- 
cupy the front 60 feet of the building, and 
this part of the structure is two stories in 
height. It is built of brick, and when com- 
pleted it will be one of the handsomest 
buildings in town. This is saying much, 
for Greenfield has some handsome buildings. 
The front of the building faces west, and the 
south side lies along a cross street, on the 
other side of which is Mr. Mertz’s old yard. 
There are five show windows; four in the 
front, with two on either side of the cen- 
tral drive, and one in the side nzar the 
corner. The Baltimore & Ohio station is 
down the street, and passengers who walk 
up town will come face to face with this side 
window as they approach the yard. Then 
as they walk along the front they will see 
the displays in the other four windows. 
The returning traveler will have every 
chance to see what this local yard has to 
offer him in the way of building service. 
Some people have expressed a certain 
wonder that Mr. Mertz should have made 
as large an investment in a warehouse as 


should no longer be 
needed for storing 
building materials it 
could easily be 
changed to suit other mercantile or indus- 
trial uses. 


Steel Beams in Display Rooms 


The space under the offices and display 
rooms has been excavated and finished, and 
there is a roomy passageway under the drive, 
connecting the two sides. This affords more 
basement room than Mr. Mertz will nee 
immediately, but it will be available if his 
sidelines should develop into more extensive 
general merchandising. The furnace is lo- 
cated on the office side, and there are the 
usual lavatories. A stairway comes dow) 
from the main alley directly to the lavatory 
intended for the yard men’s use. Sted 
beams have been used, to do away with 
the necessity for center supports in the 
display rooms. These rooms are about 2 
feet wide and 60 feet long, and the one 
the south side, in addition to the office, will 
contain the sales room for builders’ haré- 
ware. The room on the north side of the 


alley will be used as a display room fo 
millwork and the like; a place where the 
lady of the house can make up her mind 
by seeing the actual doors and mantel 
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among which she is to choose. The glazing sizes is not only a waster of the yard man’s’ and loan association, and plenty of build- 
"| oom, roughly 20 feet square, is at the rear _ time but also a sure way of damaging stock. ing money is assured. The town does not 
{}of the office. The second story will be used Much is pulled out to find what is wanted. often have a boom. In fact it has not had 
jor storage of finish and millwork. Perhaps the piles are thrown down; and_ one since a local factory owner built a 
The alley in the lumber shed proper is 25 sometimes they are not built up again at number of houses to take care of his em- 
eet wide, leaving storage bins 20 feet deep once. In that case some of the pieces will ployees at a time when he was expanding 
meither side. You can remember old inclosed be shaped like a barrel hoop and others his works. This was a number of years 
sheds with alleys about 15 feet wide. The will have bruised and battered edges. Mr. ago. The growth of the town is steady 
ymner thought he was saving money by Mertz’s solution is the extra deck of small and not at all spectacular. It grows as the 
fusing to put a roof over a lot of “waste __ bins. wealth of the farmers grows. As the people 
ley space.” But after he had used his Permanent stairs are in place at each end__in the country need and can afford greater 
, [aged up shed for a week he would have of the shed, and the upper decks can be services of one kind or another the town 
as fair given much for more navigating room. Ex- reached from the ware room over the offices. expands to offer it. 
d it with perience has proved that a generous alley is The alley has been filled with gravel about Diversified farming is the rule here, and 
His Conf real economy. Part of the south side will 18 inches deep, and when this works down rotation of crops has been worked out with 
this: Ih ie used for the storage of lime and cement, to a solid consistency the alley will be care to assure a conservation of soil fer- 
nought and for this purpose a couple of doors have paved. Just what this paving will be had _ tility. I am inclined to believe there are 
siderable jen set into the outside wall. Many cus- not been decided at the time of my visit. fewer rented farms in the vicinity than in 
pant fo, mers wanting a sack of cement will pull Mr. Mertz rather favored wooden blocks, most parts of the Corn Belt. Not all farm 
Ome sort yp along the street, and these doors will since this paving is not so noisy as brick. owners live in the country, but most of those 
Jone gave the time both of customer and of yard Some people have told him that block pav- who do live in town still operate their own 
ne same} nan, ing is not satisfactory. We can’t remem-_ places. They hire men who live in tenant 
— The There are five bearings on each side to ber at the moment any alleys paved with houses and who work directly under the 
vo arry the load of the lumber stock. The wood blocks, but we can’t quite see why it guidance of the owners. Many owners do 
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storing Size Thickness Remarks Size Thickness Remarks 
winks t ‘ 15 . 22 24" 3 panels, 21 lights Wivecccsecepevercs 2’8"x7’ 1%” 2 panels, 1 light 
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Plan of new warehouse and yard of the Greenfield Lumber Co., Greenfield, Ohio 
ms posts of the shed are laminated out of two- wouldn’t be excellent stuff if correctly laid live on their own farms. But in either case 
display inch stuff, and the frame is of very rugged at the start. the management of the farm is immediately 
ed, and ‘onstruction. Mr. Mertz has made a change These are some of the details of a plantof in the hands of the man who has an interest 
e drive, | the original plans and has installed three which the owner may well be proud. It is in the value of the place as well as an in- 
1s more _ instead of two. In fact he made this a monument to the success he has already terest in the value of the crop. 
need | “ange after the two decks were in place. won and a measure of his faith in the future. oa 4: 
. his It became apparent that there would be con- We can imagine that fifty years from now A Profitable Sideline 
tensive siderable waste space if this change was not __ it will be giving faithful service in the stor- Here, as elsewhere, so Mr. Mertz told me, 
o is be made, The piles in the bottom bins can be ing and merchandising of building ma- a good many farms changed hands during 
are the built only about so high without using an terials. Unless some accident happens to it, the general inflation. Some new owners 
; down | “Xtra man and building a movable platform. it should see the reorganization of the in- who extended themselves too much lost their 
vatory So the second deck was lowered; and this dustry that will come as the country grad- investments. Not many suffered this 
Steel } 82Ve room up near the roof for a third ually begins producing forest crops, just calamity, but others have been kept pretty 
y with = . small bins where the slow moving as it produces corn crops. busy during the a — ager in —_ 
in the at is carried as a convenience to ona: ing interest payments. Men who owne 
aol 24 ‘Ustomers may be stored. There are certain Plenty of Building Money Assured their places free of encumbrance felt the 
one on} “Nds and sizes of lumber of which the yard Such a retail plant speaks much for the pinch of higher living costs and slumps in 
ce, Will needs only ten or. twenty pieces. Perhaps confidence the owner has in his community; the price of farm produce and have done 
hard: only a few sales a year are made. But’ in the farmers and the townspeople. Mr. little building or repairing. The volume of 
of the if none of it ‘is carried there will be a few Mertz feels confident both of the immediate trade has never stopped, but it checked up 
ym for disappointed customers. It has to be piled future and of the decades that stretch just to about the extent that farm income 
re the} *°Mewhere, and if it is mixed together the ahead. For the present year, he expects and outgo failed to balance, with the needed 
- mind yard man is going to have a hard time find- a good beginning to be made on long delayed _ profit left over. 
nantelsp ™8 it. Dealers are finding that mixing of building. Greenfield has a good building Mr. Mertz says he is confident that as soon 
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as prices dress ranks again there will be 
an appreciable volume of delayed building 
and repair flowing into the markets. It is 
already apparent. One of the rather profit- 
able sidelines which this yard carries is port- 
able farrowing houses. They are built in 
the yard and set out along the curb to adver- 
tise themselves. Already this year the yard 
has sold more of these little houses than it 
put out during the previous three years. 
This is one of the indicators. It is not the 
only one. During the last six months Mr. 
Mertz has kept an informal check on sales 
in relation to prices of farm produce, and 
every time these prices have risen a little 
the volume of sales has increased. 

It should be said once more that sales have 
not been bad at any time since deflation set 
in; but they have not been average. The 
relationship between the price of farm 


products and the cost of living, so Mr. 
Mertz says, is not yet back to normal. But 
it is coming back, and trade is steadily 
showing the effect. There will not be any 
runaway local market on builders’ supplies, 
just as there was no sudden and complete 
stoppage of sales. This isn’t the way the 
Greenfield market behaves. But all indicd- 
tions point to the fact that when the new 
yard is completed and occupied it will at 
once get busy with something near normal 
trade. 

Greenfield, like hundreds of other cities, 
is spending much money on housing its 
schools. But it is unusually situated in re- 
lation to its schools in at least one point. 
The wealthiest local industrial magnate has 
decided that an excellent way in which to 
express his liking for the town is to build 
school buildings. He has already built a 


News and Pointers for 


Time to Change Your Window Display 


With the chirp of the robin and the blossoming 
of the spring flowers comes that strong desire 
to all to change their mode of living and spend 
their time out of doors. Plans are made for 
house cleaning and then the week-end trips and 
vacations come in line. This is the time for 
the lumberman to grasp the opportunity to 
make himself known to his community. ‘‘ Ad- 
vertise’’ should be his slogan! Every nook and 
corner of his community should display his signs, 
placards and products, and his display window 
should be a feature of his particular neighbor- 
hood. He can make his window attractive and 
seasonal with little expense and at the same 
time draw the people of his community to see 


can be done by making the background of some 
wood products board carefully put together. 
Some artistically inclined person in the office 
or yard can paint or caleimine the rear view 
of the above mentioned home on this board, to- 
gether with trees, and paint in a bright early 
summer sky. A pergola forms the back porch 
which can be made in miniature to fit the rear 
door of the house, on which vines can be en- 
twined. In the center of the back yard have a 
clothes drying umbrella. This can be made of 
short length lumber and painted white to match 
the pergola and other ornamental garden fea- 
tures. On this clothes drying umbrella (just for 
display purposes and because the trees in the 
window are too small to hold them), hang several 
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An effective window of an Iowa member of the American Lumberman Display Window Club 


it. Scenery such as backgrounds, grass, trees, 
flowers, miniature houses and the like, can be 
stored in boxes to be used at intervals and some- 
times, according to the location of the window, 
can be used a great many times. If the retailer 
is fortunate enough to have a window facing 
north, the colored decorations will not fade 
so easily and censequently they will last just 
that much longer. Put on displays several weeks 
in advance of the time the window is to rep- 
resent. If model houses have been displayed to 
full advantage, modify it—put on a sleeping 
porch, repaint it and reshingle it, and every- 
one will think it is a brand new model. Also 
if the position of the house is changed, that 
will help to make a variation. Variety is the 
spice of life! 

Here is a suggestion for a display that will 
be suitable for late spring or early summer 


dealing with the back yard and rear of the . 


home. Your background is to represent the rear 
elevation of a somewhat elaborate 2-story home 
—a Dutch colonial makes a good setting. This 


regular size bird houses of different kinds. To 
the further side, have a little summer house 
screened in, and in that house have a little table 
all set with doll dishes ready for dinner—away 
from the heated house, and in the shade of a 
large tree. This window ean be called a summer 
comforts window. The grass can be made of 
colored moss and the trees can be purchased at 
a very nominal cost in almost any large depart- 
ment store’s toy department, or from whole- 
sale houses which make a specialty of display 
window trimming, the names of which the AMERI- 
CAN LUMBERMAN will gladly furnish to any lum- 
berman desiring this information. Toy dolls 
representing the family can be placed in the 
display window. 

With the approach of Memorial Day, the win- 
dow can be changed and in the background Old 
Glory can be draped to good advantage. A large 
tablet made of wood, enameled white, with a 
large laurel wreath painted in either its natural 
colors or gilded, can form the center of the set- 
ting. A log cabin can float a small flag, 











marvelous high school building, one gpicht 4 
has been mentioned in these columns befpjgirmen 
It is a very extraordinary building, boty J tt w 
design, finish and equipment. I believe yilhie ba! 
philanthropist is about to build anopprith t 
school. Some people feel that this jg ,git 4° 
an unmixed blessing, as the charge 4, 
maintenance is extra large. We dy 
know about these things; but it would gem part : 
that if a city needed a building and gor 4 

body made a present of one costing a quy, al er 
ter of a million or more, the city could De jeauty 
haps afford to pay a little extra for mi, 















Cart 
tenance. In any event, the town is widesl je th 
noted for the excellence of its school systenf it pas: 

ith 4 

[The next instalment of the Realm of th ute 
Retailer describes the operations of two moh {out 
Ohio retail yards and has something to say aby °° 
planer installations.—EpirTor. | ss : 

ing th 

e@ Boca 
etallers - 
gilts 

in the range of a breeze from an electric fi, 


which will keep the flag waving. Several mini; 4: 
ture cannon and a company of toy soldiers can} 
used to excellent advantage to make the display 
window timely, and at the same time give a litt 
life and ‘‘pep’’ to the window. This makes; 
very attractive window and incites the patriotisn 
of the children of the neighborhood. Th 


The AMERICAN LUMBERMAN is still enrolling 
members in the American Lumberman Display 
Window Club, and all interested are cordially 
invited to write and ask that their names le 
placed on the roster. The only obligation} pu 
entailed is to pass on to other lumbermea, thru 
the AMERICAN LUMBERMAN, business getting 
ideas which have brought you good results thr 
the display window. 


To Stage Second Building Show | ™ 


NiLEs, Micu., April 16.—Announcement has 
been made by M. S. Rudisill, manager of the 
Niles Lumber Co., that its second annual show 
will be held on Saturday afternoon and evening, 
May 5. The first building show that was hel 
by this company last year was a big success in 
every particular, and it is expected that the at: 
tendance at the show this year will be larger than 
at that time. 
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A Cement for Mortar Work Only 


Anyone who has inspected an old brick 
house will realize readily how essential it is 
to have good mortar. In many eases such 
houses need extensive repairs because the mor 
tar is of poorer quality than the brick. The 
demand for a first class mortar therefore, 18 
widespread, and it is to no small extent re 
sponsible for the tremendous growth in the 
use of Carney, which is sold only fot 
brick, tile and terra cotta mortar work above 
grade. This unusual cement is manufactured 
by the Carney Co. at Mankato, Minn., and the 
company has been making cement since 1883. 
For several years the concern has carried on 4 
very aggressive advertising campaign to bring 
the merits of Carney before architects 
and contractors, and these efforts have borne 
fruit in a tremendous increase in the demant. 
As a consequence, retail lumbermen who hat 
dle this cement are finding more and more of 
a demand for it. In this connection it is worth 
while knowing that the rock deposit from 
which the cement is made is the only know 
deposit of rock in the world from which a mor 
tar material like Carney can be made. The 
deposit of rock which the company controls 
is large enough to furnish material for a cel 
tury and the company estimates that during 
that period it will have available enough m* 
terial to meet all of the demands that cal 
be made upon it. 

The especial merits of Carney as #! 
forth by the maker, are: It is the only cemett 
for brick and tile mortar that can be use 
directly after mixing or left in the box ov 
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ht and then used without waste or im- 
girment of the product. 


It will lay a maximum number of brick to 


rth than other mortars. Cold weather does 
‘Fyot delay work or impair the strength of the 
Bcamey laid wall, 

Carney mortar specifications call for one 
at cement to four parts sand, making it 
sier to mix and preventing mistakes. 
Carney mortar when it hardens is a beauti- 
fl ereamy white color which adds to the 
yauty Of the building. 

(arney is ground sv 


French Adopt Piners’ Plan Book 


NEw ORLEANS, La., April 16.—Copies of the 
French edition of the Southern Pine Associa- 
tion’s popular house plan book, ‘‘Modern 
Homes,’’ published recently in Paris by Georges 
Benoit-Levy, director of the French Society of 
Garden Cities, for distribution thruout con- 
tinental Europe, have been received at the 
association offices here. The title of the French 


edition is ‘‘ Maisons de Campagne sans etage et 
Bungalows,’’ (Country Houses without Upper 
Story, and Bungalow.) 


The French publisher selected forty of the 





foe that 85 percent of 


gith 40,000 holes to the 
gquare inch, finer than 
four. There are five 
pags to the barrel. It 
sa great labor saver to 
te contractor in prepar- 
ing the mortar for use. 
peause of its wonderful 
plastic qualities, it re- 
gis in the laying of 
more brick per man per 
day. It takes a quick 
gt in the wall and con- 
tines to harden indefi- 
titely, the mortar ulti- 
mately becoming harder 
than the brick it joins. 


The Carney company 
jg now engaged in the 








ection of its second 
ment plant, which will 
tiple the present out- 








pu The product is 
shipped from the Atlan- 
tie coast to the Rocky 
Mountains, and as far south as the Gulf of 
Mexico. 

The Carney Co. has had prepared a very at- 
tractively illustrated book which explains 
more fully the qualities of this unusual prod- 
uet, 


(Continued from front page) 
md that gives the facts. 


It is not enough for the lumberman to say 
that he has screens to sell; he must set forth 
inconsiderable detail the advantages of screens 
md sereening. In fact he must become for the 
time an apostle of sanitation, exactly as in the 
ase of home building he must stress the 
idvantages and significance of home ownership. 











Making a fly trap is a job for handy boys 





Carney Co. exhibit at Minneapolis building show 


fifty attractive designs and floor plans of cot- 
tages and bungalows shown in ‘‘Modern 
Homes’’ and compiled them in a handsome 
portfolio, printed on high grade book paper in 
loose leaf form and bound with ribbon. 

The French edition is dedicated by the pub- 


In this view of advertising and merchandising 
both are educative and upbuilding. Commerce 
and trade may not make the earth go around, 
but they certainly do make the world go ahead; 
and the most successful merchant is the one who 
hitches his merchandising program to the train 
of progress. 

Of course the best thing for any community 
would be to do away with conditions that make 
the propagation of flies and mosquitoes possi- 
ble. The residents should banish the open 
manure pile and the stagnant pool, where flies 
and mosquitoes breed. But it is hardly likely 
that flies and mosquitoes can be completely an- 
nihilated in this way, so the next best remedy 
is to fence these insects out of the houses, and 
window and door screens are the most effective 
means of doing so. 

The trapping of flies has been worked out to 
a high state of efficiency, and the modern scien- 
tifically constructed fly trap, such as that shown 
in an accompanying cut, will help mightily to 
reduce the adult fly population. A single fly 
trap of this kind has been known to catch a 
half million flies in a single season, but as that 
would be less than a ten-millionth as many as 
would be propagated by a single female fly in 
the same period it will still be necessary to 
screen against those that can not be trapped. 
[ Detailed instructions for building the trap will 
be supplied on request by International Harves- 
ter Co., Harvester Building, Chicago, Illinois. 
—EDITOR. | 

However, folks won’t buy screens until they 
have become interested in getting rid of flies 
or at least in keeping them out of their houses. 
Therefore, the fly and mosquito problem should 
be attacked from every angle, and for that rea- 
son the fly trap has a place in the fly swatting 
program. By its means the boys and girls can 
be interested, either individually or thru the 


lisher to King H. Pullen, trade extension man- 
ager of the Southern Pine Association, ‘‘in 
memory of his valuable callaboration and as a 
testimony of friendship.’’ The introduction 
to the French album, written by M. Georges 
Benoit-Levy, pays a high tribute to the South- 
ern Pine Association for compiling and publish- 
ing the book of modern homes and expresses 
the publisher’s gratitude and appreciation to 
the association and Mr. Pullen ‘‘for aiding in 
this task and for having authorized, with large 
American generosity, the most extensive use of 
the documents entrusted to us.’’ Continuing, 
the introduction says: 


The small one-story house! Such is the house- 
keeper’s dream, and such also is the means of solv- 
ing, at least partly, the problem of service in a 
home. What a loss of time and how much fatigue 
are avoided when everything is at hand on the 
same floor! The plan must be well conceived and 
the arrangement and distribution of the rooms 
logically combined. These are precisely the char 
acteristics of the coquettish villas which we pre- 
sent in this portfolio. . . . . 


In all these small homes the openings are 
spacious and allow penetration of light and sun- 
shine to the farthest part of each room. The 
interior arrangement, considered in its smallest 
details, holds all that may contribute to comfort 
and ease. There are numerous closets in the walls, 
seats under the windows, baths, well ventilated 
attics, central heat. 


But above all does the arrangement of the 
kitchen command our attention. Everything has 
been foreseen to spare the housekeeper useless steps. 
It is ascertained that the space covered by a house- 
keeper’s useless steps equal 150 kilometers a year 
when the plans of the kitchen are badly devised. To 
avoid these inconveniences every object in the 
kitchen is logically disposed, beginning with the 
sending of dishes to the dining room to terminate 
with the return of them from the dining room. We 
have from right to left the china closet, the clear- 
ing table for soiled dishes, the sink with its two 
drains and front lighting, the refrigerator with 
cupboard above, the kitchen cabinet wtih its pastry 
board, a small table, the cupboard for pots, and the 
stove. In certain plans we notice the “breakfast 
alcove,” a compartment of the kitchen where the 
first breakfast is served. oe 

In fine, the houses which we offer are real homes, 
They are planned to be honestly and solidly built, 
whatever material may be used, and these plans, 
carefully studied, constitute a base of work which 
will be appreciated by French architects, who will 
thus have at hand the best documentary elements 
to establish among us the small one-story house, 


Selling Screens Promotes Community Healthfulness 


schools. The teaching of sanitation is a proper 
function of the schools, as is the teaching of 
manual training—the building of fly traps. 

Getting rid of flies is a community job in 
which everybody should be interested, and for 
that reason the lumberman should give his 
screen and fly fighting publicity the widest pos- 
sible appeal. Comfort, convenience and health 
are all involved in the matter and the advertis- 
ing appeal can be made on both individual and 
private grounds as well as on the score of publie 
welfare. The selling of screens can be made 
an important part of a ‘‘Swat the Fly’’ cam- 
paign, in which the lumberman, the schools, the 
newspapers and all public spirited citizens will 
participate. 





Boy builders of fly traps soon will be Home 
Builders 
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Lumber Transportation Developments 


Record Breaking Loading for Season 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 18.—On the basis 
of the latest reports received from the carriers, 
the car service division of the American Rail- 
way Association announces that record breaking 
loading for this time of the year of revenue 
freight continued during the week ended April 
7. For that period the total was 895,767 cars. 
This was a reduction under the preceding week 
of 42,958 cars, due chiefly to the intervention 
of Easter and Easter Monday. It was an in- 
crease of 189,754 cars over the corresponding 
week of last year, and exceeded the loading for 
the same week of 1921 by 200,886 cars. 

Forest products loadings aggregated 73,957 
cars, or 2,167 less than the week before, but 
19,586 more than the same week last year, and 
26,496 more than the corresponding week of 
1921. 

Coal loadings for the week totaled 164,089 
cars, or 18,579 less than the week before, but 
an increase of 94,983 over the same week last 
year and 37,648 more than in the same week 
two years ago. 

A total of 8,242 new freight cars of various 
types and 208 new locomotives were placed in 
service between March 15 and April 1. From 
Jan. 1 to April 1, new cars placed in service 
totaled 39,172 and new locomotives 935. New 
freight cars on order April 1 totaled 107,453, 
an increase of 1,117 over the number on order 
March 15. There were 1,974 locomotives on 
order April 1, compared with 2,113 on March 15. 


Opinion on Box Shook Rates 


Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 18.—Division 1 of 
the Interstate Commerce Commission—Commis- 
sioners McChord, Aitchison and Lewis—has 
handed dewn an opinion in Investigation and 
Suspension Docket No. 1,712—box shooks from 
Carolina and Virginia points to eastern Trunk 
line territory—holding that the proposed rates 
are justified in part. The suspended schedules 
are ordered canceled without prejudice to the 
publication of new schedules in conformity with 
the findings of Division 1, and the instant pro- 
ceeding discontinued. 

The opinion refers to a similar proceeding 
decided Nov. 2, 1921, in which a proposal of 
the carriers involved to cancel certain specific 
rates on box shooks and substitute the prevail- 
ing lumber rates was held not to be justified 
and the schedules canceled. The instant pro- 
ceeding was filed last fall, the proposal being 
to revise the present box shooks rates to the pre- 
vailing lumber basis, except that the carriers’ 
proposed rates for Pennsylvania railroad’s track 
delivery at New York and its lighterage deliv- 
eries at all points within New York harbor 
lighterage limits 2 cents, and to Babbit, N. J., 
3.5 cents lower than the present water-competi- 
tive lumber rates. The proposed schedules 
would effect both increases and decreases and 
were suspended by the commission until May 19, 
1923. 

It is pointed out that box shooks move in 
considerable volume from the territory involved 
to widely scattered destinations thruout north- 
ern, eastern and interior eastern States. To 
many of such points, the opinion states, normal 
lumber rates now apply, to other points sub- 
stantial reductions are proposed. Generally 
speaking, the proposed schedules provide in- 
creases frors the Emporia, Va., section and re- 
duction from the Carolina points. The principal 
opposition came from manufacturers in the Em- 
poria section who ship a large proportion of their 
product to Babbit, New York lighterage points 
and New York. 

“‘Protestants take exception in J,’’ says the 
opinion, ‘‘to the statement in our previous re- 
port that aside from the heavier loading of box 
shooks in this territory there is no transpor- 
tation characteristic which would justify lower 
rates on shooks than on lumber, but they have 
shown no sufficient reasons for changing our 
view that in principle box shooks should take 


the lumber rates if the lumber rates are reason- 
able and nonprejudicial.’’ 

After further reviewing the situation, Division 
1 concludes as follows: ‘‘ We find that the pro- 
posed rates on box shooks have been justified, 
except to the extent that they effect increases 
in the present spreads in the rates for the differ- 
ent deliveries at the same destination points 
which we find have not been justified.’’ 

This finding is without prejudice to the con- 
clusions to be reached on the more comprehen- 
sive record in No, 13,449. In J the latter pro- 
ceeding is the general complaint of the North 
Carolina Pine Association, attacking the lumber 
rate structure from this territory. 


(SAEEBRBEBBEBAaEa: 


Transportation Institute Incorporates 


SPRINGFIELD, ILu., April 15.—Articles of in- 
corporation were filed with the secretary of 
State today for the National Transportation In- 
stitute, the purpose of which is to make a com- 
prehensive survey of transportation. It is stated 
also that the institute will not ‘‘in any way 
become directly or indirectly representative 
either of transportation agencies, producers, 
shippers of any special groups.’’ 

The incorporation of the institute is the re- 
sult of a year of discussion and planning in 
which representative lumbermen have partici- 
pated. 


The purposes of the institute according to 
articles filed are: 


1. To conduct nonpartisan and impartial investi- 
gations and research into every kind of transporta- 
tion and the relation of transportation agencies 
to each other and to agriculture, industry, finance, 
trade and commerce. 

2. To disseminate the facts thus acquired to the 
public thru the platform, press, educational institu- 
tions, motion pictures, and other valuable med- 
iums. 


Directors of the institute for 1923 are: 


Representative Sydney Anderson, Minnesota, 
chairman congressional joint commission of agri- 
cultural inquiry. 

O. KE. Bradfute, president American Farm Bu- 
reau Federation, Xenia, Ohio. 

William V. Dows, president Iowa Railway & 
Light Co., Cedar Rapids, Iowa. 

J. i. Edgerton, president National Association of 
Manufacturers, Lebanon, Tenn. 

James R. Howard, former president American 
Farm Bureau Federation, Clemons, Iowa. 

Robert P. Lamont, president American Steel 
Foundries, Chicago, Il. 

Mark T. McKee, general counsel, Insurance Fed- 
eration of Michigan, Detroit, Mich. 

John L. Lovett, general manager Michigan Manu- 
facturers’ Association, Detroit, Mich. 

Bird M. Robinson, president American Short Line 
Railroad Association, Washington, D. C. 

William KE. Skinner, secretary and general man- 
ager National Dairy Association, Chicago, Ill. 

Andrew Stevenson, vice president Interstate 
Sand & Gravel Co., Chicago, Il. 

William M. Ritter, president W. M. Ritter Lum- 
ber Co., Columbus, Ohio. 


'(BEBRABBEBBEBE: 


Current Railroad Needs and Purchases 


In the latest issue of Railway Age, railroad 
inquiries and orders are reported as follows: 

Inquiries—The Ann Arbor, 500 automobile cars, 
40-ton capacity ; Nitrate Railways of Chile, 300 flat 
ears, 35-, 40- or 45-metric ton capacity ; Atchison, 
Topeka & Santa Fe, 25 baggage cars 70 feet long. 

Orders—The Louisiana & Arkansas, 20 ballast 
cars from the American Car & Foundry Co.; New 
York Central, 500 refrigerator cars for the Mich- 
igan Central from the Merchants’ Dispatch Trans- 
portation Co.; Chesapeake & Ohio, 1,000, 70-ton 
hopper cars from the American Car & Foundry Co., 
and 1,000, 70-ton hopper cars from the Standard 
Steel Car Co.; Delaware, Lackawanna & Western, 
10 milk cars from the Standard Steel Car Co. 


Conference of Shippers to Britain 


Mempuis, TENN., April 17.—Members of Gulf 
Conference Lines have called a meeting of ship- 
pers to United Kingdom ports to be held in 
New Orleans May 1 to discuss ‘‘ rates and sail- 
ings,’’ according to announcement of the 
Southern Hardwood Traffic Association. _ It 
appears that there is some question, owing to 
outside competition, regarding regular sailings 
to United Kingdom destinations and the officials 
of the lines calling the conference desire to dis- 
cuss this subject with shippers before making 
fu>ther rulings. 


‘man of the board of directors of the Unig, 


a 


Big Purchase of Refrigerator Cars 


OmanHa, Nes., April 18.—The Union Pagig, 
System will spend $16,000,000 for new refriger. 
ator cars this year, it was announced at 0 
by Judge Robert S. Lovett, of New York, chajp. 


Pacific, while visiting headquarters here jy 
Omaha last week. He announced that beside 
this, more than $40,000,000 will be spent 
the Union Pacific this year for additional tragy. 
age, improved terminals, equipment and va 
other improvements. Of this sum $9,500,009 
will be used for new equipment of various kinds. 
$5,000,000 for new lines. The $40,000,000 total 
he mentioned, he said, did not include the $16, 
000,000 the company is to spend for lumber ani 
lapor building refrigerator cars. 

‘¢This is in addition to our regular operating 
and maintenance cost,’’ Judge Lovett explained, 
“‘Tt is the largest sum of money we have spent 
in a number of years, but we feel that th 
future is very bright for the railroads and the 
country. The people are coming to realize more 
and more the great necessity for the railroads 
in the development of the country. There jg 
not a single country in the world that is as 
dependent upon the railroads for its development 
as the United States.’’ 


Argument on New England Differential 


Boston, Mass., April 17.—The date of the 
final oral arguments to be made before the 
full sitting of the Interstate Commerce Com. 
mission on the New England port differential 
case has been set for May 22 and 23. The Mari- 
time association of the Boston Chamber of 
Commerce field the complaint in the case and 
the city of Boston, as intervenor, is to be rep- 
resented. The governors of all the New England 
States that have ocean ports have tentatively 
accepted invitations to attend. 


New Illinois Lumber Firm 


FREEPORT, Iuu., April 16.—Frederick G. Smith 
and J. Fred Smith, both of Freeport, have or- 
ganized a wholesale and retail lumber, coal and 
building supply business under ‘the name of 
Frederick G. Smith & Co., with a capital of 
over $75,000. They are now erecting buildings 
and expect to be ready for operation by July 1. 
Frederick G. Smith has been for the last three 
years purchasing agent for the Freidag Manu- 
facturing Co., of Freeport, and J. Fred Smith 
was formerly manager and a stockholder of the 
Stover Engine Works, of Freeport. 


New Industry Starts at Elizabeth 


EvizaBeTH, La., April 16.—Elizabeth, the 
home of the Industrial Lumber Co., is to have 
one of the biggest pecan orchards in the United 
States. R. Bruce Brough, president of the Texla 
Pecan Co., of San Antonio, Tex., has bought 
2,000 acres of land from the Industrial concer 
lying just north of Elizabeth, and work was 
started a week ago in clearing the land. Twelve 
hundred acres will be cleared by July 1, this 
to be put into a legume crop for the summer, 
and planted to pecan trees this fall; the balance 
of the 2,000 acres to be cleared and planted next 

ear. 
‘ Mr. Brough will purchase trees about two 
years old, and will put twenty trees to the 
acre. Other crops will be constantly cultivated 
between the pecan rows until the pecans be- 
come of bearing age, which is seven years. One 
half of the total tract will be sold in smally 
plots by Mr. Brough, but the remaining 1,000 
acres will be retained for his personal operation. 

This is probably the largest operation of its 
kind ever started on cut-over land, and its sue 
cess, of which Mr. Brough is assured from his 
investigation, means another big industry to 
help take the place of the sawmills when the 
timber is gone. 
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Some of the greatest 
discoveries of medical 
science have been the 
isolation and segrega- 
tion of the germs that 
cause our ills. Once the 





ARTHUR A. HOOD, 
Minneapolis, Minn. 





germ is discovered, the 
cure is not always so 
difficult. Likewise the 
great good accomplished 
by the AMERICAN LuM- 
perMAN’S retail lumber ‘‘ trouble _shooting’’ 
campaign is, in large part, the location and di- 
agnosis of the various ills that are affecting the 
business. 

Many of the retailer’s troubles are so light 
that the very knowledge of their nature sug- 
gests remedial measures. Others are so chronic 
and severe as almost to require the combined 
grvices of a surgeon, an allopath, an osteopath, 
4 chiropractor and Dr. Coué to eliminate them. 

Most of the troubles of the lumber retailer 
vem naturally to divide themselves into four 
classifications, as follows: 


Troubles with the Source of Supply. 
Internal Organization Troubles. 
Troubles with the Competitor. 
Troubles with the Consumer. 


When the retailer’s troubles are considered 
under these classifications their elimination or 
minimization seems less difficult. 

These twenty points of policy are not offered 
as a cure all, or as a complete program for 
retail lumber operations, but they have all been 
tested and found successful in working off some 
of the rough corners of retail lumber merchan- 
dising, and beneficial to the showing on the 
balance sheet at the end of the year: 


1. A policy of dealing with reputable, ethical, 
and well. connected sources of supply. Retailers 
are too prone to let a small price consideration 
in buying turn them away from a reliable source 
of supply to one which is using questionable 
methods against a competitor, or in other markets. 


2, A policy of steady and consistent buying. 
Retailers complain of violent market fluctuations, 
yet they themselves group a large part of their 
buying into certain periods of the year, thus 
very often causing the very reaction they so loudly 
decry. 


8. A policy of having all purchase contracts 
carefully prepared, fully descriptive, specific in de- 
tail, and thoroly understood by all parties to the 
transaction. How obvious are the many troubles 
this will prevent. It is suggested that the uniform 
order blank adopted by the National association be 
used, 

4. A policy of mutual helpfulness, education, 
and cojperation in the retailer’s relationship with 
commission men, wholesalers, and manufacturers. 
Retailers should realize that what the producer 
must move is an important factor in retailing as 
Well as what the consumer wants. 


5. A policy of training apprentices in all branches 
of the retailer’s business, so that each employee 
is ready for the job higher up. The great need 
of the building industry today is for skilled manu- 
al labor. The retailer can prevent this trouble 
in his business by a bit of foresight. 


6. A policy of having every material and human 
unit of the retail organization measure up to a 
certain standard of productivity and character in 
the operation of both office and yard. The over- 
head bugaboo, will disappear in an organization 
With this policy. 


7. A policy of conducting a thoro cost analysis 
and installing an accounting system which em- 
braces the most enlightened practices of the bust- 
ness world. 


8. A policy of budgeting expenditures on a basis 
of cost and market analysis, and of adhering as 
closely as possibly to the budget. 


9. A policy of adapting to the retail lumber 


[By ArtHur A. Hoop] 


business all sound and applicable new ideas of re- 
tail merchandising in other lines. All business has 
many problems in common that other industries 
are solving every day. 


10. A policy of hearty codperation and full 
participation in association work, together with 
the insistence that all associations in which mem- 
berships are held should operate efficiently and 
codbperate with other trade associations to the 
fullest possible individual and mutual benefit. We 
have just scratched the surface of association pos- 
sibilities, but we will not realize their full extent 
until all members do their part and insist on one 
hundred percent organization efficiency. 


11. A policy of studious atten- 
tion and support to the trade 
press, with the realization that the 
lumber trade papers are the great- 
est educational factors, as well as 
the common forum of all branches 
of the industry. The waste basket 
or stack of unopened trade papers 
is the grave yard of many a busi- 
ness that has failed, or is not 
realizing its possibilities. 


12. A policy of educating the bankers and in- 
vesting public to the knowledge that retail lumber 
investments not only are above the average of 
safety, but add tremendously to the prosperity of 
the community. One of the principal reasons for 
the prosperous business in city retail yards during 
1922 was the large amount of money in the cities 
available for building loans. Rural lumber retailers 
should give more thought to this question. 


13. A policy of developing new business and at- 
tracting unattached business, rather than under- 
mining the business of a competitor. A com- 
petitor’s friends are the hardest possible sales 
problem for a retailer, yet many retailers devote 
time and energy to luring away the competitor’s 
trade, overlooking attractive business that is much 
easier to get. 


14. An “open house” policy of frankness and 
helpfulness toward other retail lumber dealers in 
the community. Very often the competitor whom 
a retailer considers unfair, tricky, and grasping, 
has the same thought in his mind about the 
other. A “cards on the table” policy will clear up 
such misunderstandings, 


15. A policy of coéperation with your com- 
petitors in earning and procuring 100 percent re- 
tail lumber distribution for your community. Too 
many retailers make a big noise for one 100 percent 
retail distribution without giving any thought to 


Twenty Points of Lumber Retailing Policy 


preparing their organizations to handle it. When 
the retailers of a community have earned 100 
percent retail distribution it is not hard to get it. 


16. An aggressive sales and advertising policy, 
giving particular emphasis to the “dull” season of 
the year, with the objective of enlisting for the 
building industry and other wood consuming in- 
dustries the consumer’s dollar for which all other 
industries compete. Advertising is to the retail 


lumberman what fertilizer is to the farmer. Too 
many retailers are prone to sit back and say: 
“There is just so much business anyway.” This 


sort of thing sends the consumer’s dollar to the 
“other fellow’—the automobile man, the pleasure 
resort man etc. 


17. A policy of establishing a uniform scale of 
prices at a fair and defensible margin of profit 
based on a thoro knowledge of costs, and applicable 
to all sales. In the past many of the retailer’s 
difficulties with the consumer arose from one con- 
sumer shopping around and by price haggling, 
getting a better price than another consumer, or 
better terms. A “one price to all” policy will re- 
store confidence, and build for the future. 


18. A policy of establishing uniform terms of 
sale based on the best business practice and ad- 
hered to rigidly. This policy will eliminate credit 
abuses and ease the financial strain. 


19. A policy of installing and operating con- 
tinuously a thoro market analysis system, embrac- 
ing the service requirements of the consumer as 
well as all of his material needs which can bé 
profitably handled by the retailer. A continuous 
market analysis will prevent the retailer overlook- 
ing profitable items which might be handled and 
enable him to anticipate his customers’ require- 
ments, thus bringing about friendly confidence. 


20. A policy of complete frankness and coépera- 
tion with the various Government agencies. The 
Federal Trade Commission, Department of Com- 
merce, and other Government agencies are created 
to help and advise business, rather than to handicap 
and hinder. These agencies cannot help without 
information. The wise retailer will insist that the 
proper Government agencies know the facts with 
regard to the retail lumber business in all its 
departments. 


To sum up, most of the troubles of the retail 
lumber business can be be cured from within. 
The retailer who puts his own house in order 
will find his difficulties with ‘‘the other fellow’’ 
minimized, if not eliminated. 

To those retailers who have not encountered 
the troubles mentioned here, and therefore do 
not feel the need of adopting these policies, 
it may be suggested that the two old adages: 
‘©A stitch in time saves nine,’’ and, ‘‘ An ounce 
of prevention is worth a pound of cure,’’ are 
still criterions of business, as well as of personal 
conduct. 





The figures in parentheses at right of 
the items below refer to the particular 
points of policy, numbered to correspond, 
dealing with these subjects, in the accom- 
panying article. 


SUPPLY SOURCE TROUBLES 

Too many grades and sizes (4) 

Off grade shipments (1, 3) 

Slow shipment (1, 2, 4) 

Unfilled contracts (1, 3) 

Overloaded orders and underloaded orders 
(1, 3) (Dependent on rising or falling 
markets) 

Sales by producers and wholesalers to 
consumer (4) 

Lack of market stability (2, 11) 

Substitution of grades (1, 3) 

Incorrect routings (3) 

Traffic delays (4, 10) 

Surplus shorts (4) 

Lack of information as to the producers’ 
problems in connection with their re- 
tail distribution (4, 11) 


ORGANIZATION TROUBLES 


Incompetency and inefficiency in opera- 
tive and administrative help (5, 6, 11) 
Lack of cost analysis and knowledge (7, 


11) 
Seasonal fiuctuations of trade (9, 13, 16, 


Heightened cost of doing business in poor 
years (12, 13, 16, 18, 19) 





Overlooking profitable items which might 
be handled (11, 16, 19 

Large amount of money involved in cost 
of investment and overhead (12, 7, 8) 


TROUBLES WITH THE COMPETITOR 


The competitor who does not know his 
costs (14) 

The competitor who “hogs the trade” (13, 
14, 15 


The competitor whose policy is volume at 
small profit, rather than moderate sales 
at reasonable margins (14, 15) 

The competitor who uses underhand meth- 
ods and sharp practices (13, 14, 17) 

The competitor who lures your customers 
away (13, 14) 

The competitor who does not believe in as- 
sociation work (10, 15) 

Deceptive mail order advertising (19) 


TROUBLES WITH THE CONSUMER 


Unreasonable kicks (6, 17, 18, 19) 

Unreasonable demands (6, 17, 18, 19) 

Price haggling (9, 17) 

Erroneous impression of lumber business 
(6, 13, 16, 17) 

Practice of shopping around (9, 17) 

Misunderstanding of retail lumbermen and 
retail lumber business (6, 12, 16, 17) 

Useless and unnecessary estimating (6, 


17 
pric of credits (18) 
Government regulation (20) 
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National Production, Shipments and Orders 0 
, ; om ; Oak 
WaSHINGTON, D. C., April 2.—The following statistics on the lumber movement were compiled by the National Lumber Manufacturers’ Associatipy. eects 
Boftwoods: Production Shipments 
Week ended: 1923, April 7; 1922, April 8— 192 1923 1922 1923 “orc 92g | productlo 
Bomthern Fine ARPOCIRUIONS «5:0 « o0.010.0.010.0.6 5.0 4 ¥\0.0i060.0% %6ew0e 69,046,969 72,255,739 73,841,549 75,511,280 65,610,871 89,8191 
‘West Coast Lumbermen’s Association...........eeeeeeees 106,843,921 78,518,433 111,651,011 73,123,394 111,503,815 8 ragit oductior 
Western Pine Manufacturers’ Association.:.............. ,312, 18,109,000 26,280,000 24,178,000 29,125,000 "100/00 shipments 
California White & Sugar Pine Manufacturers’ Assn...... 6,794,000 2,233,000 5,422,000 4,211,000 10,372,000 536600 = 
California Redwood Association...........ss0ec00++00 00s. 9,671,000 7,774,000 10,028,000 6,199,000 6,322,000 6.640;00 P ecoked 
North Cerolina Pine Association... .........ccccscececceee 4,484,752 10,278,860 4,259,778 6,799,871 3,036,040 10/2581, Foo nan 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 2,280,000 847,000 ’ ,000 1,878,000 1,593,000 11846 095 oe Ap! 
Northern Pine Manufacturers’ Association................ 7,639,800 No Report 7,577,900 No Report 6,406,000 o bor rs 
0 
Se ee) ee eee eee ee ee ee ee 237,072,442 190,016,032 241,746,238 191,900,545 233,968,726 233,756,759 tio 
ay 4 yamine 1923, Jan. 6 to April 7; 1922, Jan. 7 to Preement 
P 
Southern Pine Association................eeeeeeeeee tees 1,007,463,761 1,022,699,914 1,074,485,055 955,556,095 1,117,311,993 —1,024,825,19; | 
West Coast Lumbermen’s Association...........cceceeees 1,301,904,722 1,079,785,267 1,529,331,655 996,267,950 1,525,275,071 1,018 61.273 ee 
Western Pine Manufacturers’ Association...............6- 42,393,000 145,957,000 57,514,000 263,428,000 354,775,000 301,775,009 
California White & Sugar Pine Manufacturers’ Assn...... 69,069,000 28,695,000 113,187,000 59,862,000 269,758,000 99,006.00) M 
California Redwood ASHOCIATION.. 26.6:.00cecscdvcseviccssces 107,767,000 89,606,000 123,720,000 86,333,000 146,712,000 96,214.00) 
North Carolina Pine Association... .....scccccvesccesseses 112,524,765 113,992,818 122,924,117 96,013,101 114,268,320 104,017'975 M 
Northern Hemlock & Hardwood Manufacturers Assn...... 33,791,000 20,868,000 34,532,000 26,238,000 32,305,000 26,132'009 The 
Northern Pine Manufacturers’ Association................ 100,839,050 No Report 112,682,188 No Report 99,188,000 No Report tion has 
OtAL) TOUTEOER VBOES 6 6 3.005.956 0S Ge sCeasenmnser . .2,975,752,298 2,501,603,999  &,468,376,015 2,483,698,146  3,659,593,384  2,670,331,35) tistics fc 
Hardwoods: } 
—"s Hemlock & Hardwood Manufacturers Associa- —* 
Oe UE UE 6 is.5-5 0G 0.515.050 6 ho ewes ne oa Sana paiees 48,060,000 sw we cane 41,599,000 = ............ 40 
Michigan Hardwood Manufacturers’ Association, January ‘ ‘ : ‘ _— ia 
SHUM SREMBED cn «6530s ss wa sa we Ses dS AAR A ieaioe were 29,466,000 29,710,000 27,189,000 27,474,000 Saeene es eucepeee a 
| 
——ee «EF (ders. 
° ° End 
Record of Direct Sales of Douglas Fir orders 
. ; han 
SEATTLE, WASH., April 14.—Direct sales of Douglas fir, April 1 to 7, inclusive: Stocks 
—Sales—— Prices—————_ —Sales—— Prices————_ *Decr 
Feet No. High Low Spread Common No. 1 S1S— No. Feet No. Hig Low Spread rage 
184,000 5 $61.00 $52.25 $8.75 Py BP vsxanssassnnnerrie 48 468,000 5 $23.50 $19.50 $4. | AUS 
298,000 3 57.00 54.00 3.00 Orne ore er ey Senora riers se 15 132,000 4 25.00 21.00 4.0 
286,000 5 46.00 42.00 4.00 Dimension, No. 1 S&E— 
ee” AI sawicevsancoawnns 87 295,000 “ 23.50 18.50 5. 
87,000 6 46.00 40.00 6.00 MD aie Canisivaien ables ereGioo 74 200,000 9 25.50 19.50 aH Price . . 
a ee ae een a ee ee 
) : ‘ : Pee pe taecisxiGcs sargip ible sate on ’ : 20. 6.00 
17,000 3 43.00 41.00 2.00 2x6” a vibes 4 alemnn eee aie ere 20 eens : ag 25.50 3.00 
POCEe | sienawie sine se oalee 4 , 9. ° ‘ 
357,000 8 45.00 38.00 7.00 Lath— r — 
oe Oa ee oe eee 5 34,000 4 38.00 33.50 4.50 DME Wo ldis/s Se ene econ bance pio 19 1,292,000 5 6.45 4.75 1.70 WAS 
Drop siding— OBGDT a cisislosise wise sictis osisieittes il 20,000 1 7.00 7.00 sa Sg 
No. 2 and better........0<<% 63 463,000 cf 46.00 41.00 5.00 ERAS Gin kiei.o das Sash 3 dae 2 35,000 1 6.00 6.00 just 18s 
MOD: Sekekawoenaasesveaecod 14 77,000 5 43.50 38.50 5.00 PPOMIOG: eoac6.5:0:0ik 9:0 esis n owes 1 30,000 1 4.75 4.75 Standa 
standa 
it . i ‘. . way @ 
National Analysis Oak Flooring Stocks Western Pine Analysis ae 
ates 
WASHINGTON, D. C., April 16.—The National The Oak Flooring Manufacturers’ Association PORTLAND, ORE., April 14.—The Western Pine ber st 
—- apocrine gt Association issues the | has prepared the following statistics: Manufacturers’ Association summarizes as fok | od of 
ollowing analysis of figures appearing in table lows reports for the week ended April 7 from | siz a 
at top of this page. Orders and shipments are a Se a ee ee eee eae» thirty-eight member mills: and — 
shown below as percentages of production: a, a — —Percent of— | towar 
During During 14 | 32x1%” ...........8. 3,302,000 2,941,000 89 i am 
Week Ended Wks. Ended | }3x2" 00000222: oy hee i 2 ee eres 
No. gl tae- Oe. a on BX” pe ceenccccces 7,849,000 39,280,000 500 Shipments* .. 1,051 26,280,000 86.70 ..... report 
Association- mills ments ders ments ders Total Di acd a - rders— The 
Southern Pine ...... 129 107 95 107 111 ar it yn provost nn See ee eee OO ES nk 
West Coast ......... 136 105 104 117 117 A apr bereeesnven 440, 841, mn handy.. 6,267 220,170,000  ...«. ene b 
Western Pines ...... “a ee 3,395,000 5,630,000 166 een 
California Pines ..... 10 80 153 164 391 Total ” 6,835,000 11.4 0 1e2 “Of these ahipment i. Jocal sales took 3% Pur 
California redwood... 14 104 65 115 136 Ee icacnwed ,835, .471,000 168 cars, and a total footage of 905,000 feet. the lu 
No. Carolina Pine.... 31 95 68 109 102 | %X1%” .......eeeeee 561,000 987,000 176 +Local orders are not included as, in the case dertal 
Nor. Hemlock & Hdwd. 17 108 103 *93 #88 | 3X2” ....ce eee eens 1,521,000 2,518,000 166 of retail sales from mill yards, order is practically stand 
Northern Pine ...... 9 99 84 112 99 Total 14” 2.082.000 3.505.000 168 synonymous with shipment. the M 
Siting Grnatels cast “Gllieaibe ota , ’ ’ ,vU9, ° : . : : 
384 102 99 116 112 | Ax1%” 2.0.0.0... 442,000 176,000 40 —e for esd _ by erg he arog: pond 
BER” age ena wxmeb ae i eal mi wer 3 c or 
*Includes hardwoods and softwoods. ait mee con i i the sesiiain pine ce ee “= 
Total ”...0.+.. 1,420,000 3,447,000 243 ; pee 
r Grand total....21,942,000 61,007,000 278 Corrected Barometer Summary je 
The West Coast Review Comparative Percentages - nog Sold ; Production, shipments and orders show the sg 
April, arch, April, 4 2 y o]* " 
SEATTLE, WasH., April 14.—For the week 1923 1923 1922 a spe pe ea: on 
ended April 7, 136 mills reported as follows to | Aererrerrerrore. 367 357 131 y P — "a Ship- 7 
the West Coast Lumbermen’s Association: \, err 168 128 49 Week ended— duction ments Orders Subs 
Feet | ee adaebenteebenennt aes = a: Se eer 51.74 89.19 $81.32 fF tf 
Production .. 106,843,921 20% above normal eee ee wid ae <** | March 10.........++..5 6349 88.60 75.58 Fa 
Shipments .. 111,651,011 1% above orders 278 245 ~~ & aeeeaaeeaan 1.87 = 85.57 808 anit 
Orders ...... 111,503,815 4% above production eee gether e st etene 81.95 93.75 S498 inde 
Seah. Muitiietin WO a 2 Eee eee eran 86.52 87.27 . tole 
Water delivery— Feet Feet ° ° Monthly Averages ‘I 
Domestic ..........00.005 33,913,028 . North Carolina Pine 
MINE. sdcccassiececeaxent 13,357,525 ae ‘ 94 ‘ 
ET TI caeeen Norvouk, Va., April 16.—The North Carolina | Jap. 27........---+-++. 30.38 75.88 oa 
Rail C946 cars) OAD +s +-+2+++ 40370.683 | Pine Association makes the following analysis | ¢March 3i.1.112111111 7139 88.84 82.29 f 
Local auto truck delivery.......2. 5863262 | Of figures by forty-eight mills for the week ended 
Perge oe weenenee dessa) April 7: - *In determining “normal,” Western Pine Man “ 
111,503,815 —Percentages of — | facturers’ Association mills are rated individually 
Shipments— aa Sahedion on past performance when running on a no 
Water Wellvery— Mor- Ac- Sbip- basis 5 not on actual figures for a number of years. ‘“ 
REE «ne ccssansns sens 28,503,149 Production— Feet malt tual ments +Five weeks. pri 
NOD: savtaninctcckenscke 10,694,600 pated ..okvsss 8,542,969 81 —j;j* 
en 2 INOFMAL ...0%s0% 10,605,000 j 
ae a oe SUA nns +20 ne 39,197,749 | Shipments ...... 8,266,623 78 97 PORTLAND CEMENT PRODUCTION for February ‘ 
Local alito truck delivery. ..22112.1.11. “sissaizez | OPderBe +--+ 6,401,040 516360 was 8,085,000 harrels, compared with 7/0480 9 i 
AP asiiieen or varrels the previous month, an 2 tir 
111,651,011 *As compared with last week, there has been a | rels in February of last year. Stocks on hand | me 
Unfilled orders— decrease of 10 percent in orders; last week there March 1 w 13.592.000 barrels, compared with tic 
Domestic cargo ............00008- 159,142,110 feet | Were reports from thirty-seven mills. or + are Sees “ of ’ = 14,142, im 
DEE. Kaci acavsasnineevedeseesder 97,902,210 feet t“Normal” is based on the amount of lumber 11,470,000 barrels a month before, an ics co 
ME Kcincccunakiadensuacaaexcuses 9.057 cars | the mills would produce in a normal working day. | 900 barrels a year ago. 
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“Oak F looring Statistics 


The Oak Flooring Manufacturers’ Association 


: Phas prepared the following statistics: 


production, Shipments and Orders, March, 1923 


Feet 
production ..++eeeeeseeeeecceeeeeeeees 32,236,000 
GhipmentS -- e+e sree eecsececeeeeeserens 34,964,000 

rs— 

, - - ae so ciceiguteetabien 39,641,000 
On hand April 1......cc.esecceeeee 65,823,000 
stock April 1...-.--+eeeeeeeeeeereeeeee 25,297,000 

Consolidated Figures for 3 Months Ending 
sserdion 84,130,000 

AUCTION 2... cccccccerccccecevcccccees . ’ 
eiipments 9 ald ShES Ce MEE RE A OWS NE 84,157,000 
OrderS seer cece cere cee ereeceeeeeceeees 103,236,000 








Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for March, 1923 and 1922, based on the 
report of the same twenty-one member mills: 


March, March, —Increase— 
1923 1922 Feet Pct. 
Production ..12,344,000 9,232,000 3,112,000 33.7 
Shipments ..15,329,000 10,611,000 4,718,000 44.5 
OrderS ..++.- 18,321,000 12,323,000 5,998,000 48.7 
End Month— 
Orders on 
PANG ccccnese 42,434,000 14,905,000 27,529,000 184.7 
StocKS ccc. 23,161,000 34,187,000 11,026,000 32.3* 
*Decrease, 


#x244 Face Clear No. 1 and 


Average Value 
ichigan and Wisconsin Mills 


Factory F.o.b. 


March, March, ——Increase— 
1923 1922 Pct. 
Price ..... $90.59 $68.30 $22.29 32.6 


WASHINGTON, D. C., April 16.—In a statement 

just issued by the Central Committee on Lumber 
Standards the progress of the work of lumber 
standardization is reviewed in a comprehensive 
way and the plans and purposes of the com- 
mittee are outlined. The central committee 
states that the consulting committee on lum- 
ber standards has tentatively approved a meth- 
od of reaching definite conclusions on both 
size and grading standards for yard lumber 
and structural timbers. Certain progress 
toward size standards, the committee says, was 
recently announced by the consulting com- 
mittee, but that group has not yet made its 
report thereon to the central committee. 
The announcement of the Central Committee 
on Lumber Standards, to which reference has 
been made, continues: 
Pursuant to the request of the central committee, 
the lumber manufacturers’ organizations have un- 
dertaken to reach definite conclusions on grade 
standardization and uniformity. For this purpose, 
the Manufacturers’ Standardization Committee will 
meet in Chicago, May 10 to 12, pursuant to the 
following letter from the central committee to each 
association representing manufacturers: 

“On Feb. 3-5, 1923, the consulting committee on 

lumber standards tentatively formulated a plan for 

standardization and equalization of basic grades of 
yard lumber and structural timbers predicated on 
two purposes: First, to make minimum of change 
from present grades; second, to make minimum 
change in existing grades names, and nomenclature. 

‘The purpose of this is to secure lumber of 

substantially similar quality and utility in grades 

of the same name in various species. 

‘The basic grades and names of yard lumber and 

structural timbers tentatively adopted by the con- 

sulting committee follow closely the present stand- 
ards in use and present customary trade names, as 
follows : 

“Finish lumber—Finish A, Finish B, Finish 
C, Finish D (4 basie grades). 

“Boards—No. 1 Common, No. 2 Common, No. 3 
Common, No. 4 Common, No. 5 Common (5 
basic grades). 

“Dimension—No. 1 Common, No. 2 Common, 

n No. 3 Common. 

Structural timbers—Timber A, Timber B, 

Timber C; No. 1 Common; No. 2 Common, 
~ No. 3 Common. 

For yard lumber these tentatively comprise nine 
primary grades including four upper grades called 
finish’ and five ‘common’ grades. 

_Wants Manufacturers to Be Represented 

‘The consulting committee on lumber standards 

Voted that this matter of yard lumber grade stand- 

ardization and equalization should be handled en- 

tirely by the lumber manufacturers. Hence a 

meeting of the Lumber Manufacturers’ Standardiza- 

Ho Committee has been called for May 10-12 

Mmediately preceding the next meeting of the 

consulting committee. 








California Redwood Data 


San Francisco, Cauir., April 14.—The Cali- 
fornia Redwood Association reports for the 
week ended April 7: 





Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production Pre 9,671,000 100 13,200,000 
Shipments .... 14 10,028,000 104 13,700,000 
Orders— 

Received ... 14 6,322,000 65 8,700,000 
On hand.... 14 87,235,000 119,500,000 
Detailed Distribution for Week 

Shipments Orders 

14 mills 14 mills 

Northern California* ...... 2,549,000 2,634,000 
Southern California* ...... 3,494,000 2,140,000 
NUGUEGNIRE cdacncaedceasaucans ,000 1,000 
PPMINONINE. osc cccudacanwnc dass 2,035,000 1,185,000 
MONGMEIE Uenesecscsceudkaecan 1,922,000 362,000 
TROUAL,  cccccnaauaaawecee@aes 10,028,000 6,322,000 





*North and south of line running thru San Luis 
Obispo and Bakersfield. 


+Nevada, Arizona, Oregon and Washington. 
TAIl other States and Canada. 





Oak Flooring Summary 


The following is a monthly summary pre- 
pared by the Oak Flooring Manufacturers’ As- 
sociation: 


March, March, -——Increase—— 
1923 1922 Feet Pet. 
Shipments ..30,447,000 18.550,000 11.597.000 64.0 
Production .27,439.000 16,098,000 11,341,000 70.0 


Orders .00 34,162,000 19,827,000 14,335,000 72.3 


“The Central Committee on Lumber Standards 
has requested the Lumber Manufacturers’ Stand- 
ardization Committe to take up this matter for 
prompt and definite action. Therefore, each asso- 
ciation representing lumber producers which pub- 
lishes rules for grading of yard lumber and 
structural timbers has been requested by the cen- 
tral committee to do the following things: 


“(1) Have representation at meeting of 
Manufacturers’ @ Standardization Committee, 
May 10-12, Chicago. 

“(2) To include, if possible, in such repre- 
sentation chairman rules committee and chief 
inspector; and others appointed for such pur- 
pose by each association. 


“(3) To select from its present grading rules 
those basic grades which in its judgment cor- 
respond approximately to the basic grades of 
finish and common lumber enumerated above. 


(4) To prepare two samples of each such 
basic grades provided for in present grading 
rules; one sample to show the maximum de- 
fects allowed in each grade; the second sample 
to show minimum defects provided in each 
grade. 

“(5) To make samples of pieces of uniform 
size 3 feet long and 3 inches wide: if possible 
of clear lumber with defeets marked by peneil, 
paint or other tracing; such samples to be 
sent by express collect not later than May 1, 
addressed to Central Committee on Lumber 
Standards, care ‘T. F. Laist, architectural ad- 
viser, Room 2917 Conway Building, Chicago. 

“(6) To send with samples of basic grades 
thus prepared such explanatory information 
as may be necessary for the use of committee 
in making acccurate comparison of present 
grades in different species provided under dif- 
ferent association grading rules. 

“The purpose of this procedure is to enable a 
committee of practical lumbermen to make an 
accurate comparison of yard lumber grades in vari- 
ous species with view to determining and suggest- 
ing to each association the minimum changes in 
basic grading rules necessary to secure approximate 
equality between the corresponding grades in the 
various species used for substantially similar pur- 
poses; also to determine and suggest the minimum 
changes in names of grades necessary to secure 
uniform nomenclature in the grading rules of the 
various associations covering yard lumber and 
structural timbers. 

“It is urged by the Central Committee on Lum- 
ber Standards that you coéperate with it in comply- 
ing promptly and as fully as possible with the above 
enumerated requests, to the end that the lumber 
manufacturers may as promptly as possible reach a 
definite basis for national agreement with view to 
securing approximate comparability and _ inter- 
changeability of yard lumber and structural timber 
grades of similar name in the various species. 

“Complete softwood yard lumber grading spec- 
ifications will be available at these meetings, from 
the Forest Products Laboratory. 

“Factory or shop lumber is not included in the 
above pi! Me proposal. The Forest Products Lab- 
oratory states that its report on factory lumber 
grading is expected to be ready by Oct. 1. 





Incorporate Under Minnesota Laws 


MINNEAPOLIS, MINN., April 16.—Announce- 
ment has been made of the recent incorporation 
under the laws of Minnesota of the HoltBid 
Service Co., with ample capital to carry on the 
business of the company, which was started 
some time ago by A. W. Holt, who formerly was 
with the O. & W. Lumber Co., at Menomonie, 
Wis. The officers of the newly incorporated com- 
pany are as follows: President, A. W. Holt; 
vice president and treasurer, Theodore J. Pagel; 
secretary, James C. Fraynd. 


All of these officers have been connected in 
a more or less direct way with the lumber busi- 
ness. Mr. Pagel served his apprenticeship in 
the western lumber camps in the earlier days, 
but his present activities are directed toward 
the manufacturing and marketing of the Pagel 
rotary pump, of which he is the inventor and 
patentee. 


Dealers who have availed themselves of the 
HoltBid Service have found it helpful and are 
enthusiastic in praise of it. 


THE UNITED STATES Forest Service has been 
experimenting with carrier pigeons in connec- 
tion with its fire protection work. In a recent 
test a pigeon was sent to headquarters with a 
message asking for fire fighting assistance. Soon 
after, however, it was found that the fire was 
under control. Word was sent by a second bird 
that the assistance would not be required, and 
it reached the central camp just in time to pre- 
vent the assisting expedition from starting. 


Plans of Committees on Lumber Standards 


“The original recommendation of the Central 
Committee on Lumber Standards, in pursuance of 
which this action has been taken by the consultin 
committee and by the Lumber Manufacturers 
Standardization Committee, is as follows: ‘The 
committee is of the opinion that, to the extent to 
which differences in quality of timber, in conditions 
of manufacture, and in the uses to whieh the prod- 
uct is put, will, in practical application, permit, 
the basic provisions for the grading of lumber 
should be uniform.’ ”’ 


Consulting Committee Soon to Meet 


A meeting of the consulting committee on 
lumber standards to be held at the Congress 
Hotel, Chicago, May 14, beginning at 10 a. m., 
promises to be of great importance as it is the 
committee’s purpose to consider softwood lum- 
ber sizes, uniform names for lumber grades and 
simplified grading of yard lumber and structural 
timbers. An attempt will be made at the meet- 
ing to apply the grades of competing woods to 
the basic plan agreed upon at the February 
meeting of the consulting committee on lumber 
standards. Another subject to be considered at 
this meeting is that of odd lengths. 

At the February meeting of the consulting 
committee, [reported on page 52 of the AMERI- 
CAN LUMBERMAN of Feb. 10,] a committee on 
practical sizes was appointed to codperate with 
the Forest Products Laboratory in defining the 
relationship between rough green and finished 
sizes. It is expected that E. S. Hall, chairman 
of that committee, will report progress at the 
coming meeting of the consulting committee. 

At the February meeting also the question of 
finished widths was referred to the Forest Prod- 
ucts Laboratory for its findings of the average 
shrinkage, and to the manufacturers’ associa- 
tions for determination as to the unified practice 
and recommendations from a manufacturing 
standpoint. It is expected also that the manu- 
facturers will bring in a report if they can agree 
on either a standard deduction for all widths 
or a deduction at some acceptable division point. 
It is expected also that the Forest Products 
Laboratory will present at the meeting of the 
consulting committee its findings as to shrinkage. 

One of the most important matters upon 
which the central committee is urged to make 
recommendation is that of allowing for a greater 
percentage of short lengths in the several grades 
of lumber. Southern pine operators urge that 
the grading rules of the associations include 
suitable provision for the use of short lengths 
in items of planing mill stock. 
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Philippine Lumber for California Port 


Los ANGELES, CALIF., April 14.—Hardwood 
lumber will be landed directly at Los Angeles 
harbor in the future from the Philippines, and 
before the year is well under way this port is 
expected to become an important receiving center 
for the lumber from the islands. B. F. Cad- 
wallader, of the Cadwallader-Gibson Co., whole- 
sale lumber dealer in the Philippines, arrived in 
Los Angeles last week and is completing ar- 
rangements for the location of a lumber yard 
at the harbor. 

The company will import approximately 2,500,- 
000 feet of lumber each month and it will be 
brought to Los Angeles by the Struthers & 
Barry Orient Line. The first consignment con- 
sisting of 1,000,000 feet of hardwood lumber 
including veneer, plywood panels and hardwood 
flooring, arrived this week on the steamer Dewey. 
A similar consignment will follow on the Elk- 
ridge. 

The Cadwallader-Gibson Co. has been in busi- 
ness for twenty years and operates three plants 
in the islands. The main plant is located at 
Bantaan Province, just across the bay from 
Manila, and is one of the most modern and up- 
todate in the Orient. The concern’s holdings 
include heavy timber land on the Marivales 
Mountain. 

With a yard at Los Angeles harbor, the com- 
pany will have three bases for distribution in 
the United States, the others being at New York 
and San Francisco. 


To Resume Fir Hearing at Portland 

SEATTLE, WASH., April 14.—Beginning Mon- 
day, the investigation of the Federal Trade Com- 
mission of the alleged price fixing activities 
of the Douglas Fir Exploitation & Export Co. 
will shift from this city to Portland, Ore. The 
hearing will be conducted with W. W. Shep- 
pard, of Washington, D. C., as examiner; Henry 
Ward Beer, of New York, as counsel for the 
commission; and J. Barrett Carter, of Wash- 
ington, D. C., as counsel for the respondent 
company. It is probable, also, that J. N. Teal, 
of Portland, will attend the hearing as private 
counsel for some of the individual lumbermen. 

The commission, thru the examiner, has been 
in session on this subject during many months, 
in San Francisco, Portland and Seattle, and 
substantially all the prominent fir manufacturers 
have taken their turn on the stand. In this city 
the investigation broadened its scope in the wid- 
est possible manner, taking up the domestic 
trade, as distinguished from the export field, 
with the result that leading wholesalers and re- 
tailers have added the weight of their experi- 
ence to the record in the case. 

Briefly, it would appear that the inquiry fo 
date has strongly developed the point that the 
fir trade is one of the most highly competitive 
industries to be found anywhere. Such has 
been the weight of the testimony and the pre- 
ponderance of the evidence at every stage of the 
hearing in this city. 

One phase of the investigation’ has caused 
considerable comment. It is this—that the scope 
of the testimony has borne almost exclusively 
on trade activities during 1915, 1916 and 1917, 
and prior to those dates. Some of it has gone 
as far back as 1905. There has been practically 
nothing on the present and immediate status of 
the industry, during the interval from 1919 to 
the present time. Yet on every hand it is known 
and admitted that those have been formative 
years, and that the industry as a whole has been 
steadily readjusting itself to changed condi- 
tions as a direct result of the world war and 
of legislation in this country. 

Altogether the fir manufacturers are watching 
for developments, fully convinced that they have 
made a creditable showing in having developed 
the fir business to its present commanding posi- 
tion as the foremost industry of the Coast. It 
has the backing of trade practices built up dur- 
ing more than forty years of development, and 
is regarded as having been established on a 
basis of trade ethics that will appeal to reputa- 
ble business men everywhere. 

Thruout the investigation here Mr. Sheppard, 
as examiner, has had a difficult position to fill, 


during the warring tendencies of counsel in 
their ¢ffort to make the best showing possible 
for their respective sides. The examincr has 
shown great l#berality in the admission of evi- 
dence and the filing of exhibits, and on the 
whole has conducted the examination in a man- 
ner entitling him to praise for the fair minded 
bearing he has shown at all times in the midst of 
his exacting duties. 


Features of California Lumber Trade 


Everett, WaAsH., April 14.—W. H. Boner, 
manager of Weyerhaeuser Mills A and B, has 
returned from California, summarizing his im- 
pressions of the lumber business in that State 
as ‘‘simply astonishing.’’ He cites that the 
Hammond Lumber Co., with its numerous yards, 
alone sold 35,000,000 feet of lumber last month, 
also that the total of March building permits 
in the Los Angeles district mounted to the un- 
precedented total of $21,000,000. One feature 
that rather surprised Mr. Boner was the fact 
that a considerable proportion of residential con- 
struction is stucco, but he was assured that 
there is no occasion for the millman to worry, 
since the stucco house in California actually 
requires more lumber than the all-lumber house, 
owing to the fact that in ordinary construction 
the builders do not double their lumber, using 
single walls, single sheathing and the like. 

On his return to Everett, Mr. Boner found 
awaiting him an inquiry respecting conditions. 
He has answered it by saying that the lumber 
business is actually ‘‘too good.’’ At all points, 
not excepting the rail trade, it is in a healthy 
condition. He feels, however, that the demand 
for railroad ties may tend to establish relatively 
higher values. Speaking of the situation as a 
whole, Mr. Boner makes this statement: 


We have had no car shortage on the Coast 
since the middle of January, nor do we an- 
ticipate any severe shortage until the fall 
crop movement. Car supply is not a control- 
ling factor in the rail trade, and rail is the 
lowest priced market we have. 

I never saw it as hard to buy lumber as it 
is today. The Douglas Fir Exploitation & Ex- 
port Co. is offering 40,000,000"feet on the $28 
base, and it is hard to place. The Southern 
Pacific Railroad Co. is buying all the ties the 
water shipping mills will cut up to July, at 
$30. The California market continues to take 
an excess volume of anything you can give 
them. 

Of the entire Coast lumber production, in- 
cluding inland mills, 40 percent is going by 
water. 

Stocks at the mills were never so low or 
so badly broken as they are today. Cutting 
at water shipping mills is extremely hard to 
place. 

I have never experienced as active a mar- 
ket as we have today, and there is no sign of 
weakness here; nor is there any desire on the 
part of the majority of manufacturers to take 
undue advantage and boost prices or try to 
create a false market. 

All that the manufacturer asks of dealers 
is to buy what they require from time to time, 
and not to delay buying too long, so that they 
all come on the market at once. The buyers 
are making the market, not the mills. 

Mr. Boner supplements the foregoing analysis 
by stating that the average Coast manufacturer 
does not want to induce buyers in the East to 
stock up, but- prefers that they should buy con- 
sistently from time to time, and not go on and 
off of the market. He alludes to the visit of 
the Ohio retailers early in the year, at which 
time he presided at the luncheon in the Everett 
Golf Club, and stated that if eastern buyers 
held off, and then came on all at once, they 
would be bound to create a flurry; and that if 
speculators become active they would get hurt. 
There was an interval, continued Mr. Boner, 
when the rail trade exercised a more decisive 
influence than at present, but it was under con- 
ditions prior to the time that water shipments 
became heavy. It seems to be a situation, he 
observed, in which the eastern buyers do not 
entirely appreciate’ or understand the changes 
that have taken place, and apparently they be- 
lieve themselves to be in the same position 


’ a 
they were in some time ago. Under the «> 
cumstances he felt that consistent buying j 
keeping with current needs would be the bey 
policy, as making for a stabilized market, — 


Shingle Branch Trustees Meet 


SEATTLE, WASH., April 14.—Trustees of the 
shingle branch, West Coast Lumbermen’s Aggy 
ciation, met Wednesday for the transaction 9: 
important business. There were present E, f 
Case, president, Raymond, Wash.; L. G. Hur. 
barger, Markham; Clarence E. Hill, Bucodg. 
Dale Craft, Whites; 8. P. Johns, jr., Snoqualm, 
Falls; Jess Schwartz, Kelso; H. A. Moore, Han. 
ilton; Paul R. Smith, Seattle. In addition ther 
were present by special invitation Fred H, [,. 
mar, secretary-manager British Columbia Shing). 
Manufacturers’ Association, Vancouver; B, R 
Lewis, vice president and manager Clear Lak. 
Lumber Co., Clear Lake, Wash., and W. (©, Mp. 
Master, John McMaster Shingle Co., Seattle, 

Arthur Bevan, assistant secretary, reportej 
that he had secured the signatures of manufg. 
turers representing 522 machines endorsing the 
campaign to combat antishingle propaganda, jn. 
suring the success of plans undertaken by the 
association. President Case appointed May 1) 
as the meeting date for the trustees, at which 
time the details will be worked out. Britis) 
Columbia members will be notified that they 
will be entitled to six representatives at the meet- 
ing. Mr. Bevan was elected treasurer, in addi. 
tion to his duties as assistant secretary. 

The trustees decided, in the matter of the 
Emma Farms Association of Pittsburgh, Pa, 
Sidney A. Teller, secretary, to back up the 
retail lumber dealers in their controversy with 
the Ready-Cut organization in a controversy 
over roofing. 

On the recommendation of Secretary R. §, 
Whiting, who is now in the field, the trustees 
adopted resolutions pledging the shingle branch 
to labor 100 percent for dealer distribution 
thru retail dealers. 

New members were elected as follows: Mon- 
son & Leonard Shingle Co., Toledo, Wash; 
Tyee Shingle Co., Edmonds, Wash.; Hoff & 
Pinkey, Lawrence, Wash.; Hillstad Shingle Co, 
Joyce, Wash.; E. J. Mills Shingle Co., Birken- 
field, Ore.; John F, Camp Shingle Co., Napa 
vine, Wash.; Cedar Shingle Co., Elbe, Wash.; 
Sparks Shingle Co., Port Angeles, Wash.; River- 
side Shingle Co., Enumclaw, Wash.; Buckley 
Shingle Co., Buckley, Wash.; H. E. Marshall, 
Deming, Wash.; Skavdal Lumber & Shingle 
Co., Port Angeles, Wash. 


Shingle Men Discuss Log Situation 


At Wednesday ’s luncheon of shingle manufac- 
turers and wholesalers, E. J. Sealey, presiding, 
there was a general discussion of conditions, 
the prevailing opinion being that the worst of 
the slump was over, since weather conditions 
in eastern territory showed encouraging signs. 

George A. Bergstrom, of Everett, pointed out 
that the log situation in his district was serious, 
and was likely to become aggravated May 1 by 
labor troubles. He predicted that shutdowns 
of shingle mills would become necessary unless 
there was an improvement in log supply. 

Hal Eastman brought out the point that the 
volume of shingle business since December had 
been 40 percent greater than that of the cor- 
responding four months a year ago, showing 
that the consuming public had actually been 
buying steadily, while the shingle men had been 
‘swapping dollars’’ in the process. 

Fred H. Lamar forecasted a quick return of 
activity, saying he believed it would come ‘‘ over- 
night,’’ as had always been the case. In British 
Columbia, he said, the input of cedar logs was 





increasing, and he looked for a surplus. 

Jess Schwartz, of the Crescent mill, at Kelso, 
said the log situation had been bad, but that the 
supply of cedar was increasing—particularly 
since exports of logs to Japan had fallen off. 
Good stock was bringing $24. 

L. G. Humbarger stated that logs in his 
section were a little easier thru the fact that 
thirty-three machines, or about 30 percent of 
capacity, had been down. It was a hard out- 
look for the shingle man, he said, with logs high 
and labor beyond reason. ‘‘ We are paying $6 4 
day for a boom man,’’ he remarked, in empha- 
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sizing his point that costs of production, coupled 
with a soft market, had made the industry un- 
profitable. 

To Codperate in Shingle Report Protest 


Answers are being received at the shingle 
pranch in response to wires protesting the pro- 
posed building code recommendations of the 
Department of Commerce, in so far as they dis- 
criminate against wood shingles. Senator Wesley 
L. Jones, Congressman John F. Miller and Con- 
gressman Linn Hadley have wired that they will 
take up the question directly with Secretary 
Hoover. Similar word has been received from 
Counsel Davies, of the National-American Whole- 
sale Lumber Association. 


New Organization of Rail Mills 


SEATTLE, WASH., April 14.—Starting with a 
membership of about thirty operations, the 
Rail Mill and Timber Bureau organized yester- 
day at a meeting held in the assembly room of 
the White-Henry-Stuart Building. The objects of 
the new organization, as set forth in the call, 
deal with matters of direct interest to the rail 
mills, and vital to their business activity, such 
as car supply, timber taxation, income tax, mar- 
keting problems, and other subjects connected 
with the mill operation. 

The most important topic, for the time being, 
is that of car supply. It is stated on the author- 
ity of the new organization, that a car short- 
age is impending, and that the first efforts of 
the bureau will be to secure an adequate supply 
of rolling stock and equipment—in short to 
try to secure a better and more satisfactory 
distribution of cars for the rail mills. Since 
there will soon be a hearing at Olympia on car 
distribution, it is regarded as vital that the 





means that 10 percent of the raft must be lumber 
logs. If the base price is $22; and the propor- 
tion of lumber cedar is less than 10 percent, the 
raft is valued at less than $22; but if the pro- 
portion of lumber cedar is greater than 10 per- 
cent, the value of the raft is greater. Values 
have been worked out according to the following 
schedule in the $22 base: 

10 percent No. 1 0 ein 2-7 


Be DOIN INU ala. pao 6 a'b, 0g b K6 ERP a eRe 23 
RO. TROCONE LOG BM 6 dns & eas Seen ene ees 24 
Ze BONCGNG ING BUN ideas dues Renee tunes 25 
Suh VROOTIE INGe BOM oo ei cc bc ee bnaveasecee< 26 
SO. wereent Nov) Mec oacidcis cwecenwaaweeas 27 


From 30 percent up there is a rise in price of $1 
for every 5 points, until a raft containing all No. 1 
logs is worth $41 a thousand. 

This is the price paid by siding mills today. 
A raft containing 30 pereent of No. 1 logs camp 
run is regarded as exceptional, and it commands 
a price of $27. 

Cedar stumpage is worth about $5 a thousand. 
The average tree scales between 8,000 and 10,000 
feet, so that the value of an upstanding cedar 
tree is between $40 and $50. Cedar logs, there- 
fore, are valuable property. A log 24 feet long 
and 24 inches in diameter scales 606 feet; a log 
32 feet long and 30 inches in diameter, 1.417 
feet; and a log 32 feet long and 40 inches in 
diameter, 2,258 feet. An average log in the wa- 
ter is worth anywhere from $25 to $50. 


To Remodel Boat for Lumber Carrier 


PORTLAND, ORE., April 14.—The steamer 
Robert Johnson will arrive here in a few days 
from the Atlantic coast to become remodeled 
into a lumber carrier for the new owner, the 
Pacific Spruce Corporation, of this city and 
Toledo, Ore. The major change is to install 
loading machinery on the decks, especially 
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Steamer Robert Johnson Owned by Pacific Spruce Corporation 


Rail Mill and Timber Bureau have adequate rep- 
resentation at that meeting. 

At yesterday’s meeting, Fred E. Campbell 
was chosen as secretary in active charge of the 
work, and was authorized to immediately sign 
up all rail mills, both large and small, for the 
new organization. 

The following lumbermen were selected as a 
committee on permanent organization: V. H. 
May, McKenna Lumber Co., McKenna, Wash.; 
Reid F. Hubbard, Eastern Railway & Lumber 
Co., Centralia, Wash.; Jud Greenman, Union 
Lumber Co., Union Mills, Wash. 

Another meeting will be called soon, at which 
the committee on permanent organization will 
report, permanent officers will be elected, a suit- 
able office provided, and the Rail Mill and Tim- 
ber Bureau commence to function in a proper 
manner. 


Values of Cedar Stumpage 


EvEerETT, WasuH., April 14.—In the cedar log 
market the quotation ‘‘10 percent base, 
$22;’’ is perfectly clear to the millman and ex- 
perienced log buyer, but it may be misleading 
to the uninitiated. Each raft of cedar contains 
more or less clear stock; and the value of the 
raft depends upon the proportion of clear. A 
raft of siding logs commands an exceptional 
price, say, $40, while a raft of shingle cedar ex- 
clusively, being the lowest grade, might change 
hands for $17 or $18. ‘‘Ten percent base’’ 


adapted for the rapid handling of lumber. The 
vessel, a steel steamer, 261 feet long over all, 
of 43.6 feet beam and 21.6 feet depth, and a 
carrying capacity of 1,750,000 feet of lumber on 
a draft of 20 feet, was purchased from the 
United States Shipping Board and was formerly 
known as the Lake Lebago. The steamer will 
be employed in carrying lumber from the mill 
at Toledo to California ports. The lumber will 
be loaded at Newport. 

C. D. Johnson, president of the C. D. John- 
son Lumber Co., the exclusive sales company 
for the Pacifie Spruce Corporation, stated this 
morning that the mill is now cutting 6,000,000 
feet a month and the town of Toledo has grown 
so rapidly within the last six months that one 
would not recognize it. A large number of 
dwellings are still to be erected to aecommo- 
date the increasing force of the Pacific Spruce 
Corporation and other activities that have 
sprung up as a result of the beginning of the 
timber development in this region. 

C. G. Atkinson, jr., son of C. G. Atkinson, 
vice president and sales manager for the C. D. 
Johnson Lumber Company, has gone to Chicago 
to open an office there for the company. 


ANSWERING THE QUESTION ‘‘ What’s the mat- 
ter with the young men of today?’’, an observer 
says: ‘‘They refuse to assume the responsibili- 
ties of marriage; they are making dates, but 
not making engagements; buying autos, but 
not buying homes.’’ 


Indications of Labor Unrest on Coast 


SEATTLE, WasH., April 14——May day is at 
hand, and with it come the usual intimations 
of labor unrest, which from long experience 
the timber owners and millmen have learned 
to anticipate and to guard against. Asa matter 
of common knowledge, I. W. W. organizers 
have been quite active thruout the Pacific 
Northwest, and are now said to be prepared 
to crystallize their May day demands on two 
points, namely: First, release of political 
prisoners, and second, time from bunk house 
to bunk house. 


The first point does not appear to have any- 
thing to do with the lumber business, but time 
going and returning, or from ‘‘bunk to bunk’’ 
as it has been humorously stated, is different. 
On the face of it, the demand, if granted, 
would mean a considerable curtailment in pro- 
duction, and in fact might tend toward the six- 
hour day, to which the radical element has long 
been committed. It may be stated that the 
logging operators and millmen have not the 
slightest idea of conceding any demand of that 
kind. 


Wherever the I. W. W. has strength, the 
organization is most potent in the logging camps 
and not at the mills. The present situation, 
therefore, and whatever disturbance may come 
out of it, concerns log supply in the first in- 
stance, and lumber production in the second. 
As stated by a well known millman, ‘‘If a 
strike is timed now, the main effect will be 
to save the lumber market for the balance of 
the year.’’ In other words, curtailed produc- 
tion of logs will mean a reduced cut of lumber, 
at the very moment the lumber market is strong. 


The activity of the I. W. W. has lately been 
shown by the distribution of large quantities of 
radical literature, which has made its appear- 
‘ance thruout the logging camps, and some ot 
it has been in evidence at the mills. There has 
been a weeding out process among acknowl- 
edged trouble makers. There has been a slight 
curtailment already on that account, and per- 
haps it is not too much to say that there is a 
prospect of a very material curtailment during 
May for the same reason. 


In addition to labor, the car situation, as 
regards the immediate future, is attracting con- 
siderable attention. A well known intercoastal 
operator who returned this week from a tour of 
Oregon says the car supply in that State is 
tightening slightly; and lumbermen generally 
have taken notice of the fact that car loadings 
all over the United States, covering every va- 
riety of freight, are the highest they have 
ever been this early in the year. As is well 
stated by a wholesaler, it is as yet a trifle too 
early to expect spring business to develop in 
volume thruout the middle West, but there are 
indications of a volume fully up to normal from 
now on until midsummer in the rail territories. 
But normal rail business will not be required 
to prevent a recession in prices. The quantity 
of lumber that is finding a market in other 
territories, coupled with inventories at an un- 
precedentedly low level, is bound to hold prices 
at least at their present levels. 


There is only passing interest in the fact 
that tax exemption in New York State has ad- 
vanced another stage in the legal procedure, 
and that the statute has been held once more 
to be constitutional. The shock resulting from 
the ruling of the lower court has passed, and the 
entire effect may now be regarded as negli- 
gible, so far as west Coast lumber is concerned. 


Constructing Model Mill Town 


LACOOCHEE, F.LA., April 16.—The Cummer 
Cypress Co. is constructing near here a model 
lumber mill town for its employees, including a 
42-room hotel, paved streets, houses and com- 
plete lighting and water system. When com- 
pleted it will be one of the model lumber villages 
of the South, and have all conveniences. The 
company is also constructing a large plant for 
the manufacture of lumber from the extensive 
timber tracts it controls in this vicinity. Op- 
erations are expected to begin in July of this 
year. 
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Widening Interest in Tree Planting and Forest Protection 


Forestry Committee Changes Route 


WASHINGTON, April 17.—The Senate Com- 
mittee on National Forestry Policy has revised 
the itinerary of its Lake States tour as follows: 
The committee will leave Washington May 7, ar- 
rive in Detroit the next morning and proceed 
immediately to Bay City, where Michigan tim- 
ber land owners will be heard. 

Hearings will be held in Grand Rapids, Mich., 
May 9; in Chicago, May 10; Madison, Wis., 
May 11, particularly for the purpose of viewing 
the Forest Products Laboratory and learning 
about its work, and at Duluth and Cloquet, 
Minn., May 12. 

The State forestry departments of Ohio, Indi- 
ana, Illinois and Iowa, as well as the associations 
of wood-using industries in Chicago and in 
those States, have been asked to send repre- 
sentatives to the hearing in Chicago. It is the 
desire of the Senate committee to hear from all 
who are interested in reforestation in order that 
information on the subject from every viewpoint 
and angle may be brought to the attention of 
the Senate. 


Bill to Relieve Cut-Over Land Tax 

LANSING, MicH., April 16.—A bill has been 
introduced in the Michigan legislature designed 
to encourage reforestation in Michigan by re- 
lieving timber and cut-over land from taxes. 
The tracts to which the proposed law would 
apply would be registered with the agricultural 
commissioner and taxed only 5 cents an acre for 
twenty-five years. On deciding to cut the tim- 
ber, the owner would notify the commissioner, 
who would order an appraisal, and thereafter 
until the timber is cut the tax rate would be 
one percent of the appraised value. When the 
tract had been cut over the State would collect 
a tax of 25 percent of the appraised value. 


Hoo-Hoo Distribute Forestry Booklet 

Sr. Louis, Mo., April 16.—Announcement is 
made by H. R. Isherwood, secretary-treasurer 
of Hoo-Hoo, that he now has ready for distri- 
bution thru retail lumbermen’s associations and 
other agencies a very interesting and instruc- 
tive booklet on trees and tree planting. This 
booklet has been issued in pursuance of the 
policy of the Order to promote forestry and the 
cause of lumbering as related to tree planting. 

The cover of the booklet bears the title 
‘*Trees’’, Joyce Kilmer’s poem on the tree and 


at the actual cost of printing: In lots of fifty, 
75 cents, and in lots of a hundred, $1.25. In 
an appeal to secretaries Mr. Isherwood urges 
the advertising value of tree distribution and 
suggests that local retailers donate trees for 
planting, giving with each tree a copy of the 
booklet. 


Boy of Ten Plants Forest 


In the Spring of 1915 Solan L. Parkes, who 
was launching a forest tree planting campaign 
in Berks County, Pennsylvania, having failed to 
interest the grown people in the work, turned to 
the school children and was rewarded by promises 
to assist. The city of Reading had authorized 
Mr. Parkes to purchase trees for watershed 
planting and several private citizens had also 
made small purchases, the High School girls of 
Reading having pledged to plant the trees on 
the watershed. Charles, 
the ten-year old son of 
Mr. and Mrs. Parkes, 
heard his father and 
mother discuss the plans 
to plant the trees and re- 
claim the waste lands. 
He laid his plans and 





CHARLES PARKES, 
Grand Junction, Colo. ; 
Who Planted One Thou- 
sand Trees When 10 
Years Old 








when the trees arrived, 
he approached his father 
and said ‘‘Dad, I want 
to plant trees, too.’’ De- 
spite his eagerness, he 
was told that he was too 
small. Charles could not 
see it that way, saying: 
‘“‘Tf the other school children can plant trees, 
why can not I?’’ 

Shortly after the above conversation, Law- 
son D. Dietrich, of Kutztown, Pa., arrived to 
get a thousand Norway spruce seedling trees 
to be planted on a tract of waste land three miles 
southwest of Lyons, Pa., where Charles and his 
parents lived. Charles asked Mr. Dietrich for 
permission to plant his trees. The result was 
that the following morning Charles was taken 








ful to somebody. Charles is without a doubt the 
youngest forest planter in the United States and 
he has not only made use of his time in planting 
trees, but has helped his father to bring the 
burned forest fire area down from 15,000 acreg 
a year to three, from an annual loss of $45,000 
to but $9 in his native county, in less than seven 
years. During the war he sold Liberty bonds to 
a value exceeding $100,000. When the flu epi- 
demic swept over the country and a call was 
made for boy volunteers to work in emergency 
hospitals he was quick to respond, and the last 
to go when the epidemic was under control. 

He never loafs, but ever since he was old 
enough he has worked after school. He now 
lives on the west slope of the Rocky Mountains 
on a 5-acre fruit ranch just beyond the limits 
of the city of Grand Junction, and there sur- 
rounded by lofty mountain peaks he is finishing 
his high school studies, and taking care of his 
father’s correspondence while ‘‘Dad’’, as he 
calls him, is elsewhere working to bring forestry 
into the homes of the people, or enlisting the 
help of school children to plant the waste lands 
to trees, or get a town here or there to estab- 
lish a community forest. 

Charles Parkes is proud of the forest he 
planted and it is hoped that his example will 
induce other boys to plant forests. 


Endowment for Forest Research 


HARTFORD, CONN., April 16.—Announcement 
has just been made of the gift of $200,000 as 
an endowment for experimental research in for- 
estry, this sum to be equally divided between 
the Yale School of Forestry and the Department 
of Forestry at Harvard. The gift is anonymous. 
The donor, it is stated, is deeply interested in 
the advance of forestry in the Northeast, and 
especially in New England. The money has been 
granted in the belief that research and experi- 
ment in the field problems of forestry will do 
more than any other one thing to bring about 
forestry practice. 

The need of forestry is now very generally 
recognized. The actual practice of forestry is 
retarded because of the limitations of knowledge 
regarding the life and growth of trees under 
different conditions and the lack of local ex- 
perience in applying the methods of forestry. 
It is to supply the basic knowledge regarding 
the New England trees and forests and to enable 
more extensive field experiments in forest pro- 























The line-up of the modernly equipped fire department of Westwood, Calif., where is located the big mill plant of the Red River Lumber Co. 
Westwood is bringing to the attention of its citizens, and to the children in particular, the importance of preventing fire by carefulness 
and the elimination of fire hazards. This is stressed in an article by Chief Walter Luff, of the Westwood fire department, on ‘‘Educating 
the Public to Prevent Fires,’’ that appeared on page 63 of the April 14 issue of the American Lumberman. 





the Hoo-Hoo emblem with the added motto 
‘*Conservation-Reforestation.’’ Within are the 
Hoo-Hoo forestry declaration, a sketch of the 
origin of arbor day and the provisions for its 
observance in many States; also a brief state- 
ment of the ways in which trees serve humanity; 
appeals to plant trees, instructions for doing 
80; form for dedication of memorial trees and 
a statement of the ‘‘Legal Value of Shade 
Trees.’’ Appropriate illustrations suggest the 
relation between tree planting and home build- 


Mr. Isherwood announces that the booklet 
will be supplied to retail secretaries and others 


to the tract, shown how to plant the trees and 
was left with his work. In three days the 
thousand trees were planted and where waste 
land has existed there was now a little forest 
of spruce trees. Charles would not accept any 
payment for his work, for he knew that the 
other school children would plant the trees at 
Reading, and would not be paid either, and he 
wanted to do as they would. 

Charles is now 18 years of age and a very tall 
young man, but every one of the trees that he 
planted has outgrown him and it is a pleasure 
to him to know that there is a growing forest 
of a thousand trees that will some day be use- 


duction, that the generous gift of $200,000 has 
been made. 

The endowments have been given to Yale and 
Harvard because these institutions are already 
carrying on important work of research in con- 
nection with forests which they own or control. 
There are certain problems of forest research 
which can be worked out to a better advantage 
by a university than by any public agency. 
There are found on the technical staff of a large 
university men of great experience and techni- 
cal knowledge. Such institutions are on a per- 
manent basis and experiments can be carried 
out consistently over a considerable period of 
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years. And a university always has the advant- 
age of being completely independent in its 
selection of projects and in the conduct of its 
investigations. 
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State Committee Considers Forestry 


BALTIMORE, Mp., April 14.—What Maryland 
and Tennessee are doing in the way of re- 
forestation was told before a special Senate 
committee recently by F. W. Besley, State 
forester of Maryland, and Rufus S. Maddox, who 
holds a similar position in Tennessee. The com- 
mittee followed closely the description of forest 
conditions in the two States, but most of the 
questions were directed to developing the views 
of each official on the most advisable form of 
taxation to encourage reforestation. 

Mr. Besley explained that Maryland is now 
dependent upon second growth timber, and ad- 
vocated a tax on what he termed the repro- 
ductive value of cut-over land. In his opinion, 
reforestation can not be better encouraged 
than by taxing the land used for forestry pur- 
poses from year to year, according to the value 
of the crop at each assessment period rather 
than by postponing the tax upon the growing 
trees until they are cut, and then requiring it to 
be paid ina lump sum. The people of the State, 
he declared, realized the importance of timber 
culture, and it was becoming a profitable in- 
dustry, particularly in the loblolly sections. 
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Plans for Forest Protection Week 


SEATTLE, WAsH., April 14.—‘‘ We Guard the 
Forests,’’ is the legend on an attractive button 
now being distributed among the Camp Fire 
Girls, the Boy Scouts, and the school children 
of the Pacific Northwest, under the direction of 
the forest protective agencies. This important 
work has been undertaken as a part of the 
observance of forest protection week April 22- 
28, by the Federal and State organizations, the 
Natural Parks Association, and the college of 
forestry at the University of Washington. All 
of these agencies are heartily in accord with 
the proclamation of President Harding, setting 
apart the week, which includes Arbor Day, ‘‘in 
order that our forests may be conserved for the 
inestimable service of mankind.’’ There will be 
exercises in the schools, also the exhibition of 
lantern slides emphasizing the need of forest 
fire prevention, and educational articles in the 
newspapers. While this year’s program will 
not feature strect parades, with floats and so 
on, it is evident that the plans for forest pro- 
tection week will make a strong impression on 
the youthful mind. 
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California Enacting Forestry Laws 


San Francisco, April 14.—The budget which 
is to be passed by the California legislature pro- 
vides for keeping the State’s expenditures for 
the next two years under eighty million dollars. 
Altho the reduction of the budget was a blow 
to the State Board of Forestry, the estimate has 
been increased from $38,000 to $78,000 in re- 
sponse to the requests of the lumber organiza- 
tions. This includes $5,000 for the tree nursery 
at Davis. It is probable that a bill will be intro- 
duced in the legislature asking for a special 
appropriation of $40,000 additional for the use 
of the State board. The budget allows $45,000 
for the Humboldt Redwood Park and $28,000 
for the Big Basin Park. 

The hazardous fire area bill has been reported 
out with favorable recommendation by the 
assembly conservation committee and has been 
passed by the senate. The compulsory fire patrol 
bill is still in the senate, having been amended 
three times. The insect control bill has been 
passed by the senate and has been reported out 
with a favorable recommendation by the assem- 
bly conservation committee. The bill prepared 
by the State Board of Forestry, amending the 
penal code’ and covering fire protection, was 
reported out by the assembly conservation com- 
mittee with favorable recommendation. A bill 
amending Section 16 of the act approved March 
18, 1905, with reference to the season for burn- 
ing inflammable materials, was passed by the 
senate and is now on the file of the conservation 
committee of the assembly. 


Would Amend Illinois Lien Law 


SPRINGFIELD, ILL., April 16.—House Bill No. 
466 introduced in the legislature by Representa- 
tive Carl Mueller of Chicago, at the request of 
William McKinley, who is attorney for the As- 
sociated Builders’ of Chicago, to amend the 
mechanics’ lien law proposes changes in that 
law that are deemed by lumbermen and smaller 
contractors of Illinois inimical to their inter- 
ests. 


The Illinois Lumber Merchants’ Association 
has taken steps to arouse its members to an 
understanding of the provisions of House Bill 
466 and the effects the proposed amendments 
will have upon their lien rights. The Associated 
Credit Bureau of Chicago, which is an organ- 
ization of the smaller contractors who buy their 
materials largely from retail lumbermen, also 
deems these proposed amendments antagonistic 
to their interests and accordingly has under- 
taken to show to members of the judiciary com- 
mittee of the Illinois house and others the ad- 
visability of retaining the present lien law un- 
altered. 


A statement regarding the changes in the 
lien law proposed by the Mueller bill, prepared 
by the legal department of the Illinois Lumber 
Merchants’ Association, follows: 


This bill seeks to amend Sections 21, 22, 24, 
27 and 28 of the mechanics’ lien act of this State, 
and to repeal Sections 5 and 32 thereof. It would 
amend Section 21 by providing that in no case 
shall the owner be liable to pay a greater sum to 
subeontraetors than the balance remaining in his 
hands due to the contractor at the time of filing 
a notice of lien. It is apparent that if this 
amendment were to be made effective it would 
open the door for fraudulent practices in an effort 
to deprive the material man of his money. It is 
conceivable that an owner and contractor might 
make a contract, the owner immediately paying 
a large portion of the contract price to the con- 
tractor; after the subcontracts had been made 
there would be a very small balance in the hands of 
the owner due to the contractor. Nevertheless, 
the subcontractors would be entitled to a lien only 
as against this balance. 


Even tho there was no attempt on the part of 
the owner and the contractor to concoct a plan 
having for its purpose the defrauding of the sub- 
contractor yet this amendment as a practical prop- 
osition would require all subcontractors to serve 
notices as soon as their contracts were entered into 
in order to protect themselves. 

The author of this amendment has attempted 
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to make it appear that the subcontractors will 
be protected by the provisions of Section 23a but 
in our judgment, as a practical matter, no such 
protection is afforded. 

In addition to providing that the subcontractor 
shall have a lien only to the extent of the money 
due, this bill repeals Sections 5 and 32 of the old 
act. Section 5 provided that the owner must take 
a sworn statement from the contractor before mak- 
ing any payments, and if payments were made 
without taking such sworn statement the owner 
was not entitled to protection or credit therefor. 
Section 5 also obviated the necessity of serving a 
sixty day notice, and was often availed of by the 
subcontractor when his lien time had expired with- 
out his having served such a notice. This latter 
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part, however, is not so important as the elimina- 
tion of wrongful] payments. 

Mr. Mueller is perfectly logical in eliminating 
Section 5 if the material interests of this State will 
permit their liens to be limited to any balance 
that is due from the owner to the contractor. 
Under the old act we were not so limited, and 
where an owner did not comply with Section 5 
by taking a sworn statement he was compelled to 
pay more than the contract price. This is no hard- 
ship on him because if he does comply with Section 
5 he never can be compelled to pay more than the 
contract price. ‘Therefore, Section 5 has served 
a very useful purpose in protecting both the sub- 
contractor and the owner. 


The Illinois Lumber Merchants’ Association 
and the Associated Credit Bureau urge their 
members to inform themselves regarding the 
proposed amendments and then make known 
their views on the matter to their representatives 
in the Illinois house and senate, especially to the 
members of the judiciary committee of the house 
in whose hands the bill now rests. The member- 
ship of the judiciary committee follows: 

H. P. Castle, chairman 

Cc. 8. Stubbles John P, Hart 
A. H. Fridrichs Car] Choisser 
Sidney Lyon R. F. Cutler 
L. M. Green F. A. McCarthy 
T. J. Hair K. C. Ronalds 
F. W. Rennick W. L. Pierce 
H. M. McCaskrin FE. J. Smejkal 
Cc. B. Sawyer W. F. Weiss 
John L. Walker D.I. Swanson 
L. O. N. Browne H.S. Burgess 


C. A. Francis 
R. F. Little 

T. L. Fekete 
M. R. Durso 

J. R. Moore 

W. It. MeCabe 
A. TI. Roberts 
8S. B. Turner 
Robert Scholes 
M.A. Brennan 


M. L. Igoe F. A.Garesche Charles E. Flack 
G. A. Dahlberg W.G. Thon 
R. BE. Church E. J. Schnackenberg 


A hearing has been arranged by the judiciary 
committee for May 2, at which time retail lum- 
bermen, contractors and others will be given an 
opportunity to make known their views on the 
legislation proposed by Representative Mueller. 


Issues Graders’ Certificates 


PoRTLAND, OrE., April 21.—The Western Pine 
Manufacturers’ Association has always laid 
great stress on its grading. The work of the 
inspection bureau among the mills for many 
years has been very painstaking and the results 
have been quite gratifying. There has always 
been keen rivalry among 
most association mills 
for the honor of hold- 
ing the record of the 
greatest percentage of 
on-grade lumber as 
shown by the reports of 
the bureau. A_ close 
standardization and uni- 
formity of grading has 
always been the aim of 
the organization and the 
last annual meeting au- 
thorized the issuance by 
the association of grad- 
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entitled to make official 
inspection, nor does the 
grading by these certi- 
fied graders change the 
work of the association 
inspection. The certif- 
icate is evidence of the 
holder’s ability, reliability and experience in 
grading lumber under the rules of the Western 
Pine Manufacturers’ Association and is pri- 
marily to stimulate more interest among the 
graders in their work and thus to raise the 
standard of grading work in the association 
mills. 


Cina] Tnapecer 


The certificates are neatly designed and are 
signed by the chairman of the grading com- 
mittee, R. E. Irwin; the secretary and manager 
of the association, A. W. Cooper; and the chief 
inspector of the inspection bureau, E. F. Tobin. 
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Texas Dealers Optimistic Over Outlook 


DALLAS, Tex., April 14.—The thirty-seventh 
annual convention of the Lumbermen’s Associa- 
tion of Texas, held this week in Dallas, was 
the most largely attended of any convention in 
the history of the organization. Dealers were 
here from all parts of the State, and almost 
without exception they reported business satis- 
factory in their various sections and feel opti- 
mistic over the outlook. The only weak spots 
are in the sections where crop failures and 
drouths created a depression, from which com- 
plete recovery has not yet been made, but even 
in these sections the outlook is much more en- 
couraging and dealers generally are feeling 
good over the situation. During the convention 
brief interviews were secured with a number 
of those in attendance as follows: 

C. L. Bradley, member of the Burton-Lingo Lum- 
ber Co., Coleman, Tex., was optimistic when asked 
for an expression on business conditions out his 
way in western Texas. He said that the first 
three months of 1923 registered a quantity of lum- 
ber business three times as large as that for the 
same period in 1922. Crops are splendid in the 
Coleman area, Mr. Bradley reported. 


“We had our boom a year and a half ago,” re- 
ported W. T. Wheeler, manager of the Burton- 
Lingo Lumber Co.’s Santa Anna (Tex.) yard. 
“Since then things have been more or less quiet. 
We look for improvement, however, as there are 
a number of building projects contemplated in our 
town, which is right up against the side of a 
mountain that has billions of square feet of the 
finest glass sand in the country.” 





Shortage in the plate glass industry is acute 
at present, was report of John H. North of the 
Dallas office of the Pittsburgh Plate Glass Co. It’s 
partly due to the demands of the closed car auto- 
mobile manufacturers and to the great amount of 
construction going on all over the country, he 
added. 


Despite the fact that his county (Williamson) 
made the banner crop of any county in Texas, 
J. H. Comer, owner of the Liberty Hill Lumber 
Co., of Liberty Hill, Tex., reported that business 
was slow, partly due to the fact the farmers were 
planting. Quite a number of school houses were 
erected in his territory in 1922, a splendid year, 
he said. But what Mr. Comer was principally 
interested in was a silo made of lumber, his own 
invention, and which he proudly displayed to lum- 
bermen friends in the lobby of the Oriental Hotel. 
The silo, incidentally, attracted quite a bit of 
attention. 


While he does not look for a “boom” year, never- 
theless R. T. Morgan, central Texas representative 
of the Boykin Lumber Co. (wholesaler) is con- 
vinced that the demand for lumber is of a sub- 
stantial nature. Business, in so far as his area 
is concerned, will grow steadily, he opined. ‘Cen- 
tral Texas, in fact, promises more at this spring 
season than ever before. We live or die on our 
crops. This axiom applies to the lumberman 
especially.” 


“Higher prices for lumber and building mate- 
rials have in no way retarded business in our city,” 
was the way E. B. Corder, assistant manager of 
the Burton-Lingo Lumber Co. in Abilene, Tex., 
outlined conditions in that metropolis of west 
Texas. “In fact, it is a peculiarity in our section 
that when building materials go up, construction 
work begins to get active. The prospects for the 
rest of the year are flattering. I have been in 
Abilene fifteen years. I may say that present 
prospects are the best I have ever seen. Nineteen 
twenty-three will easily eclipse a pretty good 
record we set out our way in 1922.” 


W. H. Hartfield, of the Richland Lumber Co., 
Richland, Tex., is happy over the fact they’ve 
struck more oil out his way, a sure forerunner of 
every sort of activity, building especially. Rich- 
land is but eight miles from Corsicana, enjoying at 
present, thru discovery of deep production, a boom 
second only to that of Burkburnett. There also 
have been gratifying oil discoveries at Currie, on 
the other side of Richland, so that the latter town is 
mighty near the center of activities attendant upon 
oil strikes. While business is off just at present, 
Mr. Hartfield reported, there is every indication 
that the slack is to be taken up before very long. 


“Just look at the record Dallas made,” said an 
enthusiastic Dallasite, J. Henry Craven, president 
of the Craven Lumber Co., when asked for an 


expression about business conditions. “It’s a 
record that well nigh approximates a boom. Stiff 
prices have slightly retarded operations very re- 
cently and I do not, in fact, look for Dallas to 
maintain its present stride during the summer un- 
less prices come down some. At the present time, 
the cheaper grades of lumber seem mostly in 
demand.” 


March broke all records in Houston, Tex., in the 
way of construction. It is but natural that the 
Houstonians attending the Dallas convention were 
optimistic. Lynch Davidson, of Houston,  ex- 
lieutenant governor of Texas and head of the Lynch 
Davidson Lumber Co., was a prominent figure at 
the session and delivered one of the principal ad- 
dresses on opening day, Tuesday. Mr. Davidson 
reported that Houston was growing so fast that 
it was ‘a lumberman’s paradise.” Another mem- 
ber of the Davidson firm at the convention was 
J. H. Cooke. 

A mighty practical sort of lumberman is Presi- 
dent W. S. Howell, of the Lumbermen’s Association 
of Texas. He hails from Bryan, in the south- 
central portion of the Lone Star State and is head 
of if not ‘the’? Howell Lumber Co. Things are 
above normal in his section, he said, with the banks 
in a prosperous condition generally. He said busi- 
ness was 25 percent better this year than last. 


John W. Wheeler, vice president of the Tex- 
arkana National Bank, Texarkana, Tex.-Ark., and 
interested in several lumber concerns, made a re- 
port covering business conditions in far eastern 
Texas. He said that in so far as Texarkana was 
concerned there was a good demand for business 
houses; and that no vacant houses were for rent, 
in itself a stimulus for the lumberman. The 
Smackover oil fields are not far from Texarkana 
and the city is enjoying its proximity to this boom, 
while interest in adjacent oil finds is another trade 
stimulant. 


Building of a dam to impound billions of gallons 
of water and create one of the largest lakes in 
Texas is having an effect on business conditions 
at Cisco, Tex., according to the report of J. T. 
Berry, of the lumber firm of that name. A large 
school building has just been completed and there 
are other projects in sight. While boom conditions 
in that particular section of west Texas now are 
a thing of the past these have given way to a 
steadier growth. Of late, with reviving interest 
in oil, there has been a good demand for oil well 
derrick lumber, Mr. Berry reported. 


George W. Gray, of the Gray Lumber Co., Ham- 
lin, Tex., said that business was 25 percent better 
this year than last and still nothing to brag about, 
as he termed it. Hamlin is in Jones County, one 
of the biggest cotton producing counties in Texas. 


Opening of an irrigation project which will ir- 
rigate 100,000 acres has greatly stimulated con- 
struction in Wichita Falls, a little bit of a town 
that grew to a metropolis overnight during the 
hectic days of oil discoveries five years ago, said 
C. M. Miller, of the Miller Lumber Co. The vol- 
ume of construction in fact, this delegate added, 
has increased 50 to 75 percent since the irrigation 
project has been started. Land involved in the 
irrigation is being improved and this ealls for 
lumber and building materials. A building and 
loan association, fostered in part by the lumber 
companies, recently got under way at Wichita Falls 
and has greatly increased the amount of business, 
Mr. Miller asserted. 


“Too much rain,” was the reply of A. J. Steves, 
of the El Campo Lumber Co., El Campo, Tex., to 
a question concerning business conditions. ‘When 
I left for this convention it was pouring, a condi- 
tion that has existed more or less continuously for 
the last thirty or forty days. The farmers are 
behind with their crops. On the whole, I can not 
say much for conditions just at present.” 


Charles A. Bartlett, of Breckenridge, Tex., said 
that business was fair in his city, where there are 
eight yards; too many, according to Mr. Bartlett. 
Business in general has been stimulated some- 
what owing to the construction of the first carbon 
black manufacturing plant in Texas. Deliveries 
are fair, Mr. Bartlett added. 


M. A. Quillin, of the Oil Center Lumber 
Co., Wichita Falls, reported that business was “real 
good.” Building permits in March reached $131,- 
000, a record for the north Texas city. Deliveries 
are first rate. There are fifteen yards in Wichita 
Falls, a city of 40,000 population. Stocks are 
generally normal. 


S. V. Houston, one of the owners of the Alamo 
Lumber Co, of San Antonio, with headquarters at 
Floresville, a veteran member of the Texas aggo- 
ciation, says that the outlook at present is encour. 
aging, with business and deliveries fair and stocks 
normal. The Alamo Lumber Co. has eighteen 
yards in south Texas. 


R. O. West, of the Higginbotham Lumber Co,, 
Rising Star, Tex., reported that business out his 
way, in the heart of an oil field a little more than 
a year old, is very good. Mr. West complains of 
deliveries and that his territory is consuming more 
lumber than is being shipped in. 


Expressions of appreciation were voiced by the 
convention for the quantity of publicity given jt 
before and during the sessions by the newspapers 
of Dallas. Virtually an entire page was devoted 
to the convention a day or two before the opening 
by both the Dallas News and the Dallas Times- 
Herald. These newspapers had a copy at each 
chair in the convention hall. Columns of space 
were given to the deliberations thereafter. 


W. P. Wallace treasurer of the Thompson-Ford 
Co., Grayburg, Tex., opined that things are better 
this year than last. Mr. Wallace reported that the 
season really began to open up for his firm about 
three weeks ago. 


One of the far-western delegates to the conven- 
tion was W. L. Caldwell, of the South Texas 
Lumber Co., Mertzon, Tex., which is west of San 
Angelo. Business this year really does not com- 
pare with that of last, he said; it’s so much better, 
This was brought about by excellent rains at the 
right time, which insure a good crop and a rise 
in prices of wool. Sheep raising is one of the 
principal activities in his area. His company 
does its own financing, Mr. Caldwell reported. He 
said deliveries were fair and stocks very low at 
present. 





W. H. O'Neill & Co. is the name of a new whole- 
sale lumber firm in Dallas that has just received 
its charter and has obtained offices in the Slaughter 
Building, reported W. H. O’Neill, a delegate at 
the convention. “Just tell them that I have been 
a subscriber to the AMERICAN LUMBERMAN for 
thirty years, if that’s any news,” Mr. O’Neill said 
smilingly. 

R. A. Toombs, of the Toombs Sash & Door Co., 
Fort Worth, motored over to the Dallas conven- 
tion on the new pike between the sister cities 
that is glasslike in appearance and the pride of 
North Texas. He said that business is “extra good” 
at this time and that deliveries are very fair. 
Building and loan associations are being encouraged 
in Fort Worth, Mr. Toombs said. From present 
prospects, Mr. Toombs said, 1923 will be a record- 
breaking year in point of construction. 





T. B. Breedlove, of Breedlove Bros., Alba, Tex., 
had a report that went like this: “I’m living in 
a splendid town with splendid prospects. I’ve 
got competition from one real yard and one ‘boot- 
legger.’ My town is too small to have a _ build- 
ing and loan association so we finance certain 
operations ourselves, assisted by the banks.” 


Business prospects in Wichita Falls are very 
bright, was the report of O. G. Stephens, owner 
of the Stephens Lumber Co. He said that he had 
been in business but eighteen months and that 
the first three months of the new vear were the 
best he has had so far. Wichita Falls, in fact, 
he added, is enjoying a near boom, brought about 
by the rising prices for oil and the extension of 
wildcat drilling. He is getting a fair price for 
lumber, as are all other Wichita Falls lumbermen. 
It’s a poor town for building and loan associations, 
however. A good strong association along those 
lines is needed. Lumbermen already are doing mis- 
sionary work to that end, Mr. Stephens asserted. 
Erection of a large junior college which offers many 
educational advantages right at home has stimu- 
lated a demand for more homes, he said. In the 
vicinity of the college fifty new residences have 
sprung up with many more in contemplation. 
Wichita Falls, in common with Dallas and other 
Texas cities, has its “Home Beautiful.” It was 
erected under auspices of the Wichita Falls Daily 
Times, 


Paris, Tex., is a “cheap”? town for lumber, was 
the report of J. P. Paisley, local manager of the 
Clem Lumber Co., and there is pretty much of a 
fight among the lumbermen on prices at all times. 
This is an “in-between” period just now, Mr. 
Paisley added, altho there is fairly active develop- 
ment in the city proper. 


There are five lumber 
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yards in Paris, a town of about 15,000 or 20,000 
population, two local building and loan associa- 
tions and three outside associations. Lumbermen 
fostered one of the local associations. His com- 
pany uses the plan book system and Mr. Paisley 
reported that it worked out very successfully. 


' 

Conditions in far El Paso are rather quiet, altho 
the cattle business is better than it has been in 
months, was the report of J. C. Long, of the May- 
field Lumber Co., of that city. Copper mines, for 
the first time in months, are running full blast. 


Dallas Exposition 


Dauuas, TEx., April 15.—In retrospection of 
the biggest convention the Lumbermen’s Asso- 
ciation of Texas ever had, one carries away a 
vivid impression, among other things, of the 
splendid Own Your Home exposition handled 
so ably by Dallas lumbermen, realtors and build- 
ing material men. The exposition came to an 
end tonight, with award of a $10,000 home to 
Miss Lois Evans, sixteen-year-old high school 
student of Bryan. There were no strings at- 
tached to the grand prize. It came as a eulmina- 
tion of ten days of hectic, home owning ideas 
so forcibly impressed upon Dallasites that, as 
one local lumberman expressed it, the Queen City 
of the Southwest will perhaps never again see 
similar enthusiasm towards home building as 
was shown during the period that began April 
6 and closed tonight. 

The Own Your Home exposition was the 
most entertaining and successful show of its 
kind ever held in the Southwest. There were 
exhibits—one hundred of them to be exact, all 
stressing the need of a home and home fur- 
nishings and necessities, but there never was a 
dry moment. 


Aims of Promoters of Exposition 


The exposition was, according to a prominent 
realtor, designed to further the work undertaken 
by the National Association of Real Estate 
Boards in remedying a condition, reflected by 
the 1920 and earlier census tabulations, under 
which only 38 percent of the families of the 
nation were housed in their own homes. That 
is a real estate man’s viewpoint.. A lumberman 
claims that the exposition was likewise fostered 
by the lumbermen to create a demand for better 
lumber products and better materials, along with 
the principal idea involved—own a home at any 
rate, built of most any sort of materials. 


Community Sets High Goal for Itself 


Dallas didn’t just exactly need an Own Your 
Home show at the present time. This city, in 
line with other cities in the Southwest, is at 
present enjoying its greatest building boom. 
Dallas was the third city in the United States 
m per capita construction in 1922. Building 
permits for the first three months in 1923 were 
away over $6,000,000. Of that $6,000,000 a 
good percentage was for residences. 


_There was a thought behind the exposition 
bigger than the exposition itself. ‘‘Own Your 
Home’’ was an idea vague and intangible, a 
goal thought to be impossible of attainment by 
the person in average circumstances several 
years ago, but now crystallized into reality by 
Just such a force as had Dallas in its grip for a 
year or more, the instinct toward home owner- 
ship that impelled thousands to efforts in 1922 
which resulted in the greatest home building 
campaign that the city has ever seen and started 
a4 movement that gained momentum every month. 


Those Who Backed the Movement 


There was much interest aroused when the 
exposition was announced. The Dallas News 
was squarely behind it and opened wide its col- 
umns and its radio broadcasting station in its 
behalf. No less an aggressive campaign was 
carried on by the Dallas Journal, and other local 
papers. It-was not a ‘‘boom’’ idea; Dallas 
1s not built upon boom growth. It was, rather, 
4 powerful, economic force; a strong, construc- 
tive weapon for a community arming itself for 
prosperity and civic expansion. 

_ Inthe history of the own your home movement 
1s mentioned just a few of the many Dallas 


This tends to create better conditions, Mr. Long 
said, altho, on the other hand, part of the popula- 
tion that goes back to the mines is lost. There are 
few vacant homes at present and Mr. Long expects 
the slack to be taken up by July of this year. 


Following the convention a number of lumber- 
men, including Albert R. Israel, manager of pub- 
licity for the Southern Pine Association, paid a 
visit to Shreveport, La. Prominent among the 
visitors was the Rev. Peter A. Simpkin, Hoo-Hoo 
organizer. 


During Mr. Simpkin’s visit organization of a 
local lumbermen’s association was effected, which 
may soon affiliate with the Hoo-Hoo organization. 
Mr. Simpkin explained the workings of Hoo-Hoo 
and said that that order is the Masonry of the 
lumber industry. 

Mr. Israel conferred with members of the Shreve- 
port realty board and lumbermen with reference 
to the “Own-Your-Home” exposition which is in 
contemplation here. If sufficient interest is 
aroused, the Southern Pine Association will send 
an exhibit to the exposition, Mr. Israel said. 


Stimulates Home Building Movement 


lumbermen who were squarely back of it from 
the start—W. C. Barns, T. W. Griffiths, E. V. 
Mumpower, J. M. Wilcox and others prominent 
in the lumber and building world. The own 
your home movement was an infant a year ago. 
It developed lustily. More than forty-five hun- 
dred new homes were erected in Dallas last year. 
But, prior to this, the movement was put into 
motion by an exhibit of fine homes by the lum- 
bermen mentioned. 


Codperate in Supplying Attractive Homes 


Besides the lumbermen, building and loan 
associations, investors, building companies, real- 
tors and contractors pushed the ball that devel- 
oped into a landslide. ‘‘Codperative competi- 
tion’? was the way the lumberman and allied 
interests looked at the proposition. All agencies 
did their share and there was well nigh an equal 
distribution of the awards attached. A marked 
feature of the campaign was the type of homes 
that got the biggest ‘‘play.’’ The day of the 
‘“box ear residence’’ seemingly has gone, and 
in their place have been erected attractive 
houses, cheaper because they were smaller, and 
copies of the more expensive residences. 


The modern home plan service, incidentally, 
or most of the drawings from which a booklet 
issued by the Southern Pine Asociation were 
obtained, originated in Dallas, and since has had 
the eyes of the whole country looking in this 
direction. These plan books have succeeded in 
giving men of small incomes more attractive, 
comfortable and healthful homes to live in. As 
a result, with better materials and better con- 
struction, such homes have had a far greater 
resale or loan value than the same homes had 
when built in a manner not attractive. 


Publicity Puts Idea Over in Big Way 


On Sunday, April 8, the third day of the 
exposition, which was held in Gardner Park, a 
large auditorium easily accessible to virtually 
all car lines in the city, it was seen that the idea 
had gone over big. An added urge this first 
Sunday of the exposition was a sacred concert 
and vaudeville. On this Sunday evening a talk 
over the Dallas News broadcasting station 
WFAA was given by W. D. Jones, of Rucker 
& Jones, Dallas realtors, and chairman of the 
Own Your Home exposition committee, on the 
home building idea. These radio talks, inciden- 
tally, were given daily and all were on kindred 
subjects. Not only did Dallasites get the bene- 
fit of them, but the helpful information was 
carried on to other thousands in the Southwest 
and to even more distant areas. Two of these 
talks, delivered during the convention of the 
lumbermen, were by A. L. Ford, managing 
editor of the AMERICAN LUMBERMAN. 


Realtors and lumbermen assert that hundreds 
of new homes were planned during and after the 
exposition. A total of 50,000 persons passed 
thru the turnstiles during the ten days of the 
show. The Dallas Dispatch displayed sketches 
which won prizes in an architectural contest it 
conducted recently, and a number of duplicates 
of prize winning home plans were ordered dur- 
ing the exposition. 


Lumber Firms That Gave Donations 


Lumber firms donating toward the $10,000 
home which was given away were: The Higgin- 
botham-Bartlett Co.; Temple Lumber Co., Cow- 
ser Lumber Co., Galbraith-Foxworth Lumber 
Co., J. Q. Holman Lumber Co., Owens Lumber 
Co., Oldham-Sumner Co., Groves-Barns Co., 
Griffiths Lumber Co., Buell Planing Mill, City 


Planing Mill, J. R. Shoupe Lumber Co., H. C. 
Headington Lumber Co., Dallas Sash & Door Co., 
Moore & Co., and Clem Planing Mill. Labor was 
donated by the bricklayers union, electrical 
workers union, plumbers union, Alexander Bros. 
and the Federal Glass & Paint Co. and there 
were many other donors of materials and fur- 
nishings. 

The Dallas News maintained a booth and had 
on display some of the automobiles to be given 
away in its $30,000 prize circulation contest. 

The City Federation of Women’s Clubs led 
off on one side of the hail with a replica of an 
old fashioned home and then contrasted it with 
the comforts of the modern residence. A very 
attractive grouping of home plans was arranged 
by the Owens Lumber & Loan Co. A joint 
booth that attracted much attention was that of 
the Griffiths Lumber Co. and the 8. W. Nichols 
Co., showing a large country home roofed with 
‘Creo Dipt’’ shingles. A complete set of plan 
books and photographs was featured by the 
Temple Lumber Co. The Dallas Sash & Door 
Co., and the Higginbotham-Bartlett Co. each 
had a message for the crowds. 


Woman Elected to Municipal Office 


Monrog, La., April 16.—The distinction of 
being the first woman in this city to take an 
active part in the direction of municipal affairs 
has fallen to Mrs. Daisy Strong Terzia, wife 
of Theo. F. Terzia, general sales manager of 
the O. S. Hawes Lumber Co., this city. Mrs. 
Terzia was elected a member of the board of edu- 
cation at the democratic election held April 10. 
It was the culmination of one of the most re- 
markable political campaigns in the history of 
Monroe and Mrs. Terzia received 177 votes more 
than any one of the fifteen men listed on the 
municipal ticket. T. E. Flournoy, a banker, J. 
M. Cobb, president of the Chamber of Commerce, 
and a druggist, W. H. Faulk, also were elected 
members of the board at the same time. 


To Increase Western Pine Shipments 


New York, April 17.—R. S. Eccles, president, 
and Walker P. Chesman, vice president and 
treasurer of the W. H. Eccles Lumber Co., of 
Baker, Ore., recently closed a deal with the 
Government for a 20-year cut for the mill in the 
immediate vicinity of Baker. The company 
still has a 4-year cut on white pine timber at 
its present location, and now holds the right to 
continue its operations in the famous ‘‘Sumpter 
Valley White Pine.’’ 

The deal with the Government was closed 
after the first of the month and thereafter Mr. 
Eccles and Mr. Chesman came to New York 
for a week’s visit. They were accompanied by 
their wives and have just returned to Oregon. 

Mr. Eccles said that immediately on his re- 
turn to Oregon he would begin plans for the 
construction of a large mill in the section newly 
acquired and probably within a year will start 
running. 

J. L. English & Sons represent the Eccles com- 
pany in the eastern territory. Mr. English said 
that while the home-office folks were in New 
York arrangements were made to ship along 
much larger quantities of white pine to this 
market and otherwise to expand distribution. 
The company manufactures moldings and box 
shooks in large quantities. 
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Millwork Manufacturers’ Annual Breaks Attendance Record; 


oF 


Publicity Campaign and Uniform ;Contract Discussed 


Representative millwork manufacturers, to 
the number of about 250, from the Atlantic 
to the Pacific and from the Great Lakes to 
the Gulf, assembled at the Congress Hotel, 
Chicago, for the ninth annual convention of 
the Millwork Cost Bureau, held on Wednesday 
and Thursday, April 18 and 19. The attend- 
ance was the largest of any annual meeting 
yet held by the bureau, evidencing the lively 
interest felt by the members in the work of 
cost accounting, and in the important subjects 
embraced by the program. Of outstanding in- 
terest were the questions of a uniform mill- 
work contract for national adoption, the foster- 
ing of apprentice training, publicity for the 
industry, and hardwood grades for millwork 
consumption, all of which were discussed by 
eompetent authorities. 


Wednesday afternoon, after brief opening 
remarks by President F. J. Moss, of Kansas 
City, a comprehensive report of the bureau’s 
operations for the last year was presented by 
Secretary W. P. Flint. For the fiscal year the 
expenditure of the bureau was $60,602, an in- 
crease over the preceding year of $8,471. Not- 
withstanding the additional expenditure, and 
no advance in initiation fees or dues, the year’s 
income showed a slight gain over the outgo, 
and the bureau’s substantial surplus remains 
unimpaired. The report showed a present mem- 
bership of 530 firms, a gain of about thirty 
Over one year ago. The member firms are 
located in 39 States and 6 Canadian Provinces. 


The correspondence course for estimators, 
inaugurated a year ago, has proved very popu- 
lar, there being enrolled at the present time 955 
students. The course is free to employees of 
member firms, altho a deposit of $10 each is 
required, which is returned at completion of 
the course or upon the student’s withdrawal for 
any adequate reason. 


The group lecture service, which has been a 
feature of the bureau’s activities for several 
years, was taken advantage of last year by a 
large number of groups in various cities. A 
representative of the bureau during the year 
attended 55 meetings, including those of esti- 
mators’ clubs, besides other meetings of the 
industry. 


Thru the activities of the estimator’s course 
the use of Cost Book ‘‘A’’ has been greatly 
increased, and at present there are in use 2,015 
copies which are kept constantly revised. 


Consider Uniform Millwork Contract 


The convention next turned its attention to 
the question of adopting a nationally uniform 
form of contract. The discussion was of an in- 
formal character, the committees appointed by 
the Eastern Millwork Bureau, the Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation and the Western Planing Mill & Wood- 
working Association having not yet had oppor- 
tunity to meet with the committee representing 
the Millwork Cost Bureau for the purpose of 
preparing a joint recommendation for presenta- 
tion to the convention, J. A. Loetscher, of the 
Farley & Loetscher Manufacturing Co., Dubuque, 
Iowa, chairman of the uniform contract com- 
mittee had, however, prepared a very interesting 
and comprehensive survey of the subject, which 
he read and which formed the basis for informal 
discussion later. Mr. Loetscher said, in part: 

At the meeting held a year ago I touched on 
the matter of a uniform contract, incorporating a 
modified or qualified blanket bid. I considered 


Same a real necessity, for the sale of special or 
custom made millwork. . . . . 

We consider the qualified blanket bid the ideal 
method of quoting plan work. In quoting, we 
usually refer to it as a “memorandum list.” This, 
however, does not mean that it is an itemized list. 
We simply enumerate in a broad, general way just 
what we have included, as for instance, all win- 
dows and sash, glazed; doors, glazed ; window and 
door frames, set up; pulleys placed; trim for doors 
and windows, K. D., ete. This gives opportunity, 
as you go along, to make whatever explanations 
you consider necessary, concerning the various 
items. In this way you not only define what you 
consider millwork, but you also make it very plain 


as to just how you expect to furnish it. Such a 
blanket bid can readily be checked up in a few 
minutes, whereas an itemized list would easily 
require several hours’ time. 


Every plan job is an individual proposition, and 
should be treated as such. When listing the plan, 
the estimator can very easily make notes on his 
estimate as he goes along, and in this way he can 
write up a blanket bid correctly, qualifying or 
modifying the various items, so there will be no 
misunderstanding as to just how the millwork will 
be furnished. Such a proposal is more apt to re- 
ceive the earnest and careful consideration of the 
customer. 


If your proposition is to furnish “all millwork” 
as per plans and specifications, there is still apt 
to be a question as to just what constitutes ‘mill- 
work,” and then too, the way is still open for all 
kinds of quarrels and arguments and misunder- 
standings as to just how the millwork will be 
furnished. You may have in mind completing 
everything as far as possible and practical at the 
mill, while your competitor may be saving himself 
several hundred dollars in actual work by specify- 
ing and furnishing everything he possibly can in 
a strictly knocked down style. 


After an estimator has spent a day or two, or 
even three days, depending on the size of the job 
and the nature of the work, be can well afford to 
take another twenty minutes or half hour, which is 
all that is necessary, to write a so called blanket 
bid—qualifying the different items as necessary, 
and thus furnishing an intelligent proposal, cover- 
ing this particular job in a specific manner and in 
first class shape and in minutest form and de- 
a ee 


After you have sold your prospect and_ secured 
his acceptance, the proper time has arrived to talk 
terms, deliveries, and other conditions, which may 
well be incorporated in a uniform contract. The 
interests of both the manufacturer and the cus- 
tomer will be better safeguarded if you work along 
the lines of an adequate contract, containing the 
necessary provisions, so essential in a document of 
this kind. Such a contract should be fair and rea- 
sonable in all its stipulations and requirements. It 
should extend to the customer the same full meas- 
ure of protcction that you want meted out to 
yourself. 

Following Mr. Loetscher’s remarks there was 
a brief discussion participated in by J. A. 
Mahlstedt, E. R. Jones and C, E, Cowdin, rep- 
resenting the eastern, southern and western 
associations, respectively, after which the com- 
mittee withdrew to formulate a joint recom- 
mendation for presentation at Thursday after- 
noon’s session. 


Banquet Is Enjoyable Affair 


The annual banquet, held Wednesday evening, 
was largely attended by the visiting millmen 
and their guests. After the excellent dinner and 
program of vaudeville acts had been enjoyed, 
H. T. Didesch, of the bureau, delivered an ad- 
dress dealing with some of the weak spots of the 
industry, and A. B. Cone, of Chicago, spoke on 
reforestation and the future of the lumber in- 
dustry. 

THURSDAY FORENOON 


First on the program Thursday forenoon was 
a talk by C. L. Bailey, of Chicago, educational 
director of the trade school conducted by the 
Citizens’ Committee to enforce the Landis award, 
who told of the work that has been accomplished 
during the last year in the training of appren- 
tices for the building trades. Boys are taken 
into the school, given four weeks’ intensive 
training without pay, then sent out on building 
jobs where their training is completed under 
the eyes of the contractor, the boys receiving 
during that period about one-half the regular 
journeyman’s wage. 


Mr. Moss told of what is being done in Kan- 
sas City in the way of vocational training, de- 
scribing the process followed in one of the large 
publie schools. He said that organized labor 
has showed no disposition to oppose the work 
being done in Kansas City in the way of train- 
ing boys for entering the trades. 


Henry T. Lumb, of Poughkeepsie, N. Y., urged 
the members to endeavor to get their local cham- 
bers of commerce to push the matter of voca- 
tional training in the schools; and also sug- 
gested publicity, and codperation by the Depart- 
ment of Commerce, as possible means for help- 
ing to solve the problem of shortage of skilled 
labor in the industry. 


Publicity for Millwork Industry 


The possibilities for increasing the use of mill. 
work thru well planned codperative advertisin 
were next shown in an address by L. R. Putman, 
of the Ferry-Hanly Advertising Co., whose sub- 
ject was ‘‘ Publicity for Your Industry and Its 
Products.’’ ‘‘Advertising in this day,’’ said 
Mr. Putman, ‘‘means much more than buying 
space in magazines and newspapers and filling 
it with attractive pictures and pleasant sounding 
phrases. Efficient advertising, as we know it, 
is a tool, just as is your sanding machine, glue 
clamp or emery wheel.’’ He said that one of 
the functions of advertising is to make friends 
and create good will. To befriend a man or his 
business is to do him a kindness or a service, 
‘*The good will of the retail millwork dealers 
of the United States,’’ said the speaker, 
‘“would probably be, next to that of the general 
public, the most valuable asset you could possess, 
Good will can be secured thru educational adver. 
tising and codperation.’’ Mr. Putman continued 
as follows in part. 


The easiest and cheapest way for those now in 
the millwork business to keep that business in their 
own hands, is to establish themselves more firmly 
in the good will of not only their retail customers 
but of the entire building industry, and the public 
as well. Babson says suburban building will in- 
crease. That means that people are looking for 
fresh air, sunshine and pleasant surroundings. As 
a rule there is more millwork used per capita in 
an individual home than in an apartment. Noth- 
ing so adds to the cheerfulness of a home ag 
millwork. In that fact the most powerful psycho- 
logical appeal is at your service to be used for 
increasing your business. 


In Time of Peace Prepare for War 


Your business is good now, but how will it be 
next year, and five years from now? The desire 
for automobiles, talking machines and pleasure trips 
is increasing, and now comes also the radio and 
the metal sash. Shall we sit down and bemoan 
our luck and decry the intelligence of the people, 
or shall we get busy and defend our own business? 

We must popularize the use of millwork and 
the services derived from it. We must sell sun- 
shine and cheerfulness, beauty and conveniences. 
We must discourage the bleak, unadorned house 
without sun parlors, sleeping porches, breakfast 
rooms and cozy corners. ‘Think of the appeal that 
can be made for a beautiful stairway. ‘The hall 
necds but little other furniture. Consider the 
conveniences of built-in cabinets, broom closets, 
hall closets, cedar lined closets, kitchen cabinets 
and the like. Think of the value added to the 
home by well designed millwork, inside and out. 
There is more sash and door business furnished 
from Grand Rapids than you have imagined. A 
mirror door in a closet is much more desirable than 
a dresser. Think of making breakfast and luncheon 
a picnic for the children every day by having a 
nice little breakfast nook, which also makes for 
economy, and saves steps for mother. There is a 
never ending supply of these suggestions, but you 
are all familiar with them. It is simply a question 
of getting them across to the public. Think how 
such promotional work would dignify your business 
and give you a hold on the good will of home owners, 
to say nothing of dealers, contractors and carpenters. 
Iiven the local carpenter is often a better merchant 
than you millmen, and builds his own cabinet work 
on the job. <A _ better class of applicants and 
apprentices would be interested in your business. 
Each man would take more interest in it and his 
efficiency would be increased. The financial stand- 
ing of your industry would be raised and your 
individual bank credits strengthened. 


Benefits of a Codperative Advertising Campaign 


Nothing would hold your members’ together 
more firmly than a codperative campaign, which 
earries with it a degree of pride, good will and 
stability not to be obtained in any other way. 
One of the greatest benefits of such a campaign 
would be derived from the searching investigations 
made by men schooled in advertising, trade exten- 
sion, modern merchandising and the building of 
good will. Advertising does not inercase the cost 
of selling, but lowers it. If good will is desirable 
then it has a value and can be secured in pro- 
portion to the price paid. 

The time to begin is right now. I am told that 
there are 5,000 woodworking plants in this coun- 
try. Suppose each gave $100 toward a 3-year cam- 
paign knowing that a fair share of the work would 
be done right in the neighborhood of his own mill, 
could you estimate the increase in the volume of 
millwork that would result? 


Following Mr. Putman’s address the ad- 
vantages of estimators’ clubs were discussed by 
8S. L. MeCormick, of the Indianapolis Lum- 
ber Co., and F. R. Horn, of the William F. 
Johnson Lumber Co., both of Indianapolis, 
Ind., Mr. McCormick speaking from the view- 
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oint of the mill operator, and Mr. Horn from 
that of the estimator. 


THURSDAY AFTERNOON 


The Thursday afternoon session started off 
with an address by J. M. Pritchard, secretary- 
manager of the Hardwood Manufacturers’ 
Institute, Chicago, on ‘‘Hardwood Grades for 
Millwork Consumption.’’ Mr. Pritchard said 
that the time has come when the producers of 
hardwood realize that they must maintain closer 
relations with the consumers, and that it was 
the desire of the manufacturers affiliated with 
the institute to ascertain the needs of the con- 
sumers and, just so far as possible, to meet 
them. He touched upon the subject of stand- 
ardization, and bespoke the codperation of the 
consumers in helping to establish such standards 
as shall be to the interests of all. 

Next followed an oratorical duel between J. 
P. Larson, secretary of the St. Louis Millmen’s 
Association, and Emery Stanford Hall, architect, 
of Chicago, on the topic ‘‘The Related Short- 
comings of Architects and Millmen,’’ Mr. Lar- 
son setting forth the sins of the architects in a 
gentlemanly and scholarly manner, and Mr. Hall 
performing the same service for the millmen 
with a courtesy and sang froid that was beyond 
criticism. All in all this little passage at arms 
was one of the most entertaining and instrue- 
tive features of the convention. When the smoke 
cleared away honors were even. The AMERICAN 
LUMBERMAN regrets that it can not print both 
papers, as they well deserve, but when it is 
stated that one of them occupied slightly more 
than an hour in the reading, the reason will 
be understood. Both papers were constructive 
rather than merely critical. Mr. Larson pointed 
out the need for clearer defining by architects 
of what constitutes millwork. He said, too, 
that there should be codperation, rather than 
antagonism, between the architect and the mill- 
work producer. Mr. Hall said that the millman 
is the interpreter of the art of the architect, 
and therefore should be familiar with at least 
the fundamentals of architecture, whereas he 
too often is ignorant of them. 


Report on Uniform Contract Form 


J. A. Loetscher, chairman of the bureau’s com- 
mittee on uniform contract, presented a brief 
report and called upon Mr. Didesch to read the 
tentative form recommended by the committee. 
Later in the session a resolution was adopted 
providing that copies of this tentative draft be 
sent to all members for their approval or sug- 
gestions. 


Election of Officers and Directors 


The report of the nominating committee was 
next presented by Chairman Charles T. Abeles. 
The report recommended the reélection of the 
present officers, as follows: 

President—IF’. J. Moss, Kansas City, Mo. 
Vice president—F. J. Curtis, Clinton, Iowa. 
es president—Charles T. Abeles, Little Rock, 
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Mr. Moss had ardently desired that he might 
this year be relieved of the burden of 
the presidency which he has carried so long 
and with such'marked benefit to the bureau and 
to the industry, but he gracefully bowed to the 
imperative and unanimous demand that he con- 
tinue in office another year. His speech of 
acceptance was brief but pointed: ‘‘I thank 
you for your confidence, but not for the job.’’ 

The following changes were made in the board 
of directors, which now numbers about thirty- 
five members: 

Morgan Davies succeeds II. G. Gould, both of 
Oshkosh, Wis.; L. E. Clark succeeds A. J. Siegel, 
both of St. Louis, Mo.; J. P. Rinn succeeds J. A. 
Olson, both of Chicago; P. F. Conway succeeds 
J. H. Winaker, both of Danville, Va. 

The following new directors were added to the 
board: Luke Russell, Paducah, Ky.; C. E. Cowdin, 
Portland, Ore.; Albert Steves, jr., San Antonio, 
Tex.; E. A. Nicholson, Los Angeles, Calif. 


Resolutions Are Adopted 


The report of the committee on resolutions, 
presented by Mr. Carlson, was unanimously 
adopted. It recommended: 

That the apprenticeship committee be continued, 
and that it codperate with affiliated training 
bureaus. 

That a committee be appointed to investigate as 
to the advisability of adequate publicity for the 


general millwork industry, acting in an advisory 
capacity with the group organizations. 

That this bureau encourage and promote esti- 
mators’ clubs thruout the industry. 

That a committee be appointed to draft model 
or typical examples of plans and specifications, 
showing also sufficient details, by designated sym- 
bols or otherwise, of all openings ete., this com- 
mittee to act in conjunction with the American 
Institute of Architects. 

That the tentative draft of uniform contract 
submitted by the uniform contract committee be 
multigraphed or printed and sent to all members 
for their approval or suggestions, these copies to 
be returned to J. A. Loetscher, chairman of the 
committee, the committee to have power to make 
necessary revisions. 

That the annual meeting hereafter be held on 
the third Thursday and Friday of April, instead 
of the third Wednesday and Thursday. 

That a resolution of condolence be forwarded to 
the family of Samuel Roberts, late president of the 
Eastern Millwork Bureau. 
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Adopt Uniform Cost System 


A comprehensive plan for the installation of 
a uniform cost accounting system for the retail 
lumber dealer, applicable equally to large and 
small yards, was adopted last Thursday at a 
joint meeting of the executive committee and the 
board of directors of the National Retail Lum- 
ber Dealers’ Association, held at the Congress 
Hotel, Chicago. Secretary Adolph Pfund was 
instructed to take immediate steps toward 
installing the system among the membership of 
the association. 

The plan had been prepared by a special com- 
mittee on cost accounting appointed some time 
ago for the purpose of investigating the matter 
from all angles. A. J. Mahlstedt, of New Ro- 
chelle, N. Y., is the chairman of this com- 
mittee, the other members of which are C. C. 
F. Sewing, of the West Manufacturing Co., 
Toledo, Ohio; F.’L. Lowrie, of the F. L. Lowrie 
Lumber & Finish Co., Detroit, Mich., and W. 
H. Williams, of the May Lumber Co., Pitts- 
burgh, Pa. 

The meeting was well attended, with all the 
regional retail associations composing the Na- 
tional represented. Practically the entire Thurs- 
day session was devoted to a study and discussion 
of the report of the committee on cost account- 
ing. Several other matters of association inter- 
est were considered during the final session on 
Friday. 


Buy Large Tract cf Old Growth Fir 


RaymMonpd Wasu., April 14.—This week a 
timber deal is being closed thru which the 
Luedinghaus brothers and other owners of stump- 
age are selling valuable holdings to C. S. Cram, 
Ralph Burnside and Charles Lewis. The total 
volume of the deal is not far from 265,000,000 
feet, and the consideration will be close to $1,- 
200,000. The timber, which is principally old- 
growth fir, with about 20 percent of cedar and 
a sprinkling of spruce and hemlock, is located 
between Doty and Raymond, on the Willapa 
branch of the Chicago, Milwaukee & St. Paul 
railroad. It is virgin growth of splendid qual- 
ity, and is rated as one of the finest stands of 
fir in the Pacific Northwest. For several weeks 
Cornelius Gerber, of Fremont, Mich., has been 
on the Coast, admittedly willing to sell his in- 
terests, provided a proper offer was made. Huis 
holdings are extensive, being embraced in the 
ownership of the United Tanners Timber Co., 
which, together with the Luedinghaus brothers, 
was principal owner. Also there were three 
claims owned by the Doty Lumber & Shingle 
Co., and a tract of eighty acres owned jointly 
by John H. Markham, logging engineer, of 
Chehalis, and George C. Joy, of Seattle. Mr. 
Markham, as a timber expert, has cruised the 
entire tract, and has estimated the total stump- 
age at 265,000,000 feet. It is stated that the 
highest price on these holdings was $5.75 a 
thousand, the lowest price $2.50 a thousand, and 
the average price something in excess of $4 
a thousand. 
and Mr. Burnside are interested in the Siler 
Mill Co. and the Willapa Lumber Co., and Mr. 
Lewis is owner of the Raymond Lumber Co.; 
while all three are interested in the Lewis Mills 
& Timber Co. All parties have logged up to 
the tracts, which are a continuation of their 
holdings. 


As to the purchasers, Mr. Cram. 


Buys Tract of Hardwood Timber 


Kansas, City, Mo., April 17—The Long-Bell 
Lumber Co. has closed a deal with the Massey- 
Harris Co. (Ltd.), of Toronto, Ont., manufac- 
turer of farm implements, for 22,000 acres of 
hardwood timber near Pine Bluff, Ark., in Jeffer- 
son and Arkansas counties. The price was close 
to $1,000,000. The tract is nearly all oak, with 
some gum and cypress. The Long-Bell com- 
pany operates a hardwood mill at Pine Bluff. 

The Long-Bell Lumber Co. also has purchased 
the O. A. Taylor Lumber Co.’s sawmill in West 
Kelso, Wash., which cuts about 60,000 feet 
daily. The Kansas City company decided to 
build its dike along the west bank of the Cowlitz 
River, instead of utilizing First Street in West 
Kelso, and the Taylor property was acquired 
for its purpose. It also has bought the Thomp- 
son-Ford Lumber Co. mill, which was taken over 
by Kelso business men who held a mortgage on 
it when the Thompson-Ford company failed in 
1921. 


SASH, DOORS and MILLWORK 


Millwork manufacturers from all sections of the 
country in Chicago this week attending the annual 
meeting of the Millwork Cost Bureau were unani- 
mous in reporting plenty of orders on hand and 
plants operating to capacity, with a very favorable 
outlook for the balance of the year. 


Minneapolis (Minn.) mills report that, with the 
exception of jobbing orders, there has not been 
much business coming in, altho some improvement 
began to show with the recent advent of fair 
weather. Continued mild weather is expected to 
speed up both country and city trade. Estima- 
tors in Minneapolis mills are busy. 

The Allied Woods Products Co., of Duluth, 
Minn., handling the surplus sash and door outputs 
of the Duluth factories in that line, has expe- 
rienced a good demand from eastern points this 
spring and substantial shipments are being made. 
Factories there have shown their ability to com- 
pete successfully with those located elsewhere. 


The demand for millwork, doors, sash and all 
sorts of interior trim in Columbus and central 
Ohio territory is active. With the building season 
begun, mills are rushed on work which was bocked 
some time ago. Inquiries are good and proprietors 
are booking new business right along. Indications 
point to the best building season in years, and 
millworkers are in a position to take advantage of 
the good trade. Prices are firm and -some recent 
advances have been made. There is still a searcity 
of skilled labor, which is the principal drawback 
to a better trade. 


The Baltimore (Md.) sash and door men have 
had no reason so far to modify their optimistic 
views as to the state of the trade. Orders are 
coming in with a freedom that suggests large re- 
quirements, and the activity among the builders 
is such as to make a continuance of business at 
the prevailing pace certain, Under the circum- 
stances it is only natural that the range of prices 
should be very firm, with some revisions upward, 
tho the sellers are showing every evidence of being 
modest in their margins. 

The door and millwork trade at Buffalo, N. Y., is 
on a satisfactory basis, tho most mills report that 
they could do more business than at present, and 
that cold weather has checked building consider- 
ably. The large number of permits taken out and 
plans filed indicate that building will be on as 
large scale as a year ago, when it was above the 
normal, 

The San Francisco (Calif.) sash and millwork 
plants are well supplied with business, as building 
is very active and everything points to a success- 
ful year. Sash and door factories in the Bay coun- 
ties district are running full, and are getting some 
business from southern California where there is a 
building boom, Finished door factories connected 
with the white and sugar pine mills are making 
good outputs with a steady demand. The demand 
for sash and door cut stock is in excess of the 
supply. 

Window glass is reported to be in good demand, 
tho a slight slowing down in inquiry in the South- 
west is noted. Demand in the eastern part of 
the country continues active. All factories are 
operating to capacity, operators striving to accu- 
mulate stocks to meet the heavy demand expected 
thruout the year. Prices rule firm. There are 
intimations that, because of increased labor and 
material costs, discounts may be advanced before 
very long. 
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Arkansans Discuss Costs and Retail Problems— 
To Arbitrate Differences—Visit Hoo-Hoo Shrine 


Horr, Ark., April 16.—More than one hun- 
dred lumbermen assembled here today for the 
nineteenth annual convention of the Arkansas 
Association of Lumber Dealers, there being 
ninety members of that organization regis- 
tered at headquarters at the Chamber of Com- 
merce, representing leading firms of this im- 
portant industry in Arkansas, and in addition to 
the members there are representatives of various 
firms nationally known and located outside the 
State, together with representatives of affili- 
ated organizations, and others. The main con- 
tingent arrived over the Missouri Pacific this 
afternoon at 12:20, the entire membership of 
the Lumber Exchange of Little Rock coming 
in a special car. 

Hope received her visitors with ‘‘open arms,’’ 
the business district being decorated for the 
occasion, and everything possible being done 
which might add to their pleasure and enter- 
tainment. The Star of Hope, local daily news- 
paper, issued a special edition this afternoon in 
compliment to the lumbermen. 

MONDAY SESSIONS 

Business sessions are being held at the 
Chamber of Commerce, located in the same 
building as the Barlow Hotel, where the vis- 
itors are being entertained. The meetings 
are being presided over by D. B. Russell, presi- 
dent, with L. P. Biggs, secretary, acting in 
that capacity, assisted by Miss Rhee Starnes. 

The feature of this afternoon’s program 
was an address on ‘‘ The Retailer’s Ideal,’’ by 
Parson Peter Simpkin. An added number on 
the program which elicited much favorable 
comment was a talk on ‘‘Lumbermen’s Insur- 
ance,’’ by B. E. Line, secretary of the South- 
western Lumbermen’s Association, with head- 
quarters at Kansas City, Mo., who succeeded 
the late James R. Moorehead in that capacity. 
Another notable address was that on ‘‘ What 
the Southern Pine Association Is Doing for the 
Dealers,’’ by L. E. Sigur. A ‘‘ Question Box’’ 
was also a feature, which brought out a general 
discussion on the subject of fire insurance. 

Following the afternoon session the visitors 
were taken on a drive about the city. 

TUESDAY MORNING 

When President Russell opened the Tuesday 
session he announced that owing to sickness 
W. 8S. Dickason, of Kansas City, Mo., former 
president of the Southwestern Lumbermen’s 
Association, was unable to be present, and had 
wired that it was necessary for him to pro- 
ceed at once for treatment. 

The first subject taken up was that of costs, 
the discussion on which was led by J. H. 
Harris, who took as an example an average 
yard doing a $50,000 a year business and ar- 
rived at the following table as a fair average 
charge that should be made against the busi- 
ness: : 
ea x ats Amount 

ovo 








Oo a5 hy ai ies Wh ve acd eedosense $3,750 
MRIS 955.5 15s So Svs Sb cio a6 do-9 in to 3 150 
Fuel and light ................ e:) 150 
BNE Sos stig 668/16! sick uA Ki 6) 6 er. ww & 400 
Office expense ...............00- 4 200 
PPODPOCIATION 2.6 665 ces weve os cece 6 300 
PIII 4 sb ice, » tees: bs oir. imi wai 15 15 
Telephone and telegrams........ 15 75 
UNE ee Bsa prigsstco-a im weiceide iw -pigndteare 1.0 500 
Traveling expenses ............ 4 200 
Donations and dues ............ 3 150 
BPMRU IRONS: 26.5.6: 4 9:60 6 4.0 4.5 wie maleaie 4.0 2,000 
RTI obs: 5 0.0 6 ara: Ser rerow ore 1.0 500 
fe 8 ere 2 100 
Auditor (annual) .............. Re 100 
NE MOEIEIE 6c. & ioe sw Seis. 65,0 be esi 8 400 
General expense and miscellaneous 1.1 550 
pe BC 19.2 $9,600 
ARO CMATPES: 600 vss osa ces 19.2 
Interest on investment........ 3.2 
22.4 
MCUING CRPENGE 2.0.0.6 658s s00s 1.6 
24.0 
EE. 5 wine west owas araerheed one 10.0 


34. 
Mr. Harris stated that lumber costing $36 
a thousand feet should be sold at $54 to make 
10 percent, and some of the larger sizes would 


have to be sold for more, owing to increase in 
cost of handling. This is just an example to 
impress on the minds of the dealers the need 
of knowing what it costs to do business, said 
Mr. Harris. 

A lively talk ensued on most every point 
brought up by Mr. Harris. This was caused 
by the great difference in every yard as to 
methods and other conditions over which the 
dealer had no control. Mr. Harris stated that 
this table should not be taken as applicable 
to every yard, his idea being to bring out 
everything that should be charged against op- 
erating expense. A great many dealers over- 
look items that should be included in the fixed 
charges. 

Following Mr. Harris, Secretary Biggs an- 
swered questions on the Arkansas lien law. 
To simplify the matter a list of practical ques- 
tions were printed and inserted in the pro- 
gram. 


TUESDAY AFTERNOON 


The afternoon session was an executive 
meeting for active dealers only, at which time 
the secretary submitted his report, various 
committee reports were presented, and asso- 
ciational affairs were discussed. Little Rock 
was selected as the meeting place for 1924. 











L. P. BIGGS, C. E. HOPKINS, 


Little Rock, Ark. ; 
Reélected Secretary 


Cotter, Ark; 
Of Executive Committee 


A conciliation committee was appointed to 
take up differences and questions arising among 
dealers in the same community. 

Resolutions were adopted thanking the Bar- 
low Hotel for the courtesies extended, and 
expressing appreciation to the local lumber- 
men for the splendid entertainment provided. 


Election of Officers 

The election of officers resulted as follows: 

President—J. H. Harris, Wynne. 

Vice president—Talbot Field, Hope. 

Treasurer—Eugene Pfeifer, Little Rock. 

Secretary—L. P. Biggs, Little Rock (reélected). 

Directors—H. D. Swayze, Cotton; F. K. Dyke, 
Ft. Smith; Dean Morley, McGehee; J. W. Black, 
Corning ; Andrew Smith, Little Rock; S. F. Grimes, 
Blytheville; G. W. Ladd, Clarksville; J. F. Heinz, 
DeQueen; C. C. Curl, Helena; E. R. Boll, Hot 
Springs. 

Executive committee—E. R. Boll, Hot Springs; 
C. E. Hopkins, Cotter; C. P. Chaney, DeWitt; N. 
F. Minden and J. W. Wilson. 


HOO-HOO PILGRIMAGE TO GURDON 


At a special Hoo-Hoo concatenation the fol- 
lowing kittens were initiated: Charles J. John- 
son, Hope Heading Co.. Hope, Ark.; Marvin 
D. Turnage, Home Lumber Co., Little Rock, 
Ark.; F. J. Spindler, Charles T. Abeles & Co., 
Little Rock, Ark. In addition the following 
reinstatements were acted upon: W. N. Bemis, 
Ozan-Graysonia Lumber Co., Prescott, Ark., 
and C. I. Millard, Chicago Lumber & Coal Co., 
St. Louis, Mo. 


< 





After the concatenation, Parson Simpkin 
led a band of loyal Hoo-Hoo to Gurdon, Ark., 
birthplace of the order, where short services 
were held at the base of the tablet placed on 
the site of the building in which the order orig- 
inated. <A large crowd of townsmen collected 
to hear what Hoo-Hoo was doing for their city, 
The parson gave a wonderful address, which 
was received with great enthusiasm. James 
Boyd told of some of the early days of the 
order. B. H. Thomas, editor of the Gurdon 
Times, responded on behalf of Gurdon, and as- 
sured the members that Gurdon would welcome 
any and all of Hoo-Hoo at any time, stating 
that any undertaking that Hoo-Hoo started 
Gurdon was back of it. When the time came 
that Hoo-Hoo was ready to build the shrine that 
is now the goal of the order, Gurdon would co- 
operate to the fullest extent of its ability. 

It was an impressive ceremony and every 
member of the order should feel grateful to this 
small band who returned to Gurdon to revive in 
the town what the beautiful tablet represented. 
James Boyd moved that the parson recommend 
to the Supreme Nine that an appropriation be 
made to cover the lettering of the sign with 
gold leaf so it could be more easily read. The 
motion was seconded by F. E. Wellman, of the 
AMERICAN LUMBERMAN, and carried. 


HOO-HOO CONCATENATION 


For the first time in a great many years a 
concatenation was held in connection with the 
annual of the Arkansas Association of Lumber 
Dealers, and now that things have started Hoo- 
Hoo is bound to go forward by leaps and 
bounds. In keeping with the magic number 
nine there were nine healthy kittens piloted thru 
the catnip bed in the garden of the Elks Club 
lodge hall on Monday evening. To keep with- 
in the spell of the magic nine, old cats who had 
become lost in the outer woods came knocking 
at the garden gate and were joyfully admitted. 
H. B. Houck led the kittens a fast and merry 
clip thru the garden, to their enlightenment and 
the enjoyment of the old cats. Owing to the 
annual banquet of the Arkansas association at 
7 o’clock, things were pushed thru as rapidly 
as possible. 

The following kittens were initiated: 

G. L. Cook, Southern Lumber & Supply Co., 
Carlisle, Ark.; D. B. Russell, David Russell Lumber 
Co., Little Rock, Ark.; C. F. Johnson, Hope Head- 
ing Co., Hope, Ark.; C. R. Garrison, East Arkan- 
sas Lumber Co., Forrest City, Ark.; J. C. Maldauer, 
Southern Lumber & Supply Co., Brinkley, Ark.; 
M. B. McLeod, Southern Lumber & Supply Co., 
Warren, Ark.; J. C. Stephenson, J. C. Stephenson 
Lumber Co., Nashville, Ark.; L. P. Biggs, secretary 
Arkansas Association of Lumber Dealers, Little 
Rock, Ark.; G. C. Morgan, Arkansas Lumber Co., 
Warren, Ark. 

The following were reinstated: 

T. R. Thomas, Little Rock, Ark.; F. C. Abbott, 
Pine Bluff, Ark.; R. W. Muldrow, Ozan, Ark.; J. W. 
Trieschman, Little Rock, Ark.; E. C. Nowlin, Lit- 
tle Rock, Ark.; T. Field, Hope, Ark.; R. J. Wil- 
liams, North Little Rock, Ark.; F. E. Wellman, 
Chicago; H. D. Swayze, Warren, Ark. 

The Nine was made up as follows: 

Snark—Parson P. A. Simpkin. 

Senior Hoo-Hoo—T. R. Thomas. 

Junior Hoo-Hoo—H. B. Houck. 

Bojum—E. C. Nowlin. 

Scrivenoter—F. FE. Wellman. 

Jabberwock—R. W. Muldrow. 

Custocatian—R. H. Halner. 

Arcanoper—J. H. Crossman. 

Gurdon—R. J. Williams. 


THE BANQUET 


About one hundred and fifty sat down to a 
real southern feast in the Chamber of Commerce 
rooms on Monday night. During the course of 
the meal the banqueters were entertained with 
many numbers furnished by a first class orches- 
tra, which also supplied music for dancing fol- 
lowing the dinner. Various members told stories, 
sang songs, and in other ways kept things hum- 
ming. Mrs. Clark White, daughter of John A. 


Davis, president Junction City Lumber Co., of 
Prescott, Ark., sang beautifully and won merited 
applause. Master John Sidney Waddle, of Hope, 
Ark., surprised the diners with his wonderful 
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soprano voice. He sang several songs which 
made a big hit. 

Secretary Biggs, acting as toastmaster, in- 
troduced Tillman Parks, congressman from 
Hope, Ark., who gave a most interesting talk. 
At the outset he assured the visitors they were 
welcome in Hope, because they were business 
men, and then went on to say that there is a 
need for lumbermen wherever civilization is 
known, and their place in the world could not 
be filled by any other factor. Mr. Parks said 
that not long ago Arkansas was a vast forest, 
but this great asset was not prized as it should 
be. One of the problems of the lumbermen, he 
continued, was reforestation. Mr. Parks said 
that no other business was so close to the peo- 
ple, consequently lumbermen should lead in get- 
ting the country back to normal conditions. 
Another great problem was transportation; it 
costs more now to get lumber from the mill to 
the yard than it does to get the tree to the mill, 
said Mr. Parks, and owing to this situation 
there is a great waste in low grades, as lumber 
manufacturers can not afford to ship them. This 
must be overcome. People must come to the 
lumbermen for lumber to build the cradle at the 
beginning of life; at manhood they come for 
lumber to build homes for the family, and in the 
end lumber builds the coffin as the final resting 
place. In conclusion Mr. Parks said that in 
order to progress lumbermen must have confi- 
dence in each other and public officials; in 
other words, there should be codperation and 
not suspicion. 


Parson Simpkin was next introduced, and 
assured Congressman Parks that the lumbermen 
were behind every movement in reforesting 
lands that had been cut over so as to provide 
lumber for coming generations. 


After this talk delegates were invited into the 
Barlow Hotel where the dance held sway until 
a late hour. During the evening wrestling 
matches were held, which were greatly enjoyed. 


CONVENTION NOTES 


From interviews which a representative of the 
AMERICAN LUMBERMAN had with a number of 
the Arkansas retailers present at the convention 
it would appear that business generally thruout 
the State is good and that prospects for the 
balance of the year are bright. 


J. H. Harris, of the J. E. Harris Lumber 
Co., Wynne, Ark., was very optimistic, stating 
that the company was enjoying a satisfactory 
volume of business, with the outlook bright for 
a continuance of this condition, especially as 
crop prospects in his section are good. 


Home building is going along at a good rate, 
according to Charles R. Black, manager J. W. 
Black Lumber Co., Corning, Ark., hardwood 
wholesaler and retailer of pine. He reports busi- 
ness fine and looks for the biggest year in the 
history of the company. 


J. F. Hering, of the Dierks Lumber & Coal 
Co., DeQueen, Ark., said that there is some 
building going on in his section, and that the 
truck farmers are in good shape and getting 
good prices for their stuff. 


Many nice homes are being built in and 
around Clarksville, Ark., said G. W. Ladd, of 
the Ladd & Strong Lumber Co., of Clarksville. 
New construction includes a $105,000 church 
and $85,000 college—College of the Ozarks. The 
company is enjoying a good business at the 
present time and looks for a continuance of the 
same conditions thruout the season. 


John A. Davis, of the Junction City Lumber 
Co., Prescott, Ark., manufacturer and retailer 
of southern pine, reports a satisfactory state of 
affairs in his section, which is within easy access 
of some oil fields. Two hotels are now being 
built in the city, and altogether prospects are 
very encouraging. 


Business is good, but rain retards shipments, 
according to M. B. McLeod, secretary and treas- 
urer of the Southern Lumber & Supply Co., 
Warren, Ark. 


The Huttig Sash & Door Co., of St. Louis, 
Mo., was well represented by L. E. Clark, secre- 
tary and general sales manager; W. Underwood, 
assistant sales manager, and Van Wright and 





Joe Bradley, the company’s sales representatives 
in Arkansas. 


F. E. Abbott, of the Standard Lumber Co., 
Pine Bluff, Ark., has no complaint to make on 
the score of orders and looks for the best year 
the concern has ever experienced. 


Roofing products were displayed by Johns- 
Manville (Inc.), represented by R. J. Wille, of 
New Orleans, La., and A. C. Woodbury, Pine 
Bluff, Ark. 


The Philip Carey Co. exhibited its roofing, 
and was represented by A. J. Fox and O. G. 
Sullivan. 


LUMBER CLUBS | 


Organize Shreveport Club 


SHREVEPORT, La., April 16.—An organization 
to be known as the Shreveport Lumbermen’s 
Club was formed at a meeting of between 
thirty and forty local lumbermen last Friday, 
Sam Lyons being chosen temporary chairman. 
They will meet again next week to perfect the 
organization, and it is planned to have meetings 
regularly twice a month. A. O. Davis called 
the meeting at which the club was launched. 


Author and Minister Addresses Club 


. JACKSON, Miss., April 16.—The feature of 
last Thursday’s meeting of the Jackson Lum- 
bermen’s Club was an address by Dr. E. H. 
Means, noted story writer and minister of this 
city. Dr. Means said that during his twenty 
years’ service as a minister he had had no contact 
whatever with successful business men, but that 
his office was sought immediately by men who 
had made failures in business life. He told the 
different things that caused men to fail. His 
talk was filled with many humorous illustrations. 

Another member of the club became a benedict 
the last week. Earle Williams, of Finkbine Lum- 








ber Trustees, took unto himself a bride, Miss © 


Alice Miriam Rowan. The club ordered a tele- 
gram of congratulations sent to Mr. and Mrs. 
Williams. 


To Report on Dimension Mill Project 


MempPHis, TENN., April 17.—The special 
committee appointed at the last meeting of the 
Lumbermen’s Club of Memphis to investigate 
sites, plants and other facilities available here 
for the manufacture of dimension stock by a 
company to be owned jointly by interests iden- 
tified with the Chair Manufacturers’ Association 
and Memphis lumber manufacturers, will hold 
a meeting between now and Saturday noon and 
submit its report to the membership of the club. 

F. T. Dooley, chairman of this committee, has 
called a meeting for this purpose and it is un- 
derstood that several plants available for the 
project in mind are to be inspected. At the 
same time that report is made to the club, Sec- 
retary Baker, of the association, will be notified 
of the findings and recommendations of the 
committee. 


PEGE AEAAB: 


Cairo Hoo-Hoo Concatenate 


Carro, Iuu., April 16.—Fourteen kittens were 
initiated into the mysteries of Hoo-Hoo at a 
concatenation held here last Tuesday evening 
under the direction of the Cairo Lumbermen’s 
Hoo-Hoo Club No. 11. Officers in charge of 
the cermonies were: Snark, J. L. Corn; Senior 
Hoo-Hoo, Dr. J. M. Gassaway; Junior Hoo-Hoo, 
T. M. Howley; Bojum, F. Atwood; Jabberwock, 
John Starks; Scrivenoter, Leo S. Johnson; Cus- 
tocatian, L. A. Rink; Gurdon, E. J. Langan. 
The attendance was large and a number of visi- 
tors were present, including Secretary-treasurer 
H. R. Isherwood, of St. Louis, Mo.; W. M. 
Klenck, of the William Klenck Lumber Co., St. 
Louis; and W. K. Hall, of Fulton, Ky. 

The organization of this club has aroused 
much enthusiasm among the lumbermen here and 
it is hoped to make its activities of increasing 
interest right along. 

MorRE MAPLE grows in Michigan than in any 
other State. 


Don’t take a chance on 
your next Flooring Job. 


Each week, ever 
since last January, 
we have told you 
in this magazine 
about big building 
activity, scarcity of 
rough lumber, high 
transportation 
costs, and the value 
of branded flooring. 
What will the situ- 
ation be in May and June, normally the 
big building months? 

Again we urge you to protect your re- 
quirements now, and in doing so to 
consider: “at 
10 Quality Points on our Hardwood Flooring, which 

must necessarily be reflected in the price: 





Earl Bartholomew 


1. Properly kiln-dried; works easy; stays 
put; no shrinkage. 

2. Guaranteed by us in every respect. Your 
customer satisfied, or your money back. 
No quibbling. 

3. All flooring branded and labeled. You 
know who is back of the guarantee. 


4. Hollow backed. Saves freight; allows 
for air circulation, preventing cupping. 
. Manufactured according to Association 
specifications, which means scientifically 
made flooring. No deviation from quality. 
6. Flooring 2 feet and longer. Saves labor. 
7. Bundles stamped for grade, feetage, and 
lengths. No errors. 
8. No spliced bundles. 
Saves waste. 
9. Extra wires. No 
broken bundles. 
10. Our 3%” oak flooring carefully packed in 
heavy fibre cartons, free of charge, pre- 
venting damage in transit and at the job. 


un 


No short lengths. 


loose strings. No 


Flooring Guaranteed in Every Respect, or Money 
Back, is Worth the Price. 


ro 






Write, telephone, or wire, { 
our expense. | 
cies 'g 

Tennessee 
Red Cedar 4 
cut specially for cedar 
chest manufacturing— 


air dried or kiln dried, 
for prompt shipment: 


2 Cars 4-4 No. 1 Common 


ety os 





-Peunessee Aromatic Red Cedar: 
Wis Pee a 


Flooring Specials for the Week 
— that will save you money. 


Just tear off this coupon, attach to your order, and 
save $2.00 per M feet, deducted from these prices: 


{1} 36’x14” & 2” Clear Plain Red Oak $90.00 
{2} 98’x 1%” & 2” Select Plain Red Oak $77.50 
{3} 96’x144”&2”"No.1 Common . $60.00 
{4} 36’x 14” Clear Beech Flooring $75.00 


This flooring all 2 ft. and longer ; no short lengths. 
Quality guaranteed. Extra wire bound. 


F. BARTHOLOMEW HARDWOOD (CO. 


Exclusive Chicago Distributors of Bruce 
Brand, Blue Label, Oak Flooring. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


WE SELL THRU DEALERS ONLY 
42123 
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New York Office, 


Is It 
Economy 


to deprive your: 
self of the pro- 
Btection afforded 
# you through the 
use of a reliable 
rating and_ re- 
porting service? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 


Write for 
Pamphlet No. 
49-S 


LUMBERMEN’S CREDIT ASSOCIATION 


—— TI 





Sulte 1746-63—608 So. Dearborn Street i 
CHICAGO, ILLINOIS 


157 East 44th St. 
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The 


511 Locust St. 
| St. Louis Mo. 


Fix Your Credit _— 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
fs determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
American Credit-Indemnity Co. 


OF NEW YORK 
1141 Marquette Bldg. 80 Maiden Lane 




















Chicago, I New York, N. Y. 
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Make More’ 
Money! 


If this means anything to you 


Investigate 
THE 





HoltBid Service Co. 
Lumber Exchange, Minneapolis, Minn. 


Send literature on your HoltBid method of | 
estimating as specially adapted to the needs | 
of the Retail Lumberman. 

Ata | 
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‘WHAT THE ASSOCIATIONS HAVE IN PROSPECT 











April 25—Michigan Hardwood Manufacturers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Spring 
meeting. 


May 2-4—National Foreign Trade Council, Grune- 
wald Hotel, New Orleans. Annual. 


May 7-11—Chamber of Commerce of the U. 8. A., 
New York City. Annual. 


May 7—Lumbermen’s Club of Cincinnatl, 
nati, Ohio. Annual. 


May 8-9—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Spring meeting. 


May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louls, Mo. Annual. 


10-11—Hardwood Manufacturers’ Institute, 
Blackstone Hotel, Chicago. Annual. 


May 16-17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Chisca Hotel, Memphis, 
Tenn. Quarterly meeting. 


June 13-15—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Southern Millwork Quarterly 


ATLANTA, GA., April 16.—Announcement is 
made by officials of the Southern Sash, Door 
& Millwork Manufacturers’ Association that the 
next quarterly, or semiannual, meeting of the 
organization will be held in Memphis, Tenn., at 
the Chisea Hotel, on May 16 and 17. The open- 
ing session on May 16 will be preceded by a 
directors’ meeting. Arrangements are being 
made to have a number of prominent speakers 
address the convention and as some pertinent: 
business matters will come up for discussion it is 
expected that the program will be one of great 
interest. The Memphis members of the associa- 
tion are arranging to entertain the delegates in 
royal style and it is hoped that a large number 
will attend. 


Cincin- 


May 


Program for Cooperage Annual 


St. Louis, Mo., April 16.—The program for 
the eighth annual convention of the Associated 
Cooperage Industries of America, which will be 
held at Hotel Jefferson, May 8 and 9, was an- 
nounced today by Secretary C. G.. Hirt. 

The convention will be preceded by meetings 
of the executive committee, committee on slack 
grade rules and specifications and committee on 
standards and specifications for the tight cooper- 
age group. 

On Tuesday morning all branches of the slack 
cooperage group will meet with Vice President 
V. W. Krafft presiding, and will discuss the 
revision of grade rules and specifications, trade 
extension ete. At 10:30 a. m., the tight coop- 
ers’ group will discuss trade extension. In the 
afternoon there will be a joint meeting of 
tight and slack coopers’ groups, with Vice Presi- 
dent H. P. Krallman presiding. At 2 p. m., all 
groups of the entire tight cooperage branch, 
with Vice President Steve Lannon presiding, will 
discuss grade rules and specifications and trade 
extension and elect officers. Meetings of the 
slack coopers and second hand barrel groups 
will also be held on Tuesday afternoon. 

At 10 a. m. Wednesday morning the coiled 
elm hoop group, with Chairman W. 8. Peel pre- 
siding, will meet, and at 10:30 the general ses- 
sion will begin with reports of the president, 
treasurer and secretary. 

The annual association dinner will be held 
on Tuesday evening, with entertainment provided 
by the St. Louis members of the association. 


Many to Attend Institute Annual 


Tremendous interest on the part of hardwood 
manufacturers and consumers thruout the coun- 
try is being shown in the forthcoming first 
annual convention of the Hardwood Manufac- 
turers’ Institute, which will be held May 10 and 
11 at the Blackstone Hotel, Chicago. 

J. M. Pritchard, secretary of the institute, 
last Tuesday received word from George Schaad, 
jr., secretary of the Southwestern Hardwood 
Manufacturers’ Club at New Orleans, to the 
effect that at the last meeting of the club there 
was displayed tremendous enthusiasm over the 
work and plans of the institute, and that it was 
resolved that the club attend the annual con- 
vention in a body. Extra cars to accommodate 
the entire membership have been arranged for to 


leave New Orleans on the Panama Limited, May 
8, to arrive in Chicago on the following day. The 
membership of the club is composed of hard- 
wood operators from Texas, Louisiana and Mis- 
sissippi, whom Mr. Pritchard characterizes ag 
‘“the livest boosters in the hardwood game,’? 
They will bring with them to Chicago an in- 
teresting display of their products, which ig 
expected to become an object for much attention 
during the annual. 

Secretary Pritchard reports that large dele- 
gations of hardwood manufacturers from Mem- 
phis and Nashville, Tenn., Louisville, Ky., 
Charleston and Huntington, W. Va., and all 
other important hardwood producing territories 
will be in attendance at the annual. Representa- 
tives of all the leading hardwood consuming in- 
dustries will also be present, and Mr. Pritchard 
looks forward to one of the most interesting and 
constructive conventions in lumber association 
annals. 


Outlines Aims of New Association 


BrooKLyYN, N. Y., April 16.—At its first meet- 
ing in May, the newly organized Brooklyn Re- 
tail Lumber Dealers’ Association expects to 
put at least fifty mem- 
bers on its rolls. It 
will also outline a course 
of work in furtherance 
of its purpose to ‘‘ Boost 
Brooklyn’’ and to ad- 
vanee the interests of 
the lumber trade. 

Jacob Winorsky, sec- 
retary Kotzen Lum- 





JACOB WINORSKY, 
Brooklyn, N. Y.; 
President Brooklyn 
Association 





ber Corporation, 270-278 
Powell Street, Brooklyn, 
thus outlined the aims 
of the association: 

1. To promote better re- 
lations, socially and eco- 
nomically among the retail 
lumber dealers of Kings 


and Queens counties, and to advance the interests 
of the lumber industry. 


2. As a civic organization, to work constantly 
for the best interests of our own community and 
the nation. 


Meetings of the organization will be held at 
the Brooklyn Chamber of Commerce Building 
until permanent quarters have been selected. 
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Appalachian Logging Congress 

CINCINNATI, OHIO, April 16.—The chairman 
of the local entertainment committee, Lewis Dos- 
ter, is codperating closely with President L. 
D. Gasteiger, of the Appalachian Logging Con- 
gress, in arranging for the business and enter- 
tainment program for the spring meeting of 
the congress which will be held here May 8 and 
9. Announcement of the completion of the plans 
is expected to be made next week. 


Preceding the congress, a meeting of the board 
of governors will be held on the evening of May 
7. The program provides for a number of pre- 
pared papers covering various phases of practi- 
cal logging operations. A feature of the ses- 
sions will be general roundtable discussions of 
these problems in which all are expected to par- 
ticipate. 

In order that the visitors may be properly 
entertained during their sojourn in the city 
there have been added to the entertainment 
committee L. L. Mather, of Henry Disston & 
Sons Co., R. O. Shinkle, of Houston, Stanwood 
& Gamble, and Mare D. Troyer, of the Clyde 
Iron Works, all of Cincinnati, who will act with 
Lewis Doster, M. K. Tate and 8S. F. Horn, the 
original committee. A golf tournament will be 


held on the first day, preceding the opening of 





ApRiL 


aaa 


the con 
cinnati 
evenin: 
of Cin 
panqué 
The a! 
on the 
¢. Kel 
of Co! 
Bruce 
who V 
Bec 
are ex 
Hard 
May. 
specié 
the a 


| — 


-~o of @& 


_e . - 2a oe Cn 








[923 








Arai. 21, 1923 





AMERICAN LUMBERMAN 65 








the congress, and under the auspices of the Cin- 
einnati Lumbermen’s Golf Association. On the 
evening of the same day the Lumbermen’s Club 
of Cincinnati will hold its annual meeting and 
panquet to which all of the visitors are invited. 
The annual banquet of the congress will be held 
on the evening of May 8. Speakers will be D. 
(, Keller, president of the Cincinnati Chamber 
of Commerce, Judge Joseph T. Dixon, and G. 
Bruce Kittle, of the Lima Locomotive Works, 
who will tell of his South American trip. 

Because many of those attending the congress 
are expected to attend the annual meeting of the 
Hardwood Manufacturers’ Institute at Chicago, 
May 10 and 11, plans are being made to have a 
special sleeper from Cincinnati to Chicago for 
the accommodation of those wishing to go. 


National Foreign Trade Convention 


New YorK, April 16.—One of the most im- 
portant problems that exporters are called upon 
to solve is how to put Europe on a going basis 
and this matter that will be considered and 
reported upon at the National Foreign Trade 
Council convention to be held in New Orleans, 
la., on May 2, 3 and 4. At the same session 
Dr. J. W. Jenks, an eminent economist, will 
tell of the results of a year’s study of European 
conditions. W. P. Simpson, president of the 


New Orleans Association of Commerce, will pre- 
sent arguments for better waterway and port 
facilities. CC. H. Markham, president of the 
Illinois Central Railroad, will discuss what the 
railroads can do toward reducing transportation 
costs and improving export shipment service. 
James A. Farrell, president of the United States 
Steel Corporation, will speak on ‘‘ The Shipping 
Situation of the World.’’ 


Favors Cooperative Fire Protection 


PORTLAND, OrE., April 14.—At a meeting here 
of the standardization committee of the Western 
Forestry & Conservation Association, composed 
of representatives of Federal, State and private 
agencies conducting forest protection work in 
Montana, Idaho, Washington, Oregon and Cali- 
fornia, resolutions were passed dealing with 
many phases of the association’s purposes. One 
of the most important was that favoring a 
method of furnishing fire protection whereby 
cut-over and burned over lands and areas being 
restocked with young growth would be given 
adequate protection against fire thru reasonable 
contributions by the owners supplemented by 
substantial Federal and State aid. 

The sessions were held April 5 and 6 at the 
Multnomah hotel, with C. 8S. Chapman, secre- 
tary-manager of the association, as chairman. 


Discuss Home Financing and Trade Outlook 


ToLEDO, OnIo, April 16.—More than eighty 
members were present at the monthly meeting 
of the Toledo Lumbermen’s Club held on the 
evening of April 14 in the dining rooms of the 
Toledo Chamber of Commerce. The dinner was 
enlivened by several songs rendered by Roscoe 
Mulholland, a local singer of note. The prin- 
cipal speakers were Stacy L. McNary, of the 
Security Savings Bank; Claude A. Campbell, 
secretary Ohio Savings Bank & Trust Co., and 
Otto Hohly, of Langdon, Hohly & Gramm, 
architects. 

In speaking on ‘‘Financing the Home 
Owner,’’ Mr. McNary said that about ten years 
ago it was possible for a person owning a lot 
free and clear to borrow enough money on a 
first mortgage to build a house, but due to the 
increase in construction costs he can get only 
about 50 to 60 percent of the cost from this 
source, and the balance of the necessary funds 
must come either from a second mortgage or be 
carried by the professional builder. In this 
way the professional home builder, said the 
speaker, is filling a great need in home building. 
Mr. McNary pointed out the danger to the 
home ‘builder in placing his contract in the 
hands of an unscrupulous contractor just be- 
cause his bid is much lower than that of reli- 
able contractors. ‘‘In the end the house costs 
the owner more than he could have had a reli- 
able man construct it for,’’ said Mr. MeNary, 
‘‘and he does not get as good a job and has 
all the worry in addition. Lumbermen and other 
material men should coéperate in weeding out 
these unreliable contractors and cut off their 
credit, instead of relying on the protection pro- 
vided by the lien law which works a hardship 
on the owner and bank in many instances.’’ 
Mr. MeNary emphasized the fact that lumber 
prices in Toledo were considerably lower than 
in neighboring cities, and said this was a very 
favorable factor in pointing to a steadily in- 
creasing volume of building thruout the year. 


Analysis of Business Outlook 


In an analysis of the business outlook for 
1923, Mr. Campbell listed both the encouraging 
and discouraging factors. He showed that there 
is a firm foundation for confidence thruout the 
year for the following reasons: 

1—The exceptionally large volume of building 
Permits in Toledo and in most other cities. 

2—There is a heavy demand and depleted stocks 
in most every commodity thruout the country. 
There is an actual shortage of labor in a number 
of trades, notably the building trades. 

8—Transportation is loaded to the top with a 
car shortage already a fact. 

4—Lumber orders for the first quarter of this 
year are at least 50 percent higher than during 
the same period last year. Unfilled steel orders 
are 70 percent higher than a year ago. There is a 


large amount of industrial expansion and building 
which is evidence of confidence in the future. 

5—There is ample credit for all legitimate busi- 
ness with no chance of curbing credits unless prices 
keep on inflating. 

6—Toledo is not anywhere near caught up build- 
ing even the houses that have been postponed dur- 
ing the last few years, in addition to a normal 
building volume. 


As factors less encouraging, Mr. Campbell 
stressed the following: 


1—The margin of America’s exports over im- 
ports is rapidly diminishing. In order to compete 
suceessfully with foreign made goods in the world 
markets it is necessary for this country to manu- 
— more products than can be consumed at 
1ome, 

2—tThere is considerable labor trouble looming; 
but with wage increases in thirty-seven industries 
there is less chance this year of a general strike 
than there has been in a number of years. 

3—The recommendation of Herbert Hoover to 
the President to stop all Federal building may 
react on the public mind to stop other lines of 
building, or it may give confidence to.the public 
in that a large volume of building is being held 
off till private business slacks up at which time 
the Government construction work will fill in the 
gup and help stabilize conditions. 

4—There have been notable price increases in a 


number of raw materials such as copper, steel, 
cotton, lumber, rubber ete. 

5—The price of farm products is not in line 
with the price of other commodities and until it 
is corrected 25 percent of the country’s purchasing 


power can not be a big buyer. 

Mr. Campbell advises building a large number 
of 4- and 5 room houses that can be put on the 
market within the means of the workman. He 
expressed the opinion that business will be good 
during the whole of 1923. The real danger in 
the present situation is price inflation, he said, 
and if this is guarded against carefully there 
will be all the reason in the world to feel con- 
fident of the future. 

Mr. Hohly’s talk was on the relation of 
architecture to society, but the one thing that 
stood out in his remarks was that more and 
more building projects are being postponed on 
account of the increased cost of construction. 
Several instances were mentioned where larger 
types of construction in Toledo were stopped 
altogether on account of costs. In order to rem- 
edy this condition Mr. Hohly suggested that if 
everyone all along the line would be satisfied 
with a smaller margin on a bigger turnover 
prices would be where there would not be any 
question about holding off till a time when they 
might be lower. 


CAAAEREAEEBEBEBBEaAaES 


CoTTON CONSUMPTION during February 
amounted to 567,000 bales, compared with 610,- 
000 bales the month before, and 473,000 bales 
in February of last year, representing the larg- 
est consumption for any February since 1917. 











HE United States 
National Bank 

of Portland offers 
the prospective lum- 
berman the cumu- 
lative experience of 


thirty years in the 
field. 


“One of the Northwest s 
great banks.” 


Qhe UNITED STATES 
‘NATIONAL BANK 
{PORTLAND, OREGON 























LATADY, ANDREWS & Co. 
CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 
Formerly General Auditor Kaul Lumber Go. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 











GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS. LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bidg 


Gen’! Office—2200 Insurance Exchange, CHICAGO 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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SOUTHERN 
PINE 


HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be av- 
preciated. 





Beaumont 
Lumber 


3. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 




















Quality ana Service 


Backed by Honesty and 34 Years’ 
Experience 
Stencils 

Log Hammers 
Steel Stamps 
Metal Checks 
Rubber Stamps 
and Accessories 
Rubber Type 
Write for our Complete Catalogue. 


The R. D. Swisher Mfg. Co. 


ILLINOIS 




















Double Strength | +) 


MORTAR COLORS 


Chocolate—Black—Buff—Red 
NON -FADING — VERY STRONG 


TAMMS MORTAR COLORS should be one of your build- 
ing supply lines. Excellent profits obtainable, Many lum- 
ber yards now selling. Prices on color — upon request. 


Tamms Silica Co., itiine Chicago 
Mines and Mills, Tamms, III. 
' Also manufacturers of whiting, silica and dry colors for paint. = 











CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 























Trailer Withstands Hard Usage 


It is a well known fact that trailers enable 
logging operators, lumber manufacturers and other 
large factors in the industry to greatly increase the 
hauling capacity of their truck equipment, and this, 
of course, cuts down the overhead cost considerably. 
Trailers used in logging operations must be sturdily 
built to withstand the hard usage to which they 
are subjected. The accompanying illustration 
shows a 1144-ton GMC truck drawing a 5,500-pound 
eapacity Warner trailer thru the rough woods over 


logs, stumps etc., this equipment being used in 
every-day service by Dan Corking, of Colville, 


Wash., for hauling cedar poles. 

Mr. Corking states that during a six-months’ 
period last year when the 
trailer was in constant use 
not 5 cents was spent in 
repairs, and no mishap 
occurred on the road. In 
that time 4,000 cedar 
poles were hauled from a 
skidway in the woods to 


Colville, making three 
round trips in every 
twenty-four hours and 


thirty days in each month. 
The average load is 550 
to 600 lineal feet of cedar 
poles, weighing 514 to 6 
tons to the load, 33 miles 
to the trip or 99 miles 
in each 24 hours. These 
loads are hauled over a 
narrow, crooked and also 
hilly mountain road. At 
times these roads are ex- 
ceedingly rough and rocky 
and on occasions muddy, 
so that six good teams of 
horses could not have 
done this same hauling in 
the same time. 


In further commenting 
on the good qualities of 
the Warner trailer, Mr. 
Corking says: ‘The 
broken reach on ball 
joint hitch is superior to 
cross chains or any hitch 
used in these parts. I 
couple 19 feet bunk to 
bunk and haul 45-foot 
poles over the narrow and 
crooked roads with ease. 
Spring and all other parts 
of the Warner trailer are 
far superior to any I have 
seen in these districts. 
After the hard usage mentioned my trailer is not 
in the least damaged.” 


("See eaeaeaam 


Gets Good Service from 1-ton Truck 


Both truck and trailers are used by the Gibson- 
Faw Lumber Co., of Albuquerque, N. M., for de- 
livery purposes. Its equipment consists of a 1-ton 
truck and two 2-wheel trailers. In commenting on 
its delivery equipment and the cost of same, D. W. 
Faw, vice president and general manager, says: 

“We use a 1-ton truck for delivery. We have 
a 2-wheel trailer which we load when the driveg. 





Try This on Your Truck 


One truck operator on the front of each 
truck has in big letters: 


Here Comes Wilson 


On the rear each truck has this prom- 
inent sign: 


Depend on Wilson 











is out and we have a load for immediate delivery. 
When we have a greater business we use two 
trailers and load one while the driver is delivering 
the other trailer load, and when business gets even 
more rushing we send a man with the driver to help 
him unload. We are thus able to increase the 
capacity of the 1-ton truck to more than twice 
normal. Our investment and depreciation is very 
small in our delivery equipment. 

“We have been able to reduce the expense of 
operating our 1-ton truck by going into partnership 
with our driver, we ewning half the truck and he 





the other half. We pay him a daily wage for hig 
work and then we divide the profit in half afte 
paying other expenses. We charge drayag 


€ on al] 
deliveries and make a reasonable profit on this 
item. We have operated our present truck fo 


seventeen months with an expense of $130, beside 
tires, oil and gas, and the truck is in pe rfect work. 
ing shape. Our driver drains the old oil from hjs 
crank case frequently, and takes special care of jt 
because he owns a half interest in the truck, 
“We favor a 1-ton truck to other capacities fo, 
the following reasons: Small investment; smal 
interest charges on investment; small insurance: 
small depreciation; small cost of repair parts: 





small time wasted when we have to have truck 

repaired because we never have to wait for parts: 

large resale or trade value of the 1-ton truck, 
“We have some paved streets, but we also have 








A 1%-ton GMC truck drawing Warner trailer with load of cedar poles 


a lot of sandy roads and streets. Our 1-ton truck 
seems to give us as little trouble in the sand as 
other trucks. It has not been out of service ex- 
cept three half days in seventeen months, one occa- 
sion being on account of an accident which was not 
our driver’s fault.” 


Orders for Trucks Increasing 


Sales figures of the General Motors Truck Co. 
of Pontiac, Mich., indicate that orders for January, 
February and the first part of March are slightly 
more than 100 percent greater than during the 
same period last year. These figures show, the 
company officials state, that the demand for truck 
transportation is gradually increasing in every sec 
tion of the country. January showed a sales increase 
of just under 90 percent, while February brought 
orders more than 100 percent greater than Febru- 
ary, 1922, so that an average of these two months 
will show a 100 percent increase in sales over the 
same two months of a year ago. During the first 
few days of March, it is said, sales orders con- 
tinued to pour in, but any accurate comparison 
of this month with last year would be impossible 
as the figures have not all been compiled as yet. 

The company has opened a new branch in Mil 
waukee, Wis., to handle sales and service in that 
territory. The branch will be under the jurisdic- 
tion of the Chicago office. 


More THAN 50 PERCENT of the March allotment 
of production of the General Motors Truck Co., 0 
Pontiac, Mich., was taken up by orders received 
during the first ten days of that month, Execu- 
tives state that this is more than 100 percent better 
than last year’s sales and production will be in- 
creased as necessary to meet the demand. 
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A Dog’s Life 
[have thought of the things I’d be happy to be, 
Of the things that would give me delight; 
And I know, if the Lord would just leave it to 
me 
I could easily manage it right. 
I don’t want to be any king on a throne, 
Or a man with a million or two; 
The happiest fellow I ever have known, 
Is a.dog in a country that’s new. 


If reincarnation should ever occur, 
Then a cur’s what I hope that I am; 
But not in a city—I’d really prefer 
A place that’s afar from the jam. 
[ want to chase rabbits, I want to hunt moles, 
Oh, many the things I could do! 
[want to go swimming, I want to dig holes, 
A dog in a country that’s new. 


I’ve thought it all over, of all of the fun 
That there is anywhere, any clime; 

Of all of the lives, that is surely the one 
That is happiest all of the time. 

To roam in the thicket, the timber explore, 
The pet of the whole of the crew— 

Oh, make me, O Lord, as I stated before, 
A dog in a country that’s new. 


Not one lick of labor, no moment of toil, 
No fortune to make or to spend, 

No sharpers, no slickers, no villains to foil, 
No money to borrow or lend. 

No bills to be either collected or paid, 
No banker to dodge or pursue— — 

I know I’d be happy if heaven had made 
Me a dog in a country that’s new. 


Asleep in the sawdust outside of a mill, 
While mortals must labor inside; 

Or swimming a river or climbing a hill, 
Where chipmunks and rabbits reside. 

A watch dog, a bird dog, whichever it be, 
A dog’s life will certainly do; 

There isn’t a life that looks better to me 
Than a dog’s in a country that’s new. 


So make me a dog and permit me to lead 
A dog’s life hereafter, O Lord, 

From hurry and worry and laboring freed, 
And given my bed and my board. 

I’ve picked out my heaven, my region of bliss, 
When all of my troubles are thru. 

I know I’d be happy if I could be this— 
A dog in a country that’s new. 


We See B’ the Papers 

As for Mr. Debs, he would rather be wrong 
than President. 

Chicago is going to have a subway, as soon 
48 it can decide whatway. 

It looks like a good year for the farmers, in 
spite of the agricultural bloc. 

The problem of the farmer is not too many 
enemies, but too many friends. 

Mr. Harding’s hat is in the ring, but Mr. 
Borah is still using his for a transmitter. 

Indianapolis police found a 75-gallon still 
tunning, and probably the owner is, too. 

Well, the farmers will soon be planting some 
of these crops that the brokers sold last winter. 

Chrome leather has been selling at 18@20 
cents a foot, but, unfortunately, not shoe leather. 

The baseball season is here, but we feel that 


- office boy’s grandmother will not be here 
ong. 





Maybe the market reporter who writes that 


money is firmer had just tried to get some from 
his wife, 


America is now at peace with every part of 
humanity but Mexico and Russia, if they are a 
part of humanity. 


The steel trust has just raised wages 11 per- 


tent, and we would, too, if we had as easy a 
Way to get it right back. 


One thing is sure, when the fathers established 
the Supreme Court they didn’t provide any 
means of always pleasing Mr. Sam Gompers. 


This is a good government, but we fear we 
shall never get it to the point where the Wash- 
ington correspondents won’t find fault with it. 


Both Minnesota and Iowa have passed laws 
prohibiting the wearing of masks, but we as- 
sume this legislation doesn’t prohibit the poker 
face. 

Germany owes us a billion dollars in war 
claims, but owing anybody a billion dollars 
isn’t’ anything that would ever keep Germany 
awake nights. 

Of course the farmer ought to hail with de- 
light these tax-exempt farm loans, by which the 
other fellow collects all the interest and the 
farmer pays all the taxes. 

A Chicago man wouldn’t agree to his wife’s 
divorce unless she paid him a dowry. Women 
may soon have all the rights that men have, in- 
cluding the right of paying alimony. 

Wall street was not especially thrilled by the 
optimistic statements of Frank Vanderlip and 
Charlie Schwab. ‘‘Wolf’’ isn’t the only ery 
to which the public eventually becomes inat- 
tentive. 

Conan Doyle describes life after death as ‘‘a 
blissful existence surrounded by beauty, love, 
music and friends;’’ but if some of our friends 
are going to have anything to do with selecting 
the program, we don’t care to hear the music. 





Between Trains 


Srurcis, Micu.—A great little town Sturgis, 
and growing like the well known weed. Charlie 
Pollock came over from Coldwater and Will 
Cavin drove us around (when Charlie, Will and 
we get within fifty miles of each other we rush 
together like three molecules) and showed us 
three or four new factories, and plans for fifty- 
seven houses that one factory alone is about to 
erect. And in a couple of these factories Will 
showed us recreation rooms for the help that 
made us think for a minute that he had made 
a mistake and driven us out to the country club. 
The window-rod factory is putting in a swim- 
ming tank that is better than you’ll find outside 
of a city of a million population, and better 
than most of them that you will find even there. 


By the Way. 


‘When you want to know how to properly 
use paint ask Devoe,’’ advertises the Devoe & 
Raynolds Co. But, we judge, not how to use 
an infinitive properly. 

Many a lumber dealer condemns the farmer 
for the way he neglects his farm machinery; 
but you ought to see the dealer’s collections. 

‘George Albert Kaye, somewhere in Chi- 
cago,’’ says the well known and highly critical 
Chicago Tribune, ‘‘ your sister, Mrs. Marie Alice 
Keilors, who lives in Detroit, is dead.’’ Well, 
Detroit has its faults, but we don’t think it is as 
bad as that. 

A real estate man at Waco, Tex., is dead of 
the sleeping sickness. ‘‘He had been asleep 
for eleven days,’’ says the St. Louis Globe- 
Democrat, ‘‘during the last four of which he 
could not be aroused.’’ We are certainly sur- 
prised. Now, if it had been a telephone girl 
they were trying to arouse it would be different. 

F. C. W., of Chicago, our tireless observer, 
observes that he observed a sign in front of an 
Oshkosh, Wis., church which read as follows: 
‘*Rummage Sale. Good home-cooked meals in- 
side.’? We can’t think of any better place to 
put ’em. 

If you want to know what is meant by the 
somewhat, we must admit, slangy expression 
‘‘kidding one’s self,’’ you might observe, for 
example, that the kaiser (ex) conferred on his 
bride the title of ‘‘Queen of Prussia.’’ 

I wish that ministers would consider not only 
the lilies of the field but the trees of the for- 
est: The trees leave out a lot. 











Quality 
Hardwoods! 


4/4’ No. 2 Com. 
a‘ —< 


aAssw' 


lear 5/4” No. 1 & Sel. 
Basswood DRY 


175M’ 4/4” No. 2 Com. 
Basswood NEW CUT 


75M’ 8/4” No. 1 & Btr. 
Hard Maple NEW CUT 


BAND SAWN—Well Manufactured 
Good Widths and Lengths 
“*She’s dam’ good 


mans to deal wid!”’ PROMPT SHIPMENT 
Anything in Northern Hardwoods. 


The Adams-Thom 
wausav. J wmber Co. 


Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“ SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 





Jean LaRue says: 




















| White Pine 


We manufacture and carry in stock at all 
times a complete assortment o 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 





We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN. 











Summer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 














HAND MADE 
We manu- 
facture 
them in all 
sizes from 
Heart 
Stock 


Quality Guaranteed 


Rhem Shingle Company 
RHEMS, S. C. 
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S 
For Sale: 


We offer for prompt 
shipment from our 
Fort Wayne, Ind. 
distributing yard the 
following stock: 





{ Com. & Bet. Ash 
Com. & Bet. Ash 
. Ash 


5 cars 4/4 No. 
3 cars each 6, and 8/4 No. | 
2 cars 16/4 No. | Com. & Bet 
{ car 6/4 No. 2 Common Ash 
100 ’ 6/4 Log Run Soft Maple 

75 M’ 10/4 Log Run Soft Maple 

50 M’ 4/4 No. | Com. Bet. Hard Maple 

5 cars 4/4 No. § Com. Bet. Plain Red Gum 
i war 4/4 No. | Com. & Bet. Plain Red Oak 


Write or wire for delivered prices. 


Wilson Lumber Co. 








General Motors Building, DETROIT, MICH. 


oe 








We Offer 


IN SHIPPING CONDITION 


75 M Ft. 4/4 No. 2 Com. & Btr. Soft Elm 
60 M Ft. 474 Sel. & Btr. Soft Elm 

12 M Ft. 574 Sel, & Btr. Soft Elm 

Also 4/4 & 5/4 No. 3 Birch & Maple. 


We puta nice 4/4 to 10/4 beautiful 


we" BIRCH 


into pile this winter for the 
mixed car trade. This will 
be ready for shipment soon. 


Foster- Latimer 
MELLEN, =] umber Co. 


WIS. 
JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFFALO, N. Y. 
Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 

















Thin Ceiliug Specialist 


¥%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















Buu Oak Flooring 
the Best Oa boning 














Short 


Leaf PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding 


Poplar, Gum, Oak 


Mixed cars if desired. 


Lathrop Lumber Co. 


LATHROP, ALABAMA 

















BUSINESS CHANGES 


ARKANSAS. Earle—Earle Lumber Co. sold 
to East Arkansas Lumber Co. 

Fort Smith—Allison Barton Hardwood Co. suc- 
ceeded by Allison Lumber Co. 

CALIFORNIA. Los Angeles—Nettleton Lum- 
ber Co. moving southern California sales office 
to 729 Bank of Italy Bldg. 

ILLINOIS. LeRoy—Alexander Lumber Co. pur- 
chased the yard and stock of C. A. Pierce Lum- 
ber Co. Mr. Pierce will remain as manager. 

North Chicago — Davis-Watkins Dairymen’s 
Manufacturing Co. succeeded by Creamery 
Package Manufacturing Co. 

Sparta—W. E. Braden Lumber Co. sold to 
Sparta Lumber Co. 

Springfield—Racine Sattley Factories, manu- 
facturing agricultural implements and vehicles, 
changing name to Hummer Plow Works. 

INDIANA. Evansville—Rotary Fan Swing Co. 
filed petition in circuit court asking permission 
to change name to Oliver Furniture Co. 

Indianapolis—Indianapolis Mortar & Fuel Co. 
and A. B. Meyer & Co. succeeded by Allied Coal 
& Material Co. 

IOWA. Galt—J. & W. C. Shull succeeded by 
Galt Lumber Co. 

Remsen—Stock of Home Lumber Co. bought 
by East Side Lumber Co. and Remsen Lumber 
Co. 

KANSAS. Greenleaf—Central Lumber Co. suc- 
ceeded by Fitzgerald & McAllister. 

MICHIGAN. Britton—W. C. Eldred succeeded 
by Robert S. Moore. 

Coloma—W. H. Ball sold to Coloma Lumber 
& Coal Co. 

MINNESOTA, 
Dairymen'’s Manufacturing Co. 
Creamery Package Co. 

MISSOURI. Kahoka—Kahoka Lumber & Coal 
Co. changing name to Matlick’s Lumber & Coal 
Co. 

St. Louis—McCabe-Powers Carriage Co. chang- 
ing name to McCabe Powers Auto Body Co. 

St. Louis—R. M. Morriss succeeded by R. M. 
Morriss & Co. 

St. Louis—Williams, Barr & Zint Co. suc- 
ceeded by Williams & Barr Lumber Co. 

NEBRASKA. Alma—Alma Lumber Co. sold 
to Sheets Lumber Co. 

Imperial—Foster Lumber Co. 
Krotter & Fitzgerald. 

Potter—Joe Schwartz has purchased the Pot- 
ter Lumber Co. 

Snyder—Farmers’ Union Milling & Grain Co. 
purchased interests of Crowell Lumber & Grain 

{o) 


Owatonna—Davis-Watkins 
succeeded by 


succeeded by 


NEW JERSEY. Belvedere—Peter S. Yetter 
sold to L. E. Ritter. 

Jersey City—Adsit-Ward Lumber Co. succeed- 
ed by E. C. Altschul. 

NEW YORK. New York—Aug. Casiraghi, fur- 
niture manufacturer, succeeded by Albano Co. 


NORTH CAROLINA, Oriental—L. F. McCabe 
succeeded by McCabe-Dodd Co. 

Statesville—Statesville Wood Products Co. 
purchased by Sherrill Lumber Co. and will be 
operated, manufacturing frames for overstuffed 
furniture etc. 


NORTH DAKOTA. Pingrie—Salzer Lumber Co. 
succeeded by Ben Sorenson. 


OHIO. Middletown—Denny Lumber Co. mov- 
ing to 4th and Liebee St. 

Rockford—W. R. Lewis succeeded by Rock- 
ford Lumber Co. 


OKLAHOMA. Ardmore — Sykes-Rast-Boyd 
Lumber Co. succeeded by Kiowa Lumber Co. 

Bison and Waukomis—P. T. Walton Lumber 
Co. succeeded by Adams & Ortmeyer. 

Hennessey—P. T. Walton Lumber Co. suc- 
ceeded by A. L. Richardson & Son. 

Oklahoma City—F. D. Bearly Lumber Co. 
succeeded by McGraw-Baughman-Bearly Lum- 
ber Co.; headquarters, Ponca City. 

Okmulgee—E. A. Scripture succeeded by Scrip- 
—— Corporation. incorporated capital, 

Ponca City—American Lumber Co. succeeded 
by McGraw-Baughman-Bearly Lumber Co. 


SOUTH DAKOTA. Langford—Thompson Yards 
(Iinc.) sold local yard to Williams Lumber Co. 

Vayland—McConnell Lumber Yards sold to 
Home Yards (Inc.) of which John Simons is 
manager. 

TENNESSEE. Knoxville—Crown Lumber & 
Coal Co. succeeded by W. P. Lawson & Co. 

Memphis—P. C. Wyant & Co. (Inc.) moving to 
Hattiesburg, Miss. 

TEXAS. Eliasville—Kinnebrew Lumber Co. 
succeeded by Herschel Eddleman. 

VIRGINIA. Norfolk—Moore Bros. succeeded 
by H. P. Moore. 

Roanoke—Valley Tie & Lumber Co. succeed- 
ed by Roanoke Valley Tie & Lumber Co. 

WASHINGTON. Seattle—Getchell Lumber & 
Shingle Co. changing name to Cottage Lake 
Lumber Co. 

WEST VIRGINIA. Weston—John W. Farns- 
worth sold his interests in Acme Lumber & 


Manufacturing Co. to his partner, W. Lee Jac, 
WISCONSIN. Eau Claire—Eau Claire Cop. 
struction Co. succeeded by J. A. Tibesar. 
La Crosse—Gateway Lumber Co. sold to 
Hayes-Lucas Lumber Co., of Winona, Minn, 
Sheboygan—Calhoun Plywood Co. succeedeg 
by Lincoln Plywood Co. 
Siren—Siren Lumber Co. succeeded by Con. 
solidated Lumber Co. 


WYOMING. Pine Bluff—Pine Bluff Lumber ¢ 
Supply Co. succeeded by Foster Lumber (Co, 


BRITISH NORTH AMERICA 


ONTARIO. Blenheim—T. C. Warwick & So, 
purchased lumber business of F. W. Kennedy 
Paris—C. M. Wells, of Taylor & Wells, has 
retired from the lumber business because of jjj 


health. 
INCORPORATIONS 


ALABAMA. Selma—Geo. A. Blessed Lumber 
Co. increasing capital from $25,000 to $100,009, 

Vinegar Bend—Verda Lumber Co., incorpor. 
ated; capital, $2,500. 

Waterloo—Lauderdale Saw Mills Co., incor. 
porated. 


CONNECTICUT. Fairfield — Fairfield Wood 
Products Co., incorporated; capital, $50,000, 

New London—Thames Lumber Co., incorporat- 
ed; capital, $200,000. 

DELAWARE. Dover—Hold-Meredith Lumber 
Corporation, incorporated; capital, $50.000. 

Dover—Padham Lumber Co., incorporated; 
capital, $500,000. 

FLORIDA. Graceville—Producers’ Tie (o,, 
incorporated; capital, $10,000; to manufacture 
ties and engage in general lumber business; L, 
J. Miller, president. 

Jacksonville—Southern Barrel Factory, incor- 
porated; capital, $10,000. 

Southport—Graham-Campbell Lumber Co., in- 
corporated; capital, $10,000. 

Southport—Southport Pine Products Co., in- 
corporated; capital, $10,000. 


GEORGIA. Savannah—Hayner Land & Tim- 
ber Co., incorporated; capital, $50,000. 

ILLINOIS. Chicago—Pennock Millwork Co., 
increasing capital to $100,000. 

Chicago—Aetna Furniture Co., incorporated. 

Marion—Gallagher Lumber Co., incorporated; 
capital, $20,000. 

INDIANA. Evansville — Grote Manufacturing 
Co., increasing capital from $50,000 to $200,000; 
will issue 3,000 shares of common stock. 

Rosston—Rosston Grain & Lumber Co., in- 
corporated. 

KANSAS. Baxter Springs—Coyne Lumber Co., 
incorporated; capital, $10,000. 

Highland—Miner & Frees Lumber Co., incor- 


porated; capital, $30,000. 
KENTUCKY. lLexington—McCracken & Me- 
Call, incorporated; capital, $50.000; wholesale 


pine and hardwood; will later manufacture. 
MARYLAND. Baltimore — Cardwell-Fischer 

Fixture Co., incorporated; capital, $100,000; to 

manufacture show cases, shelving, fixtures etc. 


MASSACHUSETTS. Springfield —Lumber 
320-000" Corporation, incorporated; capital, 


MICHIGAN. Cedar Springs—Cedar Springs 
Lumber Co., incorporated; capital, $25,000. 

Grand Rapids—Coulter Lumber Co., increas- 
ing capital to $50,000. 

MISSISSIPPI. Collins—J. T. McRaney Lum- 
ber Co., incorporated; capital, $10,000. 

MISSOURI. Bismarck—Black River Lumber 
Co., incorporated; capital, $10,000. 

Joplin—Seyne Lumber & Supply Co., incorpo- 
rated; capital, $20,000. 

St. Louis—Pine Lumber Co., 
capital, $15,000; wholesale. 


NEW YORK. Albany—TIroquois Millwork Cor- 
poration, incorporated; capital, $100,000. 

Bayside—Queensboro Lumber Co., increasing 
capital to $250,000. 

New York—Parks & Towne, incorporated; cap- 
ital, $50,000; lumber business. 

New York—Capital Woodworking Co., incor- 
porated; capital, $10,000; sash, trim, lumber and 
woodwork. 

New York—John W. McDonald & Son, incor- 
porated; capital, $50,000. 


NORTH CAROLINA. High Point—Revolution 
Veneer Co., incorporated; capital, $125,000; to 
establish dry kiln. 

Walnut Cove—Gilmer-Smith Veneer Co., in- 
corporated; capital, $100,000. 


OKLAHOMA. Blackwell—Mutual Lumber Co., 
incorporated; capital, $10,000. 

Muskogee—Zwolle Lumber Co., incorporated; 
capital, $36,000. 

Okmulgee—Builders’ Lumber Co., incorporat- 
ed: capital, $60,000. 

Ponca City—McGraw-Baughman-Rearly Lum- 
ber Co., incorporated; capital, $2,000,000; retail. 

OREGON. Marshfield—Thompson Kelly Lum- 
ber Co., incorporated; capital, $10,000. 

Selma—Herman Krauss Lumber Co., incor- 


incorporated; 


porated; capital, $10,000. 
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PENNSYLVANIA. Somerset — Quemahoning 
Lumber Co., incorporated; capital, $10,000. 

Sunbury—Broscious Lumber Co., incorporated; 
capital, $25,000. 

SOUTH CAROLINA. Rhems—Rhems Shingle 
Co., incorporated; capital, $10,000. 

TENNESSEE. Memphis—C. M. Gooch Lum- 
ber Co., incorporated; capital, $200,000. 

WASHINGTON. Bellingham—Fobes Logging 
Co., incorporated; capital, $100,000. 

Everett—Canyon Lumber Co., incorporated; 
capital, $500,000; moving headquarters from 
Seattle to Everett. 

Raymond—Umqua Mills & Timber Co., incor- 
porated; capital, $100,000. 

Seattle—American Export Lumber Co., reduc- 
ing stock from $20,000 to $5,500. 

Tacoma—Tacoma Harbor Lumber Co., incor- 
porated; capital, $100,000. 

WISCONSIN. Milwaukee—Paul W. Anton Co., 


incorporated; capital, $20,000; to manufacture 
sash and doors. 
WYOMING. Casper—E. T. Foe Lumber & 


a Co., incorporated; capital, $25,000; 
retail. 


BRITISH NORTH AMERICA 


ONTARIO. Fort Frances—A. E. Carter, in- 
corporated; capital, $40,000; general lumbering 
business. 

Haileybury—Haileybury Lumber Co., incor- 
porated; capital, $100.000; to manufacture and 
deal in lumber and wood products. 


NEW VENTURES 


ALABAMA. Mobile—E. H. Buckner recently 
began commission business. 

ARIZONA. Superior—Superior Lumber Co. re- 
cently began. 

CALIFORNIA. Sacramento—Finnegan & Hern- 
don recently began. 


FLORIDA. St. Petersburg—Clayberger Lum- 
ber Co. recently began. 
ILLINOIS. Freeport—Frederick G. Smith & 


Co. opening wholesale and retail lumber, coal 
and building supply business. 


LOUISIANA. Baton Rouge — Independence 
Lumber Co. recently began. 

MASSACHUSETTS. Waltham—Douglas Mc- 
Millen recently began. 

MICHIGAN. Grand Rapids—Mutual Veneer 


Co. recently began. 

Shepherd—O. W. Koch recently began. 

MINNESOTA. Cosmos and Lake Lillian— 
Stearns Lumber Co. recently began; headquar- 
ters, Hutchinson. 

Hutchinson—Stearns Lumber Co. opening new 
lumber yards. 


MISSISSIPI. Union—Union Lumber & Tie Co., 
recently began. 

MISSOURI. Columbia—Cotton Lumber Co., 
new concern. 

Prairie Hill—Logan Moore Lumber Co. will 


open hardware and lumber business. 

NEW YORK. New York—Rosenfield Lumber 
Co., recently began. 

NORTH CAROLINA. Forest City—Doggett & 
Champion, recently began. 

GCHIO. Navaree—Navaree Lumber Co., re- 
cently began. 

OKLAHOMA. Wewoka—H. R. Todd opening 
new lumber yard. 

PENNSYLVANIA. Kingston—M. C. Laskawa 
entering wholesale lumber business. 

TEXAS. Laredo—Carlos C. Guerra recently 
began commission and export lumber business. 

WASHINGTON. Seattle—Pacific Crating & 
Box Co., recently began. 

Tacoma—Western Lumber Manufacturing Co., 
recently began. ; 


BRITISH NORTH AMERICA 


ONTARIO. ‘Toronto—Star Flooring Co. has 
begun the manufacture of hardwood flooring at 
618 Brock Ave. The members of the new com- 
pany are: F. FE. Harper, R. V. Harper, A. Harper 
and A. E. Bazley. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Los Angeles — Havens-Holn 
Lumber Co. purchased site between the city and 
harbor and will erect an additional yard. 

Los Angeles—Deats Sash & Door Co. pur- 
chased a tract in the Southwest Industrial Gate- 
way Terminal as a site for a new plant; a sash 
and door plant will be erected at a cost of $50,000. 

Los Angeles—Ganahl Lumber Co. has under 
construction a woodworking plant which will 
cost about $250,000 when completed. It is lo- 
cated on a 12-acre site between the city and the 
harbor and will be ready for occupation next 
January. 


FLORIDA. Lacoochee—The Cummer Cypress 
Co. is constructing a model lumber mill town 
for its employees including a 43 room hotel, 
Paved streets, houses and complete lighting and 
water system. A _ lumber manufacturing plant 
IS under way and operations are expected to 
begin in July of this year. 

Denaud—W. W. Panrod, of Fort Myers, plans 
establishment of sawmill plant near here. 
_Fort Myers—A. L. McMillen plans construc- 
tion of a sawmill for production of cypress. 

Tampa—Ansley Lumber Co. plans construc- 
tion of warehouses, import and export sheds and 
wharves; a frontage of 300 feet has been leased. 


GEORGIA. Louisville—T. B. Kelly Lumber 
0. is installing a second planing mill. 


Louisville—Louisville Lumber Co., recently 
en has started construction of a planing 
mill. 

Macon—Masse & Felton Lumber Co. let con- 
tract for rebuilding planing mill which was re- 
cently destroyed by fire; machinery has been 
purchased and plant will be ready this spring. 


INDIANA. Evansville — Bockstege Furniture 
Co. will use its new addition now under con- 
struction for a chair factory, 204x40 ft. 


MASSACHUSETTS. Lawrence—Lawrence 
Lumber Co. is erecting a lumber storage building 
with a capacity of 2,000,000 ft.; cost, $50,000. 


NORTH CAROLINA. Elizabethtown—De Vane- 
Hall Lumber Co., recently formed at Fayette- 
ville, N. C., will erect planing mill here for fin- 
ished lumber with a daily capacity of 30,000 
ft., according to John M. De Vane, president. 


OHIO. Cleveland—Brodhead-Garrett Co., hard- 
wood lumber manufacturers of Clay City, Ky., 
bought five acres in Cleveland and will erect 
office building, warehouses, boiler house, dry 
kilns and planing mill. 

SOUTH CAROLINA. Bamberg—Bamberg Man- 
ufacturing Co. will build addition to plant for 
manufacture of lath, according to H. L. Rents, 
general manager. 

Bucksport — Huntley-Richardson Lumber Co. 
will build plant for manufacture of hardwood 
lumber; investment about $75,000. 

Denmark—Palmetto Lumber Co. will build 
plant with daily capacity of 30,000 ft. for manu- 
facturing ceiling, partition and other millwork, 
according to James Guess, president. 

Lugoff—Beam Lumber Co., of Camden, S. C., 
plans immediate construction of plant destroyed 
by fire; loss, $75,000. 

TENNESSEE. Knoxville—Knoxville Lumber 
& Manufacturing Co. to construct large ware- 
house on Park Ave. Investment about $200,000, 
according to R. C. Powergat, president. 

Knoxville—Appalachian Flooring Co. plans 
construction of $75,000 plant for manufacture of 
flooring at Gillespie Ave. and Tenth St. 

WASHINGTON. Tacoma—Wheeler-Reese 
Lumber Co. planning construction of lumber mill 
on Port district property with capacity of 70,- 
000 ft. daily. 


CASUALTIES 


CALIFORNIA. Los Angeles—Patton & Davies 
Lumber Co., loss by fire, $40,000. 
Los Angeles—American Lumber Co., loss by 


fire. 
Oroville—Hutchinson Lumber Co., loss by fire. 


MARYLAND. Baltimore—Thomas J. Shyrock 
& Co., loss by fire; lumber yard destroyed, in- 
cluding two large sheds, office building and large 
stock of lumber; loss estimated at $70,000, fully 
covered by insurance; plant will be rebuilt. 


MISSOURI. Sedalia—Looney & Bloess lumber 
yards destroyed by fire; loss estimated at $65,000; 
—e $40,000; four horses and two trucks 

urned. 


NEW YORK. East Aurora—Planing mill of 
S. H. Peek & Sons, loss by fire, $20,000. 

NORTH CAROLINA. High Point—Hill Veneer 
Co., loss by fire. 

OHIO. Lima—Western Ohio Lumber Co., loss 
by fire in planing department, $2,000. 

OREGON. Portland—Northwest Planing Mill 
Co., loss by fire, $50,000. 


HYMENEAL 


SHERMAN-RIPLEY. Word of the marriage 
of Miss Cornelia Emerson Ripley, only daughter 
of Mr. and Mrs. T. E. Ripley, of Tacoma, Wash., 
to Frederick Barreda Sherman, of San Francis- 
co, was received in Tacoma, Wash., this week. 
The wedding took place April 9 at the British 
embassy in Paris. T. E. Ripley, father of the 
bride, is president of the Wheeler, Osgood Co., 
one of the largest sash and door manufacturers 
in the world. Mr. Sherman is the grandson of 
the late Gen. Barreda,, Peruvian minister at 
Paris during the reign of Napoleon III and later 
ambassador to the United States. His daughter 
married Dr. Harry Mitchell Sherman, of San 
Francisco. Mr. and Mrs. Sherman plan a wed- 
ding trip of several months in Europe and will 
visit Seville, birthplace of the bridegroom’s 
grandfather. On their return to America they 
will make their home in San Francisco. Mrs. 
Sherman has been abroad for the last two years 
with her mother and had been doing research 
work in the British Museum. 


WILLIAMS-ROWAN. Miss-~ Alice Miriam 
Rowan and Earle Williams, of Jackson, Miss., 
were married in that city on Tuesday, April 10. 
Mrs. Williams is the daughter of one of Missis- 
sippi’s oldest and most prominent families. Mr. 
Williams is credit manager of Finkbine Lumber 
Trustees, large manufacturers of southern pine. 
He is a World War veteran, having gained dis- 
tinction in active service. They left for Mem- 
phis, Birmingham and points on the Gulf Coast 
and will return about May 1 to Jackson, Miss., 
where they will make their home. 


OTTERSON-McGOLDRICK. Miss Helen Mc- 
Goldrick, daughter of J. P. McGoldrick, president 
of the McGoldrick Lumber Co., of Spokane, 
Wash., and a prominent Inland Empire lumber- 
man, will be married to John Wesley Otterson, 
of Berkeley, Calif., on April 26 at the McGoldrick 
home in Spokane. The wedding will be a quiet 
affair with only the immediate friends and 
members of the families present. 

















Better Quality 
Band Sawn” 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we’re “making good” 
with the most critical 
buyers. 














We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 





The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 

















Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 














Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
| Ship Brokers & Steamship Agents 


S0@0@¢@ead000@00008a8 


MICHIGAN | 

















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW, 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 17 


VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 


woo Gvedasling *1.00 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 
NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 
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Redwood 


Ly. C.L.. From 
oe 


WHEN you need lumber 
in a hurry, just send a 
wire to Seidel at St. Louis. 
Adequate stocks always in 
yard. L. C. L. shipments, 
mixed cars, straight cars. 
California Redwood, Longleaf Tim- 
bers and Dimension, West Coast 


Lumber, Oak and Maple Flooring, 
La. Red Cypress. 











Julius Seidel 


Lumber Compan 
St.Louis, 
Mo. 













You Want Speed 


on Transit Cars and Mill Ship- 
ments. We give it to you on 


YELLOW PINE 
CRATING AND FINISH 


Try us and see. 
A. W. SMITH & CO. 
Arcade Bldg., St. Louis, Mo. 
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PITTSBURGH ; 








West Penn Lumber Co. 


Wholesale Lumber | 
YELLOW PINE: 

















WHITE PINE 
HEMLOCK HARDWOODS 
| PITTSBURGH, PA. 
IDAHO 
WESTMONT 





E50 { LONG and SHORT LEAF 
os { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W. Cross Lumber Co. 


y 301 Oliver Building, 
any 6S Pittsburgh, - - Pa. 


| White Pine, Yellow Pine, Hemlock & Fir 
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Lumberman Makes Munificent Gift 


CINCINNATI, OHIO, April 17.—-. O. Robinson, 
well known Cincinnati lumberman, who is a 
resident of Ft. Thomas, Ky., has made a gift 
of a trust fund of $1,000,000 for the education 
and benefit of the mountain people of eastern 
Kentucky, according to an announcement made 
by Edward C. O’Rear, who is president of the 
trustees of the newly organized fund which is 
known as the E. O. Robinson Mountain Fund. 
In connection with Mr. Robinson’s gift, the 
Mowbray & Robinson Lumber Co., in which Mr. 
Robinson is a partner, has set aside a tract of 
16,000 acres of cut-over timber lands, which is 
to be donated to the trustees of the fund for 
use in reforestation and in agricultural educa- 
tional work among the mountain people of Ken- 
tucky. 

The educational and development work is to 
be prosecuted under the direction of the Univer- 
sity of Kentucky, which will establish stations 
in the mountain districts to carry on the con- 
templated work. 

The natives of the Cumberland range in Ken- 
tucky are among the purest Anglo-Saxon stock 
in America, but are very backward in education 
and culture. The fund will enable much edu- 
cational work to be conducted among them and 
eventually succeed in raising the standard of 


ae 
". 





trade. He was president of the Hardwood 
Manufacturers’ Association of the United States 
at the time it was absorbed into the American 
Hardwood Manufacturers’ Association. He jg 
a member of many lumber trade associations 
and is active in the social and business clubs of 
Cincinnat1. 


Visit South American Countries 


St. Louis, Mo., April 17.—One of the things that 
impressed F. E. Sheldon, of the T. H. Garrett 
Lumber Co., while in Argentina was the wonderfy] 
parquet floors, in which the most beautiful designg 
are worked out. In these floors Argentine hard- 
woods are generally used; the only company ep. 
gaged in importing foreign parquet flooring failed 
some time ago. 

However, southern pine is the wood most com- 
monly used for flooring in Argentina, altho some 
spruce and native hardwoods are from time to 
time employed, Mr. Sheldon learned from Edward 
¥. Feely, American commercial attaché at Buenos 
Aires, who informed him further: 

“Planed, tongued and grooved flooring has only 
been imported for special jobs. There are several] 
reasons for this. Local woodworking shops are 
able to manufacture flooring at a lower cost than 
the finished article can be imported. Dressed lum- 
ber takes a very much higher rate of duty than 
plain sawn. 

“Another important fact to be taken into con- 
sideration is the damage sustained by tongued and 
grooved lumber en route. Not only does the im- 











(Left to right, seated) W. A. Giraldin, Miss Giraldin, Mrs. Giraldin, Mrs. F. E. Sheldon, F. E. Sheldon, 
all of St. Louis, with Sugar Loaf Mountain in background 


education and living to a large degree among 
this pristine stock. 

The fund is placed in the hands of trustees 
comprising Mr. Robinson, Judge O’Rear, Leland 
G. Banning and Fred W. Mowbray, Cincinnati 
lumbermen; C. M. Manning, Lexington; William 
H. Hyden, Clay County, and Menifee Wirgman, 
Louisville. The board is self perpetuating. 

The income of the fund is to go to Mr. and 
Mrs. Robinson for the remainder of their life. 
After their death, the income is to be devoted 
to the purposes for which it is set aside, tho 
entire discretion in the matter is left with the 
trustees. Mr. Robinson, however, will pay the 
expenses of developing the cut-over lands for 
agricultural purposes out of his income yearly. 
This it is estimated will take about $20,000 a 
year. The lands donated by the Mowbray & 
Robinson Lumber Co. are cut-over timber lands 
in Breathitt, Perry and Knott counties, Ken- 
tucky. Mr. Mowbray says that the 16,000 acres 
are valued at not to exceed $150,000. The tim- 
ber has been eut. About 15,000 acres are to be 
included in the reforestation plan. Included in 
the gift are houses and mill machinery, located 
at Quicksand, Ky., which the Mowbray & Robin- 
son company will turn over to the University of 
Kentucky for use in connection with the field 
extension work to be undertaken under the fund. 

The Mowbray & Robinson Lumber Co. is one 
of the most prominent in the hardwood industry. 
Mr. Robinson enjoys a high standing in the 


porter lose the value of the material but he is 
forced to pay duty and freight on a commodity 
which he can not use. 

“Deals have never been sold in Argentina. The 
present custom is to import 1x3 seasoned rough 
strips and dress them locally. It is probable that 
a market for edge grained,’ kiln dried material 
could be developed.” 

Mr. Sheldon, accompanied by Mrs. Sheldon, left 
New York on Jan. 24 for a cruise-tour of South 
America with a party of American tourists and 
returned to Hoboken on April 1, after a most 
enjoyable and interesting trip. 

Among the points they visited were Havana, 
Cristobal, Balboa, Callao, Mollendo, Arica, Iquique, 
Valparaiso, Juan Fernandez Islands, Santiago, 
Buenos Aires, Montevideo, Santos, Rio de Janeiro, 
Trinidad and Barbados. 

Perhaps the most interesting point visited was 
Juan Fernandez, “Island of Beauty and Romance.” 
Here the British mariner, Alexander Selkirk, passed 
four years and four months, the event being com- 
memorated by a tablet on a spot 1,800 feet high. 
On the largest of the group the story of Robinson 
Crusoe was laid, with the experiences of Selkirk 
as the basis. Also near here the German raider 
Dresden was sunk by British cruisers in 1915. 

Mr. and Mrs. Sheldon also made the ascent 
by aerial cable car of Estacao Pao d’Assucar (Sugar 
Loaf Mountain), the most conspicuous landmark 
around Rio de Janeiro. From the crest of this 
mountain, a marvelous panoramic view of the bay, 
the ocean, the city and the country for miles 
around is obtained. 

While in Buenos Aires, Mr. and Mrs. Sheldon 
and the other members of the party were enter- 
tained by the captain in charge of the police. 
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LOUISVILLE, KY. 


April 17.—Demand continues very good for hard- 

yoods, While cypress, pine and building lumbers 
we also quite active. Dry stock available for im- 
mediate shipment is rather low, and production 
wtarded by steady rains and high water in the 
gouth. Some local producers with mills in the 
far South report that they are unable to log and 
are not running. Demand is keen for most every- 
thing. Ash, elm, sap and red gum, poplar, maple 
and red and white oak are especially active, while 
galnut is selling well. There is also an active 
jemand for plywood, veneers etc. Local quotations 
we firm and show no change. Inch stock is 
quoted : Quartered oak, $150 for FAS; and $80 
fr common. Plain oak, $115 and $70. Quar- 
tered gum, $112 and $67. Red gum, $110 and 
365; sap gum, $57 and $47. Poplar, $120 for 
FAS; saps and selects, $95; No. 1 common, $65. 
Walnut, $215; selects, $155; common, $110. Ash, 
$105 and $60. Chestnut is quoted at $125; $70 
for the common ; and $35 for sound wormy. Maple 
is quoted at $80 and $60. 

J. R. May, of the Tustin Hardwood Lumber 
(9, Memphis, was recently in the city, visiting 
his brother, R. R. May, of the Louisville Point 
Lumber Co., and was a visitor at the weekly meet- 
ing of the Louisville Hardwood Club. Talking 
pefore the club. Mr. May stated that there were 
not so many mills running in the Memphis vicinity, 
due to shortage of logs, but he added that such 
mills as could run were running overtime. He 
reported plenty of orders, firm prices, and short 
stocks of dry lumber on yards. 

Colgan Norman, of E. B. Norman & Co., Louis- 
ville, reported that the mills were down due to 
high water, and that the company did not have 
much dry stock available, but that demand was 
good. 

Edwin Norman, of the Norman Lumber Co., re- 
ported that he had been selling a good deal of 
lumber, that he is buying poplar freely, and that 
the box shook manufacturing department, and 
poplar siding manufacturing department are in re- 
ceipt of good orders and are quite busy. 

Mike Millett, of the Wood Mosaic Co., discussing 
conditions, reported good business, especially on 
oak, ash and poplar along with maple and walnut. 
The kilns are being operated at full capacity, and 
all mills are running at this time. Logs are com- 
ing in a little better. 


Reports from Evansville, Ind., and other points 
along the river show that the heavy rains last 
week have caused material rises, but it is not be- 
lieved that the Ohio River will reach a flood stage 
of dangerous proportion at any point, as there has 
been no snow or ice back in the hills. 


MEMPHIS, TENN. 


April 17.—Demand for hardwood lumber in 
Memphis and the Memphis territory is rather 
regular and spotted. It is stated by prominent 
members of the trade that there is very heavy 
ying on the part of the railroads and the car re- 
pair and car manufacturing plants. The former, it 
would seem, are in the market in a very large way 
for cross and switch ties and for heavy timbers. 
It may also be noted that there is appreciable 
toadening of demand from agricultural machin- 
‘ty and implement manufacturers, and that floor- 
ng interests are in the market in a very substan- 
tal way. Automobile manufacturers are continu- 
‘ng to buy in considerable volume, while reports 
indicate that furniture manufacturers are placing 
orders in a rather limited way for both veneers 
ro lumber. Export demand is well maintained at 
he recent high average, while the volume of busi- 
— 48 a whole is fairly large tho rather sharply 
. ow that recently under way. Prices are holding 
tir own, however, and the undertone of the 
Market ig reported healthy. 
ont to the vastly improved transportation 
: ation, reflected in practical clearing up of em- 
‘argoes and a full supply of box cars and other 
ee bment for taking care of the needs of lumber 
oa in the South and Southwest, the move- 
. of lumber to consuming destinations is ab- 
oe large. The movement of hardwood lum- 
é and forest products is therefore far heavier 

4n the current volume of buying would make 
possible, 
one heavy rains have occurred in the valley 
oy uring the last few days, and there has been 
‘ cee rement in conditions under which logging 

ins conducted. The stronger firms, with 
“uipment that enables them to handle logs in 
are proceeding with logging on 
en scale, but the vast majority of 
8 are finding their activities practically nil. 








The quantity of timber being prepared for sale in 
the open market is reported extremely light. The 
Mississippi is again rising at Memphis but it is 
not expected that serious flood conditions will 
develop. 

The Memphis Builders’ Exchange, which has re- 
cently moved into its own new home at the corner 
of Third and Union Avenue, threw open its doors 
to members and their families and friends Tues- 
day evening for a real “housewarming.” Refresh- 
ments were served and dancing and other forms 
of amusement enjoyed. The only speaker sched- 
uled was Seymor Brandes, of the York Lumber 
& Manufacturing Co. 


INDIANAPOLIS, IND. 


April 17.—-Little change is to be seen in the 
hardwood situation, except that industrial tak- 
ings are not as heavy as they were a week ago. 
While demand from box factories seems to be in- 
creasing, that from the automotive and furniture 
industries shows a slump that is puzzling the 
distributers here. Prices, however, do not seem 
to be affected. Just what has caused the slump 
in the two big industries does not seem explainable, 
except that there is a little uncertainty concerning 
the market which is causing some of the bigger 
buyers to hold off. Distributers, however, say 
there is not a chance of lower prices, in view of the 
big retail demand that is imminent with the 
coming of spring. 


EVANSVILLE, IND. 


April 16.—Hardwood trade has been good during 
the last week, both orders and inquiries coming in 
satisfactory. The demand for the lower grades of 
hardwoods has been active and there is a lively 
movement of some of the best grades. Prices are 
holding firm and those of some items are advancing. 
Maple and elm are especially strong, due to the 
activity of the automobile industry. The furniture 
industry also is active, and manufacturers have 
been buying liberally of gum. Some furniture 
manufacturers are pretty well stocked up. Roads 
are bad and mills in this section are not getting 
many logs. The loggers along Green and Barren 
rivers in western Kentucky are getting busy again. 
The retail market is firm, and planing mills are 
busy on both repair work and new business. The 
various wood consuming plants in Evansville are 
being operated on steady time and in some cases 
are run at full capacity. Box factories in Evans- 
ville are busy and are bringing in considerable cot- 
tonwood from the South. Furniture orders secured 
at the last market here will be sufficient to keep 
plants busy for several months. 

Gus E. Bauman, of the G. E. Bauman Hardwood 
Co., this city, who returned a few days ago from 
a trip to the South, reports that trade conditions 
are improving rapidly and that he is looking for a 
fine volume of business during the remainder of 
the year. 

Friends of Daniel Wertz, of the Maley & Wertz 
Lumber Co. here, and former president of the 
Indiana Hardwood Manufacturers’ Association, 
have started a boom for him as Democratic nominee 
for mayor of Evansville. 


BUFFALO, N. Y. 


April 18.—Some lumbermen say that tho ship- 
ments are as heavy as ever, their sales are not. 
One of them, who broke the record last month, 
says that he doesn’t believe he will do more than 
three-quarters as much as he did then. Another, 
who has been making: heavy sales for some time, 
declares that he will proceed with great caution 
hereafter, as he is not able to see any great dis- 
tance ahead. Another point of view is that of a 
lumberman who thinks business will be much 
stronger inside of two months, and believes that 
prices will go higher, even tho mill production is 
speeded up in the meantime. 

G. Elias & Bro. have been awarded a prize of 
$3,500 on designs for a 4-engine bomber which 
were among the three best submitted, according to 
the announcement made by the Air Service. The 
company has been manufacturing airplanes for 
some time and has been successful in competition 
on Government contracts in a number of instances. 

One of the most interesting and largely at- 
tended meetings of the Buffalo Lumber Exchange 
was held April 13 and was presided over for the 
first time by Ganson Depew, the new president. 
An address on the subject, “With the Grand Fleet 
During the War,’ was made by Commander 
Thomas W. Harris, head of the local chapter of the 
Sons of the American Revolution, who was in 
command of the U. S. 8S. Tewas during the war. 

O. D. Williams, who has been for some time 











ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. essa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 


| al Mill, Savannah, Ga. 
Vale Roy: il v: aneemanal a 


Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 












EDGE GRAIN 


Yellow Pine 
FLOORING 








ERE’S a good sell- 

ing item that every 
dealer should have in 
stock. Big value edge 
grain flooring is our 
specialty. Mills are lo- 
cated on four trunk 
lines insuring you real 
service. 


We invite your 















inquiries and 
orders. BIG 
MILLS 
Manufacturing 
SOUTHERN || Yéllow Pine 
E.G.Flooring 
PINE LUMBER || ‘r2 2d shea 
Stock, Kiln 
COMP ANY Dried Timbers 
upto I2K12-24" 
TEXARKANA, Big Timbers 
TEXAS for Export 
Daily Capacity Hardwood 
i Lumber 
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Mills at Suffolk, Vs., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 














Sales Representatives: 
L. C, LITCHFIELD, - - - + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - =- = Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 














A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co, 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER a“ 
Kiln Dried, Dressed GUM 


and Rough 
Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton 
Planing Mills, Cap. ee day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 
Thin Ceiling— 


N.C. PINE Ov Siete, 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 

















QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,felk: 


Virginia. 
Operating John L. Roper Lumber Co. 











North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace pagina eve 
in lumber for retail yards an 
trade. i 


hing 
the factory 
Give us a trial. 


Anderson Lumber Corporation 
MARION, S. C. 











-Get All the Facts 


and then you’ll see where it 
will pay you to sell our 


& Flooring 

N. C. Pine siz 
Long ard Yellow Pine 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,""tuidee” Richmond, Va. 





Rough and 
Dressed 








BEST BOOK IN THE LUMBERMAN’S LIBRARY 
Is *“Tote-road and Trail,’’ just published. Here is ‘“‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. TIllus- 
trated in color, A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
43) S. Dearborn St., Chicago, Ill. 





representative of Mixer & Co. in western New 
York territory, has resigned to become manager 
of the Oakfield (N. Y.) Homes Corporation, which 
is erecting a hundred homes in that village. 

The Yeager brothers—Orson F., C. Albert, 
Frank G., and Peter N.—were at Moscow, Pa., last 
week in attendance at a notable family celebration. 
On April 10 their father and mother, Mr. and Mrs. 
Charles W. Yeager, celebrated their fifty-eighth 
wedding anniversary, and on the preceding day 
their mother’s eightieth birthday was observed. 

T. H. Wall has returned from an inspection trip 
to the mill of the Buffalo Hardwood Lumber Co. in 
the Adirondacks, which is now sawing about 
10,000 to 12,000 feet of lumber a day, mostly 
birch, and also beech and maple. The snow is now 
mostly gone, but severe weather has prevailed for 
months. 

Henry I. George has gone to New York on a 
business trip of some days in the interest of 
Graves, Manbert & George. 

Frank TT’. Sullivan, namesake of the Buffalo 
lumberman, who came up from his home at Boga- 
lusa, La., to attend the wedding of a cousin, Miss 
Gray, remained several days visiting relatives here, 
and returned home last week. 


COLUMBUS, OHIO 


April 16.—The lumber trade is showing consider- 
able activity. Dealers are buying as well as fac- 
tories. Railroads are buying better. Yard stocks 
are only fair. Southern pine is moving fairly well, 
altho many dealers are playing a waiting game. 
Transit cars are numerous and some are selling 
under the market. Retailers’ stocks are fair for 
the time of year. 

Sales Manager Moore, of the American Column 
& Lumber Co., reports a strong demand for hard- 
woods, with factories the best customers. F. B. 
Pryor, sales manager W. M. Ritter Lumber Co., 
reports a strong demand from both retailers and 
factories. Prices are firm and there is no cutting 
to force trade. W.L. Whitacre, of the W. L. Whit- 
acre Lumber Co., reports a slight increase in 
demand for southern pine, dealers showing a dis- 
position to buy more liberally. 

A. C. Uhle, head of the French Door & Window 
Co., is one of the incorporators and officers of the 
U. S. Lumber & Manufacturing Co., of Marysville, 
chartered recently wtih an authorized capital of 
$150,000. The company will handle a full line of 
lumber and in addition operate a large mill. 

The Grumman & Moyer Co., which started in busi- 
nes as millworkers in 1920, has made rapid strides 
and recently moved into a larger building. Addi- 
tional machinery has been installed which will 
triple the output of the plant. 


ANTIGO, WIS. 


April 17.—One of the most interesting and 
perhaps difficult tasks of the logging season in 
the northern woods has been entrusted to Joseph 
Lochschmidt, of Kimberly—that of driving 7,000,- 
000 feet of logs from Breed down a fast stream to 
Suring, and from that point to the Oconto River. 
The drive will be taken charge of at that point by 
employees of the Oconto Falls Lumber Co. Mr. 
Lochschmidt found it necessary to search this 
locality for “old timers.’ Six motor trucks will 
accompany the crew. Part of the logs are in rafts 
and the remainder fioat loosely between. Few log 
drives are now seen in this part of the State. 

March lumber shipments from Ashland division 
points totaled 1,479 cars, as compared with 1,050 
cars in the same month of 1922. 


MERRILL, WIS. 


April 16.—One and one-half million feet of logs 
are on rollways, extending about one mile along 
the banks of the Pelican River; eleven miles from 
Rhinelander. They will be driven to the P. E. 
Kabel sawmill on the river just east of Rhinelander, 
The entire cut was purchased from Horr & Hardell 
by the Mason-Donaldson Lumber Co. This will be 
the first log drive on the Pelican in years. 

The Stolle Lumber Co., of Tripoli, will begin 
operating its sawmill in about a month, and will 
cut about one-half million feet of lumber. The 
company’s lath mill is now in operation. 

The Elmore Veneer plant at Oconto, Wis., newly 
erected, has started operations with a crew of 
twenty-eight hands. More will be added shortly. 

Three new logging camps are to be built this 
spring at the Stange Lumber Co.’s timber tract 
northeast of Star Lake. The building of logging 
headquarters will also be undertaken this year. 

The Bissell Lumber Co., of Tripoli, Wis., is 
now building five miles of logging spur into its 
timber south and west of its present lines. The 
company has also purchased a new logging locomo- 
tive. It will employ one hundred fifty to one 
hundred seventy men in summer camps. Its saw- 
mill and veneer plant are running day and night. 

The Oelhafen Lumber Co. has purchased a port- 
able sawmill, 20,000 feet capacity daily ; lath mill, 
20,000 capacity, and portable boarding house, from 
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the French Lumber Co., of Battle Creek, The x — 


will be set up four and one-half miles north 
of Tomahawk, Wis., where the company hag toy 
teen forties of pine. Pine bolts for lath 

also be purchased from farmers. 

The Sawyer Foundation, magnificent gitt 
Oshkosh, Wis., by Edgar P. Sawyer, consistin, 
his palatial city residence, will be used by that o 
as a municipal art museum, according to the; 














cision of the citizens’ committee appointeg J spril 1 
Mayor A. C. McHenry. the Pacif 
to the mM 
MILWAUKEE, WIS. onesie 
April 17.—Conditions in the local hardyy, . 
lumber market have assumed a brighter aspect io] spe 
week with a change to spring weather. Buiji, t 
activities have been resumed with renewed vig no tir 
and the amount of material moving out of my oe : 
yards is increasing steadily. Lumbermen pred es ag 
a big home building season ahead. i had 
The shortage of dry stocks appears to be 4) 2 com 
disturbing feature. While dry kilns are operaty, aa ectic 
at capacity, there is considerable green hardyy; ea “ 
being shipped to meet the urgent demand. 4y) “ ted e 
mobile, furniture, musical instrument and othe ae fi 
wood consuming industries have increased projy ~ nufac 
tion. Sash, door and interior finish plants », ~—w7 
working overtime in this city, and in sey ‘eins 
State communities. The market for hardwoods; oe y 
firm and prices continue strong. Locally ship « ed § 
ments of green lumber are being reduced, 1; vg 
movement of lumber from up-State production ». poor 
gions will be greatly increased within another wy a of 
when the lake navigation season opens. Mills wit at ed 
water facilities have been stocking their docks wit; he 
lumber to be moved. : fo! 
Lumbermen have learned from Senator &, i best 0 
Huber of a change in the date for hearing his }ji himself 
providing for compulsory unemployment insurany “phere 
in Wisconsin. The bill has been made a specif \ the 
order of business at 10 a. m. on May 8, instead oi hoard 
on April 26 as first announced. Senator Huy: rove 
has asked that the Wisconsin senate resolve itsel oie ¥ 
into a committee of the whole for the fullest 4. that th 
cussion of his unemployment insurance plan. now C0 
vaae carry 0 
e . RF v 
Practical Manual on Belting — § «ies«: 
The Chas. A. Schieren Co., of New York City Be 
the well known manufacturer of “Duxback” belt ot cor 
ing, has recently announced that the success « buildin 
companying the publication of Schieren’s Leathef jug 
Belting Handbook, containing practical facts about dwellir 
belting, has led the firm to extend its publicatin aiserin 
to eighteen sections instead of twelve as originally a a 
planned. This book is now being distributed ly ment 
the Schieren company, based on its fifty-five yean wood 
of practical experience in belt engineering. It \i from. 
in loose leaf form, published in instalments, and {i Mr, M 
intended to be a practical manual on belting ani Tacom 
power transmission for engineers, plant executives ne 
production managers, maintenance men, factory ani “ ‘ 
mill superintendents, millwrights, foremen and pur dete 
chasing agents. : For 
The book is being published in sections to gir Lene 
the readers an opportunity to go over the separate last 
sections carefully as they are released. When com last ; 
pleted it will form practically the only complet $100. 
book of its kind in circulation. It is full of presi 
practical, plainly stated facts in regard to th te 8 
transmission of power by means of leather belts const 
It includes a discussion of the different types 0 the 
drives, practical facts about belting, such as belting ha 
rules and ratings, horsepower etc., care and opert: tart 
tion ; proper methods of joining ends of belts ; align now: 
ment of drives; moist conditions; V and rout Co, a 
belting ; comparative operating cost of leather avi me 
rubber belting; selecting the right belt; data 0 mann 
how leather belts are made; plant layout, showil tings 
methods for the most economical arrangement his . 
belt drives; locating motors, and sizes of sbafting. conne 
Other sections yet to be covered by the book at and , 


the short drive, belt troubles and remedies fo w 
them, tables for application of types of belts 


tive 

drives suited for the particular types and brands, he 
and a thoro study of packings. Mr. 
Engineers and others interested in belting aué and | 
belting problems will find in this book an unl E otc 
amount of practical and usable information thi! Th 
they can apply in their own plant. Considerist veate 
the enormous amount of belting used in the lumbet prine 


industry it should prove of vital interest to lumber 
men and millmen thruout the country. Copies > 4 
Schieren’s Leather Belting Handbook will be mailed 


hae 

free on request to the company at 40 Ferry Street, po 
New York City. of a 
RARER ARAAAS coun 

i led Gitte 

CORPORATE FINANCING in February tota este, 


$254,000,000, compared with $630,000,000 the F ar, 


month before, and $127,000,000 a year before | of u 
Of the February total, only $28,000,000 was - 
issued to retire maturities, compared with $196; pe 


000,000 so used in January, and $19,000,000 
February, 1922. y 





























+21, User, 21, 1923 AMERICAN LUMBERMAN 73 
EE 
- The gf 
fon Se ; fi 3 ~@ 9 L b Ce t a EES € 
ath i : : Pa} ee 
“St/News from America’s Lumber Centers | | Service 
it gift “ea : ; j 
ASisting 
y that’, TACOMA WASH tising campaign put on by the Tacoma Lumber- Y 
to the ss men’s Club and of the results already showing from ou an 
Ointed | April 14—The importance of the work done by the campaign. He declared that the principal 


the Pacific Lumber Inspection Bureau and its value 
‘ the manufacturers was outlined by E. G. Ames, 
president of the bureau, in an address made before 
the Tacoma Lumbermen’s Club at the regular 
hardwy, meeting last Wednesday. Mr. Ames was the prin- 











SPect th cipal speaker at the meeting and attended in re- 

Buildy sponse to an invitation extended him by the club 
Ved vigy some time ago. Mr. Ames opened his talk by 
; Of ret, giving a short history of the bureau. Twenty 
"Dred vears ago, he said, the need for such an organiza- 


tion had been seen and he was named chairman 
to be ty ofa committee to try to develop some plan of mill 
Operati inspection. “At the present time,” continued Mr. 
hardwoy 4mes, “the bureau’s inspection certificates are ac- 


id. Anty cepted everywhere abroad as standing for an abso- 
ind othe utely fair inspection. The bureau protects both 
d proti manufacturer and buyer. The old days when the 
lants 4, lumber manufacturer was constantly fighting 
a seven® wiaims from foreign buyers, who for one reason or 
AWwoods i other wished to cancel buying contracts, have 
lly ahi passed away. The service, originally intended for 
ed. Tif ho foreign market only, has broadened into the 
ction F iomestic field and is now largely used in the pur- 
ther wi chase of car material, and much of the lumber now 
Mills wit shipped to the Atlantic coast is inspected by us.” 
ocks wit; Wr, Ames outlined the plans of the bureau trus- 

tes for improving the service. Of the original 
eB 4F hoard of trustees, he said, there now remains only 
& his bi himself, Everett G. Griggs and Frank Ransom. 
nsurane ‘There is a chance for considerable improvement 
a specif in the rail trade,” Mr. Ames went on, “and the 
nated board is now working out plans for such im- 
4 Huber provement. Our great problem is how to do effi- 
ve its dent work at a reasonable cost.” Mr. Ames said 
ral ds that the work of. the bureau has grown until it 


now costs $80,000 a month in salaries alone to 

carry on operations. 

F, W. Alexander, secretary of the bureau, also 

ng attended the meeting and made a short address. 
President John E. Manley announced that he 

os Cy had sent a telegram to Herbert Hoover, secretary 

cm bet of commerce, protesting against the proposed 


gree building code prepared by the department which 
tg tm would forbid the use of wood shingles on small 
blicatin @ (*ellings. Mr. Manley’s wire declared that such 
riginall discrimination against a standard roofing mate- 


rial should not have been included in a Govern- 


uted bj ment publication, and that the fire hazard from 


pene 


“ a wood shingles had been proved no greater than 
: and i from other forms of roofing. The club approved 
‘ing ani Mr. Manley’s action and decided to request the 
ecutives Tacoma Chamber of Commerce to send similar tele- 
tory ani ams to the department. 

and put A musical program was given by a local or- 

chestra prior to the regular program. 

to gir Formal incorporation of the new Tacoma Harbor 
separate lumber Co., organization of which was announced 
en ton last week, was filed with the secretary of State 
omplet: last Monday. The company is incorporated for 
full of $100,000 and Welles Wheeler has been elected 


to the president, Myr. Wheeler announced that plans for 


the new mill are now being prepared, and that 





aa ‘onstruction of the plant will be started early in 
belting the summer, 
1 opere: Another new woodworking plant in Tacoma will 
++ align start operations about May 1. The firm will be 
| round own as the Johnsons’ Millwork Manufacturing 
her ani Co, and will occupy a new factory on Edison Ave- 
Jata 00 tle which is nearly completed. The firm will 
showing manufacture sash, doors, millwork and interior fit- 
nent of tings. Partners in the concern are L. T. Johnson, 
nafting ils son H. R. Johnson, both of whom have been 
ook are | “nected with the Peterman Manufacturing Co., 
jes for | “4.4. V. Johnson, a Tacoma contractor. 
elts te , W. 8. Nurenberg, of Chicago, eastern representa- 
brands, tive for the Wheeler, Osgood Co., is visiting the 
home offices of the company in Tacoma this week. 
ng and Mr. Nurenberg-is accompanied by Mrs. Nurenberg 
inusut! and their son. He will return to Chicago by way 
n that of California, 
idering The weekly program of the Tacoma Rotary Club 
lumber | '“Sterday was devoted to the lumber industry, the 


umber | cipal speakers being A. H. Landram, sales man- 
pies of rf for the St. Paul & Tacoma Lumber Co., and 


mailed oe S. Long, general manager for the Weyer- 
Street, feuser Timber Co. Mr. Long made an address 
7 teforestation, in which he urged the adoption 

; a national policy for the preservation of the 

Gimen ® timber. Mr. Long spoke of the work of 

otaled F x ord Pinchot, former United States chief for- 
)0 the =P with much approval. “We must recognize 
vefore. oy inchot’s high ideals,’’ Mr. Long said. “Many 
> wa he Us lumbermen considered him an alarmist when 
"4 started his campaign for conservation, but we 
$196; po See that we needed to be alarmed. He has 
000 in | Made mistakes, but we must recognize that he has 


one @ vast deal of good for the country.” 


%. Landram told the Rotarians of the adver- 








trouble in the industry is the great waste of lum- 
ber, and that is due as much to the buyer as to 
the manufacturer. “I believe that lumber users 
all over the country demand one grade better lum- 
ber than they actually need,” he said. “If the 
builders would consult with their lumber dealers 
before placing orders, they would be able to save 
much expense and eliminate much waste. There 
is much waste in the car material, where there are 
dozens of different specifications for the same 
item and there, if anywhere, is a place where 
standardization could be effected in sizes and 
grades,” 

Demand for lumber for the export trade is brisk 
and will continue to absorb an increasing amount 
of lumber for at least six months, according to a 
statement made by Fred S. Buffum, president of 
the F. S. Buffum Co. (Inc.), lumber exporter, of 
New York, who visited Tacoma this week. Mr. 
Buffum was accompanied by Walter Ff. Healey, 
manager of the company, and both have just re- 
turned from a visit to South America and are now 
touring the Pacific coast and inspecting the west- 
ern mills. 

C. F. Hansen, treasurer and vice president of 
the Oregon Lumber Co., of Denver, Colo., visited 
Tacoma last Saturday. After calling on the local 
manufacturers he spent a day at the logging camps 
of the St. Paul & Tacoma Lumber Co. 

Another buying office will be located in Tacoma 
in the near future, according to an announcement 
by Henry Kirk, of Portland, western buyer for a 
number of large New York and Chicago firms, who 
visited here last Saturday. Mr. Kirk announced 
that he will open a branch office in this city 
which will be in charge of Mr. Severance. 

Advertising Tacoma as the lumber capital of 
America, the special train carrying the local dele- 
gates to the annual Mystic Shrine convention will 
have painted on the cars the emblem of the Ta- 
coma Lumbermen’s Club. This arrangement was 
made by the Chicago, Milwaukee & St. Paul rail- 
way, which asked permission of the club to use the 
emblem for this purpose. The convention will be 
held at Atlantic City, so that Tacoma’s promi- 
nence as a lumber city will receive notice all the 
way across the country. 

The West Fork Logging Co.’s new operation at 
Seabeck, on Hood Canal, will start getting out logs 
early in May, according to L. T. Murray, presi- 
dent of the company, who returned from Seabeck 
yesterday. Mr. Murray said it would be a year be- 
fore the new operations are producing at capacity. 

Henry Sawtelle, general manager of the Yellow- 
stone Lumber Co., of Miles City, Mont., was a 
visitor in Tacoma this week. While in the city 
Mr. Sawtelle was the guest of Frank Smith, sales 
manager for the Pacific States Lumber Co. 

Mr. and Mrs. lL. P. Hill are receiving congratu- 
lations on the birth of a seven-pound baby girl, 
born last Wednesday. Mr. Hill is secretary of the 
Carlson-Hill Lumber Co. 

George W. Osgood, general manager of the 
Wheeler, Osgood Co., and August Von Boecklin, 
president of the Washington Manufacturing Co., 
have both been seriously ill with influenza during 
the last two weeks. Mr. Osgood has now recovered 
sufficiently to resume his business activities, while 
Mr. Von Boecklin is still confined to his home, tho 
reported to be improving. 

After an absence of nearly three months, most 
of which he spent on a vacation trip to Florida, 
John Dower, president of the John Dower Lumber 
Co., returned to Tacoma last Wednesday and ex- 
pects to remain here until well along in the sum- 
mer. Mr. Dower said that he stopped ~ver in Min- 
nesota while on his way west and that, while busi- 
ness conditions in the cities are good, there is no 
lumber demand as yet from the country districts. 
Conditions in Tacoma, he said, he found much im- 
proved and the demand here for lumber is much 
heavier than he could have expected. 

Weather conditions in the mountains have been 
much improved during the last two weeks, and 
nearly all the camps are now operating at capacity, 
with noticeable relief to the log shortage which 
has prevailed all winter. Despite this there is 
still a scarcity of logs, especially of cedar and 
hemlock, due to the tremendous demand for lum- 
ber which has booked all the mills to capacity for 
months ahead. There has been no further advance 


in log prices lately. 

Plans for the celebration of “Forest Protection 
Week” in Tacoma, April 22 to 29, are being made 
by the local civic organizations, assisted by the 
lumbermen and Government officials. It is planned 
to give widespread publicity to the danger from 
forest fires, the best means of protecting the for- 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
oes of 300,000 feet 
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BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
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Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
gin Ficor Union =~ Baltimore, Maryland 











Order From 
NORFOLK 











You are sure of obtaining what you re- 
quire. We are exclusive sales agents 
for the Schlichter Lumber Company, 
Littleton, N. C., manufacturers of air 
dried and kiln dried N. C. Pine—rough 


and dressed lumber. 


Get in touch with us now. 


Norfolk Coal & Ice Co., Inc. 


NORFOLK, VA. 











N.C. Pine 


Southern Pine 




















North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 














Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess. 
information. Bound in Red Leather. $2.50, 
postpaid. 


: 1 So. Dearbo: 
American Lumberman “ Chicago, Il. - 
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A BRAND TO PUSH 


For More Business 























“Sterling Brand” will maintain 
your reputation for selling high 
quality Oak Flooring. It will 
lift your business out of the 
“competition rut” because of its 
excellent quality and milling. 


Because of our location we 
offer 48-hour service to Central 
West buyers. We have access 
to twenty-six railroads and the 
Mississippi River. 












Better try a L.C. L., 
carlot or truckload 
now, 


STERLING 
HARDWOOD 
FLOORING CO. 
3300-16 N. Broadway 


ST. LOUIS, 
MISSOURI 
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¢ Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Mandeville, 


La. 














Cable Address 
Nw Poitevent’’ Mandeville. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





MANUFACTURERS OF 


Powel LONG LEAF 


LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills g Por agg La., and 


~s sville, La. 
Louisiana Capacity, 300,000 feet daily. 








Weaver Brothers 
SHREVEPORT, LOUISIANA 


Manufacturers of 


LONG AND SHORT LEAF 


Yellow Pine and 
Hardwood Lumber 
Flora, La. Couchwood, La. 





Mills at: 
Bridge, La. 


Alden 
Neches, Texas. Boyd, Florida 











ests, and to urge all campers and others who go 
into the woods to take all necessary precautions 
during the dry season. Last year’s fire losses were 
so heavy that the timber owners and loggers are 
planning to take special precautions against a 
repetition of the conflagrations which at one time 
forced a suspension of all logging. 


Tacoma will be visited by a party of Maine 
business men who are planning a ‘Portland to 
Portland” trip during next September. Several 
Maine lumbermen are expected to be in the party, 
and the Tacoma Chamber of Commerce has ex- 
tended an invitation to the New Englanders asking 
them to spend a short time in this city. 

A, J. Siegel, president of the Huttig Sash & Door 
Co., of St. Louis, visited Tacoma last Tuesday and 
spent some time with J. A. Gabel, president of the 
Pacific Mutual Doo? Co. 

Special invitations to attend the annual meeting 
of the Chamber of Commerce of the United States, 
to be held at New York May 11, have been re- 
ceived by George S. Long, general manager of the 
Weyerhaeuser Timber Co., and Everett G. Griggs, 
president of the St. Paul & Tacoma Lumber Co. 

Part destruction of the Red Cedar Shingle Co.'s 
plant on the Tacoma tideflats and the serious in- 
jury of J. J. La Vergne, one of the owners of the 
plant, resulted from a fire yesterday afternoon 
which did more than $25,000 worth of damage to 
the mill. Mr. La Vergne had a narrow escape 
from death when a big burning timber, one of the 
roof supports of the plant, fell on him while he 
was working to salvage the mill equipment. Mr. 
La Vergne was hurled thru a window and into the 
Puyallup River, but was rescued by other em- 
ployees of the mill. The fire is believed to have 
started from the explosion of gas in a dry kiln. 
Two kilns, containing 25,000,000 shingles, were 
completely destroyed. The loss is estimated at 
$25,000, with about $5,000 insurance. Mr. La 
Vergne and his brother, L. N. La Vergne, had re- 
cently bought the plant from the Delta Shingle Co. 


The St. Paul & Tacoma Lumber Co. has started 
work on the construction of an addition to the 
company’s office building adjoining the mill site. 
The growth of the business has necessitated addi- 
tional office space. 

Lumber carriers at the Tacoma docks during the 
last week included the following: For California, 
Challamba and Donna Lane, at Port dock; Brook- 
dale, at Oriental dock ; Stanwood, at Defiance mill; 
Griffco, at Terminal dock, and Quinalt, at St. 
Paul mill. For the Orient, Mandasan Maru, at 
Port dock, and Hawati Maru, at Milwaukee dock. 
For the Atlantic coast, Jowan, Kentuckian and 
Montpelier, at Baker dock, and Montgomery City, 
at Terminal dock. For Alaska, Del Rosa, at Com- 
mercial dock. For the Hawaiian Islands, Lurline, 
at Terminal dock. For Australia, Asama Maru, 
at Puget Sound mill. 

The regular monthly meeting of the Northwest 
Lumber Buyers’ Club was held last night at the 
Tacoma Hotel, with the largest attendance that 
has so far been present at a meeting of the or- 
ganization. President R. A. Stuart, of Everett, 
elected at the last meeting of the club, presided 
and the new officers were installed. A talk on 
service and coéperation was made by Dr. Randall 
Williams, president of the Tacoma Rotary Club, 
and C. C. Crow, of Portland, discussed general 
market conditions. The speaking was followed by 
a roundtable discussion of the situation in the 
lumber market. The club decided to change the 
regular meeting night from Thursday to Friday, 
and meetings will hereafter be held the second 
Friday of each month. 

Home building, which is absorbing the bulk of 
the lumber cut of the United States today, is 
continuing all over the country except in the 
country districts, where the farmers have not 
yet recovered from their heavy losses, according 
to George S. Long, general manager of the Weyer- 
haeuser Timber Co., who returned to Tacoma last 
Monday after an absence of nearly a month. Mr. 
Long attended the National Lumber Manufac- 
turers’ Association meeting at New Orleans, and 
is chairman of the association’s reforestation com- 
mittee. He returned to Tacoma by way of Cali- 
fornia, and reports the California consumption of 
lumber :to be the heaviest on record. Mr. Long 
stated that the Senate committee which is in- 
vestigating the reforestation question will visit 
the Northwest this summer and will probably 
spend several days in Tacoma. 

Tacoma civic organizations, including the Ta- 
coma Lumbermen’s Club, have joined in a “Ta- 
coma Forward” campaign which will take place 
next week. The lumbermen will have charge of 
the program for next Thursday, and J. E. Manley, 
president of the club, has been named general 
chairman of the committee for the day. The civic 
clubs are planning a week of activity to give 
Tacoma residents an idea of what the city really 
has to offer, and to work up enthusiasm and sup- 
port for the plans for further development. 

An investigation into the shortage of cars that 
prevailed during the summer and fall of 1922, 
in Washington, especially failure of the railroads 









to supply cars for lumber and perishable Prody 
ready for shipment, will be made by the Jp, 
state Commerce Commission, according to yp, 
received here this week by the State public ,, 
vice commission. a 


CENTRALIA, WASH. 


April 14.—The Olympic Lumber Co., of Py 
Angeles, is building a 40,000-foot capacity sawy) 
on Ediz Hook Spit. The site was formerly owy 
by the Smith Mill Co. The Milwaukee railng 
will extend its tracks to the mill. Actual] Oper, 
tion is expected to start about July. 

The Gilpin Construction Co. has begun driviy! 
piling for the sawmill unit of the new $1,500, 
plant for the Columbia River Paper Co. at Vy 
couver, 

The Long-Bell Lumber Co., of Longview, hy 
purchased the C. A. Taylor Lumber Co.’s plant » 
West Kelso, and will operate it to supply lumi» 
for its buildings, and construction of the plant , 
Longview. The Long-Bell company is also negotiy, 
ing for the purchase of the idle Thompson-Fo; 
Lumber Co.’s plant near Kelso, which was tak 
over by the citizen’s of Kelso following the failuy 
of the Thompson-Ford company in 1921. 


LOS ANGELES, CALIF. 


April 14.—-Very little change is noted in mary 
conditions. There is some unsold lumber on thy 
wharves, which became rather seriously congest 
this week. With the return of the entire Paget 
naval fleet, and all piers and wharves taxed y 
capacity with commercial vessels, the harbor by 
experienced one of its most congested period 
Many carriers were forced to lay at anchor in th 
outer harbor waiting for berthage space, Th 
heavy movement of lumber into the port has pr. 
sulted in increasing congestion at the lumber docks 
which is destined to continue for some time. Alth 
railroad officials have exerted every effort to mov 
the incoming lumber cargoes to market, a survey 
has revealed that consignments are arriving faster 
than they can be moved out of the harbor district 
by rail and by truck. 

Activity in the retail market shows no sign of 
letting up. The demand continues unusually heayy 
A total of 1,794 building permits were issued durin; 
the month to the night of April 10, with a valu 
tion of $5,115,695. To the night of April 12, sixty 
lumber carriers arrived in port, forty-four being 
fir and sixteen redwood. The total boat capacity 
of these carriers was 66,300,000 feet. 

A. L. Porter, secretary of the Western Retail 
Lumbermen’s Association, Spokane, is in Los Ab 
geles arranging for an office here which is to be in 
charge of M. H. McCall. 

F. P. Baugh, formerly sales manager for the 
W. E. Cooper Lumber Co., has opened an office {n 
the O. T. Johnson Building and will wholesale west 
Coast lumber, hardwood and veneered panels. 

T. D. Fee is now manager of the Kerckhof- 
Cuzner yard at Hollywood, succeeding Mr. McFai- 
den, who has gone into the contracting business, 


BELLINGHAM, WASH. 


April 14.—The log business is booming in north 
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western Washington, every month seeing a larger 
output and a greater number of tows bound t 
and from Bellingham and Anacortes. One tw 
company now has half a dozen tugs in service. 
Meanwhile camps are increasing their output 0 
preparing to do so. The Bloedel Donovan Lumbet 
Mills bought an 80-ton Climax geared locomotive, 
which will be used jointly by the Saxon and 
Alger camps. Vice President J. J. Donovan fr 
ports that all his company’s camps are operating 
at capacity. 

Loggers in this district are showing a praise 
worthy interest in the preservation of timber 1 
scenic regions and in the construction of scenic 
highways. This week S. W. Barker, president of 
the Barker Logging Co., said that he is preservils 
trees in scenic sections. The Nooksack Timber C0. 
will codperate with Baker township in extending 
a road in the Deming region,. near Mount Bakel, 
which, it is believed, will become a part of the 
highway now building around Mount Baker. It 
will serve the company as well as the motorist. 
Manager Everett Griggs, jr., accompanied the col: 
missioners on their inspection of the route. 

April’s cargo movement will exceed that of Mareh 
at the present rate. Several million feet were 
shipped this week, 2,000,000 feet to Australia and 
1,000,000 to Cuba. Both cargoes were furnish 
by the Bloedel Donovan Lumber Mills. At this 
company’s docks the schooners Meteor and Charles 
F. Crocker this week began loading 2,000,000 feet 
for Honolulu and the steamship Whitney 0180 
started taking on 1,600,000 feet for California. The 
schooner Robert Lewers was due here April 12 to 
load for Hawaii, but it went ashore the day befor 
on Vancouver Island. The steamship Montpelir 
is loading at this plant for the east coast. ' 

The E. K. Wood Lumber Co. this week - 
2,000,000 feet on the steamship Point Bonito a 
San Pedro and began loading 1,600,000 feet 02 I 
Virginia Olson for that port. President Fred * 
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general Steamship Corporation the steamship 
yeridian, @ steel craft 290 feet long, with a beam of 
44 feet and a net tonnage of 1,353 tons. It will 
carry lumber to California. Its lumber carrying 
capacity will be increased to 2,000,000 feet. The 
«mpany now has eighteen vessels of its own and 
nas four others under charter. 

Within the next week the Puget Sound Sawmills 
« Shingle Co. will load two Luckenbach freighters 
for the east coast, totaling about 1,500,000 feet. 
The company’s log boom here will be in service 
yithin a few days. 

Sylvester W. Barker, pioneer truck logger, has 
closed a deal for 12,000,000 feet of old growth fir, 
adjoining his logged-off tract on Lake Whatcom. 


the timber, which is an exceptional stand, is ad- 


jacent to Towanda station. Mr. Barker will move 
his equipment to the tract and begin operations 
atan early date. He expects to put 9,000,000 feet 
of logs into Lake Whatcom by Jan. 1, 1923. 


PORTLAND, ORE. 


April 14.—The last week saw a falling off in 
the demand for fir lumber from the middle West 
and California, hut it is still quite difficult to buy. 
Reports from San Francisco are to the effect that 
acar shortage exists on the line conveying lumber 
ot of San Pedro and that as a result the situa- 
tion there is not as favorable as a couple of weeks 
ago. It was reported here today that two unsold 
cargoes which arrived there during the week were 
disposed of at a loss of $2 a thousand feet. 

Organization of the Munson-McCormick inter- 
coastal line, to begin operations at once, has been 
announced. Two shipping board steamers re- 
cently purchased by Charles R. McCormick inter- 
ests, the Apus and Argus, will be operated with 
the Munson fleet, according to the arrangement. 
The Munson line, which entered the intercoastal 
trade last winter, has been operated by the Pa- 
dfic Steamship Co. In the fleet are the steamers 
W. D. Munson, Munindies, Mundale, Mundelta and 
Munrio. Under the new arrangement the Munson 
offices will handle the business on the Atlantic 
coast, and the McCormick Steamship Co. will han- 
dle matters on this coast. 

The E. K. Wood Lumber Co. has purchased the 
Shipping Board steamer Meridian to operate in 
the lumber trade between Bellingham, Wash., and 
San Pedro. The vessel has capacity for carrying 
2,000,000 feet. According to the company’s office 
here, the company is now operating the steamers 
Lassen, Shasta, Siskiyou and Cascade between the 
Columbia River and San Pedro, the combined ca- 
pacity of these steamers being over 5,000,000 feet: 
The schedule is so arranged that one cargo leaves 
here each week. The company is also operating 
under charter the steamer Point Bonita, between 
Bellingham and San Pedro. All of the sailing 
vessels, with the exception of the schooner Vigi- 
lant, have been disposed of. The Vigilant is now 
on the way from Dollarton, B. C., to San Pedro 
with a cargo of lumber. 

The Willamette Iron & Steel Works, of this city, 
which a few months ago placed its first railroad 
locomotive on the market, has made a very re- 
markable and gratifying impression among the 
loggers with its new product. During the last 
six weeks the company has sold six locomotives to 
the following logging companies: Booth-Kelly Lum- 
ber Co., Eugene, Ore.; Flora Logging Co., Carlton, 
Ore.; Hutchinson Lumber Co., Oroville, Calif. ; 
M. R. Smith Lumber Co., Moclips, Wash.; White 
River Lumber Co., Enumclaw, Wash.; Eastside 
Mill & Lumber Co., Portland, Ore. The new loco- 
motive is a geared engine built especially foy log- 
ging operations. 

It was officially announced here today that the 
Pacific Spruce Corporation, with timber and. op- 
erations at Toledo, Ore., has further fortified its 
timber supply thru the acquisition of the Sunset 
Timber Co.’s holdings in Lincoln County. This 
particular tract of timber is sometimes designated 
a8 the Hammond Lumber Co., or Weatherford, 
tract, and contains approximately 6,024 acres 
with a heavy stand of the finest quality of Sitka 
spruce and yellow fir. The tract is located north 
of Toledo and is tributary to the company’s plant 
there, 

It is understood that preparations are under 
way to resume activities at the mill of the Port- 
land Lumber Co. shortly after the first of May. 
This mill has been idle for a number of years. 

8. W. Morrison, of S. W. Morrison Lumber Co., 
Salt Lake, Utah, has bought the controlling inter- 
est of the Tuft Lumber Co., which has a mill at 
Beck, on the Coos Bay line of the Southern Pacific 
and offices at Eugene, and the mill will be over- 
hauled, enlarged .and placed in operation. Mr. 
Morrison was in Portland last week buying sup- 
Plies and logging equipment. 

uis Germain, of the Germain Co., of Pitts- 
burgh, Pa., is expected to arrive in Portland soon 
on a business trip. The company recently opened 
a0 office here, with J. L. Jackson as Portland 
representative. 


Wood stated that his company had bought from the | 


SPOKANE, WASH. 


April 14.—The demand for lower grades con- 
tinues fairly active. Nos. 3 and 4 boards in west- 
ern pine are difficult to obtain for shipment inside 
of thirty to sixty days. The mills are all sawing 
steadily, since the ice has gone’out of the lakes, 
and many of them running double shift to replen- 
ish yard stocks from which heavy shipments have 
been made during the winter and spring months. 
General demand for the better grades has been a 
little light, but a heavier demand is expected by 
the mills as the building season opens and indi- 
cations point to a large consumption this summer. 


With settled spring weather apparently here to 
stay, summer logging camps are being opened in 
the lower stretches of country away from the 
heavy-snow belt. In a few instances spring drives 
are already on. 

From the Le Clere Creek operation of the Pan- 
handle Lumber Co. logs are going down the Pende 
Oreille River daily to the Ione mill, which has 
8-hour capacity of 100,000 feet and is operating 
two 8-hour shifts, with an abundance of logs in 
booms. Four summer camps are now working for 
this mill. The same company at Spirit Lake has 
already started two camps for the season for the 
mill there. Two 8-hour shifts are being run, with 
a combined daily output of 160,000 feet. The logs 
are being flumed down Spirit Creek four and a half 
miles to the lake, across which they are towed 
seven miles to the mill. 

The Winton Lumber Co. mill, Gibbs, Idaho; the 
Winton-Rosenberry mill, St. Joe, Idaho, and the 
Rose Lake Lumber Co. mill, Rose Lake, Idaho, 
are all working two 8-hour shifts. A big camp 
is in operation for the summer to supply the first 
two mills with logs. The Rose Lake Lumber Co. 
will start six summer camps as soon as possible, 
probably about the first of June. The Humbird 
Lumber Co. is operating two shifts in its mills at 


Sandpoint and Kootenai, Idaho, and Newport, 
Wash, 
The annual meeting of the Edward Rutledge 


Timber Co. was held in Coeur d’Alene, Idaho, last 
Thursday, April 12. Rudolph M. Weyerhaeuser, 
of Cloquet, Minn., was reélected president; Hun- 
tington Taylor, vice president and general man- 
ager; William Merrigan, secretary, and Phillip W. 
Weyerhaeuser, son of J. P. Weyerhaeuser, Tacoma, 
treasurer. Mr. Weyerhaeuser is also sales manager 
for the company. The trustees of the company are 
Huntington Taylor and the four Weyerhaeuser 
brothers—C. A. Weyerhaeuser, of St. Paul and 
Little Falls, Minn.; J. P. Weyerhaeuser, of Ta- 
coma; Rudolph M. Weyerhaeuser, of Cloquet, and 
Frederick Weyerhaeuser, of St. Paul. The preced- 
ing day there was held in Spokane the monthly 
trustees’ meeting of the Weyerhaeuser Sales Co. 
President T. J. Humbird, of the Humbird Lumber 
Co., presided. The trustees present were R. M. 
Weyerhaeuser; F. E. Weyerhaeuser; George S. 
Long, Tacoma; W. H. Boner, Everett; F. R. Tit- 
comb, Snoqualmie Falls; A. W. Laird, Potlatch ; 
Huntington Taylor, Coeur d’Alene, and L. S. Case, 
Spokane, general manager. There were also pres- 
ent C. A. Weyerhaeuser; Frederick Weyerhaeuser ; 
J. P. Weyerhaeuser, J. Phillip Weyerhaeuser ; R. E. 
Irwin, Boise; P. M. Lachmund, Potlatch; R. H. 
McCoy, Bonners Ferry, and C. BE. McGibbon, Pot- 
latch. 

A. P. Bailey, of Coeur d’Alene, Idaho, has been 
appointed general manager of the western opera- 
tions of the Ohio Match Co. to succeed Fred A. 
Shore, who resigned to go into business for him- 
self in January. Mr. Bailey has been the woods 
superintendent for the company for the last four 
years. He has lived in the Idaho Panhandle for 
the last thirty-three years, and is one of its best 
known and best liked lumbermen. Harry Q. 
Styles, sales manager of the company for the last 
two years, will be assistant manager in charge of 
the office. Mr. Bailey will make his headquarters 
in Spokane. 

“The three years we have been members of the 
Inland Empire Safety Council have seen a de- 
crease of 85 percent in the number of accidents in 
the mills of the Rose Lake Lumber Co., at Rose 
Lake; of the Winton Lumber Co., at Gibbs, and 
of the Winton-Rosenberry Lumber Co., at St. Joe,” 
said G. T. Morken, general superintendent of the 
Winton Lumber Co. and president of the council, 
at its meeting held tonight in the Elizabethan 
roems at the Davenport Hotel. Seventy-eight lum- 
bermen employers and employees, . were present. 
“A ‘significant fact is that of the accidents occur- 
ring,” said Mr. Morken, “twice as many have been 
in the yards as in the mill and planer, indicating 
that most accidents are due to either carelessness 
or ignorance.” E. C. Saunders, safety engineer of 
the Inland Empire Paper Co., gave a talk on safety 
work at the paper mill at Millwoed. O. B. Covey, 
of the McGoldrick Lumber Co., was the first 
speaker on the real subject of the evening, “Safety 
First in the Woods.” “There are few safety devices 
that can be used in the woods,” he said. “It is an 
individual problem of education.” W. B. Weaver, 
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Lumber Company, Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


Yellow Pine and 





PINE MILLS: 
Dubach, - ~- La. 
Dunn, - : La. 
—.-e Hardwood Lumber 
oran, - - a. ° 
Laeied. - i. OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 
Dubach, - ~- La. Oak and Pine 
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HD.FOOTE LUMBER CO— 


EVERYTHING IN LONGLEAF = We manufacture 
‘YELLOW PINE THAT GOES INTO at our own mills 


ALEXANDRIA; LA. 20,000,000 feet 


annually of 


Yellow Pine 


RAILROAD CONSTRUCTION 
TIMBERS, CAR SILLS, 
DECKING, FRAMING, SIDING, 
LINING AND ROOFING 


H. D. Foote Lumber Co. 
ALEXANDRIA, LOUISIANA 


Long Leaf Yellow Pine Mills Located on Iron Mount. 
Missouri Pacific and Texas and Pacific Railroads 
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TWO REMILLING AND DRESSING PLANTS 
AT ALEXANDRIA, LA. 








DLA teRR 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











Kilburn Moore, Vice-Pres.  G. W. Law, Sec. & Treas 






Manufacturers of ROUGH and DRESSED 








Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 











TT [UMBER COMPANY 


RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Mills at 
CANDY. LA. 






Office. 
RUSTON, LA. 











MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 
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“Wearahile” 


Shortleaf Pine 










Lumber You 


Should Sell 


The many desirable nat- 
ural qualities of Nearwhite 
Shortleaf Pine—its  soft- 
ness, even texture, good 
color and perfect milling— 
make it good lumber for 
the retail dealer to sell. It 
can be depended upon to 
please builders. Nothing 
over 16 feet. Straight or 
mixed cars. 





Sumter Lumber Co. 
ELECTRIC MILLS, MISS. 


D. H. Foresman, Gen. Mgr. Daily Capacity 
N. Nicholson, Ass’t Mer. 200,000 Feet. 


a \ 


SHORTLEAF 


Ni eyo’ Band Sawed, 


Steam Kiln Dried 
and Soda Dipped. 








We invite your future inquiries and 
orders. Daily Capacity, 125,000 Ft. 


COLUMBUS 
LUMBER COMPANY 
COLUMBUS, MISSISSIPPI . 


| aes 4x4 to 


18x18—10 to 70 ft. 
Rough or Sized 

3” and 4” Ceiling and 

2x6, S4S Flooring, No. 116 Siding, 

4 to 24 Ft. Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 































THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring, 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 & 
Dearbora St., Chicage, III. 





general superintendent of the Panhandle Lumber 
Co., at Ione, said: ‘Send me some real lumberjacks 
and the problem would be different. The real 
lumberjack practiced ‘safety first’ before we ever 
thought of it. The whole thing is a matter of 
education.” O. R. Holloway, general superintend- 
ent Deer Park Lumber Co., thought the end could 
be best attained by thoroly selling the idea of the 
safety of the men to the foreman. C. A. Fuller, 
of the Rose Lake Lumber Co., had the same opin- 
ion. J. P. McGoldrick, of the McGoldrick Lumber 
Co., was called upon by President Morken. “Sell 
the owners first and let them get the idea across 
with their superintendents and foremen,’” he said. 
“Then you have got it over.” On the suggestion 
of Mr. McGoldrick, the council passed a resolution 
calling upon Floyd L. Daggett, safety engineer of 
the council, to undertake a “safety first’? cam- 
paign of education in the woods of the Inland Em- 
pire this summer, The meeting closed with a dis- 
cussion of Washington and Idaho workmen’s com- 
pensation laws by Mr. Daggett. In Washington 
chanres were made which increase the compensa- 
tion about 20 percent. A single man now gets 
$35 a month instead of $30, and a married man 
$45, instead of $37.50, with $12 for the first 
child, $7.50 for the second, and $5 each for any 
numbers of others. 


EVERETT, WASH. 


April 14.—The Standard Cedar Lumber Co., 
capital $25,000, thru James L. Dougherty and M. 
L. Dougherty has filed articles of incorporation 
with the county auditor. The president of the 
company is Joseph Irving, 
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in the Pacific Northwest, being No. 1 of th 

type, and running heavily to clears. 
William L. Ingham, of the Ingham Lumber Cy 

Kansas City and Oklahoma City, was in Everes 


‘ Tet} 
during the week. 


The city council has revised wage scales upwan ie 


in all departments of the city government, jp a. 
cordance with a resolution passed yesterday by 
the council, on account of a failure to secure 
in the water and street departments. 


SAN FRANCISCO, CALIF. 


April 14.—There is a strong demand for lumi 
in San Francisco and neighboring cities, building 
operations being very active on both sides of the 
Bay. 

The heavy movement of cargo lumber to San 
Pedro of late has kept most steam schooners busy, 
and an unusually large proportion of the Shipments 
to San Francisco has moved by rail. There has 
been some congestion here. 

The export demand is improving, altho th 
mills are not in a position to take on all the 
business that is offering. Japan, Australia ang 
the South American countries are in the marke 
for increased quantities of lumber. The Douglas 
Kir Exploitation & Export Co. made more galeg of 
Japanese squares during the week. The Redwooj 
Export Co. is booked ahead until September, anq 
is shipping to Australia. 

The Fruit Growers’ Supply Co. is making a fajr 
cut of California white and sugar pine, and, with 
better weather permitting more logs to be hauled, 


me 





logger. The company has 








taken over the Reichert 
mill, a 7-machine plant at 
Anacortes, and will cut 
quality shingles and cedar 
siding, employing about 
100 men. 


The Parker Lumber & 
Box Co., Simon Clough, 
manager, has the distinc- 
tion of leading all the 
mills in the bureau of 
grades report, West Coast 
Lumbermen’s Association, 
for the first quarter of 
1923. The Parker Lum- 
ber & Box score was 97.57 
percent, as compared with 
96.93 percent for this dis- 
trict and 96.29 percent for 
all districts. The rating 
is only 2.43 below 100 
percent, and it exceeds 
the next highest figures by 
a substantial margin. 


At pier 38 during the 
week the steamer Mont- 
pelier has loaded lumber, 
and the Japanese tramp 
steamer Asama Maru has 
completed her lumber 
cargo for Australia. The 
steam schooner Griffdu, 
which towed the barge 
Griffson from Los Angeles, 
shifted from the Clark- 
Nickerson mill to Weyer- 
haeuser Mill A, and com- 
pleted loading for Los 
Angeles. The Griffson 
loaded 4,000,000 feet. 
The schooner Santa Inez 
has taken on poles and 
left for Port Angeles. At 
Mukilteo the _ schooner 
Aurora is loading lumber 
at the mill of the Crown 

















Lumber Co. 


Under the direction of 
Clyde Walton, president 


(©) Underwood & Underwood 


— : ess 
ot” tha: a ee There are in Mexico some large and modern sawmills, but neverthel 


Co., extensive improve- the earliest known method of sawing lumber is practiced in some sec: 
ments at the plant are tions as shown above. The timber or log to be sawn is placed upona 
progressing. Old dry scaffold and the boards are slowly and laboriously “whipsawed” by 
kilns are being displaced hand. A similar method of sawing is practiced in all parts of the 
by seven new kilns of the world where civilization is not very far advanced. No one knows 
Moore type, 10x104 feet, when this method of sawing started but it has been practiced for 
oe aoe ae awe many hundreds and perhaps thousands of years. The first settlers 
enaeiiatel « setke tn Gadier in America sawed their lumber in this manner and today houses built 
way cn the new planing from lumber sawn in this manner are standing in the United States. 
mill, and preparations are In the mountain districts of the United States a small amount is still 
being made to install a sawn in this way 





mono-rail system as soon 
as the necessary equipme‘nut arrives. 

J. A. Theurer, president of the Canyon Lumber 
Co., announces that the articles of incorporation 
of the company have been officially changed so as 
to name Everett as the place of business, instead 
of Seattle. The mill has just received a supply of 
some of the highest grade fir logs ever marketed 





production will increase at Susanville. With last 
year’s cut practically exhausted, and the new sea- 
son’s cut not yet dry, all of the uppers available 
are being applied to orders already on file, There 
are a few items of deciduous box shook for sale, 
but the bulk of the box factory’s output is going 
to the California Fruit Growers’ Exchange. The 
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,wmill at Hilt will not start up until about the 
st of April. A good output is being obtained at 
e box factory. 

The Lassen Lumber & Box Co., R. D. Baker presi- 
sept, is operating one of the California pine mills 
Ht Susanville. A night shift will be put on and 
ne second mill will be started up as soon as the 
spply of logs can be increased. With better 
weather this week, logging is being rushed and 
jumber is drying. A total cut of about fifty mil- 
Jion feet is expected this year, if the labor supply 
4g sufficient. The box factory is operating with 
woe shift and there is a good volume of orders for 
pine shook. 

The Pacific Lumber Co., this city, is making a 

Jjarge cut of redwood at Scotia, where both mills 
gre operating with one shift. Heavy shipments 
are being made, with the California market normal 
gd the eastern orders including yard stock, sid- 
ing, moldings and finish. A good business is being 
jone on industrials for which the company has ex- 
ceptional manufacturing facilities. The log supply 
is being increased and a big year’s production is 
planned. 
“4, B. Hammond, president of the Hammond 
Lumber Co., this city, reports business very active, 
with the mills sold ahead. The Hammond Lumber 
(o's redwood mill at Samoa, on Humboldt Bay, 
js making a large cut, half of the plant operating 
nights. Heavy shipments of redwood are being 
made to the southern California yards and a good 
eastern demand is being taken care of. Large ship- 
nents of Douglas fir are being brought in from 
the Northwest. 

(, W. Broback, superintendent of production of 
the Union Lumber Co., is paying a visit to the 
San Francisco office. Redwood production at Fort 
Bragg is increasing after. a shortage caused by 
sarcity of logs during the recent heavy rains. 
Regular shipments are being made to the eastern 
market to take care of a good demand, and two 
steam schooners are taking redwood to.San Pedro. 
A large export order is being prepared for ship- 
ment to Australia on a steamer which will load at 
Noyo. 

The California Door Co.’s white pine mill at 
Caldor resumed operations for the season on April 
7, and the cut is expected to exceed that of last 
year. Green lumber is being delivered at the 
yards at Diamond Springs, where the box factory 
is in full operation. The company’s large door 
factory in Oakland is in full operation and good 
shipments are being made, 

M. P. Kinsella, of R. Laidlaw & Co., 
N.Y, is here on a tour of the Coast. His firm 
handles California sugar pine in the eastern 
market, and he is getting a line on the manu- 
facturing situation. 


M. H. Grover, who is well known as a manager 
in the California pine region, has accepted a 
position with the Standard Lumber Co. at Stand- 
ard, under General Manager D. H. Steinmetz. 
Preparations are being rushed for a good season’s 
cut of California white and sugar pine. Logging 
is being done on a large scale, so that there will 
be a supply to keep the mill going with double 
shifts. The company’s San Francisco office has 
been removed to 602 First National Bank Building. 
F. R. Prince, of the West Side Lumber Co., is 
paying a visit to the San Francisco office. Logging 
is under way and preparations are being made for 
4 full season’s cut of California white and sugar 
pine at Tuolumne. The box factory is making a 
good output of shook. 


ABERDEEN-HOQUIAM, WASH. 


April 14.—The transition from rail and water 
0 practically all cargo business has been almost 
revolutionary. Many mills have discontinued pil- 
ing shiplap, boards and dimension, and have en- 
tered orders for all the green uppers, run to 
Pattern, that their mills can take care of for 
months. Many of the shingle mills that shipped 
tall only are now equipped to handle immense 
shipments by water. The Grays Harbor Lumber 
big of Hoquiam, which has facilities for piling 
80,000,000 feet of lumber for rail shipment, is de- 
Voting its time to water shipments almost exclu- 
sively, Approximately $50,000 has been spent 
in the lumber used to extend its docks. The sales 
managers at the big mills are kept busy de- 
‘lining rail orders put before them by eastern 
myers, who can not realize how the situation has 
; anged on the Harbor. Car material forms the 
ng of the orders for rail shipment, and during 
he last few weeks high prices have been paid for 
stock for immediate shipment. 

Work is progressing on the plant for the Grays 
arbor Veneer Co., Hoquiam. It is hoped that 
Wy 1 will see the plant in operation. 

Cargo shipments during March totaled 83,899,568 
oa Sixty-one vessels cleared from this port 
4 ing shipments to California, east coast, Ha- 
oe foreign ports. Forty-four vessels cleared 
b -alifornia and seven for the Atlantic sea- 
card. The Atlantic City is now taking on cargo 
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at the mill of the E. K. Wood Lumber Co., for 
Cape Town, South Africa, and will complete load- 
ing 5,000,000 feet at Port Angeles. Four: large 
Japanese ships are loading, the Yoshida Maru and 
Spain Maru, Aberdeen Lumber & Shingle Co.; 
Suez Maru, Donovan Lumber Co.; Ayaha Maru, 
Grays Harbor Commercial Co. Other vessels load- 
ing are: Cricket, Anderson & Middleton; San 
Jacinto, Aberdeen Lumber & Shingle Co.; Kenne- 
cot, Donovan Lumber mill No. 1; JoAn B. Stetson, 
A. J. West Lumber Co. ; Hartwood, American Mill; 
Svea, Wilson Bros., and Oregonian, Eureka Cedar 
Lumber & Shingle Co. 

Ralph Emerson, of the North Western Lumber 
Co., Hoquiam, is expected home today from a trip 
to the Hawaiian Islands. 

William Donovan, sr., of the Donovan Lumber 
Co., is receiving congratulations on the birth of 
a grandson. A son was born April 7 to Mr. and 
Mrs. J. P. McGalloway, Fond du Lac, Wis. Mrs. 
McGalloway is the youngest daughter of Mr. Don- 
ovan. 


SEATTLE, WASH. 


April 14.—Recent lumber changes are: Pacific 
Northwest Lumber Co. has rented 4442 White- 
Henry-Stuart Building; Foster Morgan Lumber 
Co. will move May 1 to 4448 White-Henry-Stuart 
Building; L. O. Hathaway Lumber Co., will move 
to 4440 White-Henry-Stuart Building, April 28; 
Joy Tarbell Lumber Co. will move from Seattle 
to Tacoma April 30. 

A crew of the Stimson Mill Co. of Elma, Wash., 
yesterday loaded fifty carloads of logs in eight 
hours, with one donkey engine, directed by Fred 
Absher and Sid Nickerson. The total was 342 logs, 
scaling 362,000 board feet. This is believed to be 
a new speed record. 

The most recent arrival at the home of Mr. and 
Mrs. R. W. Adair is a daughter, April 9. The little 
girl, who is in perfect condition, has been chris- 
tened Mary Virginia Adair. 

W. I. McKee, of the W. I. McKee Lumber Co., 
Quincy, Ill., known all over the United States as the 
oldest Coast wholesaler, is in Seattle, placing him- 
self in intimate touch with conditions. He will go to 
Portland next week, then to California, returning 
to Quincy about May 4. 


KANSAS CITY, MO. 


April 17.—Lumber trade last week was very 
quiet, so far as yard demand was concerned. Sales 
managers say this is due to the fact that heavy 
orders were placed early in the year and that 
retail demand has not yet opened to the full ex- 
tent, while deliveries have been a little more rapid 
than expected in most cases. Southern pine sales 
managers say they believe the trend of demand 
is upward again, tho fir men do not see it that way 
and wholesalers have begun to lay off the market 
until they can see an upward turn. Generally 
demand in the middle West has been a little more 
active than in other sections of the country. 
The shingle market is suffering from acute depres- 
sion, and a very large number of cars are being 
put into storage by Kansas City wholesalers. The 
hardwood market is the only one that hasn’t 
shown diminishing activity. 

B. E. Line, secretary of the Southwestern Lum- 
bermen’s Association, left yesterday to attend the 
Arkansas meeting at Hope. 


ATLANTA, GA. 


April 16.—Inclement weather continues to re- 
tard production at the southeastern mills, with the 
larger plants operating only part time and most 
smaller mills unable to operate at all. Fair weather 
gives promise that production will pick up ma- 
terially before the end of the month. Stocks in 
mill yards are exceptionally low and no promises 
are being made on delivery of new business. Many 
items in hardwood and pine can not be obtained at 
any price. Plenty of cars are available for such 
shipments as can be made. 

Nearly every southern hardwood appears to be 
active except red gum, the price of which remains 
stable. Sap gum and poplar are moving well. 
There is considerable demand from the automobile 
and body trades for thicker dimensions of ash, 
elm and maple. The best demand is for white 
ash in the 8/4 to 16/4 dimensions, tho stocks are 
low at all mills, and many are unable to supply 
any ash at all. In 8/4 FAS prices are stable 
around $115 to $120, with 10/4 and 12/4 at $125 
to $130; and 16/4 at $155 to $160. The tendency 
of all white ash prices appears to be slightly 
upward. 

The box trade in the South is more active than 
it has been in the last two years, with the lower 
grades of tupelo, sap gum and pine in unusually 
good demand and firm. 

All southern pine items are firm, with roofers, 
flooring and kiln dried finish showing a slight up- 
ward tendency. Roofers have advanced 50 to 75 
cents in the last two or three weeks, with No. 1 








We Assure You 
Satisfaction 


We depend on tthe satisfaction we 
render toget uscustomers. When we serve 
you, we want you to feel that we have done 
as well as anyone could do. Try us on 
your needs in 


Yellow Pine 


We have four mills specializing in long 
joists, factory flooring, dimension, flooring, 
finish, drop siding, boards and _shiplap. 
Also two mills cutting 


Southern Hardwoods 


ALL GRADES AND THICKNESSES 


Address all inquiries to 


C. L. Gray Lumber Co. 


MERIDIAN, MISS. 


Members: Southern Pine Association, American Wholesale 
Lumber Association and National Hardwood Association. 
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H. H. Bates, Manager, DEEMER, MISS. 





High Grade Shortleaf 
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Finish, Flooring 
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Specializing in 4-4, 5-4, 6-4 and 84 
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common 1x6 now quoted at about $35.75 to $36, 
and No. 2 common, 1x6 at $26.90 to $27.65. The 
building trades are buying very actively of these 
items. The retail yards are also buying more 
heavily of southern pine. Millwork plants are 
heavy buyers. 


TUSCALOOSA, ALA. 


April 16.--The weather has been exceedingly 
bad during the last few days, there having been 
nearly five inches of rain in forty-eight hours. 
This heavy rain has caused the loss of three to 
five days to nearly all the small mills. 

Prices seem a little firmer, and the volume of 
inquiry is larger than it has been for several 
weeks. Production in this section is possibly lower 
than for years. All the small mills and most of 
the larger mills are short of labor and this short- 
age is a factor in curtailing production. 
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Western White Pine 
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British Columbia 
XXXXX Shingles 


Strictly premium Shingles — grades 
guaranteed to be right —are the kind 
that sell easily for eastern dealers, 
We can ship by water or 


In Mixed Car with 
Cedar Bevel Siding 


We solicit your inquiries. 


Northern Pacific 
Logging Co., Ltd. 
PORT MOODY, B. C 


FIR-HEMLOCK-CEDAR 


Try us on Short Flooring, Siding and Ceiling. Also 
— or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Framesin Knock Down. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
Order in Mixed Cars and save money. 


John D. Collins white Building, 
SEATTLE, WASH. Lumber Co. yy, 


FIRES" CEDAR 


Bevel Siding, 


Siding 
and Finish, Long 

Finish and 
Shingles. 


Timbers, Joists, 

Dimension, etc. 
WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 
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ORANGE, TEX. 


April 16.—On account of flood conditions in 
the Sabine River, and because it is impossible to 
work in the Louisiana timber area from which 
most of the mills draw their supply of logs, every 
mill in Orange is shut down and probably will be 
for a couple more weeks. The two big mills of 
The Lutcher & Moore Lumber Co. here, as well 
as its mill at Lunita, La., closed down last Mon- 
day. The two mills operated by Oldham Bros, in 
North Orange are also shut down. At Lake View, 
in the eastern part of Orange County, the logging 
camp which supplies the Miller-Vidor Lumber Co.’s 
mill at Beaumont is shut down and the extreme 
high water in the Neches River has overflowed 
the camp site. The Miller-Vidor mill was shut 
down last week due to flood water from the Neches 
River entering the boiler room. 

The steamer Rumney is taking on 2,500,000 feet 
of lumber for The Lutcher & Moore Lumber Co, for 
South American delivery. The schooner A. F. 
Coats sailed a few days ago for Tampico with 
592,000 feet of lumber furnished by the same 


firm. 
WARREN, ARK. 


April 16.—Demand has not been active and 
prices have -~weakened in spots. There seems to be 
a surplus of No. 2 boards; No. 3 bring almost as 
much. This condition is, no doubt, temporary, as 
the statistical position of the market is strong. 
Prices on the rest of the list have remained firm. 
Inquiries are being received in fair volume from 
all sources. Industrials are buying some _ stock, 
and demand for railroad. items is reasonably good. 
Mill stocks are very badly broken and short. Pro- 
duction this week has been maintained at ca- 
pacity, as the weather has been good. Car supply 
is adequate. There is a searcity of unskilled labor. 

Demand for hardwood has slackened, Oak floor- 
ing manufacturers are buying common grades of 
oak in good volume, but prices have receded. In- 
dustrials are buying stock, but not in quantities 
that would sustain the market. Hardwood pro- 
duction has been good but in the bottom country 
high water has shut down a good many mills. 

The Warren Stave & Lumber Co., of this city, 
which has been operating night and day for the 
last six weeks, has discontinued its night run. 


HATTIESBURG, MISS. 


April 16.—The mills are running as near ¢ca- 
pacity as they can. ‘The searcity of common 
labor at some points is a handicap, and wet 
weather bothers the small mills and causes some 
of the larger ones a little inconvenience. There 
is a better supply of cars but box car supply is 
less than needed. Orders continue plentiful for 
fresh cutting of all kinds, both in longleaf and 
shortleaf, and for heart and squares and sound 
specifications. Dimension and boards are moving 
as fast as they are ready to ship and cars can 
be secured. Shed stock is still strong. Mills 
having lath mills are running them full capacity 
and selling the stock as fast as made. 

The plant and timber of the Virgin Pine Co., 
Piave, Miss., has been taken over by the Crosby 
Rowland Co., of Picayune, Miss., under lease with 
purchase option. This company operates a mill at 
Blodgett and controls thousands of acres of very 
fine pine timber adjacent to Piave. It is logging 
from the Blodgett plant in the direction of Piave. 


JACKSON, MISS. 


April 16.—Very inclement weather prevailed 
over this section until Friday night of last week, 
and production is much below normal. All of 
the rivers and creeks are out of their banks. 
The mills find orders practically equal to produc- 
tion, and a much firmer market is noted on low 
grade lumber. <A genuine scarcity of No. 2 and 
No. 3 common in dry stock prevails. Rush orders 
are being sent to the South already to fill in retail 


stocks. The supply of open cars continues good 
and some improvement is noted in the box car 
supply. Car material continues very active, some 


of the mills receiving higher prices for siding than 
any time in the last two or three months. Special 
railroad cutting, such as framing and sills, is very 
strong. Demand for timber continues good, mills 
being loaded with orders. Heavy shipments of for- 
eign stock are reported from Gulfport. The export 
demand averages very good. South American stock 
is especially active. Some weakness in prime and 
saps is noted, but the mills are not meeting the 
foreign offers on these items, as they can ship 
the same stock to the interior for $10 to $20 a 
thousand higher. 

A few hardwood manufacturers report a slight 
lull in the market, but the majority state that 
demand has been as strong as the week before. 
Shipments have been heavy and stocks are very 
low. An unprecedented amount of rainfall has 
made it impossible to get out logs but the mills 
have enough to operate thirty days. The rain 








L 
has heavily curtailed production also, many mip = 
being already closed down. Gum is Very gq, mil 
and is in good demand. Poplar remains Very stropy a ad 
Advanced prices are noted on ash, Maple 4 porn 
sycamore. Flooring manufacturers continue to be ye 3 
enormous quantities of lumber. The export ¢, ies 
mand remains good. Cars are more plentify], 4 mark 

LAKE CHARLES, LA po Sm 
? . metrop' 
April 16.—Production exceeds both shipmey; as = 
and orders. Bad weather forced logging camps 5 for mi 
suspend operations, and mills have had difficulty ; but mé 
loading. It will be some time before the woe “8, 
are in such condition as to warrant resumptioy , ~ 
logging. Reports from consuming sections typ" .°y 
stocks are passing into the hands of retailers ; eS 
confirmed by the volume of inquiries being recgjy, oe n 
by mills, The larger mills are still not in posit fn dri 
to book new business. A few of the smaller mye 
are accepting orders for immediate shipment, gy are 4 
are making concessions on such items as they ha a “ 
pen to have in stock. There is a good demand ti -" 
practically the entire list. Timbers, dimension gy ed 1 
most grades of building material are strong. The, Xo “~ 
continues to be a strong market for railroad may ms: 
rial and oil rigging. Iten 
Establishing a record in contruction work, ty Oak, | 
sawmill of the Delta Land & Timber Co., of Cargo; or 
is again in operation. The plant was destroys Poplal 
by fire Dec. 27. Rebuilding was started Jan, 4,8 Hardy 
The mill resumed April 9, eighty-three days aft.— Walnt 
the first timber was scratched. The mill has ty, Chest 
bands and a gang. | Hicko 
a 
0 
HOUSTON, TEX. Dogw 
April 16.—More rain, more rest! Such ig th om 
situation in eastern and southeastern Texas both 
as to southern pine and hardwoods, but particy. 
larly the latter. Lumbermen were in high hopag ther 
for the brief span of a few days of fair weather Tot 
but the rains again set in and the flooded areas . 
were covered as deep as formerly. At the sam Ex 
time the delay in opening of the spring season jy feet, 
the North brought a slump in yard stocks of mow} while 
than $1. Heavy timbers remained firm, however, $83.2 
on account of the continued demand. It seems ty were 
be a matter of waiting till the country is assured of value 
dry weather. Nearly every hardwood mill in east: 
ern Texas has shut down. Stocks are low, and 
are moving slowly in most cases. Prices remain A 
firm. Shingles and lath are going slow als, Mes. 
There has been no let-up in Houston building per aS 
mits, and this is taken to indicate that there { soft 
anything but slump in building due for the coming most 
month. pf 
Houston business men on the night of May 12 viev 
at the Rice Hotel will give a testimonial dinne cars 
to Jesse H. Jones, of the Jones Lumber Co., “City af 
Builder.” Six of the city’s best speakers will extol brol 
the activities of Jesse Jones, and a thousand in plac 
vitations have been sent out by W. E. Wood, com mil 
mittee chairman, beg; 
or 
NORFOLK, VA. ft 
April 16.—While North Carolina pine busines thi 
has slowed up a little during April, wholesalers ar A] 
frank to say that business is good still. Due to is | 
the fact that all purchases are wanted sbipped fee 
immediately, there is no doubt but that buyers are Jot 
playing the game of “watchful waiting.” How 
ever, the mills have little surplus stock of aby 
kind. Competition of air dried lumber will be felt 
as summer approaches, but will be keener in lo¥ PS 
than in better grades. Inquiries continue very Re 
numerous. The ear situation is far from satis ace 
factory at the mills. The embargo situation is J. 
still bad. Permits for New England are being = 
issued more freely, but the Pennsylvania does not Wa 
seem to have started issuing permits as yet. wi 
There is a good demand for 4/4 edge No. 2 and th 
better. Several large sales of this item, together Wi 
with other No. 2 and better, have recently bee F 1, 
made. Edge No. 3, 4/4, stock widths, rough and 
dressed, in solid and mixed cars, are in good de ce 
mand, with very little to be had for quick shipment. () 
Mills are not inclined to sell ahead on these items. al 
No. 3, 4/4, stock widths continue very active. de 
Inquiries for 5/4 and thicker edge have been plenti H 
ful, with only a small quantity available for quick at 
shipment. Most mills are unable to quote on stock 
widths mixed with edge. Nos. 1 and 2 bark strips 
and miscuts are selling about as fast as made. 
Sales of 4/4 edge No. 1 box were heavier, both ke 
rough and worked. Inquiries for dressed stock 
have been very numerous. Several cargoes of 


rough have been sold at good prices. Many mills 
will not quote on cargoes, for they would be unable 
to begin shipments until June 15. Edge No. 2 
4/4, box is also moving briskly, rough and dressed. 
No. 1, 4/4, stock box has been actively inquired 
for, with 10- and 12-inch more active than 6- and 
8-inch. Much of the 6- and 8-inch is wanted I 
sawn rough. No. 2, 4/4, stock box is moving 4% 
fast as offered. Inquiries for 5/4 and 6/4 edge 


box continue to be received in good numbers, 
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few mills in position to quote. Box bark strips are 
more active, both rough and dressed. -Many mills 
refuse to quote on dressed strips, and even rough 
strips are scarce. 

Sales of flooring, ceiling, partition ete. showed 
, marked increase. Large sales of No. 2 and bet- 
ter, No. 3 and No. 4 flooring were made in the 
metropolitan district at good prices for delivery 
qs fast aS mills can get the stock out. Inquiries 
for mixed cars of flooring etc. have been numerous, 
hut many mills are unable to quote because of 
peng oversold on certain items. Demand for 

jnch ceiling and bark strip partition is picking 
up. Inquiries for roofers have been numerous and 
gales have been slightly larger, both in air dried 
and kiln dried. Kiln dried sales have been con- 
fned mostly to single carlots, but large blocks of 
air dried have been sold. Kiln dried roofer prices 
are a little closer together, and this is a sign of 
developing strength, according to close observers. 

Below is a statement of exports of forest prod- 
ucts thru district No. 14, comprising the ports of 
Norfolk and Newport News, Va., during February, 
1923 : 


Item—Destination Feet Value. 
Oak, United Kingdom....... 1,538,000 $108,214 
Gek, Argentine 2.66.6 s0000- 476,000 44,693 
Basswood, United Kingdom. . 32.000 f 
Poplar, United Kingdom..... 457,000 44,471 
Hardwoods, United Kingdom. 95,000 7,881 
Walnut, United Kingdom.... 86,000 13,293 
Chestnut, United Kingdom... 49,000 3,350 
Hickory, United Kingdom.... 12,000 1,630 
Maple flooring, United King- 

i, RS Se ee 16,000 1,060 
Dogwood logs, France....... 3,000 800 
Cedar logs, Belgium......... 30,000 4,485 
Hickory logs, United Kingdom 4,000 250 


2,798,000 $233,027 
Other forest products, all destinations.... 40,688 
POE acne ce clnwen Os eae aeelde aaa eure $273,715 


Exports during February, 1922, were 2,967,000 
feet, valued at $244,673, average value $82.47, 
while the average value during February, 1923, was 
$83.28 a thousand. The figures for January, 1923, 
were 3,963,000 feet, valued at $288,257, average 
value, $72.74. 


SHREVEPORT, LA. 


April 16.—There was a slight upward movement 
in southern pine prices last week, and there are no 
soft spots. Demand is very strong and covers al- 
most everything on the list, including railroad and 
oil field material, timbers and yard stock. Most 
mills have all the orders they dare to take on, in 
view of threatened car shortage; on short lines 
cars are already very scarce but trunk lines have 
a fair supply. Mills stocks are becoming more 
broken, Buyers, therefore, are having difficulty in 
placing mixed orders, and everywhere thruout the 
mill section orders for special cuttings are going 
begging. Labor is undeniably scarce, but no strikes 
or disturbances are reported in this section. In 
hardwood there is very little surplus, and every- 
thing that can be shipped green is going that way. 
A lot of stock that formerly found other markets 
is being used here by the new plant of the Per- 
fection Oak Flooring Co., a subsidiary of the Frost- 
Johnson Lumber Co. 


ST. LOUIS, MO. 


April 17.—All records for building in St. Louis 
were broken during the fiscal year ending April 9, 
according to the report of Building Commissioner 
J. N. McKelvey. The estimated cost of improve- 
ments was $30,962,929. The number of permits 
was 13,252. 

Julius Seidel, president Julius Seidel Lumber Co., 
will be the speaker at the April 26 meeting of 
the St. Louis Junior Chamber of Commerce. He 
will give an illustrated lecture on “Relation of 
Lumber to the Commercial Life of St. Louis.” 

One of the most enjoyable features of the re- 
cent dinner dance given by St. Louis Hoo-Hoo 
Club No. 6 at the Gatesworth Hotel was the 
singing of Mrs. John F. Herd, wife of the presi- 
dent of the Mississippi Valley Lumber Co. Mrs. 
Herd was accompanied by Mrs. Oliver T. Covington 
at the piano. 


ALEXANDRIA, LA. 


April 16.—Almost continuous rains have made 
logging very difficult, and curtailed production of 
southern pine, as many of the smaller mills have 
been closed down the larger part of the week. In- 
quiries are very numerous for all classes of mate- 
rial, but inclement weather and heavy order files 
ave prevented thé mills from taking on much new 
business. Orders are being entered for shipment 
Within next sixty to ninety days. The demand for 
tailroad and car material, and also for timbers, is 
very strong. Dimension in all grades is now be- 
coming scarce. Prices remain firm on all items. 

1 building is unusually brisk, considering the 
Weather. Stocks are below normal, and those of 
upper grades are especially scarce. 


There is a very ‘strong demand for hardwood, 
and prices are firm. The mills have been handi- 
capped in filling orders by inclement weather and 
scarcity of closed cars. Owing to the rainy 
weather, production is on the decline. 

W. E. Moore, assistant superintendent of the 
Germain & Boyd Lumber Co., Atlanta, was in 
Alexandria this week. 

David Crockett, of the Stevensville Lumber Co., 
Jacksonville, Fla., spent the latter part of the 
week in Alexandria and vicinity. 


BALTIMORE, MD. 


April 16.—The market here for Pacific coast 
woods is steadily widening, and increasing quan- 
tities of lumber and other wood products are being 
placed. The Ryland & Brooks Lumber Co., which 
has been prominent in the southern pine trade 
for many years and has also handled hardwoods in 
considerable quantities, is now awaiting a ship- 
ment of 1,000,000 feet of hemlock yard stock, 
together with 5,000,000 red cedar shingles, on the 
way to Baltimore aboard the steamer Willsolo from 
the Pacific coast. It is indicated that a good part 
of the cargo has already been placed. The Ryland 
& Brooks company has been receiving Coast stocks 
for some years, but they always heretofore con- 
sisted of carload lots. 

Much trouble is being experienced by the lumber 
trade here as a result of the demands of the 
stevedores. These men can not be held to any 
fixed terms. It has happened again and again that 
an arrangement was made to unload a vessel at 60 
cents a thousand feet, and that when the deck load 
had been got on the wharves, the men struck, 
demanding 85 cents for the lumber in the hold. 


PITTSBURGH, PA. 


April 17.—The wage advance of the steel com- 
panies is believed to be for the purpose of keeping 
the unskilled labor in the mills during the spring 
and summer, but building contractors are going 
after their men with offers of more than 40 cents 
an hour, and in fact have been paying more than 
that right along. For this reason it is thought 
that the scarcity of laborers will not be so acute 
as the season wears on and the many building 
projects in this district begin to take shape. Build- 
ing operations are in full blast now, and outside of 
the thousands of dwellings and garages being con- 
structed, there are many big jobs on in the way of 
large industrial plant additions, refitting of old 
buildings etc., not only in this city but thruout 
the county. Reports from all the small towns sur- 
rounding Pittsburgh indicate that the lumber deal- 
ers are being pushed hard for deliveries to con- 
tractors and other customers in order that the 
building boom be not retarded by lack of material. 
There is a slight scarcity of skilled labor too. 
Pittsburgh lumbermen say that while business is 
excellent it could be better were the builders able 
to get all the men they need and put the industry 
on a capacity basis. A good deal of lumber is 
coming into the district now from the South and 


West. 
NEW YORK, N. Y. 


April 17.—The problem in New York is not that 
of selling lumber. The chief,.concern of the whole- 
saler is to get what he wants when he wants it 
and then to get it thru to its destination. With 
the retailers, the drawback is still bad weather. 
Building construction has not become as active as 
it should have done, altho it has opened up con- 
siderably since the matter of tax exemption was 
settled last week. The enactment of the bill has 
served to allay any misgivings the prospective 
builder of homes may have had. 

As for three weeks previously, the demand for 
hardwood and softwood flooring features lumber 
activities. Hardwood flooring led with an almost 
unprecedented call. Southern pine flooring is fol- 
lowing closely in its wake, with advances in prices 
that have caused no lessening of the eagerness of 
dealers to have their wants fulfilled. Many mill 
representatives in the metropolitan district have re- 
ceived telepraphic instructions to shut down on 
orders unless the purchaser is willing to wait sixty 
or ninety days for delivery. Maple flooring has 
advanced $5. 

A good demand exists here for southern white 
pine, but there are so few timbers to be had that 
the market wants can not be gratified. 

Retail yards have never been more jammed with 
piles of stock of all kinds. Storage space is at a 
premium. A number of yards in the outlying 
sections have almost doubled their yard acreage 
and are still cramped for room. In spite of oc- 
casional embargoes on the Long Island railroad, 
lumber is moving with more freedom down the 
island. Retailers in many instances are practically 
out of the market for the time being. 

The eastern spruce situation, which has suffered 
for a long time on account of railroad embargoes 
and snow in Canada, has improved to a great 
extent of late and lumber now is moving well 
across the international boundary line. Water 
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for lumber dealers are those products 
plainly stamped with the manufac- 
turer’s trade mark, as for example our 








Vertical Grain and Flat Grain 


Fir Flooring 


wi FIR STEPPING 5, 


Fir Lumber, Hemlock Boards and Shiplap 


Let ‘‘ Electric Brand’’ products help 
you build business and bring repeat 
orders. 


Write for prices on straight or mixed car. 
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| FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. { 
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shipments are not expected in considerable volume Douglas fir is being built up at the Providence yay, tollowit 
‘ before the middle of May or the first of June. — Se “ ~~. — , : and are 
© © © ° stock in eastern spruce is exceedingly scarce an nquiries have been receive ere from E, pe Des 
alifornia White Pine some sizes are practically out of the market, Estes & Sons, 362 Fifth Avenue, New York City, bs Montre 
Le . S Pi especially 9-inch. “Dry stuff nae — sage te i pg wg Pengo — pel stoner 4 feet, ani on May 
has been grabbed up and what little there is le also for white birch plank in ste quantitj : ( 
ali ornia ugar ine is in pose ge The Mason & Hamlin Co., leading _ a m= 
bd “ William Hogg, of William Hogg (Inc.), left facturer, Cambridge, Mass. is in the marke 
and Arizona Soft Pine today for Chicago, where he will remain several right along for old growth butts of spruce Iog, April 
Best Stock for Factory and Pattern Lumber. nr ygre tg di mpeg Bip ong ey ~- lila aac hecigtiaitin uitle 
+ RONG tala in ge 
4st LOUIS WUICHET, Inc. |r: DULUTH, MINN. cn 
— © . Fred S. Morse, who is associated with the Stev- Coast 1 
Room 712 Railway Exchange ens-Eaton Lumber Co., left New York Friday for April 17.—Demand for lumber has shown marke [of elev 
Tel. Harrison 1295 CHICAGO, ILL. his home in Orange City, Fla. to attend the improvement during the last few days, as a regy;[f jjvato 
funeral of his father, dead in that city at the age of more seasonable weather. Retail yards are mo. § petail 
of 96. Mr. Morse will remain in the South two  jng lumber out more freely. On account of th expect 
_ fgpengE mie aprons es naggp Le eo agiae: weeks. derfull , April relatively slower movement of selects and Siding this th 
8 Business has picked up wonderfully in April, concessions of $1 to $2 are being made by one oj trat 
5 P O RTLAN D, O RE. : according to Harry S. Lafond, of the Harry S. La- the mills. New lists are expected to be Pend a 
* AND THE COLUMBIA VALLEY « fond Co., sole agent in the East for a number of next week, and it is assumed that any reduction [men’s . 
Vewenueunae we aeseewed large southern firms, including W. M. Cady & made will be followed by other mills. The marke Bing de 
Co., of McNary, La.; and the Peavy-Byrnes Co., in No. 3 and in the lower grades of northern pin, § pebrus 
of Shreveport, La. lumber is strong, as a result of active demand, with Bt get 
W. G. Power, of Quebec, president of Power, shipments right up to the saw. Eastern inquiry for me 
° e je Moir & Stocking, arrived here last Thursday and for lumber and dimension material for cargo ship. The 
Practical Specialists will remain with the New York office until May 20. ment has been quiet. Available supplies of north. — \anit 
A. N. McInnis, head of the local office force, is ern pine boards are small, dry piles having bes A. L. 
2 visiting relatives in Saginaw, Mich., and enjoying cleaned up last fall. No opportunity has bee its bes 
P fic Coast Lumber Products a much needed rest. The company has recently afforded to accumulate stocks during the wip. & start. 
acl increased its office facilities. KR. C. Stocking re- ter. An advance of 10 percent in wages of mij contra 
turned last week from a long stay in Canada. hands is expected to be made effective by the north. Brant | 
J. E. Bassett, head salesman of the Paine Lum-_ ern Minnesota sawmill companies on May 1. Mil. & ton b 
ber Co., returned Saturday from a trip to its men are experiencing a shortage of labor. B. F. 
mills and factories in Oshkosh, Wis., bringing The Virginia & Rainy Lake Co.’s small mill gt depart 
news that operations are going full blast. He Virginia has been closed down pending the receipt 
said the company is forced to pro rata its output. of logs from interior streams. That company js 
Last year’s business was the biggest the company at present employing over 1,000 men at its larg Apt 
has ever done and at the present rate 1923 will mill and in its Virginia yards. from 
far surpass anything yet accomplished. The com- P, M. Shaw, jr., lumber jobber, has returned fron B put i 
pany is one of the largest producers of veneered 4 vacation spent at Somerville, S. C. He visited B call 1 
doors. It has timber for forty years’ operation Buffalo on his return trip north, and found that aa 
in northern Wisconsin, with logging railroads. jobbers on that market are fairly well stocked up, — in fr 
The United States Senate reforestation commit. auli 
PHILADELPHIA, PA. tee will hold a special inquiry at Cloquet, Minn., on = 
: - May 10. The idea is to consider the advisabilit ral 1 
April 16.—Rain, snow and cold have delayed  o¢ setting aside an extensive tract in that distri af 
many large operations. It appears that most yards for reforesting and conducting experiments in An 
in Philadelphia and suburbs have much unplaced the growth of different woods. Members of the tion 
business. Mill production seems to be increasing, Minnesota forestry board will be called, and othe — and 
and as car supply is improving at most mills, there witnesses to be invited to appear include:. W. 7. R A 
is a steady gain in volume of shipments. Em- (ox, State forester; Rudolph Weyerhaeuser, of Clo and 
bargoes are not as stringent as a short time ago. quet ; W. H. Kennedy, of the Cloquet Logging Co.; Whit 
Transits containing southern pine are selling WC, Hornby, president Cloquet Lumber Co., ané last 
readily. Framing, 2x4- and 2x6-inch, 10- to 20-  pepresentatives of the Cornell Wood Fiber Co, at E 
foot, dressed, is bringing good prices. Boards and which has an office in Duluth. Mek 
roofers move slowly and there agg ee ae “4 Geo! 
cessions, especially on transits. Shortleaf, 2x4- 
inch, 18-foot, which sells at $40 here, is very active, TORONTO, ONT. pes 
transits bringing a premium. In North Carolina, April 16.—Good business continues in the lumber R 
rough sizes are not so firm, but quotations are un- trade in Ontario. Building operations had been the 
Fate us PAUoL changed. The 38-inch dimension is coming back held hack to some extent by bad weather, bit fine 
strong in this market, taking the place of 2-inch volume of sales is steadily being enlarged. The wee! 
rough sizes. Flooring, finish and partition are hold- scarcity of lumber is resulting in a steady tendency up| 
MILLS a4 DRYAD, WASH. ing their own. Flooring, especially in the better toward stiffer prices. Dry stock at shipping points 
N.P. Ry., C.,M. & St. P. Ry. eg vhs a cy en gee sagt pars is very scarce. A large quantity will be produced 
vetter shipments and have been able to se ou ‘ F ants ig geason. Some ovis er 
SHIPMENTS 100,000,000 FEET ANNUALLY some transits. Hemlock remains firm at $40.50 we pint eg sien ek ee a 
base ; longer lengths are hard to obtain, Lath, Reports are that the supply of labor is fairly ao 
DUNCAN LUMBER COMPANY 4-foot, are $9.25 to $9.50; many mills are taking apyndant at milling points. Sales of a number of shi 
“reg for sore era — “ee Hardwood eee stocks of softwood have been made at a consider Con 
nave remained steady. some mills are coming into = abie advance over last year’s prices. Inquiries for : 
MANUFACTURERS AND WHOLESALERS woes ecg = — ong stocks a — —~* lath are very seal hi sie prs lath, 
aers seem entitu and prices are rm. a ¢ e arke e s g. sles are dull, 
PORTLAND, OREGON, U.S. A. and chestnut quotations are developing into orders. sang —— prt e Geidene ae ae for . 
BOSTON MASS. mixed carlots and rough clears. Eastern repre of 
’ <5 sentatives of Coast mills are still finding it difficult at 
April 18.—Interest is intense in the controversy > st stocks, -‘ account gee ng Pon age 
. over the effort to revise State legislation regarding emand for export overseas and to the the 
OUR SPECIALTIES: the height of buildings in Boston. The present States. In hardwoods, there is a strong demané ter 
Railroad Material, Factory sentiment in the State legislature appears to be in for birch, elm, maple and basswood, Dry lumber lat 
: favor of increasing the limit in the business section 18 Very scarce, his 
Stock, Garage Doors, Port to 155 feet, permitting three additional stories. If J. R. Booth, of Ottawa, the veteran os ur 
i the law is changed this year it will mean an enor- the lumber manufacturing business in Canada, tar 
Orford Cedar, Built Up mous amount of alterations of existing buildings. celebrated his ninety-sixth birthday on April 5. He bie 
Columns, Mouldings. More than 1,500,000 feet of Douglas fir and a 18 enjoying good health and, as usual, spent bis an 
large quantity of red cedar shingles were dis- birthday by putting in a long day at the office , 
charged here by the steamship Montana. The Following a long-established custom, the employeés Re 
cargo was brought from Vancouver, Victoria and of the firm presented him with a basket of ninety: 0 
Nanaimo, B. C. six choice roses. ro) 
Mail Address: Cable Address: Boston police officials are arranging to extradite The British Empire Lumber Corporation (Lté.), ot! 
P.O. Box 1058 “Andy” R. R. Wade, alias Weed, alias Reed, alias M. M. which has recently secured a large dockage space ay 
: Seeder, the bad check operator wanted in various from the Montreal Harbor Commissioners on Bickel ab 
—— places for defrauding lumber dealers. He was dike Pier, has already received several shiploads of of 
caught a few days ago at Joplin, Mo., and extradi- lumber from its plants on the Pacific coast. The 
tion papers issued for his return to Rochester, company expect to handle 50,000,000 feet annually pl 
H J Anderson Lumber Co N. Y., where he secured considerable sums from thru the harbor of Montreal. B 
rte af members of the lumber trade. He is to be brought The directors of the Canadian JLumberme?’ (a 
Wholesale Lumber Products to Massachusetts and placed on trial as soon as Association were entertained on April 4 by js : 
the New York authorities are thru with him. Montreal Wholesale Lumber Dealers’ Associa r 
415-17 Yeon Bldg, PORTLAND, ORE. The A. C. Dutton Lumber Corporation, with head- at its weekly luncheon. 
= quarters in Poughkeepsie, N. Y., and a principal The Hope Lumber Co., Little Current, Ont. is A 
branch office in Springfield, Mass., has announced making extensive additions to its plant. _ : 
this week that the new yard in Providence, R. I., J. A. Rowland, of the Sprague-Rowland Lu N 
ek 4 ee ot ee is rapidly coming into shape. One cargo has al- Co., Winnipeg, is on a visit to Ontario points. He as 
lands” by Henry Solon Graves tells how. $2.50, ready been delivered there from Pacific coast ports reports that his firm intends to open an office in C 
postpaid. American Lumberman, 431 So. Dear- and another large ocean shipment is due within ten ‘Toronto. a 
born St., Chicago, III. days. A stock of framing and yard sizes of Retail lumber dealers in Quebec Province are i 
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following the example set by the Ontario dealers 
and are planning to organize a Quebec Retail Lum- 

A meeting was held in 
Montreal on April 5, and the next one will be held 
on May 8, at which it is expected that the organiza- 
tion work will be completed. 


WINNIPEG, MAN. 


April 16.—Local wholesalers have enjoyed a 
jittle spurt in business, but seem to have trouble 
Most orders 


Coast mills are able the handle them. A shortage 
of elevator cribbing is handicapping business. The 
gevator companies are eager to start building early. 
Retail business continues to be fairly quiet. It is 
expected that there will be far more silos built 
this than in any previous year. Retailers are con- 
centrating on small sales. 

Secretary Ritter, of the Western Retail Lumber- 
men’s Association, reports that in March the build- 
ing department showed a considerable gain over 
February. The association has been called upon 
to get out some individual advertising campaigns 
for members. 

The Pas Lumber Co. still has three northern 
Manitoba logging camps in operation, according to 
A, L. Mattes, general manager. It had one of 
its best years in logging operations. It expects to 
sart sawing very shortly, as it already has large 
contracts and is booked with orders that will war- 
rant putting on day and night shifts. R. C. Win- 
ton has recently been appointed sales manager. 
B. F. Harris has taken charge of the wholesale 


department. 
MACON, GA. 


April 18.--There has been a let-up in demand 
from the East for roofers and 2-inch dimension, 
but it has been about equalized by an increased 
call from the West. Some planers have had to 
shut down because they are unable to get lumber 
in fom the sawmills, as bad weather prevents 
hauling. Buyers report a large number of transit 
cars, part of which have been on demurrage. Sev- 
eral new mills are under construction in the short- 
leaf belt. 

Among northern wholesalers who visited this sec- 
tion last week were: J. F. Finley, J. P. Comegys, 
and Aston Souder, jr., all of Philadelphia, Pa., 
R. A. Stitzinger, New Castle, Pa., G. J. Dittmar 
and T, N. Nixon, both of New York City. Howard 
White, of the White Lumber Co., Raleigh, N. C., 
last week looked over the White & Hamilton plant 
at Hawkinsville. L. L. Daugherty, of Daugherty- 
McKey & Co., Valdosta, Ga., has been visiting 
Georgia mills. C. F. Etheridge, of Work & Hamil- 
ton Lumber Co., Stephens, Ga., is spending a few 
days in western Florida. 

R. H. Morris, regional secretary at Macon for 
the North Carolina Pine Association, has been con- 
fined to his home at Norfolk, Va., for several 
weeks, but is much improved and hopes to take 
up his duties again in a short time. 


NEW ORLEANS, LA. 


April 16.—New Orleans friends of A. E. Boa- 
dle, well known lumber exporter, have been con- 
sratulating him upon his appointment as assistant 
chief of the lumber division of the Department of 
Commerce. Mr. Boadle began his lumber career 
with a large importing concern in Liverpool, Eng- 
land, his native city. In 1908 he came to New 
Orleans to join the staff of the Standard Export 
lumber Co. Later he joined the export service 
of the Long-Bell Lumber Co., with headquarters 
at Beaumont, returning to New Orleans to man- 
age a branch office of that concern here. During 
the war he served first with the construction quar- 
termaster’s department, at San Antonio, and 
later in the Navy. Returning to New Orleans on 
his muster-out in 1919, he established an export 
lumber office of his own. His selection for impor- 
tant service with the department is regarded by 
his friends as a recognition of his long experience 
and thoro knowledge of the export lumber field. 

¥. S. Thomas, sales manager of the Louisiana 
Red Cypress Co., left yesterday for a visit to the 
‘company’s branch office at Seattle, Wash. En 
toute he will visit St. Louis, Kansas City and 
other lumber centers. Mr. Thomas expects to be 
away from New Orleans several weeks. During his 
absence E. A. Roth, his assistant, will have charge 
of his desk in the general offices here. 

The New Orleans Great Northern Railroad has 
ene an order with the Southern Car Co., of 
Pogalusa, La., for 200 wood underframe freight 
rg of 80,000-ton capacity, 200 wood underframe 
bo cars of the same capacity, and 197 wood under- 
Tame gondolas, 

Pi. 8. Burnett, Mexican representative of the 
—" Pitch Pine Association, and A. E. Pra- 

-~9, Secretary of the foreign trade bureau of the 
Parry Association of Commerce, were named 
te a Orleans delegates to the meeting of the 
ps eration of Mexican Chambers of Commerce 
a onterey, Mexico. One of the objects of the 

‘ting is the formation of a foreign trade bureau 


for the confederation. Following the Monterey 
meeting, it is understood, Mr. Burnett will remain 
in Mexico for several weeks to study the lumber 
markets and look after the interests of the export 
organization he represents. 

As president of the Oakdale (La.) Chamber of 
Commerce, Parrish Fuller, of the Hillyer-Deutsch- 
Edwards Co., headed a delegation of Oakdale busi- 
ness men who entertained a party of Missouri Pa- 
cific officials during their visit to Oakdale last 
week. The party, which has been making an in- 
spection trip over the Missouri Pacific system, 
was led by that road’s new president, L. W. Bald- 
win, until recently vice president and operations 
manager of the Illinois Central. 

The Orleans Parish Levee Board last week 
paid the judgment against it secured by W. H. 
Ward, owner of the Algiers sawmill and planing 
mill property. 

Emile Sundbery, of Napoleonville, La., was last 
week elected grand commander of the Knights 
Templar of Louisiana at the annual conclave, held 
in Baton Rouge. Mr. Sundbery was long promi- 
nent in southern lumber circles as a member of 
the Napoleon Cypress Co. and other enterprises. 


Saegeaeasaaaasaaaaaaas: 


Kentuckians Open Wholesale Business 


LEXINGTON, Ky., April 16.—McCracken & McCall 
(Inc.) is the name of a new concern which incor- 
porated here on March 30 with a capital stock of 
$50,000. The incorporators are Ralph McCracken 
and Mrs. Emily McCracken, of Lexington, and John 
E. McCall, of Catlettsburg, Ky. The firm will do 
a general wholesale business, handling both pine 
and hardwoods on direct mill shipments, A con- 
centrating yard will be located on the Louisville 
& Nashville Railroad in Lexington. It is planned 
to enter the manufacturing end of the business as 
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JOHN E. McCALL, 
Catlettsburg, Ky. ; 
Vice Pres.-Treasurer 


RALPH McCRACKEN, 
Lexington, Ky.; 
President 


soon as a suitable boundary of timber is located. 
Arrangements have been made to handle the output 
of several large manufacturing plants. 

Ralph McCracken, who is president of the new 
firm and will have charge of the general office 
and sales department, is widely known in the lum- 
ber business. His father was in the sawmill and 
retail lumber business at Brazil, Ind., and the son 
has been associated with the trade for many 
years. In 1899 he went to Burnside, Ky., with the 
Kentucky Lumber Go., which then operated mills 
at Burnside and Williamsburg, and for the last 
eighteen or twenty years he has been sales manager 
for the company. In 1906 the general offices were 
moved to Lexington, and Mr. McCracken about 
fifteen years ago became secretary and treasurer. 
The company moved its general offices to Sulligent, 
Ala., in March, of this year and Mr. McCracken 
resigned to enter business for himself. 

John E. McCall, vice president and treasurer of 
the new concern, started in the lumber business in 
the late ’90s under the late Rufus H. VanSant, of 
Ashland, Ky., and was with the VanSant-Kitchen 
Lumber Co. in various capacities until 1907 when 
he became connected with the W. H. Dawkins Lum- 
ber Co., of Ashland. In 1917 he and R. H. and 
H. H. VanSant organized the Ashland Hardwood 
Lumber Co., with band mill at Farmers, Ky., of 
which concern he was vice president until the latter 
part of 1921 whew he disposed of his interests to 
the VanSants. Mr. McCall has had experience in 
all branches of the industry and will supervise 
purchasing and manufacturing operations for the 
new concern, 

The secretary of the new company is Miss Anna 
L. Meiler, of Lexington, who has been with the 
Kentucky Lumber Co. for the last eight years. 
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IN ORDERING 


CALIFORNIA 
WHITE PINE 


OREGON WHITE PINE 
DOUGLAS FIR 
SHINGLES 
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L. B. Menefee Lumber Co. 
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Portland, Oregon 




















q Geo. T. Mickle 
Cargo Lumber Co. 
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WHOLESALERS—MANUFACTURERS 


Timber Douglas Fir 
vies ‘ Spruce 

ard Stock 

Mine Timbers Hemlock 
Railroad Red Cedar 
Material Port 


Orford Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


1400 Yeon Building, PORTLAND, ial 
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Tote-Road 
and Trail 


Superbly illustrat- 

in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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FARLEY € LOETSCHER 
FG.CO. MANU FACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 

~ PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 





\" Onexcel/led 
STRAIGHT+- MIXED 
CARS A SPECIALTY 
OVER 1S ACRES FLOOR SPACE 


Facilities 
DUBUQUE, 
IOWA. 





Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 

















Cedar Bevel Siding 


Thurston-Flavelle, Ltd. 


PORT MOODY, B. C. 
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Pin Coupon Below 
to Your Check for 
$1:22 and Mail! 


Think of it! A 50-page booklet de- 
scribing a simplified and up-to-date 
accounting and cost system for re- 
tail lumbermen for $1. Designed 
especially for retail lumber dealers 
by noted accounting specialist. 


This work first appeared in a series 
of installments in the American 
Lumberman, It was so favorably 
received and we had so many re- 
quests for it in permanent form that 
we have had the system put up in 
neat 50-page booklets. Fully illus- 
trated by practical forms. Worth 
many times its cost. 


Money Back If Not 
Entirely Satisfied. 





A fi | 431 So. Dearborn St. 


CHICAGO, ILL. 
Send the retailer’s accounting booklet. 
Check for $1 is attached. It is understood 
that if I am not entirely satisfied you will 
refund my money in full. 
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LOCAL AND PERSON 











William Bader, of the Bader-Peterson-Cook Co., 
is spending some time at Hot Springs, Ark. 

Gregertsen Bros. Co. 
1560 McCormick 
same building. 


has removed from Room 
Building to Room 360 of the 


J. L. Strack, of the Hugh McLean Lumber Co., 


this week made an inspection trip to the com- 
pany’s mill at Memphis, Tenn. 
The local office of the W. R. Pickering Lumber 


Co. will next week be moved from 1013 Peoples Gas 
Building to 1246 Conway Building. 


R. J. Witherell, of L. A. Leach & Co., this week 
made a business trip to Louisville, Ky., and other 
southern hardwood producing centers. 


R. M. Morriss, representing the Thomas E. Coale 
Lumber Co., Philadelphia, Pa., in St. Louis, Mo., 
spent a few days recently at the company’s Chi- 
cago office. 


Harry Schadt, sales manager of the Hyde Lum- 
ber Co., South Bend, Ind., was in Chicago this 
week conferring with L. J. Abrams, who has charge 
of the company’s local office. 


Brooks Flowers, of the Brooks Flowers Lumber 
Co., Montgomery, Ala., and his brother, E. P. 
Flowers, of E. P. Flowers & Co., same city, were 
in Chicago this week on a business trip. 


The E. C. Judd Lumber Co. is now located at 
1519 Lumber Exchange Building. The Wilkins 
Lumber Co., which formerly occupied this office, 
has moved next door, to Room 1518. 


A. C. Quixley, of the Quixley Lumber Co., this 
week made an extended trip among the hardwood 
mills of northern Wisconsin for the purpose of 
making a first hand survey of manufacturing and 
stock conditions. 


Reese Price, manager of the timber and tie de 
partment of the Exchange Sawmills Sales Co., Kan- 
sas City, Mo., this week transacted business in 
Chicago and conferred with the company’s local 
sales representative, L. J. Marshall. 


James H. Lang, vice president and general man- 
ager of the Chicago Lumber Sales Co., was ex- 
pected to return toward the end of this week fol- 
lowing an extensive trip thru the lumber produc- 
ing sections of the South. He was accompanied 
by Mrs. Lang. 


Max Pease, of the Galloway-Pease Lumber Co., 
accompanied by Mrs. Pease and their daughter, 
motored this week to St. Louis, Mo., from where 
Mr. Pease continued by train to his company’s 
manufacturing operations at Poplar Bluff, Mo. 


Announcement is made that M. C. Leskawa has 
entered the wholesale lumber business with head- 
quarters at Kingston, Pa. His intention is to 
wholesale southern pine exclusively as representa- 
tive of the Union Wholesale Lumber Co., of Youngs- 
town, Ohio. 


W. J. Cook, Chicago representative for the Henry 
D. Davis Lumber Co., Portland, Ore., returned a 
few days ago from an extensive business trip in 
the East, where he found the outlook for business 
most promising. Previously, Mr. Cook spent some 
time in Texas on a business visit. 


Db. M. Marbury, jr., of the Marbury-Mushat 
Lumber Co., commission lumber dealer at Birming- 
ham, Ala., transacted business in this market dur- 
ing the week. Another Birmingham visitor was 
Ross C. Smith, president of the Acme Lumber & 
Coal Co., who called on a number of his connec- 
tions and friends here. 


Harrison Cale, who represents the McCloud River 
Lumber Co., of McCloud, Calif., and the Shevlin- 
Hixon Co., of Bend, Ore. (the Shevlin, Carpenter 
& Clarke Co. interests), in Kansas and northern 
Oklahoma, has been transferred from Kansas City, 
Mo., to Wichita, Kans., where he will make his 
headquarters at 423 First National Bank Building. 


The Chicago Mill & Lumber Co. and the Paepcke 
Leicht Lumber Co. on Saturday this week moved 
their general offices from the Conway Building 
to the Boyce Building, 510 North Dearborn Street. 
The entire twelfth floor and part of the eleventh 
have been taken over by these companies, who by 
this move are joining in the exodus of lumber con- 
cerns from the loop district. 


W. H. Altemus, of the A. Sherman Lumber Co., 
Potsdam, N. Y., passed thru Chicago this week on 
his return from the west Coast, where he has 
spent some time at the large lumber manufactur- 
ing centers and making a general survey of condi- 





tions. Besides visiting operations in Oregon ang 
Washington, he devoted considerable time to jp. 
specting the industry in Prince Rupert, B. C, 


Fred D. Smith, who for the last thirty-thre 
years has operated a wholesale hardwood yard gt 
1341 North Branch Street, has sold this property 
and is now occupying a site containing 110,099 
square feet at 2520 Elston Avenue, at the inter. 
section of Fullerton Avenue. This property backs 
up against the Chicago & Northwestern railroad 
from which an 8-car switch runs into the yard, 


The Cairo Wood Products Co. announces that 
while it has in the past operated under the two 
corporate names of D. K. Jeffris Lumber Co, ang 
the Cairo Wood Products Co., the former name 
has now been discontinued and all future business 
will be transacted under the latter name. f, J, 
Lundin is president of this concern, the headquar. 
ters of which are located in the Lumber Exchange 
Building. 


R. A. Johnson, assistant secretary of the Na- 
tional-American Wholesale Lumber Association in 
charge of the Chicago offices, announces that in 
accordance with many requests from old as well 
as from new friends in the lumber trade, he has 
now made arrangements whereby he can handle 
collections and adjustment of claims. He already 
is handling a big volume of this work, in addition 
to arbitration cases, but is rapidly systematizing 
the details connected with it so as to be able ma- 
terially to increase his services along this line, 


S. M. Eaton, sales manager of the W. M. Cady 
Lumber Co., McNary, La., in a letter written under 
date of April 14 to H. A. Hamlin, manager of the 








company’s Chicago office, gives the following in- 
formation, which illustrates the situation in large 
sections of the South: “The market has advanced 
on 1- and 2-inch stock, and we look for further 
advances, as many of the mills in the South have 
been put out of business by high water. We were 
forced to shut down our mill four days last week, 
and with the terrific rain storms that we have had 
the last few days we are expecting another wash- 
out on our railroad and the chances are that we 
will be forced to shut down again.” 


tegagaaaaaaaa: 


Open Chicago Sales Office 


The C. D. Johnson Lumber Co., of Portland, 
Ore., has opengl a Chicago sales office at 805 
Steger Building, under 
the management of 
Charles G. Atkinson, jr. 

Mr. Atkinson is a son 
of C. G. Atkinson, vice 
president of the company. 
He has been connected 
with the C. D. Johnso 





C. G. ATKINSON, JR. 
Chicago ; 

In Charge of Local Of 
fice of the C. D. John- 
son Lumber Co., 
Portland, Ore. 





Lumber Co. ever since its 
organization some years 
ago. Previously he trav 
elled the California ter 
ritory for a large producer 
of Douglas fir, and also 
had manufacturing and 
selling experience in Port: 
land. 

The C. D. Johnson concern is a well known mat- 
ufacturer and wholesaler of Pacific coast lumber, 
engaged in both the rail and cargo trades. Mr. 
Atkinson, jr., will represent it in Illinois, Michiga® 
and other nearby territory. 


Lectures Before Purchasing Agents 


C. W. Lawrance, of the Chicago office of the 
Long-Bell Lumber Co., Kansas City, Mo., on Thurs 
day night, April 12, lectured before the Purchasing 
Agents’ Association of Chicago, at the Hardware 
Club in the State-Lake Building, upon the ad 
vantages of wood construction, and showed the 
company’s moving picture “From Tree to Trade. 
Speaking upon the endurance of wood as a Con 
struction material, Mr. Lawrance said in part: 

“While many of the homes built of wood in the 
early days of this country have been removed, a 
and there we find such homes and the ravages © 
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e have made little impression on them. It is 
common to hear people say that ‘the lumber we are 
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It has only been in the last few years that it has 








the inter. been possible for the purchaser to distinguish one 
rty backs manufacturer’s lumber from another’s, said Mr. 
railroad Lawrance. Now trade marking makes it possible 
yard. for him to identify lumber, so that as it has been 
1CeS that | satisfactory to him in the past he can buy again 
the two | of the very same brand. Long-Bell trade marking 
Co. ang and advertising was a new departure in the lumber 
er name | world, he stated, and was undertaken only after 
business | very careful consideration. The results have well 
.» EB J justified expectations and expenditures, he added. 
ea dquar. seamaueaaass 
“xchange F Incorporates New Lumber Concern 
The John A. Spencer Lumber Co. has been in- 
the Na. corporated to deal in southern and western forest 
‘ation in products. Officers are John A. Spencer, president 
that in and treasurer; James A. Spencer, vice president, 
as well and Charles E. Schlau, secretary. Headquarters 
, he has | sin be at 801 Blum Building, 624 South Michigan 
| handle F  svenue. 
already The president of the new concern is well known 
addition | 45 the lumber trade thruout this territory, and has 
matizing a wide acquaintance among the manufacturing and 
Able ma- consuming trades thruout the country. He has 
3 line, been active in the lumber business for twenty-six 
Ml. Cady years, having literally 
0 under grown up in the southern 
r of the pine industry. He_ re- 
ving in- ceived excellent manufac- 
in large turing experience at the 
dvanced Hollins (Ala.) mill of the 
further Kaul Lumber Co., and 
th have afterward operated the 
Ve were plant of the George E. 
it week, 
ave had 
Be. JOHN A. SPENCER, . 
Chicago ; 
President of the John A. 
Spencer Lumber Co. 
ortland, 
at 805 Wood Lumber Co. at 
under Caryville, Fla. Later he 
nt of became connected with the 
n, jr. claim department of the 
a 80D Southern Pine Associa- 
n, vice tion, and for five years 
mpany traveled in this organiza- 
inected tion’s service. Thereafter 
ohnson he became associated with 
the Long-Bell Lumber Co., of Kansas City, Mo., 
— and for seven years worked out of its Chicago 
JR office, handling specials in southern pine and hard- 
a woods. Early in 1922 he resigned this position 
and took charge of the Chicago office of the Burton- 
. of Beebe Lumber Co., of Seattle, Wash. 
— The vice president, James A. Spencer, is a 
. brother, who for the last ten years has been con- 
nected with the Pace Lumber Co., at Pace, Fla., 
ed and has also operated under his own name as a 
manufacturer of longleaf southern pine lumber and 
ice its timber, with plant at Milton, Fla. He will con- 
years nue to make his headquarters at Milton, and will 
trav- act as buyer of southern woods for the Jobn A. 
a ter: Spencer Lumber Co. 
ducer Charles EB. Schlau, the secretary, has been asso- 
1 also clated with Mr. Spencer for the last year in the 
and Management of the Chicago office of the Burton- 
Port: eebe Lumber Co. Previously he was for fifteen 
months lumber buyer for the Herman H. Hettler 
man- Lumber Co., Chicago, taking that position after 
"_ bd — in the freight departments of various 
Mr. ilroads. 
higap SRA AAA 
Successful on Florida Fishing Trip 
E. R. Hutchins, president of the Hutchings Lum- 
ts ber & Storage Co., returned last week from a five 
¢ the Weeks’ trip to Miami and Havana, While in Miami 
ates ” visited his son, R. G. Hutchins, who is treas- 
aes “" of the company and has a winter home there. 
oats ' ~ Hutchins is very fond of fishing and while 
“s , Miami arranged a fishing trip for his son and 
the rode father-in-law and himself down to the Flor- 
ade.” oe The accompanying photograph was taken 
pool ' the father-in-law’s kodak fifteen miles off 
we | ‘om Angel Fish key in the Gulf stream an hour 
7 after Mr. Hutchins had landed the 25-pound bara- 
A. cuda shown in the picture. As the boat was a 
os of 








little unsteady, Mr. Hutchins’ son acted as a back- 
stop to steady him while the picture was being 
taken. Mr. Hutchins also caught a 40-pound 
grouper. 

The baracuda is really the muskellonge of the 
ocean and is a pretty fierce proposition on small 
line and reel. He keeps more to the surface of the 
water, while the grouper, after being struck, dives 
immediately for one of the caves at the bottom of 
the sea and is nowhere near as sporty a fish to 
catch as the baracuda. The party also was suc- 
cessful in landing several other varieties, including 
Spanish mackerel and red snapper. It was suc- 











EB. R. Hutchins and 25-pound baracuda 


cessful in catching several hundred pounds of fish 
during the three days. 


Problems Confronting the Retailer 


The situation in which the retail lumber dealer 
at present finds himself is well analyzed in a 
letter from a prominent lumber distributer at 
Canton, Ohio, recently received by one of the large 
western manufacturers represented in Chicago. The 
conditions which this distributer finds prevailing 
in his section appear to be the same as those fac- 
ing the retailer in nearly every section of the 
country. The letter reads in part as follows: 


Building permits in this section are large and 
prospective building looms big. Lumber stocks in 
the retail yards are above normal and in many 
cases the retailer simply can not house another 
car of shed stock. A large percentage of the retail 
stocks really do not belong to the retailer, as they 
are sold and delivery to the job will start with 
seasonable weather. Many of the retailers have 
eontracted to furnish this material on the basis of 
actual cost instead of replacement values. The 
average retailer is perhaps running true to form 
in this respect. An accumulation of orders looks 
good at the close ‘of a winter when each week’s 
payroll meets up with a dwindling bank balance. 
He has trimmed every estimate to the last dollar 
for fear his competitor may trim a little closer 
and get that coveted house bill. About this time 
of the year he wakes up to the fact that he will 
soon have to buy some of the items that are 
missing from the transit cars that he has unloaded 
during the winter. What does he discover? De- 
sirable items loaded as he wants them, if obtain- 
able at all, priced $2 to $5 higher than transit 
cars. He faces a dilemma. If he pays the price 
for what he must have, he will have to raise his 
selling price, and that is a bad thing to do so soon 
after trimming his estimates to beat the figures the 
contractor tells him his competitor has made. He 
must, therefore, face the present situation squarely, 
laying the facts before his customer, and get a 
fair price for his lumber. 

“We believe 1923 will be a banner year. We 
also approve of the efforts of the broader minded 
manufacturers to stabilize the lumber market at 
about present levels. The next few weeks will be, 
we think, the critical ones in our territory. If 
we can keep our patient—the lumber market—from 
having chills or fever a little longer, every one 
ean be happy. Every branch of the industry can 
make a reasonable profit and the ultimate consumer 
can afford to go ahead with his building program. 


Warns Against Planning Far Ahead 


Tho the outlook for the immediate future is for 
immense general business activity and a strong 
lumber market, a warning against planning too far 
ahead was given this week by Franklin Dickey, 
secretary of the Pittsburgh (Pa.) Lumbermen’s 
Club, who was in Chicago attending the annual 
meeting of the Millwork Cost Bureau on Wednes- 
day and Thursday. Mr. Dickey, who has made a 
close study of the industrial situation, believed 
that tho business at this time is going ahead at 
a fast pace it is up on stilts and that it sooner or 
later will hit a lower level. 

“The retail lumber dealers of Pittsburgh are 
busy, with building active and industrial trade 
heavy,” said Mr. Dickey, “but in my opinion busi- 
ness is being forced to its present volume. Buying 
is from hand to mouth, with everybody trying to 
get materials in sufficient volume to meet current 
demands. The steel industries are not booking 
ahead to any great extent because of costs. They 
are operating as close to capacity as possible, but 
there is a lot of business on their books that 
because of mounting costs is not as profitable as 
it might be.’ 

Mr. Dickey believed that wholesale lumber 
prices have reached their peak and that, while 
there will be no sudden slump, there will be a long 
gradual swing downward to a normal level, which 
he feels sure will be reached, even if the process 
requires five years’ time. Retail stocks he had 
found to be about normal. Business is good in the 
cities and towns, but a little slow in the agricul- 
tural districts. 

Among other retail lumber association secre- 
taries who attended the annual of the Millwork 
Cost Bureau were O. A. Pier, secretary of the 
Kansas City Lumber Trade Exchange, and George 
H. Howenstein, secretary of the Detroit Lumber 
Dealers’ Association. Mr. Howenstein reported 
that there is a heavy movement of lumber in the 
automobile metropolis. A great volume of home 
building is planned for this season, and industry 
is almost feverishly active. 


Institute Acquires Statistical Experts 


J. M. Pritchard, secretary-manager of the Hard- 
wood Manufacturers’ Institute, announced this 
week that a competent organization to put into 
immediate effect the institute’s statistical program 
has been practically perfected. F. C. Respess has 
been appointed to take 
charge of the statistical 
department, and a staff 
of qualified statisticians 
to aid him in the impor- 
tant and complicated 
work of gathering all vi- 
tal facts and figures on 
the production and dis- 








F. C. RESPESS, 
Chicago ; 

In Charge of Statistical 
Department of the 
Hardwood Manufac- 

turers’ Institute 











tribution of hardwoods is 
being organized. 

Mr. Respess comes to | 
the institute with several 
years of varied expe- | 
rience in the statistical | 
work of lumber associa- ° 
tions. He has most re- 
cently been connected with the Mowbray & Robin- 
son Co., of Cincinnati, Ohio. 

L. I. Felton has been appointed to handle the 
freight traffic statistics for the new department. 
He has been connected with the Chicago, Burling- 
ton & Quincy railroad for the last five years, and 
has had much valuable experience in the line of 
work that he will perform for the institute. 

“The statistical department is ready to fune- 
tion as soon as the necessary data can be secured 
from producers who are to participate in the sta- 
tistical program,” said Mr. Pritchard. “The initial 
publication is set for release early next month.” 


PRODUCING OIL WELLS completed during Janu- 
ary numbered 1,208, compared with 1,197 the 
month before, and 1,151 in January last year. 
New oil wells completed during February num- 
bered 1,630, compared with 1,878 the month be- 
fore and 1,594 in February, 1922. The figures 
for new oil wells inelude all wells sunk, whether 
the result is a producer or a ‘‘duster.’’ 
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Latest Re orts on Lumber Pri ICES © “ 
FAs 
Sele 
en No. 
No. 
MICHIGAN HARDWOODS sou 
‘ QuaBT 
Michigan hardwood prices are unchanged for the week, quotations f.o.b. mill points being as follows: FAS 
No. 
FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. No. 
Bass woop— Sorr ELM— Phat! 
4/4 $ 80.00 85. 00 $ 65. cme P 70. 00 é 66. cae o 60.9 0 $36. feogen.ee .00 $28.00@ 30.00 10/4 120.00@125.00 105.00@110.00  90.00@ 95.00 50.00@55.00 .....@...., FA 
5/4  85.00@ 90.00 30.00@32.00 | 12/4  125.00@130.00 110.00@115.00 95.00@100.00 50.00@55.00  E Sele 
6/4 90.00 98. 00 18.00 $0.00 68. 00 70. ‘00 40. 00@43. 00 30. on .00 | 16/4 145.00@150.00 130.00@135.00 115.00@120.00 65.00@60.00 ~ tem No. 
1/4 HESOGUEN $8000.08 “EEL 89:00 EMBED Hino Mapu . 
j .00@ 90.0 00@55.00 ..... wre — 0. 
Reece— a 4/4 $ 90.00@100.00 $ 80.00@ 85.00 $ 60.00@ 65. 99 $40. cogs. 00 $16. 00@ 18.04 Sou 
= 5/4 100.00@110.00  90.00@ 95.00 65.00@ 75.00 40.00@45.00 20.00 
5/8 No. 2 common and better $35.00@40.00 $13.00@15.00 | 674  105.00@115.00 _95.00@100.00 75.00 $0.00 45:00060.00 18. 00 20,09 Bass 
4/4 $ 70.00@ 75.00 $ 60.00@ 65.00 § 45.00@ 50.00 30.00@32.00 17.00@19.00 | 374  110.00@120.00 100.00@105.00 85.00@ 90.00 560.00@55.00 20.00@220 | FA 
5/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 33.00@35.00 19.00@21.00 | 34974  120.00@130.00 110.00@115.00 95.00@100.00 55.00@60.00 26.00 No. 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 36.00@38.00 19.00@21.00 12/4 130.00@140.00 120.00@125.00 105.00@110.00 655.00 ge 24.0024 No 
8/4 90.00@ 95.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 20.00@22.00 14/4  140.00@150.00 130.00@135.00 115.00@120.00 60.00 ES 
Bircu— 16/4  150.00@160.00 140.00@145.00 125.00@130.00 60.00 86. 00 ne ne caEs 
8/4 *135-00@145.00. *115-00¢125.00 * 75:00 40:00 *40.00@45,00 “i9.00@21,00 | SOFT Marze— : 
35. .00 ’ 25. 0 40.00@45.00 19.00@21.00 rer 
6/4 140.00@150.00 120.00@130.00 $5.00 00@ 90.00 45.00@5 50.00 19.00@21.00 4/4 $ 80.00@ 85.00 $ 65. oe 70.00 $ 50.00@ 56. 99 #20. sae. 0 $17. 00 19.00 
8/4  140.00@150.00 120.00@130.00 _95.00@100.06 50.00@55.00 .....@..... AER Boe BB ee: By BB Oe ths 0040.00 19. oogam | 8 
10/4 145.00@155.00 130.00@135.00 105.00@110.00 55.00@60.00 |....@..... 6/4 Hey 4 ges Bp Ege: By drys cp Bye | 
12/4 145.00@155.00 130.00@135.00 105.00@110.00 55.00@60.00 .....@..... 8/4  95.00@100.00  80.00@ 85.00  65.00@ 70. .00@ 22.00 a 
Sort ELM— Enp Drigep WHITE MAPLE— : 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50. 00 56. 00 $30. 00@32.00 $22.00@24.00 4/4 $110.00@125.00 ......@...... $ aes | 95.00 eee ee seeeBove | 
5/4  90.00@ 95.00 75.00 80. 00 0.00 5.00 00@35.00 24.00@26.00 5/4 115.00@130.00 ......@......  85.00@100.00 ..... 
6/4 95.00@100.00 80.00 00 66. 70. 00 37. 00@40.00 24.00@26.00 6/4 120.00@135.00 ......@...... _90.00@105.00 cS sone Qevw. BiBC 
8/4 105.00@110.00 90.00 36. 00 75. 00 80.00 45.00@50.00 .....@..... 8/4 130.00@145.00 ......@...... 100.00@115.00 ..... y 
( 
WISCONSIN HARDWOODS AND HEMLOCK F 
Business in Wisconsin hardwoods and hemlock is good. The only thing that worries manufacturers is the prospect of spring rains and high water. 
Prices are firm, quotations, f.o.b. Wisconsin mill points being : T 
FAS Selects No. 1 com. No. 2 com. No. 3 com. - ™ FAS Selects No. 1 com. No. 2 com. No. 3 com. pa 
ARD APLE— 
oe: s/t # s200@ i660 * Gung fo: * Seog sean Heeger Semgity | 
4/4 $116.00@125. 00 $ 95.00@105.00 $ 70.00@ 75.00 $35.00@40.00 $18.00@20.00 . . . : . ae ‘ ; : . 
5/4 —120.00@130.00 100.00@110.00 —75.00@ 80.00 38.00@42.00 19.00@21.00 | 8/4  100.00@110.00 = 85.00@ 30.0) 10 Oe oD Ono OD leo g ei 
Aer 186.00 105.00@115.00  80.00@ 85.00 42.00¢47.00 19.00@21.00 | 10/4 120:00@125-00 108:00@110.00 _95.000100.00 $0:00@85.00 ..--.@.. 
' ; , , 00@ 90.00 47.00@52.00 20.00@22.00 | 15/4 —125.00@130.00 110.00@115.00 100.00@105.00 55.00@60.00 °....@..... ul! 
Bass woop— Sort MapL—e— 6/: 


6/4  90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 40.00@42.00 34.00@36.00 | &/4 90. 00 65.00@ 70.00 55.00@ 60.00 27.00@380.00 17.00919.00 | j2/ 
8/4 100:009105,00 85.00@ 90.00 7000 80.00 45.00@50.00 34:00 36.00 8/4 36. 00 100.00 = 80.00@ 85.00 70.00@ 75.00 35.00@40.00 17.00@19.0 J 16 


4/4 $ 75.00@ 85.00 $ 60.00@ 70.00 $ 55.00@ 60.00 $35.00@38.00 $30.00@32.00 o/4 $ 75.00@ 80. rf $ 55.00@ 60.00 $ 40.00@ 45.00 $22.00@25.00 $16.00@17.00 §/ 
95.00 70.00 g >. . 85. 00 
OaK— 
Bincp— 4/4 “HE 00g ae 9 $ Ee 95.00 $ ans 65.00 $35.00@38.00 $15.00@17.00 


5/4 85.00 80.00 60.00@ 65.00 37.00@40.00 32.00@34.00 Pe 60. 65.00 45.00% 50.00 zr 00g 80.00 trangia 10/ 


4/4 $130.00@140.00 $110.00@120.00 $ 65.00 70-00 $25.00@40.00 $16.00@18.00 ame Sey met? tte? Mme rye 











130.00 100:00@108.00 70-000 76:00 37.00940.00 11 sagiass " 
5/4 130.00@140.00 110.00@120.00 75.00 40 5.00 17.00@20.00 . : : ’ } 
6/4 135:00@145.00 116.00@125.00 85.00 ey oy $5:000860,00 17'00020-00 8/4  130.00@136.00 105.00@110.00 75.00@ 80.00 60.00@655.00 20.00@22.00 
8/4 135.00@145.00 115.00@125.00  95.00@100.00 55-004p80,00 18.00@20.00 | HEMLockK, No. 1, S1S1E— 7 
1o7g 142: 80G 180-08 120-00@180.00 105.00 110-00 G0-0070-00 ...-.B----» | a5 4»  $35.006987.00 $85.00687.00 $24.00686.00 $36. 00937 oo s4osogum | ix 
. : ; 15.00 60. ee se . : . : : . . 

° e ian @ 2x 6”  30.60@32.50  31.50@33.50 31.60@33.50  34.00@36.00  39.50@41.50 : 
me Es: EMSES nena Hugee geeie kugus | = 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00 45. 00 24.00 27.00 $20.00@22.00 | 9~ y y ; y y , : 
5/4 ” 80:00@ 85.00 © 60:00@ 65.00 ° 50.00 @ 8 % wose 00 +92 0002 4.90 | 2X12" — 35.00@37.00 35.00@37.00 36.00@38.00 37.00@39.00 40.50@42.50 y 
6/4 85.00@ 90.00 65.00@ 70.00 65.00@ 60. 00 21. :00@30.00 24.00@26.00 | No. 1 Sanam ,Boarps, S1S— | . 

8/4 95.00@100.00 80.00@ 85.00  65.00@ 70.00 35.00@40.00 24.00@26.00 10’ -14 16’ 18’ -20° 8’ -16 
10/4 105.00@110.00  90.00@ 95.00 76.00@ 80.00 50.00@55.00 .....@..... | 1x4" $30. 0032 00 $31.00@33.00 7. 00@35.00 $37.50@39.50 $32. eth ttt 
12/4 110.00@115.00 —95.00@100.00 — 80.00@ 85.00 50.00@55.00 .....@..... | 1% 6% 32.50@34.50 33.50@35.50 —35.00@37.00 —39.50@41.50 34.00 36.0 i! 
1x 8”  34.50@36.50 36.60@37.50 37. 00@39.00 41.50@43.60  36.00@38.00 
Rock HLm— 1x10” 35.50@37.50  36.50@38.50  38.00@40.00  42.50@44.50 37.00@39.00 
4/4 $ 70.00@ 75.00 ...... - $ 40.00@ 45.00 $23.00@25.00 $15.00@17.00 | 1x12”  36.50@38.50  387.60@39.50  39.00@41.00  43.50@45.50  38.00@40.00 | 
5/4  80.00@ 85.00 ......@......  50.00@ 55.00 28.00@30.00 16.00@18.00 From prices of No. 1 dimension or boards, for merchantable deduct $3 ¢ 
6/4 — 80.00@ 85.00 21:.:@....::  50.00@ 55.00 28.00@30.00 16.00@18.00 | for No. 2 deduct $6 and for select No. 3 deduct $10, 
134 pe saps oe cceeQDecccee et Ee 60. 4 7 ra _ ed 16.00@18.00 ond _—— - eo ue " = ba = ae y + al Kn 1O 19.60; 14° 
é 00-008 0 OD 0.0 0pee 0. occceQPocees No. emlock, roug and longer: 2x4” and wider, ; 
12/4  95.00@100.00 ......@...... * 70.00@ 1. 00 465.00@50.00 .....@..... | and wider, $18.50@20.50. mm 
R 
St. Louis, Mo., April 16.—Current quotations on southern hardwoods, f.0.b. St. Louis: The following are average prices, — 
QGQum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 base, obtained for oak flooring during the wee 
Qtrd. red: QUARTERED RED OAK enna / ended April 7, as reported by the Oak Flooring 
. pxeesie $105@110 $110@115 $110@115 LS eee $120@125 $125@135 $135@145 , ion: i 
No. 1 com... 65@ 67 67@ 72 %0@ 75 No. 1. com..... eg 70° 72@ 77 77@ 78 | Manufacturers Association: 1 
5 Xe. oer -- 85@ 88 42@ 45 48@ 50 No. 2 com..... 42@ 45 50@ 53 B7@ GO| ta wnt, MxLM” Hx?” HxoKS, Hal" sili | 
3° PLAIN W — ‘Ir. qtd. w 1 
2 eter $0@ 62 $e7@ cos 0@ 71 fay VT watacans 8 wanes guacqiss | Si Sie wees Seid os RES © TRS co 
sel. ...... 50@ 52 56@ 58 58 os a — 69@ 70 14 W7@ 79 Ser = oe 137.56 ae 106 *o is e0 36.79 
No. 2 com... 29@ 30 30@ 32 32 34 No. 2 com..... 426 44 47 47@ 49 | Sel. pin. red. 84.18 $97.09 99.28 65.32 64.92 X 
Plain red: No. 3 com..... 26 24@ 26 | No. 1 com... 70.32 ®. 50 79.78 lve ” §1.08 h 
FAs aeees aed 8s vara ts nd ts Sound wormy.. 2@ 43 45@ 47 47 No. 2 com... 35.98 ...... 88.12 oun I 
com.. 
No. 2 com... 84@ 86 386@ 88 44@ 46 PLAIN Rep Oax— : 
Plain sap: Fas | cebininss .,$114@119 $122@126 $126@131 OAK FLOORING STRIPS - 
FAS .......$ 57 4 $ 61@ 63 $ 65@ 68 o. 1 com. and Chicago, April 18.—The following are carlo 
¥ sel. ........ 69@ 70 72@ 74 @7 ~~ 4 
ian... 08 4 26 Be 30 a4 86 No. 2 com...:. 42@ 44 45@ 47 47@ 49 | Prices, f. 0. b. Chicago, on fyx2-inch square eis® 
men Portas— oak strips, weight estimated at 1,250 pounds & 
FAS ..--++++-8 59@ 00 ‘ 68@ 65 ...@... FAS ....... .$110@112 $120@125 $130@135 | ‘RoUsand feet: } 
No. 1 com...... 48 58@ 65 °/.@.:: — Saps and sel..  84@ 86 90@ 92  95@ 98 aa 
No. 2 com..... = 39 tee No. 1 com..... 62@ 64 %72@ 74 %@ 78 Qrtd. Plain Qrtd. ys 50 
QUARTERED Wuirn Na. 2 com. A-. $8 40 41 48 42@ 44 Clear. ..+++. $142.50 $105.50 $127.50 $100. 7 
WA comsck oO. com. B.. 35 36 ap clear .... 116.50 ...... eccees oceeee 
No.1 comand 8188 @140 $140@150 $150@155 oe wrapup — BE cenit 93.50 87.50 92.50 82.50 | 
sel. ........ 70@ 75 80@ 85 95@100 Log run ...... $52 $60 ee $57.50 eee 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, April 17.—Average prices, Cincinnati base, on Virginia, West Virginia, oe and Tennessee hardwoods today: 








The following are current f.o.b, Chicago prices 
on cypress : 
GULF COAST RED CYPRESS— 


New Grades 

Factory 

Factory 
Tank FAS Selects Shop Box Peck 

4/4,,..$118.50 rey 50 $ ay = $51. $34.50 oe 50 
5/4.... 123.6 113.50 63.5 35.50 31.50 
6/4 126.50 116.50 8 50 66. 80 35.50 31.50 
8/4, 135.25 124.25 74.50 35.50 32.25 
10/4. 141.25 130.25 10°35 MOE Scets céees 
a 141.25 130.25 103.25 80.25 ‘ ‘ 
16/4.... 146.256 186.26 108.25 85.26 ..... csooe 

Boards 


No.1 No.2 No.3 
ix4 to 12”, random lengths..$51.50 $44.50 $36.50 
Finish, S2S, Random Lengths 


Cir.heart <A B Cc D 
- $109.00 $104.00 $ 94.00 $89.00 $74.00 


lx4 to ae: 
Ix2 to 1 

spec. eatee. 109.00 104.00 94.00 89.00 74.00 
| 116.00 112.00 102.00 97.00 "a 


For 5/4, add $5 to above prices; for 6/4, 
$8; for 8 4, add $16; for 6/4 and 6/4 “‘D”’ pm 
add $3 ; for 8/4, add $6. 


Bevel Siding 


- A B Cc D 
"x4, 5 or 6”, std. Igths.$51.75 $48.75 $46.25 $31.25 
Bungalow Siding 


A B 
x8”, from 1” stock.. -$57.75 $48.75 rtd 3 


"x9", from 1%” stock..... 75.75 66.75 64.26 
For '10- inch, add $10. 
Lath No.1 N 
oO. oO. 
MU” eeciececusciecans Sanowwnwws -++-$10.40 $9. 90 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects Scop common common 
4/4...$110.00 $ 95.00 0 $50.00 $40.00 
5/4... 115.00 100.00 75.00 50.00 40.00 
6/4... 115.00 100.00 75.00 50.00 40.00 
ee -» 120.00 110.00 80.00 52.00 40.00 
wee 135.00 130.00 95.00 54.00 40.00 
, /4... 135.00 130.00 95.00 54.00 40.00 
6/4... 150.00 140.00 105.00. ..... ones 
Boards 
N 1x6,8&10” 1x12” 1” random 
No 1 ¢@ommon....... $07 .00 $05.00 sease 
pe 2common....... 45.00 reer 
MO wrasciniiei muita Warerers aiects  “atad $29.50 
YELLOW CYPRESS— 
eee | 
0.1 No.1 No. 2 
4/4 FAS Selects shop com. com. 
Hh een $ 94.00 $79.00 $50.00 40.00 $33.00 
Hi Datars: § 104.00 86.00 68.00 44.00 35.00 
wo 104.00 86.00 68.00 44.00 35.00 
bexcua 109.00 94.00 76.00 45.00 34.00 
Boards 
Sel 1x6” 1x8” 1x10° 1x12” 1° rand. 
elects ........$84.00 $84.00 bry ap euawe 
No 1 common.. 43.00 43.00 44.00 55.00 .... 
Poa ° common. . - 36.00 36.00 38.00 o OR snows 


See eee eee ee eee ee eee eeeee 


eoeee $29.00 











Cincinnati, Ohio, April 17.—The following are 
average prices today f.o.b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects roy 
Eb” Bee sdusencecanannegune oe ++ + $74.00 $44.00 
Finish—S18 or S$2S ‘ 
bY ml 
1x4 to 12” 


incld. S28. $1005 50 $96. 50 $90. 50 $78. 50 $60. 50 
Common Gaaten, Rou -. — 
oO. 


No. 
1” B2S wccccccccccce $13.00 $31. So $25.00 
YELLOW deltiamenee arene 


/4 /4 8/4 
FAS eee . $105@110 7“ 102 
Selects 78 90@ 95 100@105 
No. 1 shop. 50 be 65 70 T@ 7 
Random wid 


No. 1 com..... 35 40 43 
No. 2 com..... 30 32 35 
No.1com. No.2 com. 
Pn ae ere denne wecend $40 $33 
SE cccvccvacicnsnines 00 38 
St. Louis, Mo., April 16.—The following are 


current quotations on cypress, f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


reste 
actory 
Tank Selects Shop Box 
MIR ciscieiwaeees $121.75 73.75 48.75 $32.75 
Te Rt 126.75 83.75 60.75 33.75 
TL re 129.75 86.75 63.75 33.75 
EC REE eee 137.75 94.50 71.50 33.50 
NOs Bn cGcitniewease 142.75 104.75 77.25 wees 
NAIM crs cnasiadens 142.75 104.75 77.25 wean 
jf err 147.75 109.75 82.25 
Peck random DT ec iieiehinentuiccudecceeece $26.75 
— — or — 
Clear Cc 
1x4—10” ..... Ror 00 "y102, 00 $ oF 00 $ 87.00 $72. 00 
EO istanens 114.00 110.00 100.00 95.00 79.00 
i —an Or 00 122.00 112.00 109.00 ..... 
1 > 1 { ne aren 137.00 132.00 122.00 119.00 
Common Grades, Rough 
No.1 No.2 No.8 
SG cnccdsccindasacnds $50.75 $41.75 $33.75 
WORE -edescedcicudevesauces 57.75 46.75 33.75 


Add $2 for ee lengths on common grades. 
mapiove Bevel byt 
$65.75 


1%x 8” et ic: $63.25 
po Os | arr - 84.75 75.75 73.25 ae 
YELLOW CYPRESS— 
4/4 6/4 6/4 8/4 10/4 
i / 1 Error rc cee ..-$90 $95 $95 $100 $1156 
Select ..csces aaewaneue 77 85 85 90 95 
Sy eee 47 62 62 712 17 
No. 1 common......... 37 39 39 41 ne 
No. 2 common......... 27 29 29 30 és 
Boards 
1x6” 1x8” 1x10” 1x12” 
Wea, 1 COMOMs 6 oc 0 cc ccces $40.00 $41.00 $49.00 
No. 2 common.......$31.00 32.50 33.00 35.00 
Peck 
SO Si cccescacces ditsssdacdveneccsdanadeee 





4/4 5/4&6/4 8/4 MAPLE— 5/4&6/4 8/4 10&12/4 1 
/ VL OPO CCC COTTE CCC ——— 9105 $105@110 $107 fie $115 120 aes of 
quasTERED WHITE OakK— NO. 1 COM... cc ecececccccccccvccces $3 7@ 80 7G 80 85@ 90. ...@...- 
ree -$140@180 $1 $150. 160 $160@170 wae see eeeeeeeees a8 38 48@ 48 650@ 55 ...@... 
ee ~*~: 5 aS ae 00 ng epregoncccacesse scenes MMMME $105Q115 $115@120 $125@180 $155Q160 
No. 2 com..... 48 br es 68 com. “an be ee 55@ 6 a 15 15 80 95@100 95@100 
No. 1 com 55 80 
ee Se 4 cog bo cog os | NO Semen BE e 4 wo sew wow wow 
queTsRED RED am HIcKoRY— 4/4 5/4&6/4 8/4 Brn 4/4 5 a /4 ae 
FAS .-++++++-$115@120 ...@... .+-Q.-- FAS ......... «««@... $110@120 $110@120 Fas. seceeeeee$ 80@ 85 $ 85@ 90 $ 90@ 95 
60@ 65 $ 
No. 1 com eeeee eee eee eee eee No. 1 com eevee eee eee 70 80 70 80 No. 1 com..... 45 50 50 55 55 60 
No. 2com..... 40@ 45 ...@... ..-@... No. 2 com..... .-.-@... 85@ 40 85@ 40 No. 2 com..... 28@ 83 38@ 38 88 
PraIN WHITD AND Rep OaK— ‘ 
| er she ) $128 SOEs $1 VALLEY HARDWOODS 
No, 1com..... 73@ 78 1 78@ 88 Cincinnati, Ohio, April 17.—The following are today’s average prices on southern Mississippi 
No, 2 com..... i 50 +4 47@ 52 Valley hardwoods, f. o. b. Cincinnati: 
No. 8 com..... 22@ 24 ot 80 380@ 85 | GumM— 4/4 5/4&6/4 8/4 Corronw: 4/4 5/4&6/4 8/4 
found wormy.. 47@ 50 60@ 62 65@ 70 Qtrd. red FAS. $110 120 ha $120@ 140 FAS, e” & ‘& wars = = 5s = 2 -@... 
piss WOOD— Qtrd. be ‘SND. ¢ a i —--- 2 eee @ene 
SRR .$ 80@ 85 $ 85@ 95 $ 95@100 | MH, ged SND. 62 70 ee , sat vores 
No, 1 com..... 50@ 55 55@ 60 60@ 65 No. 1 com... a5 65 QUARTERED WHITR OsK— 
oa e+ + 82@ 84 87@ 42 400 45 Plain red “PAS. 105@110 120@180 125@180 J ete “$125 ie 0 *100 i | 110 
Plain red No. ial 
(HESTNUT— No. 1 com..... 75@ 80 
aise .$125@130 $180@135 $180Q@185 | g,0°"R etre COG HEH BEM! Ka 3 cm... 87 
No. 1com..... 75@ 80  80@ 85  80@ 85 3 to 17” 55@ 60 @ .@... | Quanrmexp Rep Oax— 
No. 8 com..... 18@ 20 20@ 21 21 Sap was, 6” & ee 
§d. wormy and wekae 59 59@ 68 867@ 70 WAS ccsceeee ois 7 er eee wae 
orm aid 30@ 382 82@ 35 85@ 88 mi By og 80 ag b i 5g | No 2 com... G0@ Os -..Q... : 
Ww ‘. te ‘4 - le eeee oe eo @.- ee 
No. 1 com. Sap. No. 2 com. 28 28@ 80 8e@ 82 cian Bhi iain 
- better. —— a ae Mapot worms N FAS $115. 120 $120 126 $125@180 
BIECcH— D., log run..$ 45 $ 55 $ 62 Selects ....... 85 85 90@ 95 
FAS .........$125@180 $180@135 $185@140 | Sorr Etm— No. 1 com ..... és 68 68 70 68@ 70 
No. 1 com and Co — a $80 $85 $90@92 No. 2 com..... 40 46 45@ 48 45@ 48 
a sexeueas 70@ 7% %75@ 80 75@ 80 No. 1 com... 55 60 65 70@72 No. 8 com..... 20 23@ 25 25@ 28 
No.2 com..... 85@ 40 40@ 45 42@ 45 No. 2 com... 28 30 82 82@35 Sd. wormy .... 40 a5 50@ 55 55@ 60 


The following. are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, Y2-Inch, oan 3" 
8’-7’ 8°’-20’ 8’-7’ 8’. 20° 8’- 
MO wuuae wooo ee $87.25 $47.25 604.38 $44.25 $38. 


| TT 46.25 
Or LIIt lS 87.95 47.25 «85.25 «= 45.25 Ha 


Bungalow Siding, 8182E 


7 Clear——. “Ar —— 

8’-7’ 8’-20’ 8’-7° 8’-20' 

x 8” ..........-$55.25 $58.25 $58.25 $56.25 

SE” ceccceccese Ge 62. 57.25 60.25 

7 2 ee 76.75 11.15 74.16 

SM” cccccecceos Ge 88.75 78.715 81.75 
BID” cccccccesce 85.75 80.75 7 





Ragéem Shop, om, or = 5” and a» a 
$45. ‘so sadn 50 sef50 $06 $55.50 $75.00 $78.00 $77.00 $81.50 
Finish, Rough S2S or S4S 


ct Clea r sta" 





1-inch— 3-444" 5-7’ 8-20’ 3-4%%’ 5-7’ 8-20’ 
. waren: $52.50 $62.50 $88.50 $47.50 $57.60 $83.50 
OP ceccudes 52.50 62.50 94.50 47.50 67.50 89.50 
a” secsawes 59.50 69.50 96.50 54.50 64.50 91.50 
@ seneus .. 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” . 62.50 62.50 ..... 47.60 67.50 ..... 
Or aducewse 74.50 74.50 94.50 69.50 69.50 89.50 

I cacawens 85.50 85.50 98.50 80.50 80.50 93.50 

BE wecuawad 87. ” 87. ww 98.50 82.50 82.50 93.50 
4 to 12” SEGe  ccce eco SEES 
1% &1%"— 8- 44 . 5-1" 8-20’ %’ 5-7’ 8-20’ 

duodasad 369.50 em 50 $95.00 $64.50 $64.50 $90.56 
‘ sedaenee 59.50 69.50 101.50 .50 50 96. 
GS  sasdsace 6.50 76.50 103.50 50 78.50 100.50 
P adasaade 61.50 71.50 101.50 56.50 66.50 96. 
8 to 6” 59.50 69.50 ..... 56.50 66.50 ..... 
So ccddcen ee .50 101.50 78.50 78.50 988.50 

BO Kécdcaes 92.50 92.50 105. 89.50 89.50 102.560 
et déundawe ae of 50 105.50 .50 91.50 102.56 
4 to 12” oo IGE cece eee 97.60 
2-inch— 

Se “acaaneae 57.50 67.50 98.50 52.50 62.50 88.50 
SP  padeuees 57.50 67.50 99.50 62.50 62.50 94.50 
& cecccces 64.50 74.50 101.50 61.50 71.50 98.50 
C errr ree 59.50 69.50 99.50 54.50 64.50 94.50 
8 to 6”.... 57.50 67.50 54.50 64.50. .... 
OS wccécecs Ce Tee 99.50 76.50 76.50 96. 

10” ........ 90.50 90.50 108.50 87.50 87.50 100.50 
I sccacees = — 108. = 89.50 89.50 100.56 
4 to 12”.. 99. 666s.,. 4¢00. ee 

For 22’ “and 24’. “ada o- to 8’-20’; 26’-82’. 
add $14. 


Wlde Clear Finish, Rough or S2S, Random, 8’ -20’ 
od 


1” 1%-1%" 2” 3” 4” 5 
14”...$117.50 $124.50 “sr 50 $127.00 $131.00 $134.50 
16”... 122.50 129.50 127.50 132.00 136.00 139.60 
18”... 127.50 134.50 132°80 137.00 141.00 144.50 
20”... 132.50 139.50 137.50 142.00 146.00 149.50 
22”... 137.50 144.50 142.50 147.00 151,00 154.50 
24”... 142.50 149.50 147.50 152.00 156.00 159. 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 

Clear and Tank, Rough or S28, 8 to 20’ 
Width— 4” 6” 8” 10” 12” 6-12" 
Thickness— 


coccccce «++--$100 $102 pe 103 be $102 
Rsccccoccsees it ” ¥ 107, “sas “108 107 
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anscaetiniia 
Jacksonville, Fla., April 16.—Following is a recapitulation of prices obtained in this territory during the two weeks ended April 7: 

Week ended— Apr. 7 Mar. 31 | Week ended— Apr. 7 Mar. 31 | Week ended— Apr. 7 Mar. 31 | Week ended— Apr. 7 Mar.3 

oring Siding No. 2 common— 

1x4 B&better ......... $51.00 $52.49 | 1x6 No. 2 com 18.29 %x6” Square edge— 1x 8 Shiplap .......... 26.98 .,,.. 

Oe. 8 COM iassceens 46.81 47.32 1x4 No. 2 com eau BE. ka sew eee e's 31.00 30.00 1X10 DES . ovcccccrcccs osees 27.0) 
No; 2. COM ..3.5%008 24.75 $3.98 ¥eX3% =. S. Hog : 2) ie eyes 28.06 Te rr tee eeeeeee coeee 27.0 
No. 3 &-cull,......< 16.00 16. 0. 1 com F Os 2 ROM wees ces a'05 vais, ABE 14.37 x 3 ns eeeeeee tees sees 27.0 
RES SF TAEL. 6c0eecen sense 83.00 No. 2 com pt onite 1x12 Rough. — 34°00 ue 
B&b sap rift...... 82.00 ..... co . = x up ee eecee weeee 80,06 
B&btr. flat ....... 62.75 é3-43 | Yoxdh Babtr. 32.71 “a seve 65.00 | 1,8 & up S28 0000 I yt 
No. 1 com. flat.... 55. 54. 0. 1 com . MO PIIADS estore. ars siete 60.00 ‘s 3 mi 
No. 2 com. flat..... 25.31 25.08 No. 2 com 17.69 1X12 Rough: ....<02s.. 59.50 ished BES TAO. s ricee sens 20.0 
No. 3 & cull flat... 16.50 15.91 No. com... ° 8.00 1x 6 to 12 Rough ..... 53.20 i: $e 6: 10 12 BAR ncewecs 20.00 
1x6 2 COM... ccscee ae oy +4 en ¥ Siding : :3 weet aan er Shingles 5.75 
oO. COM... .eeeee ° 1x6” Novelty— Sadie 6 ture dara & woes eee i ‘ ° 1 eee eereecese . OF. 
Partition BOB oosissnee -»- 59.00 | 1x 8 D4S Aieatisice 48.04 40.00 | No. 2 pine ...........- Ey | ee 
1x4 B&btr Oe tS BO wnccccssnses $2.30 aaa 1x10 Diss saci soreank wees 4x18 Prime pg soe 25h 
Sauene oo : INO. 2 OBI. 0666008se0%5 ODE z o. 2 common— 
et & Gee ttesens es sae | Me. 8 con............. 0). | ee Oe... veveeees 28.00 2.2. | 4 No. 1 Std. kiln 
: analingus iia Bevel— SE csecancccccvs AEE ones pe atienss 5.53 55) 
Roofers B&btr. ..... pate siaa 1 cee SEL ioe lisssessss 23.50 24:60 | 4° No. 1 Std. air dried ..... © 47; 
1X6 No. 1 COM.....0000 secce Bee 1 ONO: POM cacicseceenics. wusce, CORE 1 IE ONS: ccsuuesoenae - 27.00 27.00 4’ No. 1 Std. green... 4.32... 
No, 2 COM......<. 6. acces Ree DO. BGO eccccesssdes ssex BSG 1X S DIS cccccccesescs 2600 25,70 | 62" FING cesvcscccsosss LID i, 
The following mill prices are taken from sales made during the week ended April 14 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan 
Alew- ming- tiva- 8a8 Alegx- ming- ties- gas Fann — =, Fs 
andria,ham, burg, City, andria,ham, burg, Oity, n 2 ’ 9, City, 
La, Ala. Miss. Mo. La. Ala, Miss. Mo. La. Ala, Miss. Mo, 
ooring Boards, S1S or 82S hci Plaster Lath 
1x8” EG B&better ..... 86.10 86.28 87.87 | No. 1, 1x8”, 14 and 16’. 40.18 ..... om | To b> By £--+-+--+> a re ve 
B 86.91 5. +6 Other lengths, .- ;.... 44.250 1.01. 42.82 No. 5, Me. 4. .--+0- +e sons ie 
eae : : x10”, 14 and 16’ 41:19 ..... ey 5 F 
D Sake aia 69.59 Other igts. ..... weses 46.25 1.1... 48.70 | 4 and 6%...........66. seeee cere 19,93 
MO. D vasesvenx 64.00 66.00 J rae Ix12", 4 ae 16’ 52.25 ee nt eet 53.08 8 an i aa ee ecoee eeeee 21. 93 
No. 2 .....0+% 02 40.00 ..... 41.75 Other Igts. ..... we. 56.25 ..... 58.95 | 12’ and longer veeee sone 22.29 
FG Bé&better saat 68.28 63.40 65.00 68.80 No, 2 (all 10 to 20’): sii dic kil thie sai ae Car Material 
5 eek eae ae a REL 8 eee . r oe : 
No. 1 ........ B00 ocss) SSO oes 26.26 25.00 25.75 26.88 Behetter, 9 and 98’... sscse waves <oens OBI 
No. 2 1.22222: 32:35 30.00 27.00 82-41 27.25 25.32 ..... 8715 ae ee... 10. tan ce ee 
1x4” EG ae a, re 79.50 80.00 ..... oped “ 30.61 26.50 28.98 30.08 8’ ra ee ie sare, “Suess: gee 43.00 
eee ren? ee thee. sere eves 56. Yo. 3 a _ lengths) : 5 u » eevee estos . Peere 
D es ae iseist,. gsees> <ehecber eee xt HG Ae sca wicls cicecica ee ee): No. 1, “ ,and 20’. seeee  ceeee  ceeee 48,00 
NO: d sssaseac WE Sais. seen. cease —. ee ene 22.41 28.00 22.81 22.738 | _— — _8% sesreccsese tees cena 35.62 
INO; 2 occ swewe Seine o Repos ...- 88.00 BIE”. no wee ¥ecsierslnaveies 23.29 23.00 22.00 22.42 No. 2, AEST, ai 6 acetone ; 22.57 
FG Bé&better ..... 53.22 56.77 51.47 53.62 PAM esis alsin testa ess or 22.26 23.50 24.50 23.67 Car Sills | 
DD cwrdwew ange eau: ees ee | No. 4, all widths and S48, Sq.E&S: 
: Scan wears = ged gil Pree IONGERS obs sees ‘ 12.00 8.00 S, ba O SC"... cisce 45.00 Se ‘aavis 
OB sasseccd 50 25.27 25.75 ‘ LN ee ae ate 
3 saat 05 4.00 isccs Shipl BSR BOCs eens sane (MA cae, 
1x6” No. 1, 5 41.50 see No. 1, 1x8”, 14 & 16’.. Pat so tlc eae ae Up to 9”, 84 to 36’. wees 44.00 45,52 
No. 25.80 ..00. Other lIgts. ..... beceis  veeee wesee Mee | Up to d0”, 84 ‘to 6° 45.00 ..... 48.00 
No. are “se No. 2 40 to 20°); *+ 4450 | op to 12", 84 to 867... 49.00 55.88 
v y”) p to 5 ‘ . : 
m tx 8” charter 27.11 26.33 25.95 26.65 | Heart, S4S: 
x4” Bé&better 44.38 UN ec aS din spew SEM csc Se 88 to 40’... ... 56.53 
No ----- | No. 3 (all lengths) Car Framing 
e No. 21.54 SS Lae aS i aS 22.64 23.00 22.50 22.98 | 8” & under, 20’ & und. ... oc 4208 
nats ca 7 ss 30.70 "EZ cea ne SINE 23.19 23.00 22.00 23.50 Stringers 
No 2 24.00 21:77 iia asin ~— a a & 8x16” 72.50 70.00 
% x4” Babette r ..... 56.16 : —" rn , Sage or aensa . ; 
No. 48.00 50.50 | NO 1 OR 4 1 rire Hi.0z 33.25 34.30 ggon | sab. un to 000000 I II ce a 
Saunas 81.7 ooo Gate 22 to 
Partition TOL soins 32.67 33.25 31.50 83.59 OG tO GOR iises vee yee: ecco laden’ eae ae 
1x4 & 6” B&better 58.00 56.18 18 & 20’, 35.05 ..... 33.79 86.62 Caps 
= 5 i a; Sea ee cae oes ox 6” ‘oe to 20’ poe ene 3046 Rough heart, 14”, 20’, a 
S ++ ene aS ; 15 “ » BU cteaee oe 2 se . Re setae Net a ‘i 
1x6” Babetter Pieaauiens pave 61.75 12’ oo... 29.49 ..... 30.08 80.33 ne"t 4”. 20! & under ... 50.00 
No. 2 ........ 32.00 Ge door Se 30.79 30.50 28.65 80.55 a . TI 
18 & 20’. 31.54 32.50 28.34 88.79 ex8”, 8’. No. 1 80.B&S es 34.00 
”" B&bette rents ine 4 2x 8” . ie 5 33.0 re ; pent Res Paving Block § ‘Stock i 
%x6 etter «se... 34.54 "4 r We. 2 BQNNGS........+. eigcere ++ 80.00 
Drop Sidin 6 
1x4 or 6” B&better .... 54. id 52.50 51.63 54.15 a4 
a ees done 4003 4000 4871 sae oe POPLAR BEVEL SIDING 
a - SF ee eevee ° « . 5 ’ ") 
Ni. DB vsscinew oe rae | een . Cincinnati, Ohio, April 18.—The following are 
re average prices, Cincinnati base, quoted on pop- 
36.2! lar bevel siding: 

a ee 62.50 55.00 2x12”, cues Clear Select No. 1 com, No. 2 com. 
1x6” aise. keene rey 6” mececess ss $85.00 $55.00 $35. 90 $25.00 
1x8” eS) re . | gee : 
1x5, and” 9:60 oo ; is | Berrc77777: 8200 Bo00 30.00. 20.00 
1% x4 to 1 aero 725 | NO % Px 4% 30, cttstt 3899 88°60 B70 Sez | Louisville, Ky., April 17.—The poplar siding 
age 2x4 to 12” 0.0 ied TS” beeiayie' 28.31 25.50 29.75 31.05 | market continues very active, demand being 

B&better Surfaced: a vee j 18 0”. 30.09 27. _ 30.75 34.19 | heavy, with supply fairly well contracted, while 
1x4 Peete ete eee eee 61.40. 2.605 61.84 ox 6” 1 ay = 2s prices remain unchanged. It is reported that 
Fae. tees enters scene 59.99 68.00... 62.04 ical more siding could be moved if available for im- 
1x5 and i0"222121111) 6L88 6400 69.60 fo.90 mediate shipment. Local quotations are 4 
Ae. schageassnkseeu% 66.738 68.65 ..... 71.88 : 

1% x4 to 12”......00. 74.75. , 81.89 2x 8”, 12 a Clear Select No.1com. No. 2 com. 

C Surfaced: aa 6” $65.00 $55.00 $38.00 $26.00 
icaieccanticnnaiaamatiale a 57. 2222"65-00 55.00 32.00 22.00 
a Casing and Base 2x10” aCe 57.00 50.00 26.00 19.00 

B&better: ’ 
eS i ee 64.50 72.00 74.05 POPLAR 
8 LED? wu cawchdceas cence WARE 78.10 ; 

_ Cincinnati, Ohlo, Apri! 17.—The following are 
. Jambs 2x12”, average prices, Cincinnati base, on ‘‘soft tex- 

B&better: ture” poplar, from Virginia, West Virginia, Ken- 
3x8 andl) 6%. .66secee 74,74 i Valley 
1%, 1% & 2x4 & 6”.. 79.71 tucky and Tennessee, and on Mississipp 

poplar: 
, ee No. 3, 2x4” 5/4&6/4 8/4 

No. 1, 1x4”, 16 wt ee 41.0 ox” dpe ase Venser Poss - 

1x6”. 16" 1.122, 48.00 "05 4g'og 2x8" ee i850 F -- 242 +$115@120 3 50 125 **psai 
Other Igts. 11... iahee 45.75 42.94 >  epeneconet 00 ut wae Saps & selects. > Bo 

we (all lengths): aces late iii SS a anne x 48/49 ae : pon “_ 40 42 a: z 

woh” ij Serre 25.58 27.17 25.75 25.97 so alia <honeleat Ceuta ugh? 2 com. B; wa 30@ 32 32@ 35 
o a en s N Sq.E&S § F ' EXTU UAR— 
eters oui 17.20 19.00 18.25 18.00 |” and under: — 130 3 133 135 $135@140 
BR ctoses wien sisi ieiniets 21,94 21.44 ... 20.84 8” Saps & a 100@105 105 is 

Roofers No. i om. “gee bi pe 0G 53 

0 NRO” odo skews s 26.50 o. 2 com. A.. 35@ 40 

SO ca okcuckes 28.01 No. 2 com. B.. 33 35 38 = 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 13: 





; Flooring . Finish—Dressed Dimension S&E S2S&CM—Shiplap 
page, Ste 1x3 1x4 B&better C No. 1 No. 2 
eo a daa dae $88 po a ee Seeke nants wiiedtees 62. Ps $55.00 12, 14, 10, 18, 12, 14, 10, 18 No.1 No.2 No.3 
BRNCUER ccc scceus ccc 1 5 BO Me SP cc vucnidecnnnas ? Y 5 p BOs ccoceead: 39.00 $26.5 1, 

D Geveon cenecaw ane ® 80.50 BEG, BO Bate wecncws dees 94.25 63.00 $33.25 $34.50 2x 4” $29.00 $31.25 ee 3” a “aa “a aa 
“”” : Pore er oT 76.25 67.50 1%, 1%, 2”x4 to 8”. 80.25 o orae Py = ae aren Fy att eal he 40.00 27.00 ger 
Jat grain— , ” ”, 29.5 .25 x 8” i ¥ PP cis aeae wen . ‘ . 

ge 62.50 50,00 | 1%. 1%, 2"x5, 10, 12”.. 82.50 ** | 30:50 32550 2x10" 28:50 29.50 
No. 1 ROawe ehae Manabe 8 51.25 46.50 Casing and Base 31.25 34.00 2x12” 29.00 31.00 
NO. 2 secvcececcevcces 31.25 27.25 . B&better Fencing and Boards Lath 
Ceiling and Partition 1x4, 6, 8 lah aletehlat dt daset $76.50 No. 1 No.2 No.8 
a a << ENG 1G Pl Sie ccsaciccentawnse | >? ™_? 4 918.60 No.1 No.2 
art. ee dcekawnma 40. 6.25 2.00 , 
pabetter . $i 0 $4s. 235 $56.25 $58.00 Moldings oe Sadat 40.00 26.75 2250 | **1%—4" ------eeeees eee 
© <cccs 45.25 46.00 | 1% and under....17 percent discount | 1x10” .......... 40.50 27.50 23.00 
We. en . 33:0 _ = 1% and over..... 11 percent discount SOE céxsdadeas 50.00 30.00 23.75 **None sold. 

















NORTH CAROLINA PINE 


Norfolk, Va., April 14..—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
YY, Sooo $64.00@66.00  $40.50@42.00 $27.50@28.50  $25.00@26.00 | Lath, ‘No. 1..$ 6.60@ 7.00 Roofers, 6”..$31.50@382.50 B4S, 6”.$68.50@71.50 
B/E wccccccesccer 68.50 @ 70.50 45.00 @ 47.00 28.50 @ 29.50 dugua Gwen No. 2.. 4.75@ 5.00 8”.. 31.50@32.50 8”. 70.50@73.50 
1. Me ee 71.00@73.00 47.00 @49.00 28.50 @ 29.50 ...e-@..... | Factory, 2”.. 30.00@34.00 10”.. 32.50@33.50 10”. 73.50@78.50 
WM eierneeoneeese 74.00@ 76.00 51.00@58.50 iusg Qtawan .1ee-@..... | Sizes, 2”.... 24.00@28.00 12”. .84.00@ 35.00 12”. 77.50@83.00 
Rough 4/4— Finished widths— No. 2 & better No. 3 No. 4 
5, ene 69.00@71.00  46.50@ 48.50 31.00@82.00 27.50 28.50 | pyoorine #0214 and 8” rift pod 0608.40 me s.....¢@ 
TS pedo cesieecees 71.00@73.00 48.50@50.50 32.00 @ 33.00 28.50 @ 29.50 ooring, Ad poe 3” rift........ 60.50@ 70.00 52000 56.50 39°75 @ 32.00 
WE Vewradsten ness 76.00@ 78.00 52.00@ 54.00 33.00 @34.00 30.00 @ 31.00 ee Or eae KS eae ehcp day 52.00 . . 
Rack sist partition, Ceiling, %” ©. 2... ee eee cece eee ees 36.00 @ 38.00 27.50 @28.50 17.50@ 18.50 
Bark strips, pion. 1 and 2. $45. ne Pog 00 Nos. 1 and 2 Seems $53. OO@HA, 50 . ee ee ee ee 39.50 @ 41.50 30. 50@ 32. 00 19.75 @ 22.00 
MOR ccceesess 19.50@20.50 Cull red heart......... 12.50@18.560 | Partition, 2%” .......-..ccccccccces 60.50 @ 70.00 52.00 @56.50 29.75 @ 32.00 





NORTHERN PINE 


Duluth, Minn., April 17.—In Nos. 1 and 2 white pine boards the price tendency is easier, concessions of $1 or $2 having been reported on desirable 


orders; but No. 4 and lower grades are firm, as are dimension and fencing. 


Duluth follow: 
CoMMON Boarps, RougH— 


6’ 8’ 10’ 12’ 
No. 1, 8%.......$60.00 $62.00 $67.00 $67.00 
10”. ...00- 66.00 68.00 74.00 76.00 
cocccce 20.00 73.00 80.00 80.00 
No. 2, 8” ...0006 49.00 51.00 54.00 56.00 
eveccee 52.00 54.00 57.00 57.00 
12”. ..2+02 57.00 59.00 64.00 64.00 
No. 8, cocccce 35.00 87.00 39.00 89.00 
10”....... 35.00 37.00 39.00 89.00 
12”... .000- 87.00 38.00 40.00 40.00 


For all white pine Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. 


For S1 or 2S, add 75 cents; S1S1B, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add 


Shiplap and D&M, 8’ and up, add $1. 
No. 1 Pince Storr, 81S1i1E— 


6’ 8’ 10’ 12’ 14’ 
ax 4”....$35.00 $37.00 $39.00 $39.00 $38.00 
ax 6”.... 36.00 36.00 38.00 38.00 37.00 
2x 8”.... 35.00 87.00 39.00 41.00 40.00 
2x10”.... 86.00 37.00 40.00 42.00 40.00 
2x12”.... 87.00 38.00 41.00 43.00 41.00 
2x14”.... 42.00 43.00 45.00 47.00 46.00 


2 piece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M 


No. 
or 84s, add $3. 





It is expected that newer lists will be issued in a few days. 


Prices f.o.b. 


FENCING, RouGgH— 
14416’ 18” 20° 6’ 8’ 10,12&14’ = 16’ 18&20' 
OO Net hii wee $63.00 $67.00 ry 00 $67.00 
ie RL yo BRE Hi cccscocescss ae 49.00 51.50 4.00 54.00 
15.00 80.00 80.00 NO. 8...eecceee «+. 32.00 34.00 36.00 37. 00 36.00 
54.00 59.00 61.00 4”, No. 1.....0-. seeee 56.00 58.00 62.00 68.00 63.00 
54.00 59.00 61.00 NO. 2.ccccccccccce 39.00 42.00 47.00 53.00 63.00 
59.00 66.00 69.00 NO. 8... .ccces eee 28.00 30.00 32.50 33.50 32.50 
aoe 30.0 aes No. 4, 6-foot and longer, mixed lengths, 4”, $31; 6”, $33. 
40.00 40.00 40.00 6” fencing, same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
$1 or 2S, add 75 cents; S1S1B, add $1; S4S, add $1. 
Fleoring, %- or %-inch ceiling, or beveled well tubing, add $2. 
$1.50. Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
Spine, 4 AND 6”, 4 TO 20’— 
16’ 18° 20’ 4” 6” 4” 6” 
$39.00 $41.00 $41.00] B@&better ......... . $56.00 $56.00 BD eecceccQaee $29.00 
38.00 = 40.00 40.00 | CL... eeeeeeeeeeeeee 61.00 61.00 Norway, C&better... 46.00 46.00 
39.00 41.00 Gnme | EP ccdececassccdedscan Gee 44.00 
ae ee Saas Siding may contain not to exceed 20 percent of 4- and 9-foot. 
45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., April 18.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Flooring 
1x4” No. 2 clear v. g....... $55.00 $54.00 $54.00 
Le 2 ae errr 9.00 45.00 anaes 
1x4” a 3 and ‘better s. g. 44. 22 41.00 wiatate 
OS Be. ncccvcscue -00 axex ceaue 
1x6” No. 2 and better ssc 40.00 46.00 coun 
NO; DR Bi ccucicncecs 45.00 eeaare awe 
, Stepping 
No. 2 and better clear..... 75. 70.00 rere 
Finish 
Mee ONG) NOP eo cieceanwes 62.00 61.00 
Casing and base ......... 72.00 68.00 
Ceiling 
5x4” No. 2 and better . 43.00 40.00 42.00 
MG © chsecnutetacnes 36.50 35.50 owilew 
1x4” No. 2 and better 43.00 ene 
DS. 2cswssaecennats 8.00 
Drop Siding 
1x6” ~~ 2 and better .... 46.00 45.00 
MG ooectesreceucas oa 40.00 38.50 
No. 1 Common week and Shiplap 
TEMG 20 5 oc cons ccucewss 1.50 20.50 
PMNS Suis diceweteiien ca dnane 39. 00 21.00 
= No. 1 ee S4S 
wen, TS Ome 12" oo icwccnds 2.50 19.50 20.50 
Plank and Small Timbers 
atAN, 12 to. 16’ SAS. on. cece 23.50 22.50 
3x12", $2) tO) 16" BAG eas caces 27.00 24.00 
Timbers, 32’ -—- Under 
WE SAS ee casinw noc rewseca 0.00 26.00 
Vertical Grain Fir pe 
s/s OL) SE eee 5.00 
LOS AS ere ee 42.50 
| EIR Se ee eee: 32.50 





{Special telegram to AMpRICAN LUMBERMAN] 





Portiand, Ore., April 18.—Fir prices, today, 
f.o.b. mills, are as follows: 
Vertical Grain Flooring 
EG RO SOIGME nc dcccuaencuecsacwes <secacceuee 
DR AON oc we sig wcauédebaawaed ceccea Ge 
Wee OCH. cccccavecscdsadcsace ccccccoe 46.00 
1x3 and 14x4” No. 2 clear and better....... 66.60 
No. 3 clear..... wieceascccoe GUGe 
Slash Grain Flooring 
1x4” No. 2 clear and better ..... eddedacedac Que 
IO SS CIGRE wcccccncas cowucanede eseeese Ge 
1x6” No. 2 one and better ....... sceccece 4000 
INGt:@ GIGME cvuvaccetediesdsdicscccecws GOS 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 70.00 
Finish 
INGk 2 CIOMP GU ONG eo caens 6 cade iccccases 62.00 
Celling 
5x4” No. 2 clear and better .............. 43.00 
DO Eh GID hd da ddcndcdctcccscccacsccs- SOO 
1x4” No. 2 clear and better ........ Merry 42.00 
Pe ere Edudeweneee eoce 88.00 
Drop Siding and Rustie 
SO ks: S GIG GO ACID nce vaticeccccus 46.00 
INGh, SB CHUN” Siadecaketscacccvdadedesanue 40.60 
Miscellaneous Items 
Fir dimension— 
14-foot or shorter, over list.............+. $ 4.00 
9G. ek SOM TOG OVOP TG a ccd cecicesnweteces 5.00 
22-foot and longer, over list.............+. 7.00 
Tit GUOE Tire sac vnidcdeastenndecacsasiac 4.00 
Sioeatt tinere, GVET TGes cakau cdcccsedncenns 3.00 
6x6” and larger timbers, over list........... 3.00 
Fir lath, per thousand, dry...............6. 6.00 
California. FENGOM .unkcccceseee ccsvtececcss 23.00 


CROSS TIES 


St. Louis, Mo., April 16.—The following cross 
tie prices prevail, f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face.....$1.65 $1.45 
No. 4, 7x8”, 8’, 8-inch face..... 1.45 1.25 
No. 3. 6x8”, 8’, 8-inch face..... 1.30 1.03 
No. 2, 6x7”, 8’, 7-inch face..... 1.20 -93 
No. 1, 6x6”, 8’, 6-inch face..... 1.10 .82 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 
WIG GOR cccceccs mC or Cr Ce - - $47.50 $47.50 
EU GONE v incnceddccancaaeeee e+ 45.60 45.50 


WEST COAST LOGS 


[Specia] telegram to AMERICAN LUMBEEMAN] 
Portiand, Ore., April 18.—Present log quota- 
tions are: 


Cedar: $23 to $24. 

Yellow Fir: $27, $21 and $14. 
“Red Fir: $17 to $20. 

Spruce: $30, $24 and $15. 
Hemlock: $14 to $16. 


Everett, Wash., April 14.—Log market firm 
thruout. Quotations: 

No. 1, $28; No. 2, $21; No. 3, $15. 
Base, $22, 10 percent No. 1 logs; 
market strong. 

No. 2, $19; No, 3, 
5) °No 


Fir: 
Cedar: 
scarce, 
Hemlock: 
No. 1, $29; No. 


stock 


Spruce: 3, $16. 
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ae ra psig FIR, WESTERN HEMLOCK RED CEDAR SHINGLES 
for a Burner a AND CEDAR Seattle, Wash., April 14.—Eastern prices, f.0,p, 
when you can AIR-COOLED BURNER mill are: 
get a Better ‘ Centralia, Wash., April 14.—The following First Grades, “enters Stock 
One for Less whan einen lized fi st i ceaiiaiiihe a Per Square Per M 
Money in p 8 ere realize on r, western emioc an 4 bunches 4 or5 bunches 
Seattle cedar during the week ended today: Extra stars, 6/2......... $2.11@2.15 $2. 65@2. 70 
9 oo ee. Bb 6xte. bk aee 2.43 
gic: geo] ne 2.80@2.84 3. 50 
e DOUGLAS FIR— ———. ly See ee 337° 5a. 55 
BUDO. i's orion dias be eam 3.06 . 20 
Vertical Grain Flooring Porfe ti 
No.2 No.3 No.2 No.3 OETOCTIONS «05.0 v5.00:0s 05 3.76 5.10 
Cé&btr. btr. C&btr. C&btr. First oe, Rite- ore Inspected Stock 
pee $58.50 $48.00 1%x3”....$61.50 $50.50 | Extra stars, 6/2......... $2.19@2.23 $2.75 @2.80 
ee 54.00 48.00 eo Se - 58.50 Extra stars, 5/2......... 2.51 3. 
See. csese 57.50 650.00 x6” - 60.50 50.50 Extra clears ...........- 3.00@3.04 3.75 @3.89 
Perfects, 5/2 inte eeereteunls 45 4.30 
Slash Grain Flooring MIP ORES ps 5.6-i0ss a ucets oc a 0s ge 4.30 
Sas ae aspen I ee ““. 00 tw 00 1 a oe - 50 $40.50 POFTECHONG:  i.écs awn cers 3.83 5.20 
eu? mw @ MERA OF wR bal, MEW OF LATER OF OS” 60000 4.00 1.00 eee” cs SBE ro 40.50 
Be ensues 17. 00 45. 00 1%x6".... 50. 40.50 Second Grades, Trees Stoc 
This Smokeless and i Sparkless Burner Will Last 20 Years Common stars, 6/2...... $0.71@0.75 80. 90@0.95 
We also manufacture Vertical Grain Stepping Common stars, 7). re ‘89 1.10 
MARINE AND ee dec | dar a < $70.00 $60.00 | Common Clears ......... 1.80 2.25 
STATIONARY BOILERS 14" 1% 2 OO Ee 6 cvcwsecee 060600 Cae 62.00 British Columbia Stock, Seattle Market 
Tanks and Sheet Iron Work of all descriptions Finish, No. 2 Clear and Better, S2S or $4S XXX (Canadian) ......... a aoe $3.50@3. 
REFUSE BURNERS and TOPS A SPECIALTY 1x4” 4 P $55.00 $49.00 a AD. FH) besa easaiece $3.53@3.57 ryt ry 
Wholesale and Retail Dealers in Pure Iron Wire for Burner “1 SS eas eee eis oe 56.00 50.00 murekas- (UU. 8.) .icccess 3.56@3.63 4.90@5.00 
Tops and Smoke Stacks. Repairing Done on Short Notice. 1x6, 8 and i0” a Oe eee Vee te ee wee oe 57.00 51.00 rertections: (U.. 8.)....6+ 3.90@3.94 5.35 @5.40 
Seattle Boiler Works Phone Ballard 555 Se eee nares eens 59:00 63.00 | XX 8/2 16 (Canadian)... -.. 1.70@1.80 
‘ SEATTLE, WASH. Ta, Stbx8, 6, 6 ond 8" ....;....... Ce «Bean | Se eS 28 SU. 8.) ...-.-. 1.87@1.95 = 2.35 @ 2.45 
Successor to Ballard Boiler Works = ype ee eee 59. 00 53.00 XX Eurekas (U, el ee 1.59@1.66 2.20@2.30 
Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 2% and 3x4, 8 and 12”. 0.000... weeee 67.00 61.00 | XX Perfections (U. S.).. 1.69@1.70 ——-2.20@2.35 
Canadian Office, 1103 Columbia St., New Westminister. B. 
Ceiling, C@EB and C&EV, and Partition 
Ext”. we ry 4 $36.00 x6”.....$44.50 $39.50 
ee 4.00 "3750 eee sees i550 459 CYPRESS SHINGLES & LATH 
BO sswee ; eee x as ’ 
Wi R f Ee 44:00 41.00 1x6"...1.1 4750 44:50 Cincinnati, Ohio, April 17.—The following are 
ire ope or Drop Siding, Rustic average prices today f. o. b. Cincinnati: 
L ag ee $42.00 $39.50 ae $46.00 vy 50 Shingles 
ogging 1x4”..222! 44.00 41.00 1x8”....5: 63.00 60.00 Best Primes Economies 
; Fir Battens cS Te Le $5.38 $2.18 ene 
By whatever method logging is oe 90.90 3%” O. G........00. $1.05 | Aerccc treet eee e ees aoe 4.38 $3.43 
done, the best means is HERCU- POUR snvonetanss SAO OD Dns cascne ine ee anes = be oe 
r WP rgreenkedusss sie 6.68 4.93 3.68 
LES (Red-Strand) Wire Rope. It Lath Lath, 3x1! 
has been successfully used for such Fir, per thousand...... AACE -++++$5.50 | No. 1, 4-foot No. 2, 4-foot No. 8, 4-foot 
work ever since logging has been Common Boards and Shiplap $9.05 $8.55 4.05 
done with mechanical equipment. No.1 No.2 
om m. 
Established 1857 i UES) GAG Bl 6 os cise cvecesess ey 4 ery: WESTERN PINES 
SR EE PAR LT ee ee r i 
A. Leschen & Sons Rope Co. | | ixs”, vxid**2.00000TIIIIIIIIE 2280 18:80 | _CSpectal telegram to Aumarcaw Loupmeaan) 
DE.) spe sneue send bs040hederinwese cans 23.00 20.00 Portland, Ore., April 18.—The followi 
ST. LOUIS 14x8, and ei IIIT! 24350 21.50 aged 2 a 
ities CEE scisnsktennevaveensesaenrenenc 23.50 20.60 | f.0.b. mill, and f.o.b. Chicago shop, prices: 
Denver xs I 0" ac 508-0405 o0ensseen dee 24.50 21.60 No.2 No.3 
San Franci com. com. 
inainnnn Common Planks and Small Timbers Oa OO i ME sce co scccew erences $37.00 $25.00 
No. 1 ee < ie eres Scarerwacebion $24.00 $21.00 | 1x 6” 8” and 10”, 10 to 16’......... 38.00 29.50 
3x6, =< BEG 55544 onkbsbbseenne score 23.50 20.50 1x12” 10 ADIOS sev5- 6 oe 975 b0 oo aga tana'alsi a) RICISG 37.00 29.50 
BR MES feiss cacanswnsucsancoweie eos 24.00 21.00 | 1x18”, and wider, 10.to 16’........ 39.50 31.00 
3x10, *3e12, G58” ng eeanucnaweeus 25.00 22.00 oo = 
e Common Dimension, $181E, 12’ ind”, and Wider, ..........00ccsenees $22.00 $13.00 
Every Business No.1 No.2 No.1 No.2 | SeLecrs— om 
, com. com. com. com. Hr. “C* “Dy 
of consequence ought to have proper card representation. 2x3, 2x4”..$22.50 $19.50 2x14”..... $25.00 $22.00 owe vf and'’8”, 10: to: 20° .....3 $84.00 $79.00 $63.00 
2x6, 2x8”... 22.00 19:00 2x16"...:. 26.00 23.00 sec ceceees Co cccevccevees -00 83.00 72.00 
WIGGINS Do! 28-00 20.00 bxd8"2222. 3800 aes00 | axe LT nee 94.00 89.00 77.00 
ORI eY oa 23.50 20.50 2x20”..... 30.00 27.00 218 A nm pane re ee - hs by 4 ey 
Peerless Patent Book Form Cards Common Dimension, 2x4” S1S1E 8/4 and wider..-.../.....2-... 99.00 94.00 82.00 
are used by many of America pyre card users ns pelea wy ye = oe g. cuba sek: ry — SHop S828, F.0.B. CH1caco— ie. 
nase f ng an the con- 5 he amie pom eirn iene . ° 
rangers eng tag eee: 23:60 20:80 82°51... 27.50 24.50 | 5 /4 and 6/4..0..000. cevescec$ E600 $1000 S41. ‘6 
explains why. Common Timbers, Rough, 32’ and Under B/E weceeceeseees Sieieretere7e seeeee 100.00 80.00 47.6 
On mnne orders for ‘‘No. 3 shop and better’ 
Send for tab ‘com, pew pn pool without specification as to amount of each grade, 
of specimens, 6x: 6". - 00 $28.0 00 18x18”....$29.00 $32.00 | deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 
detach them 10x10”.... 26.00 29.00 20x20”.... 30.50 33.50 
one by one and EEL COMPANY 14x14”.... 26.50 39: 50 22x22”.... 32.50 35.60 
observe their orrresunen.cn 16x16”.... 27.00 30.00 24x24”.... 35.00 38.00 
oan : oo oe nuns asewt remtcae Common Timbers 
an genera 
excellence. 84 to 40’..$27.00 $30.00 72to 80°.$52.00 $55.00 | Spokane, Wash., April 14.—The prices current 
The John B, Wiggine eee eet aes Stee mae age |" SSS eee eae 
e JO e 1 ns ompan 52 to 60’.. cs) < x : 
he. om ities: 62 to 70’.. 43.00 46.00 Idaho — — 16- ee neh, No.5 
wetelGeate ee Oe Rallroad Materlal ee $5600 $5300 $35.00 — 
6x8 Ties, rough. .$21.00 ix9 7 Ties, rough. .$22.50 a st teeeeees ges - oy =. 4 
7x8 Ties, rough.. 22.00 fe) WNOB so s.0:00:0 3.75 a toate 63.00 50.00 $9.00 
a : ie R 52. . 
aieaecteinaiats mewonenge i o— A” RETEST yore scese’ . “weal <sraveiers $23.50 $14.00 
oards, or plap 
Whit i 16-Foot, Inch 
WARREN AXE & TOOL CO. No.1 No.2 ee en ee 
WARREN, PA. 1x2 & 3”. .$24.00 $21.00 1% & 1% i> ehsveseees i ie OB 
Were awarded highest 1x4”...... 22.00 00 XAr +++ $24.00 $21.00 | yom 2177" "°"T) 55°50 © 35.00 27.50 
honors arama. Pacitic GRAND PRIZE = & 16": 22.58 18. ‘50 = & 10” Had aH Ps eteetkgicie 6 3% 59.00 36.00 28.00 14.00 
nternationa (RRR ERS SRNR . . ” A 
ARLE Se 1x12”..... 4.00 21.00 x12”.... 26.00 23.00 ORR acces. sien ween $21.00 $ 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 1%4x2 & 3” 26.00 23.00 Western Pine Shop, S2S 
AND DROP FORGINGS. Daily fac- — Come 
Vas La ee | RED CEDAR— a. ee ee 
Common Boards and Shiplap hy & 6/4.. $88, = * 0 ery = = HH 
1. ar = $20.50 $15.50 1x10”.....$23.00 $18.00 ry per et PEG Sale A GS 0 eS a ME $34.25 
CS ae 21.00 16.00 1x12”..... 24.00 19.00 
MAKE your timber investments pay maximum | 1x8”...... 22.00 17.00 White Fir, 6- to 20-Foot, In on 4” & ude. 
returns. “Principles of Handling Wood- FI en 6” 8&10” 33.00 
lands” by Henry Solon Graves tells how. $2.50, ume stoc No. 1 & 2....$27.00 $31.00 $32.00 +00 
postpaid. American Lumberman, 431 So. Dear- IEG” .cacxe $26.00 $21.00 1x10”.....$28.00 $22.00 | No. 3........ 22.00 26.00 27.00 $20.00 
born St., Chicago, If. SRS” s owcae 27.00 22.00 1x12”..... 29.00 24.00 No. M Auhesbee aeeee seatere wees. anaes 
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WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
portiand, Ore., April 18.—The following are 
ices prevailing here today: 


pr 
adh cla gee ah ea . «$80.00 
aisha 5 | aN 70.00 
, FONT: FOES: oa 6.6606 os ote ese even menkees 5 
seme Sarat: 42.00 
Lath .---- eee ign tk b sxSEA ESAS PNEAESSNOSEREY Py 
MOGs cca est ences aeetenbennune , 
aseittel © LAA DE ARIAT ESS 47.00 
OM Cacey ciiecestaciecee 48.00 
__ ERD eter ere: 48.00 
Ee ae nauavenevait 55.00 
Common rough Gimension........cccccceces Foy rs 
ME xcscatinenxnntenkennnens y 
- ge allie aerial 22.00 


MAPLE FLOORING 


Current prices on maple flooring, f. 0. b. Cadil- 
lac, Mich., basis: 


Face— Clear No.1 Factory 
ER OR a wsiescies $ 65.00 $ 45.00 _..... 
Rr 95.00 83.00 $35.00 

Be ecuceceaes 100.00 90.00 45.00 
Ne 6cecens -++ 105.00 95.00 50.00 
lll TE vee 95.00 90.00 55.00 

PE saaecaeuce 110.00 100.00 55.00 
fo Gale ce 105.00 95.00 60.00 


AMERICAN BLACK WALNUT 


Cincinnati, Ohio, April 16.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
FAS ..$220.00 $230.00 $240.00 $250.00 
Select . 160.00 170.06 180.00 19 


le 80. 0.00 
No, 1.. 115.00@120.00 125.00@130.00 130.00@135.00 145.00 
No, 2.. 47.50 55.00 55.00 60.00 


SEB BEAEBEAAAAAA: 


For Editorial Review of Current Market Con- 
ditions See Page 42 


NORTHERN PINE 


Chicago, April 18.—Demand for northern pine 
in this territory is still restricted, but prospects 
for its early broadening are excellent, according 
to local distributers. Inquiries meanwhile are 
becoming more numerous. Prices hold firm, 
without notable changes. 


New York, April 17.—There is a very good de- 
mand for northern pine and prices are staying 
about the same, with a tendency to fluctuate. 

Boston, Mass., April 16.—Continued cold 
weather has restricted retail buying of northern 
pine. This is offset somewhat, however, by the 
fact that poor railroad transportation during the 
late winter and early spring has prevented deal- 
ers from adding to their stocks in preparation 
for the large volume of building generally ex- 
pected. Prices have shown no notable change 
and are generally firmly held. 


Buffalo, N. Y., April 16.—The northern pine 
market is unchanged, with a fairly active de- 
mand for stock, but the trade is being held 
back to some extent by the chilly weather. 
Buyers in many cases have fair stocks on hand. 


Minneapolis, Minn., April 17.—A feeling that 
spring has really come has stimulated a little 
more business. But country trade will likely 
be delayed several weeks, because the mild 
weather that is good for building has to be used 
for putting in crops. Mill stocks are somewhat 
out of balance and manufacturers are starting 
to build up assortments. 





North Tonawanda, N. Y., April 16.—With ice 
Conditions at upper lake ports unfavorable for an 
early opening of navigation, shippers have given 
up hope of replenishing broken yard supplies 
around May 1. A steady demand has greatly 
diminished supplies, especially the lower grades. 
Inquiries are of such a volume as to strengthen 
the belief that a heavy consumption of stock 
will continue. Prices are firm. 


EASTERN SPRUCE 


New York, April 17.—Eastern spruce is in good 
demand, but is rather scarce, altho shipments 
have at last begun to come thru regularly. Two- 
inch dimension boards and lath and furring 
strips are in best call. Prices have given no 
indication of going up. 


Boston, Mass., April 16.—Eastern spruce mills 
are being offered more business than they can 
Care for comfortably. Dimension orders have 
been placed at $50 base, f.0.b. Boston. The 
tone of the market for Provincial random is very 
Tm. Scantling has been marked up another $1 























Monarch 
——- Tere 





This new six cylinder Monarch model 

Points of Superior contains all of those singular character- 

MONARCH istics of design and construction, on 

Comnimestinn which Monarch efficiency and popularity 

are founded, and in addition include 

Point No. 1 ‘several new and exclusive features which 

Full Manganese Track add to the comfort and convenience of 

The grinding wear of the operator and to the life and stay- 

rough service is effec- ing qualities of the machine. Built for 

tively resisted by Mon- heavy work, consistent in operation and 

arch Tracks. They are always dependable, Monarch Tractors 
made of Manganese are especially 

Steel, the toughest metal 
known for this purpose. ADAPTED to the REQUIREMENTS 
of the LOGGER 











THREE MODELS— Model “C” “30-20” Model “E” “4-40” Model “D” “6-60” 


Write for Descriptive Literature. 


Monarch Tractors Incorporated 


WATERTOWN, WISCONSIN, U. S. A. 
MANUFACTURERS OF “THE MOST DEPENDABLE CRAWLER TRACTOR” 





























The Mill With 
the Reputation 


Behind the Knight Mill is many years of 
highly satisfactory service — years of consis- 
tently good pertormance that have established 
the Knight reputation for durabiltty, depend- 
ability, economy. Knight Mills are endorsed 
by large and small operators in all parts of the 
country. 


Ss 
Portable or 
Stationary Mills; 


Illustrated catalog 
on request. 


The Knight Mfg. 
Company 


“ They’re made to make good’’ 1700 Market Ave.,S, CANTON, OHIO 


on Hard or Soft Wood. 
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Sewell Wheels 
Trucks; Now 


The Downes Lumber Company of Bos- 
ton now operates a truck on a set of 
Sewell Wheels which has out-lived two 
other trucks, and bids fair to out-live the 
present truck. 

These wheels have been 12 years in the 
heavy, hard service common to lumber 
trucks, and are still remarkably resilient. 
This is not a unique, nor an unusual ex- 
perience. Scores of Sewell Wheel users 
in every business inform us that they have 
been using the same set of Sewell Wheels 
for eight, nine and ten years, and many 
eleven and twelve years, and that the 





A Few Prominent Users tors 


in the Lumber Business 
Brooks Bros. Lbr. Co., 
St. Paul, Minn. 


Bryant Lumber Company, 
Seattle, Wash. 


Detroit Lumber Company, 
Detroit, Mich. 


Gebhardt Wuechet Lumber 


$90,000 


that 


Dayton, Ohio 


Lakewood Lumber Co., 
Cleveland, Ohio 











Large truck opera- 
have 
ments of as high as 
$50,000, $70,000, and 
in Sewell 
Cushion Wheels. 
These firms are buy- 
ing the only thing 
Sewell 
sells, — economy in 
truck operation. 


Co., Get the facts. Write 
for literature and the 
actual savings real- 
ized by the use of 


McGoldrick Lumber Co., Sewell ' Cush ion is built in the wheel 
Spokane, Wash. Wheels in your busi- It is the Rubber Flange 
Prasse Lumber Company, ness. Construction of Sewell 
Co. Wheels that DOUBLES 
‘ia Cleveland, Ohio the ae of _ — 
rubber cushion throug 

.~~aunees Lbr. SPECIFY sonnel service. “i 
- It is this Rubber Flange 
anrndanlies SEWELL Construction that gives 
ai — Hardwood CUSHION Sewell Wheels the RE- 
" "San Francisco, Calif WHEELS See ics ML cee. 
West Side Lumber Co., Y N tion of truck and _ tires 

Dayton, Ohio on rour New from road jars. 
Trucks 


Sewell Cushion Wheel Company, Detroit 


New York, Philadelphia, Pittsburgh, Chicago, San Francisco 
Representatives in Leading Industrial Centers 


Sewell Cushion Wheels 


Out-Live Two 
On the Third 


wheels are still giving good service. 
Sewell Cushion Wheels stand up because 
they are strongly and staunchly built. 
They have the “stuff” in them. They 
are built to last for years,—and that they 
actually do is proven by thousands of 
users. 

This is simply another way of saying that 
the first cost of Sewell Wheels is the final 
cost. The notable saving which they make 
in truck repair (some say it is as much as 
one-half) and the years they add to truck 
life, are clear profit after the initial invest- 
ment. 





invest- 


really 





The Resiliency 




















The Amos 
Log Loader 


Makes Motor Trucks 
Efficient 










From instructions we furnish, any average 
mechanic can attach the Amos Log Loader to 
a truck whose transmission is mounted amid- 
ship or has a power take-off or jack shaft. 


‘THIS is an outfit for owners of 

scattered timber. Your truck 
driver can load his truck and trailer 
without help thereby saving you labor 
and at the same time enabling you 
to get more work out of your truck. 


Without obligation, write for our 
illustrated blooklet. 


The Amos 


Loader Company 
EDINBURG, INDIANA 

















and the trend is still upward. Boards are scarce 
and lots that are really dry bring stiff prices, 
Quotations: Dimension, rail shipments, 8-inch 
and under, $50; 9-inch, $51; 10-inch, $52; 12-inch, 
$54. Provincial random, 2x3 to 2x7, $40 to $41. 
2x8, $48; 2x10, $49 to $50. Covering boards, 
5-inch and up wide, 8-foot and up long, D1S, $3 
to $40; matched, clipped, 10- to 16-foot, $42 


and up. 
WHITE CEDAR 


Minneapolis, Minn., April 17.—Recent advances 
in post prices continue to hold, altho demand 
has not appreciably increased. The present 
warm weather, tho, with indications that it wil] 
continue, has induced some dealers to place 
orders. Pole prices are unchanged and firm; 
the market is beginning to expand. The tie 
market is more active with a strengthening 
tendency in prices. 


HARDWOODS 


Chicago, April 18—The hardwood market has 
not yet recovered its former great activity, but 
there is enough trade to keep most woods strong, 
Red gum appears to be the weakest item, and 
sap gum and oak, FAS plain white and red, stil! 
show some softness. There is no severe pres- 
sure for the sale of these items, however, and 
distributers expect them to regain their strength 
— soon as the present lull in the market passes 
off. 


New York, April 17.—Flooring of all kinds is 
in good demand, with prices advancing. There 
is a fair amount of stock on hand. Select oak 
2% face, is in best demand, but price is high. 
Maple also is in heavy call and prices heading 
upward. Hardwood trim is being disposed of as 
fast as it reaches the market at prices as high 
as they have been this year. Poplar and chest- 
nut also sell well. No. 1 common is leading the 
march in grades of poplar. No. 1 common and 
Nos. 1 and 2 in chestnut lead their division. 
Sound No. 2 wormy common chestnut is slow 
and prices are low. 


New Orleans, La., April 16.—While the buying 
pressure has relaxed a little for the time being, 
prices are without noticeable change. It is esti- 
mated that mills have three to four weeks’ 
orders ahead. Current stocks are considerably 
below normal volume, with bad weather and 
high water still curtailing production. Car 
shortage is still giving trouble, available equip- 
ment not being evenly distributed. 


Cincinnati, Ohio, April 17.—The temporary lull 
in the hardwood market has not yet been over- 
come, but the trade is expecting business to pick 
up as the season advances. There has been 
some shading in prices in certain items, but, as 
a rule, the market holds steady. Dealers have 
plenty of stock on hand for immediate require- 
ments. 


Kansas City, Mo., April 17.—Hardwoods are 
about the easiest thing in the lumber market 
to sell and the hardest to buy, particularly good 
oak and gum. Cars of specials are sold as quick- 
ly as offered and the only limit on regular stock 
is what the mills can turn out. Prices are 
steadily stronger. 


Buffalo, N. Y., April 16.—Hardwood trade is 
on a steady basis, tho some lines are beginning 
to hold back a little, such as furniture factories, 
which are waiting until one or two exhibitions 
are held. A shortage of dry stock obtains. Some 
woods show an advancing tendency and the 
whole market is rather firm. 


Minneapolis, Minn., April 17.—The hardwood 
market is not very active. The new and higher 
level of prices has held with few exceptions. 
Sash and door manufacturers entered the mar- 
ket recently and stocked up for future needs. 
Woods operations in the northern hardwoods 
areas, now practically over, resulted in a large 
cut. 


N. Y., April 16.—A _ pro- 
nounced scarcity of dry stock continues to mani- 
fest itself. Dealers are catering to a healthy 
demand, finding a ready market for such hard- 
woods as are available for prompt shipment. 
Building is becoming more active and industrial 
demand shows improvement. 


North Tonawanda, 


St. Louis, Mo., April 16.—There was less buy- 
ing in the hardwood market during the last week, 
but prices remain firm. Buyers are ‘playing 4 
waiting game” it is commented; their purchases 
are small and spotted. Box factories show @ 
little activity. Production is very good, tho on 
account of rainy weather shipments have been 
below normal. 
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Columbus, Ohlo, April 16.—The hardwood trade 
shows considerable strength in all directions. 
Factory buying is the best feature. Retail stocks 
gre only fair and in some instances rather 
proken. Construction work is going on rapidly. 
Shipments are coming out better as traffic con- 
ditions have improved. Oak prices at the Ohio 
River: 
No.1 No.2 No.3 


FAS com. com. com. 

Quartered ........... $165 $95 $55 
Plain occ cecereccceee 125 85 53 $20 
Houston, Tex., April 16.—Practically all hard- 
wood mills are shut down in east Texas due to 


stormy weather. Production has been so cur- 
tailed for many weeks that only a small portion 
of the orders on hand could be filled. There is 
a big demand for gum and ash, which, owing 
to a fairly good reserve, are moving satisfac- 
torily. Price changes have been slight. 


Baltimore, Md., April 16.—Visits to hardwood 
producing sections generally bring the conviction 
that stocks are not at all excessive and that, in 
fact, the output iS still under the distribution. 
The home demand is receptive, while foreign 
requirements are on the increase, keeping values 
very firm. 


Boston, Mass., April 16.—Wholesale merchants 
find demand for hardwoods active. Prices are 
firm and the tendency is still upward. Sub- 
stantial orders are being received from prac- 
tically all classes of consumers. Inquiry for hard- 
wood flooring is especially active and quotations 
are advancing. Quotations: FAS, inch, ash, 
white, $115 to $120; basswood, $100 to $110; 
peech, $80 to $90; birch, red, $150 to $160; sap, 
$130 to $140; maple, $110 to $125; oak, white, 
plain, $180 to $145; quartered, $155 to $165; poplar, 
$185 to $148. Western flooring, 3%x2% clear: 
Beech and birch, $106.50 to $118.50; maple, $113.50 
to $118.50; oak, white, plain, $119 to $127. 


HEMLOCK 


New York, April 17.—Hemlock is in good de- 
mand, selling from $1 to $2 less than fir. Ship- 
lap and ‘roofers are in good call and the supply 
is ample. Eastern hemlock demand is good and 
supplies limited. 


Buffalo, N. Y., April 16.—Hemlock prices hold 
steady, tho trade is less active than a short 
time ago. Yard stocks have been holding on 
with retailers a little longer than expected, 
but better weather is likely to bring improve- 
ment. 





North Tonawanda, N. Y., April 16.—The uncer- 
tainty of prices to be paid manufacturers holds 
back some buying. Dealers are sending yard 
supplies out with greater frequency due to an 
increase in building operations. Estimates for 
carload shipments are being sought in greater 
numbers than at any time this spring. Prices 
show a tendency to fluctuate. 


Boston, Mass., April 16—Hemlock prices are 
firmly held. Only moderate amounts of stock 
are being offered. Very little is coming forward 
from Pennsylvania and the west Coast. The 
supply of boards is extremely limited. Recent 
dealing in random lengths has been at $39 and 
$40. Chances to buy 12-foot clipped boards at 
$40 are rare and eagerly snapped up. Eastern 
hemlock dry enough to ship is hard to find in 
desirable grades. 


FIR, SPRUCE, CEDAR 


Chicago, April 18.—A better demand from the 
country districts is reported, but local buying 
is still comparatively poor. Dealers here, how- 
ever, are showing a good deal of interest in offer- 
Ings and will undoubtedly come into the market 
heavily after they have moved some of their sold 
stock out of their yards. Some transit cars are 
coming thru, and these are readily sold if well 
loaded. Prices have shown no notable changes. 


Minneapolis, Minn., April 17.—There is still 
difficulty in obtaining desired stocks of Coast 
fir, altho some wholesalers report that it is 
easier to place orders than formerly. Uncer- 
‘ain weather still holds up the building pro- 
gram in this section and yards are cautious 
about stocking up till demand really sets in. 


New York, April 17.—Douglas fir has been a 
little easier the last week on dimension, 2- and 
3-inch showing an easing tendency. Prices 
Tange from $36 to $42 c. i. f. New York harbor 
on No. 1 common. Large shipments continue 
to arrive almost daily. 


San Francisco, Calif., April 14.—The fir market 
roe pretty firm with a good San Francisco 
«mand and increased shipments by water and 





‘Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 




















Try Camp on 


Rush Orders for N. C. Pine 


Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 
Mills: Franklin, Va.;  Arringdale, Va; Wallace, N. C. 


Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 








NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Bldg. 
GEO. W. JONES, Mar., Phone 982 Gramercy E. D. WOOD, Sunneer 
* PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 
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rail. With logs high and costs of production 
increasing, the mills are sold ahead and are not 
eager to load up too heavily. Rough common 
is about $31, base cargo delivery San Francisco. 
Vertical grain flooring is very scarce and some 
brokers ask $20 over list for No. 1. 


Kansas City, Mo., April 17.—The last week in 
the fir market was very quiet. Wholesalers who 
have been offering good lines of transit cars 
latterly have found trouble in keeping the cars 
off demurrage and are closing out until the 
demand picks up again, meantime taking only 
mill orders. Mills have been getting enough 
business to keep prices firm. 


Seattle, Wash., April 14.—The fir market con- 
tinues strong at all points. In the rail trade cars 
at present are in ample supply. Orders are 
abundant, and lumber is hard to buy. Stocks 
are low. Tie orders at $30 have made the mar- 
ket very firm. There are heavy offerings of 
export business at $28 base. California is ab- 
sorbing everything on which delivery is assured. 


Boston, Mass., April 16.—Wholesalers find less 
difficulty in placing orders with mills. Prices 


are still strong, however, especially on popular 
items, but producers are disposed to be a little 
more lenient in quoting on regular stock. Ship- 
ments are coming forward in larger volume. 
There is an active retail demand and not enough 
selling pressure as yet to soften quotations to 
any appreciable extent. 


WESTERN PINES 


Chicago, April 18.—There is an easier tone to 
the market for western pines as the winter’s cut 
is becoming dry. Mill stocks have increased and 
prices have undergone some readjustments; but 
there is no surplus of any item and no likelihood 
of additional material price declines. Demand 
is fair, but capable of considerable improvement. 


San Francisco, Calif., April 14.—Inquiries for 
California white and sugar pine continue in 
excess of available stocks and prices are firm. 
Mills have been making good shipments on old 
orders, but there is little unsold dry stock. Old 
stocks are well cleaned up and there is practi- 
cally no Nos. 1 and 2 shop available except such 
as is put thru the dry kilns of the mills now in 
operation. Owing to late storms in the California 





on this. 
information. 


Color-Thatch. 


NO ie ictal ea ie os 








The sales appeal for home 
builders behind this new 
profit producer 


OLOR-THATCH holds a wonderful appeal for the 
prospective home builder. 
rich colorful beauty, line effect, picturesque quaint- 

ness, economy, minimum upkeep, durability, 


Color-Thatch is our trade name for comb grain (quar- 
ter sawn) red cedar shingles of perfect grade specifica- 
tions, entirely impregnated and stained by special process 
with Cabot’s creosote shingle stain. 


Tell your customers about Color-Thatch. It ts the ideal 
roof and sidewall covering they have always wanted. 


Write for our dealer proposition. We want you to be in 
Your inquiry will bring prices and complete 


The Williams Stained Shingle Co. 


Vancouver, Wash., U. S. A. 


THE WILLIAMS STAINED SHINGLE COMPANY, VANCOUVER, WASH., U.S. A. 
Gentlemen: Please send me dealer proposition, prices and complete information about 
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pine region, many of the mills were delayed jn 
starting up. 


New York, April 17.—Idaho white pine ig jn 
fairly good demand, but there is enough lumber 
on hand to satisfy all requirements, except {n 
special sizes. Railroads from the West are giy. 
ing satisfactory service. No. 2 and No. 3 com. 
mon boards and No. 1 and No. 2 shop are leaq. 
ing the demand. } 


Kansas City, Mo., April 17.—Orders for west. 
ern pines factory stock for immediate shipment 
are hard to place, but mills are taking orders 
for future shipment freely. There is a good de. 
mand for yard stock and plenty of business 
offered for the lower grades for crating. Prices 
are firm all around. 


Minneapolis, Minn., April 17.—The recent ad. 
vance in list prices of Nos. 2 and 3 western pines 
is not registering in actual sales. Demand js 
not heavy and will not be until assurance of 
continued favorable weather opens the way for 
the spring building season. 





Boston, Mass., April 16.—There is a very fair 
demand for western pines. Wholesalers are be- 
ginning to find it somewhat easier to place 
orders as the mills are increasing their stocks 
and rounding out their assortments. Shipments 
are coming forward a little better. Idaho white 
pine is receiving its full share of attention on 
the following basis, f. 0. b. Boston: 

1x4 1x6 1x8 1x10 1x12 
No, 1 com....$71.50 $72.50 $71.50 $79.50 $83.00 
No. 2 com.... 68.50 69.50 67.00 67.00 69.00 


REDWOOD 


New York, April 17.—Redwood is in good de- 
mand both in the industrial and building line, 
altho the late spring is believed to have held 
back the market to a considerable extent. Prices 
are strong. 


Boston, Mass., April 16.—The redwood market 
is strong and there is no sign of weakness in 
sight. Wholesalers find an active retail and in- 
dustrial demand and their only worry is to sup- 
ply it. Some items are hard to locate at the 
mills, if fully dry lumber is required. Prices are 
firmly held. 


Kansas City, Mo., April 17.—Redwood mills 
are reported to be heavily sold up and dealers 
here are trying only to place orders for old 
customers. Factory demand still is good and 
there is a good call for yard stock and siding. 
Prices are very firm. : 


San Francisco, Calif., April 14.—The redwood 
market is firm, with mills sold ahead and as- 
sortments broken. There has been a _ heavy 
demand for clears with the mills oversold on a 
good eastern and export demand. Prices are 
being’ well maintained on all grades. 


NORTH CAROLINA PINE 


New York, April 17.—North Carolina roofers, 
quoted at $34.50 and $35.00 two weeks ago, went 
to $35.50 the first of last week and now sell in 
large quantities at $34.50 for 8- and 10-inch. 
Six-inch sell around $33.50 and $34. 


Buffalo, N. Y., April 16.—The North Carolina 
pine trade is less active than a little while ago, 
as bad weather has restrained the operations of 
the builders. Country trade is somewhat bet- 
ter than that in the cities, where retailers gen- 
erally have about all the stock they need for 
the present. 





Baltimore, Md., April 16.—The North Carolina 
pine trade is good, with contractors and other 
consumers placing orders with much freedom. 
Mills refuse to make concessions in prices, a8 
stocks are not overplentiful. 





Boston, Mass., April 16.—North Carolina pine 
demand is fairly active and quotations are firmly 
held. For rough edge, 4/4 under 12-inch, selling 
prices range from $71 to $75. Some manufac- 
turers offering very desirable kiln dried stock 
here are asking even more than the higher fig- 
ure. Shortleaf flooring and partition are in ac- 
tive demand on the following basis: Flooring, 
1x4, B&better rift, $95; C rift, $81; B&better flat, 
$65. Partition, B&better, %x3%4, $65.25. 


SOUTHERN PINE 


Chicago, April 18.—The southern pine market 
this week gathered additional strength as the 
small mills, which for some weeks have been 
shading the market somewhat, are falling into 
line. Good transit cars are moving into con- 
sumption readily, but the trouble is that many 
transits are very badly loaded. Retail buying 
in this city remains dull, but distributers are 
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Wes 
convinced that a few days of warm weather will 
result in materially increased trade. Country 
yards are reported to be buying on a larger scale. 


New York, April 17.—Southern pine dimension 
sells at $35 to $36.50 and is coming in very freely. 
Railroads are switching embargoes on and off. 
Flooring sells unusually well and there have been 
recent material price gains. 


New Orleans, La., April 16.—Mill reports indi- 
cate a slight increase in orders and shipments, 
with production approximately equal to the vol- 
yume of the preceding week. Demand for tim- 
pers and railroad material continues very active, 
with available unsold stocks of these items close 
to the vanishing point. Prices are well held 
pretty much thruout the list. Car supply ap- 
pears improved on the whole. 


Cincinnati, Ohio, April 17.—The southern pine 
market shows a better tone with a greater vol- 
ume of buying orders, but so far this has not 
served to stiffen prices. Building operations in 
this section are active and prospects are for a 
continued good demand for lumber during the 
summer months. 


Kansas City, Mo., April 17.—Sales managers 
say they believe the market has reached its 
low point, so far as demand is concerned, this 
spring and that it is now on the upgrade. While 
there still are some soft spots, prices are tend- 
ing firmer, and handlers of transit cars are 
not so eager to move them. There is a heavy 
demand in the East for flooring, but western 
yards are buying general lines. Mill reports 
indicate that at present the car supply is ade- 
quate, but that the movement is slow. 


Buffalo, N. Y., April 16.—But little change has 
taken place recently in the southern pine situa- 
tion. Prices are about steady. Retailers are 
carrying more stock than usual at this season. 


Houston, Tex., April 16.—Price declines of the 
last week or ten days in yard stocks and other 
southern pine items were offset by correspond- 
ing advances in heavy timbers, stocks of which 
are scarce. The weather continues a control- 
ling factor. 


Boston, Mass., April 16.—There are cautious 
retailers who express doubt of the'maintenance 
of present price levels and refuse to add to their 
purchases until shipments already long belated 
are received and disposed of. Recent demand 
for the lumber required in the early stages of 
building construction has been very good. Quota- 
tions: Longleaf flooring, 1x4, B&better rift, $98; 
C rift, $88.50; B&better flat, $69. Partition, 
B&better, %x3%, $67.75. Roofers have softened 
a little of late and there are chances this week 
to buy No. 2 common, 1x6, air dried at $35 and 
even a little less. On the other hand there have 
been sales of desirable 1x8 roofers at $39. 


CYPRESS 


Chicago, Apri! 18.—No changes in the cypress 
situation have been reported this week. Factory 
demand remains good and retail trade fair, with 
many inquiries from the latter source indicating 
that yards will come into the market on a much 
larger scale as soon as building opens up. Ship- 
ments are rather slow, and mills have difficulty 
to fill mixed orders on account of* low stocks. 
Prices have shown no reportable changes. 


New Orleans, La., April 16.—The cypress de- 
mand continues in excellent volume, with prices 
firm and recent advances held. Production con- 
tinues steady. Complaints of box car shortage 
are reported from one or two mill points but the 
majority of the Louisiana mills are getting fairly 
satisfactory car service and the movement is of 
good volume. 


Cincinnati, Ohio, April 17.—The cypress mar- 
ket shows a steady tone with a good volume of 
orders reported by the trade. Prices are steady. 


Kansas City, Mo., April 17.—Demand for 
cypress is increasing, but owing to low stocks 
and bad weather in the South, it is no easier 
to place business than a month ago, especially 


with cars that call for too wide a mixture. 


Prices are high and firm. 


St. Louis, Mo., April 16.—The demand for red 
Cypress is still considerably in excess of stocks. 
No price increases over last week are quoted, 
however. The buying of yellow cypress is some- 
what spotted, most of the demand coming from 
yards who want mixed cars to fill in their 
Stocks, 


Baltimore, Md., April 16.—The demand for cy- 
Press is fully as active as it has been of late, with 
the buyers out in impressive numbers and the 








Port Ortord 
Cedar Almost 
Indestructible 













There are few woods known to 
withstand insects, fungi, and other 
destructive agents as long as does 
Port Orford Cedar. As proof of its wonderful durability, look at the log 
shown above. This fallen log was cut about forty years before this pic- 
ture was taken, yet it is in an almost perfect state of preservation. 


The oil in the wood has the necessary preservative properties to prevent de- 
cay. That's one of the reasons why engineers claim that Port Orford Cedar is 


Best for Piling, Railroad, Bridge 
and Wharf Planking, Mine Timbers 


These same durable qualities are We have 15,000,000 feet of PORT 
also recognized by builders who want ORFORD CEDAR at our Bay Point, 
lumber for porch work, gutters, win- California, plant. We are sawing | 35,- 
dow frames, sheathing, fencing, etc. 000 feet of PORT ORFORD CEDAR 

Retail dealers should investigate the daily. We own sixty years’ supply of 
big sales possibilities offered by Port the valued timber. 

Orford Cedar. 


We also manufacture annually 125,000,000 feet of 


DOUGLAS FIR (OREGON PINE) 


Don’t Fail to Get Our Quotations 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 


San Francisco, California 
Saw Mills, Marshfield, Oregon Distributing Yards, Bay Point, California 











Value and Service 
Hemlock Many factory buyers and retail dealers 


look to us as their regular source of 


Hardwoods supply. We believe if you will give 


us a trial, you will find we can satisfy 
you in every way. 








UR lumber is cut from stump- 
age grown in the Wolf River 
Valley—once famous for the super- 
lative quality Cork White Pine cut 
there, Conditions are ideal here for age 


producing fine stumpage. 


BIRCH, BASSWOOD, SOFT ELM, Lumber Company 
ROCK ELM, SOFT AND HARD MAPLE ANTIGO, WIS. 
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F ruehaul Trailers 





Fruehauf 3-Ton Semi-Trailer Drawn by Ford Truck. 


We Can Save You $1200 


Next time you need additional Hundreds of lumber dealers 
delivery equipment, get a Frue- have found the Fruehauf-Ford 
hauf trailer and Ford truck. This Co™bination well suited to their 


combination, which handles mp se vee iy pe ot in 


2, tons easily, costs only about at the start, but oil, gas, tires and 
$1300, whereas a two and one- general wear and tear cost con- 
half ton truck will cost you around _ siderably less. Write for illus- 


$2500. trated booklet. 
Decide on a Fruehauf and save $1200. 


Pruchaui ‘railer ‘Go... nner mes: 








Hemphill : 


C . press UILDERS are learning more and 


more the advantages in using Cy- 
press lumber. They know it insures 





Finish greater durability, that it is not sub- 

Siding ject to shrinking and swelling, that it 

Ceiling has almost an unlimited range of uses 

Flooring and these factors make it easier to 
: sell. 

—— Why not give it a trial? 

Sheathing 





Decking | ‘ *=MPHILL LUMBER.) 


ua 6”, ge 10” 
No.1 and 2 Com. Rough KENNETT, Mo. 














THE DIXIE TWO SAW TRIMMER 


With crank on transfer beam, saves from one-half to two-thirds the distance your operator 
would travel if operating the usual style of trimmer with crank at end or center and that 
certainly means increased capacity. 





Write for descriptive bulletin giving features that spell profit. 


HILL-CURTIS CO. “t= Kalamazoo, Mich. 











mills getting enough orders to insure a firm aq. 
herence to the established prices. Stocks here 
are very small, and the mills are being im. 
portuned for shipment. 


Buffalo, N. Y., April 16.—The cypress market 
is a little slower with some wholesale yards, 
owing, it is said, to the backward weather. 
Prices hold steady. 


New York, April 17.—Cypress is being offereg 
in small quantities, but sells quickly and well, 
The condition of the market indicates there 
will be a heavy demand when the season opens 
up in real earnest. Prices are firm. 

Boston, Mass., April 16.—There is a very good 
demand for cypress from New England retajj 
yards and builders’ finish mills. Prices are very 
firm. A strengthening of quotations on thick 
lumber is a feature of the market this week, 
Retailers are inquiring for substantial quantities 
of roofers this spring. Quotations: FAS, 4/4, 
$105 to $113.50; 5/4, $110 to $118.50; 6/4, $110 to 
$121.50; 8/4, $121 to $131; 12/4, $145 to $150: 
selects, 4/4, $91 to $99; 5/4 and 6/4, $96 to $104; 
8/4, $111 to $115; 12/4, $120 to $125; shop, 4/4, 
$54 to $64; 5/4 and 6/4, $75 to $80; 8/4, $85 to $90: 
12/4, $95 to $105. 


SHINGLES AND LATH 


New York, April 17.—Canadian spruce lath are 
in good demand with supplies well sold up. 
Prices are around $9.75, from $8.75 a month ago. 
Western spruce lath are quoted at $10.75. Every- 
body seems to be well stocked with shingles, 
due to the lateness of the building season, and 
there are large quantities on the market. Priceg 
are low and easy. Extra clears, 16-inch, are 
worth about $5.50 by car and $5.25 by boat, de- 
livered; Washington perfections (No. 1), $7.40 
by car and $7.20 by water, and British Columbia 
perfections 20 to 25 cents more for 18-inch 
shingles. 


New Orleans, La., April 16.—Cypress shingles 
and lath continue to sell ahead of production, 
some mills reporting a ‘‘waiting list’’ of orders. 
Prices are firm but unchanged. Pine lath sell 
readily at good figures. 





Seattle, Wash., April 14.—There are few or- 
ders, coupled with a considerable number of 
transits, so that the red cedar shingle market 
continues in the dumps for the time being. The 
fact that the weather is easing up thruout the 
East is regarded as a favorable sign. Log short- 
age is beginning to embarrass the mills. The 
feature of the lath market is the California 
trade, which is now well supplied, with a ten- 
dency of the market to soften. 


Kansas City, Mo., April 17.—The shingle mar- 
ket is dull. Quotations here are only nominal, 
with clears generally about $3.45 and stars $2.70. 
Siding is scarce enough and the demand suffi- 
cient to keep prices firm in that quarter with 
$44 about the average price for 6-inch clear. 
Lath demand is fairly good. Southern pine stock 
is now quoted at $5.75 for No. 1 and $5 for No. 2. 


Buffalo, N. Y., April 16.—Shingle prices are 
a little lower than a week ago. Extra clears 
are quoted at $5.36 and stars at $4.23. Shingle 
mills are reported to be closing and trunsit cars 
are well cleaned up. Retailers are holding off 
buying for the present, as they are not generally 
in need of stock. 


Minneapolis, Minn., April 17.—Today’s market 
prices of clears hovered around $3.40, with 
stars about $2.70. The recovery of the lath 
market will wait on the beginning of the build- 
ing season which has been abnormally delayed 
due to winter weather. 


Columbus, Ohio, April 16.—Some firmness is 
developing in the shingle trade, altho transit 
cars are becoming more numerous. Retailers 
are placing some orders and rural dealers are the 
best customers. Building operations are start- 
ing off in good shape. Red cedar extra clears 
sell around $5.65 to $5.70, and extra stars at 
$5.25 to $5.30, delivered. Other varieties also 
sell fairly well. - Lath trade is strong and prices 
are firm. 


Boston, Mass., April 16.—Trade in shingles is 
picking up in a healthy way. The market looks 
strong thruout. Standard makes of white cedar 
extras are firm at $6.25 to $6.50. Clears are 
quoted at $5.25 to $5.75. Attractive British Co- 
lumbia red cedar shingles, XXXXX, are offered 
at $6.25 to $6.37%. The spruce lath market con- 
tinues to attract a great deal of attention; Bos- 
ton retailers hesitate to pay more than $8.75 
for 1%-inch and $9.50 for 1%-inch, but local 
wholesalers are obtaining $9.25, Boston rate, for 
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1%-inch on the Cape, in Connecticut and New 
York, and up to $10 for 1%-inch. There is a 
fair demand for spruce furring and the market 
is firm at $40 for 1x2, while $42 has been paid for 
quick shipment. Offerings of spruce and pine 
clapboards are light and prices are held on a 
very firm basis. 


St. Louis, Mo., April 16.—The shingle market 
is slightly firmer. Buying is still very light, 
nowever. Clears are quoted at $3.45, stars at 
$2.65, Pacific coast base. 


Houston, Tex., April 16.—Houston shingle and 
lath dealers attribute the slowness of the market 
to the lateness of the spring in the North and 


middle West. As far as Texas is concerned the 
market is strong. Lath are moving better than 
shingles. 


MAHOGANY 


Boston, Mass., April 16.—There is an excellent 
demand for mahogany at firm prices. Recent 
advances are maintained. Piano and talking 
machine manufacturers are buying freely. Fur- 
niture factories also have been in the market 
more extensively of late. Wholesale quotations 
on air dried plain mahogany, f. 0. b. Boston: 


4/4 5/4,6/4&8/4 10/4&12/4 
ME hiseceowaclecaaier $210 $215 $220@230 
i. 5 CON 54566 ce ees 175 175 185 
NG: S COM «<0 ceeee's 110 115 120@130 


BOXBOARDS 


Boston, Mass., April 16.—Dealers in boxboards 
and shook are getting about as much business as 
they can handle comfortably. Industrial activity 
is well above normal thruout New England. 
Prices are a little stiffer than in March, par- 
ticularly quotations on the better grades. Good 
square edge pine boxboards, inch, sell at $40 
and up, and round edge pine, inch, at $33 to $35 
and up. Mixed lots of inch boxboards, including 
spruce, hemlock and some fir, are quoted at $25 
and $27 and even more. 


OBITUARY 


ARTHUR P. GUIOU, one of the best known 
lumbermen in the central West, and owner of 
the Guiou Lumber Co., of Omaha, Neb., died at 
his home in that city on April 12, of bronchial 
pneumonia. Mr. Guiou was 52 years old. He was 
born in Omaha and attended the public schools 
there. Later he attended Peekskill Military 
Academy, Peekskill, N. Y., and then Hobart Col- 
lege, Geneva, N. Y., from which he was graduat- 
ed. Returning to Omaha he was employed by his 
father’s firm, the Colpetzer & Guiou Lumber Co., 
owned by Frank Colpetzer and Charles H. Guiou, 
also owners of the Chicago Lumber Co. His 
first practical experience was gained in the 
office and yards, his duties including the manual 
labor of piling lumber as well as the clerical 
and executive work of the office. In 1893, with 
Demain Ledwich, Mr. Guiou purchased the lum- 
ber yard from Colpetzer and Guiou and the firm 
name was changed to Guiou & Ledwich Lumber 
Co. In 1919 Mr. Guiou bought Mr. Ledwich’s 
interest and the name became Guiou Lumber 
Co. In addition to being one of the leading club 
men of the city, Mr. Guiou in 1922 was King 
of Ak-Sar-Ben, one of the highest honors Omaha 
can give its citizens, and he was a member of 
the board of governors of Ak-Sar-Ben. 


WILLIAM M. BURGAN, one of the best known 
and most highly esteemed lumbermen of Balti- 
more, Md., and a former president of the Balti- 
more Lumber Exchange, died on April 14 after 
an illness of only ten days of pneumonia. Mr. 
Burgan was 65 years old and had been in ill 
health for some time before the development of 
pneumonia. He had been engaged in the lum- 
ber business for half a century, having begun 
with his brother at the age of 15. For years 
he occupied an office in the American Building, 
Baltimore, where he was associated with his 
brother, Charles Burgan, and where he was 
also assisted by his two sons, Harry C. and 
John K. Burgan. He conducted activities under 
his own name and maintained connections with 
Many of the sawmills in Virginia and other 
southern States. He was known as a man of 
the greatest integrity and won an enviable rep- 
utation for justness and high ideals. He had 
Served as a member of the managing commit- 
tee of the Baltimore Lumber Exchange for years, 
and his,name was always to be found on one 
or the other of its committees. 




















MISS KATHERINE A. WALL, for many years 
chief accountant for the Buffalo Hardwood Lum- 
ber Co.,’ which her brothers established, died 
at her home in Buffalo, N. Y., on April 13 after 
an illness of séveral weeks. She underwent an 
operation a year ago from which she never fully 
recovered. Miss Wall was born in Avon, N. Y., 
and had been actively identified with business 
and social circles in Buffalo for years. With 
her Sister, Margaret Wall, she took an active 
interest in charitable work, particularly in mat- 
ters relating to orphan asylums and institutions 
Conducted by Catholic nuns. Surviving are three 


brothers: James B., Maurice M. and Thomas 
H. Wall, and three sisters: Margaret S. Wall, 
Mrs. Mary McKendry and Mrs. Howard John- 
son. The funeral was from Saint Joseph’s 
Cathedral, the pallbearers being the nephews 
of Miss Wall: James, John and Maurice Mc- 
Kendry; Howard and John H. Wall, and Howard 
Johnson. Burial was at Avon, N. Y. 


FRANK B. CADY, veteran timber cruiser 
and well known to timber owners and logging 
operators of the Pacific Northwest, was instantly 
killed on April 11 at the camp of the Lytle 
Inch Logging Co. on the East Fork of the Tilton 
river, when a huge log rolled over and crushed 
him beneath it. Mr. Cady was 58 years old and 
resided at 8447 South Thompson Avenue, Ta- 
coma, Wash. He was born in New York in 
1864 and moved to Wisconsin at an early age. 
He went to the Northwest 16 years ago and was 
for many years in the employ of the Northern 
Pacific Railway. He is survived by his widow, 
three daughters, one son, three brothers and 
four sisters. 


GEORGE DUTTON HELFRICH, one of the 
oldest lumber merchants of Baltimore and head 
of the firm of George D. Helfrich & Son, 1040 
West Baltimore Street, died at his home in 
Catonsville, Md., on April 13. Mr. Helfrich was 
80 vears old. He was the son of the late George 
Helfrich, who was in the lumber business, and 
succeeded him as head of the firm in 1862. He 
was born in Baltimore and a graduate of Balti- 
more City College. Three sons, Samuel H., 
Bruce H. and William G. Helfrich, survive, be- 
sides a daughter, Miss Katherine Helfrich. 


ALEXANDER G. MUCKE, sales manager of 
the Grayson-McLeod Lumber Co., of St. Louis, 
Mo., died in the company’s offices in the Arcade 
Building there at 4 p. m., April 10, following 
an attack of apoplexy. Mr. Mucke was born 
in St. Louis, the son of Gustav Mucke, a pioneer 
lumberman there. He had heen with Gravyson- 
McLeod concern for the last 25 years. Mr. Mucke 
left a widow, who was Miss Agnes DeLea. 


DANIEL C. WESTON, manager of the ship- 
ping department of the H. Weston Lumber Co., 
and one of its stockholders, died at his home in 
Logtown, Miss., Friday, April 13, after an ill- 
ness of several months. He was 58 years old 
and is survived by his wife, three daughters, 
two sons and four brothers. The funeral was 
held Sunday afternoon from the family residence 
at Logtown, under Masonic auspices. Mr. Weston 
— a prominent Mason, Knight Templar and 

riner. 














BASIL DOERHOEFER, vice president of the 
New Albany Veneering Co., of New Albany, 
Ind., died at his home in Louisville, Ky., on 
April 8 at the age of 73. Mr. Doerhoefer was 
associated with a number of other business 
organizations. He started in his youth as a 
manufacturer of plug tobacco in a kitchen fac- 
tory, later selling the business for several mil- 
lions of dollars to the American Tobacco Co., 
it is said. A few years ago Mr. Doerhoefer and 
Col. F. V. Knight, of New Albany, formed the 
lumber and veneer concern and since then he 
had devoted much of his time to various lum- 
bering interests. 





ANTHON ANDERSON, head of the Anderson 
& Sons Lumber Co., of Logan, Utah, and one 
of the best known lumbermen of that part of 
the country, is dead at the age of 72. He was 
prominent in civic, church and political affairs, 


- was twice mayor of Logan, and for twelve years 


served his church as bishop. 


ROBERT E. BECKER, president of the R. E. 
Becker Lumber Co., Cincinnati, Ohio, died at 
his home in that city on Wednesday, April 11, 
aged 62. He had been ill about two months. 
Mr. Becker had been in the lumber business in 
Cincinnati forty years. 








DR. J. M. SMITH, surgeon for the Long-Bell 
Lumber Co. at its operations at Crandall, Miss., 
died on April 8 in a hospital at Meridian, Miss. 
The body was taken to Crandall for burial in 
the family cemetery there, the funeral being 
held on April 10 under the auspices of the 
Masonic lodge. 


TIMBER LAND SALES 


Urpana, VA., April 16.—W. L. Crutchfield, of 
Mt. Landing, has closed a deal with the Ryland & 
srooks Lumber Co., of Baltimore, Md., for the sale 
of his tract of timber on Mahockney farm near 
Mt. Landing for $12,500. 


Saint Joe, ArK., April 16.—Col. E. M. Abrogast, 
of Winchester, Ky., capitalist, has closed a deal 
with W. J. Pruitt, W. B. Smith and R. L. Swain, 
all of Jasper, for 1,000 acres of timber land in 
Newton County. The land has much fine timber 
on it and ultimately sawmills will be put in. 





HAZARD, Ky., April 18.—Several timber land 
deals have been noted in Perry County within the 
last few days: At Lott’s Creek William Bngle has 
purchased several hundred acres. George Hogg 
and others of Roxana, Ky., purchased a nice tract 
in the upper section of the county and will de- 
velop at once. James Whitaker, Blackey, Ky., has 
purchased timber lands in the Smoot Creek section 
and will install a mill. Chris Brown and others 
closed a deal at Big Creek on a tract about 600 
acres in extent. 


PINE BLuFF, ARK., April 16.—Maj. A. G. Gill, 
representative here of the Massey-Harris Lumber 
Co., of Toronto, Ont., announced the sale of 22.000 
acres of hardwood timber land in Jefferson and 
Arkansas counties to the Long-Bell Lumber Co., of 
Kansas City, Mo. The consideration is reported 
to be in the neighborhood of $1,000,000. There is 
approximately 100,000,000 feet of hardwood on the 
tract, it is said. It is located near Humphrey, 
Ark, 

BaAncor, ME., April 16.—A tract of 57,000 acres 
of spruce and other timber on the St. Croix River 
has been sold by the James Murchie Land Co. to 
the Eastern Pulpwood Co. Most of the land is in 
Washington County. The Eastern Pulpwood Co. 
has also made arrangements to purchase from the 
Murchie interests the timber lands in Calais be- 
tween the Ferry Point Bridge and the railroad 
bridge and will also take possession of the Murchie 
office building. 





TROUBLE AND LITIGATION 


MERRILL, Wis., April 16.—E. N. Robertson and 
John H. Finch, assignees of the Clifford Lumber 
Co., Stevens Point, Wis., which failed a couple of 
years ago, have just issued checks for a further 
payment of ten percent to creditors, making a total 
of 60 percent paid on all claims against the com- 
pany. The liabilities amounted to about $100,000. 
Another small dividend may be paid in case the 
assignees are able to realize from mortgaged cut- 


over lands. vsenaeeeaeaaaaaaaaas 


To Conduct Tests on Roofing Materials 


INDIANAPOLIS, INpD., April 17.—Active steps to 
counteract propaganda derogatory to the wood 
shingle are being taken in Indiana by R. S. Whit- 
ing, secretary of the shingle branch of the West 
Coast Lumbermen’s Association, who will stage 
a series of fire tests in Indianapolis beginning 
April 25, to which fire prevention officials, lum- 
bermen and paint manufacturers and dealers all 
over Indiana have been invited. The tests will 
be held on a large vacant lot just south of fire 
headquarters in this city. 

More than Statewide attention has been caused 
by the tests and it is exjected a number of offi- 
cials from neighboring States will be present. 
According to Mr. Whiting the tests are not de- 
signed to show that wood shingles are fireproof, 
but to show that they have as good right in 
Class C roofing as many of the brands of pre- 
pared roofing now sponsored by the fire under- 
writers and which bear the labels of that organi- 
zation. 

At the present time there is a city ordinance 
in Indianapolis which absolutely bars new roofs 
of wood shingles and which provides that in 
case 20 percent of any old shingle roof is de- 
stroyed, the entire roof shall be replaced with 
fire resistant materials. During the last year 
there has been considerable agitation all over 
the State for a State statute which would pro- 
hibit the use of wood shingles. At the time of 
the last legislature steps were taken to introduce 
such a bill but it failed to materialize. However, 
sentiment has crystallized in South Bend, Fort 
Wayne and Evansville to such an extent there 
is every probability of quick action being taken. 
An ordinance already has been introduced in 
Fort Wayne, but as yet has failed of passage. 

Twenty-five decks of roofs are being prepared 
which will represent all the standard roofings, 
both of red cedar shingles and prepared roof- 
ings, both asphalt shingles and roll roofings. 
It is the contention of Mr. Whiting that the 
edge grain shingle of red cedar, properly laid, 
is no more a fire hazard, and in some cases less 
of a fire hazard than some of the prepared 
roofings now put in Class C by the fire under- 
writers. 

During the last few days Mr. Whiting has 
been making fire calls with Jacob Riedel, chief 
of the fire prevention bureau of the Indian- 
apolis fire department, and has found numerous 
instances where the shingle roof properly 
treated would not have been as much a fire 
hazard as the prepared roof. 

Invitations have been sent to the fire pre- 
vention committee of the Indianapolis Champer 
of Commerce, the officials of the fire department 
of Indianapolis and city and fire officials of 
other sections of the State, and responses in- 
dicate a great interest in the event. 

It is the intention of Mr. Whiting to use 
the local tests and the photographs resulting 
from them as the basis of a booklet on the sub- 
ject of reducing the fire hazard on roofing, which 
will be spread broadcast thruout the country 
by his organization. 
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Advertjsements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents e line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received dater will be placed. 
‘under heading Too Late to Classify. 
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WANTED—EXPERIENCED ESTIMATOR 





For special order veneered doors and trim. 
rience and salary. Good steady position assured. 
ddress “L. 42,’ care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis. Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 

Address “F. 125,’ care American Lumberman. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, 
ing handles, crating and special articles. Must under- 
stand setting up, saw and Knife fitting, machine re- 
pairs and millwright work. A chance for a sober, en- 
ergetic man, to grow up with a new concern with 
best prospects, situated in cleanest, most progressive 
town of 600 in Northern Minnesota. Good high school 


State expe- 








mak- 


and churches. Give qualifications and references in 
first letter, 
Address “K, 12,’’ care American Lumberman. 





WANTED—A DRAFTSMAN 
For a high-class, special millwork planing mill, capable 
of listing from plans, detailing and billing into mill. In 
reply state age, experience and salary expected. 
Address “L. 5,’’ care American Lumberman., 


WANTED—YOUNG MAN STENOGRAPHER 
Experienced in wholesale lumber office work. State age, 
references and salary desired. Location Toledo, O 

Address “L. 7,’’ care American Lumberman. 


WANTED—DETAILER AND BILLER 
Must be experienced in detailing and billing work from 
plans. Address, stating experience and salary wanted. 
Steady position. RIDGWAY SASH & DOOR FACTORY, 
Ridgway, Pa. 


WANTED—AN EXPERIENCED MAN WITH 
Some capital, to manufacture crates and boxes from 
my lumber with my factory 

H. DARLING, Colo. 


WANTED—GENERAL SOLICITOR AND 
Yard man in a town just out of Chicago. Prefer 
married man with some experience and at least a gram- 
mar school education. 

Address “LL. 27,’’ care American Lumberman. 


NEED AN EXPERIENCED 
Young married man, not over thirty-five, to take charge 











Montrose, 








of a profitable retail lumber yard in Southwestern 
Nebraska. One acquainted with territory and trade pre- 
ferred. Must be capable and experienced.- 

Addrress “M. 4,’’ care American Lumberman. 





WANTED—INSPECTOR 
Large southern manufacturer wants an experienced man 
to inspect dressed poplar for export and superintend 
cleating and bundling. Salary $210 a month. 
Address “M. 6,’’ care American Lumberman. 


WANTED—SAWMILL FOREMAN 
Capable of taking complete charge of one of the most 
modern sawmills in Michigan; must be thoroughly ac- 
quainted with millwrighting and capable of taking en- 
tire charge from pond to pile. 
Address “M. 7,’’ care American Lumberman. 


WANTED—AN EXPERIENCED 
Office man and bookkeeper, capable of estimating, col- 
ss and waiting on trade in retail yard northern 














Address ‘“"M. 23,’’ care American Lumberman. 
WANTED—A DETAILER AND BILLER 
With experience, capable of billing into the factory 
millwork from plans and specifications. Only men with 

experience need apply. 
Address “Pp. 17,’’ care American Lumberman. 
WANTED 
limber Cruiser for Southern Hardwoods. State age and 
exper ‘lence and give references 
CHICAGO MILL AND LU — COMPANY, 


Helena, 


WANTED—A YOUNG MAN 
For small growing retail lumber yard, with yard and 
office experience, to estimate and promote gales. State 
age, experience and salary 
WILLIAMSTOWN LU — ee. 
Williamstown, 


Ark 








——$$——_ 








SHED FOREMAN 
For permanent position in our St. Louis yard. State 
experience,. age and salary. JULIUS SEIDEL LUMBER 
COMPANY, 2200 South Kingshighway, St. Louis, Mo. 


AND GRADER 





WANTED—A COMPETENT BOOKKEEPER 
Who understands cost accounting and can furnish A 1 
references. Preferably thirty to thirty-five years of 
age. Position is in small mill town in northern Wis- 
consin, Give full information, age, reference and salary 
expected, in first letter. 

Address “B, 29,’ care American Lumberman. 


WANTED—ON ACCOUNT OF EXPANDING 
Our business we need another cypress inspector at 
our Cairo, Ill. yard; prefer one who can handle dressed 
cypress; right place for right man; chance to develop 
give age, experience, salary wanted. GREGERTSEN 
BROS. CO., 1560 McCormick Bldg., Chicago, Ill. 








MANAGER wre Sel > 

DEPARTMENT WANTE 
Company doing large wholesale and coum business in 
Western Pennsylvania requires a thoroughly expe- 
rienced executive to take charge and manage wholesale 
department. Must be thoroughly seasoned lumberman 
and know how to get large volume and real results. 
Good salary and division of profits to right man, State 
age, if married, full experience, and full particulars 
in first letter. 

"is. Gey” 


Address care American Lumberman. 





PLANING MILL MAN 
We want a competent, experienced man to keep up 
band resaw, matcher and rip saw. Small mill. Write 
VAN KEULEN & WINCHESTER LUMBER CO., Grand 
Rapids, Mich. 


WANTED—YOUNG LADY STENOGRAPHER 
Thoroughly familiar with the office detail of a retail 
yard. CITIZENS LUMBER CO., Sturgis, Mich. 


WANTED: EXPERIENCED INVOICE CLERK 
For yellow pine lumber office, located in Southern Arkan- 
sas. Must be thoroughly experienced in billing and the 
records in connection with the shipping department. 
Ship from twelve to twenty cars per day. Apply at 
once, giving age, experience, salary expected and when 
could report for work. 

Address “Pp. 1,’ care American Lumberman. 


WANTED: COMBINATION BOOKKEEPER 
Stenographer and invoice clerk; i. e., an all-around of- 
fice man for yellow pine lumber office in good town in 
Southern Arkansas. Want man thoroughly experienced 
in lumber office work and capable of handling any one 
or all of the above positions. Want good man and will 
make salary satisfactory. Write at once, giving age, 
experience, references, salary expected and when could 
report for work. 

Address “Pp. 2,’’ care American Lumberman, 














WANTED—EXPERIENCED SETTER, DOGGERS 
And edgerman. Band mill slabbing for gang on spruce 
and hemlock. Give reference and Tatin expected, 
SANTA CLARA LUMBER COMPANY, 
Tupper Lake N. Y. 


WANTED—FIRST CLASS MILLWRIGHT 
Good wages. Give references in first letter. SANTA 
CLARA LUMBER COMPANY, Tupper Lake, N. yY, 


SETTER WANTED, FOR THE 1ST OF MAY 
Clark’s Steam Set Works. Must be first-class man, 








Apply, stating wages and experience,’ to FINCH, 
PRUYN & CO., INC., Henry River, Province of Que: 
bec, Canada. 














WANTED IMMEDIATELY 
By well established wholesale concern, a traveling lum- 
ber salesman familiar with West Coast and Inland 


Empire products. Man with knowledge of trade in 
Dakotas, Minnesota, Wisconsin and Iowa preferred, 
Good chance for right man. 

Address “L. 45,’’? care American Lumberman, 


WANTED—COMMISSION SALESMAN 
Familiar with trade using high grade California White 
and Sugar Pine Shop and Clears in Atlantic Coast and 
New England territory. 

Address “PD. 35,’’ care American Lumberman. 


BY PROMINENT B. C. MILL 
Responsible, energetic Commission men, who are thor. 
oughly conversant with all details incident to market- 
ing West Coast timber products, and know how to sell 
B C shingles, red cedar bevel siding, B O western hem- 


lock, fir, ete 
“C, 25,’° care American Lumberman. 


Address 
WANTED 
An experienced sash and door traveling salesman. Must 
be capable of estimating from plans and details and 
have a good working knowledge of Cost Book A. Give 
age, experience, nationality, if married or single, and 
salary wanted. 
SEGELKE 7 KOHLHAUS MFG. CO., La Crosse, Wis, 


FRAME SALESMAN 
Man familiar with millwork business to sell frames 
throughout the East, Would work in office a few 
months first. THH CROWLEY CO., Spokane, Wash, 


WANTED—RETAIL LUMBER SALESMAN 
Capable of figuring estimates, taking telephone orders 
and quoting prices. Give age, references and salary 
desired. Location Toledo, Ohio. 

Address “LL. 6,’’ care American Lumberman. 




















WANTED THOROUGHLY EXPERIENCED 
Lady bookkeeper for retail lumber office. Must be fa- 
miliar with lumber and millwork terms used in every- 
day business. Good position and, good pay. Call or ad- 
dress AYERS-WITMER LUMBER CO., Portage Road, 
Niagara Falls, N. Y 


WANTED—FOUR OR FIVE REAL LIVE WIRE 
Salesmen to handle our stock of White Pine, Hemlock, 
Yellow Pine and Western Stock. Have good territory 
open. Write us fully, giving age, experience, territory 
work, references and salary wanted. 

BRADLEY, MILLER & COMPANY, Bay City, Mich. 





FIRST CLASS BOOKKEEPER FOR 
Lumber office in Chicago. Must be able to handle full 
set of books. Good opportunity for the right man. 
Answer giving full particulars, age, experience, salary 
desired. 

Address “PP, 27,’’ care American Lumberman. 


WANTED—BY LARGE YELLOW PINE AND 
Hardwood manufacturer, live wire salesman, who can 
produce results, to travel State of Michigan on salary 
and commission basis. Give references and salary ex- 
pected in your first letter. 

Address “M. 1,’’ care American Lumberman. 





WANTED—YOUNG MAN FOR YARD FOREMAN 

n a suburb of Chicago yard. Must be live wire and 

understand lumber grades and know how to handle men, 
Address “Pp, 29,’’ care American Lumberman. 


CLERK, RETAIL LUMBER OFFICE. 





Familiar with work in retail lumber office, in Chicago. 
Address in own handwriting. State age and salary 
expected. “Pp, 25,’’ care American Lumberman. 





WANTED—HIGH GRADE ESTIMATOR 
Experienced in taking quantities from plans, having 
wide practical experience and capable of estimating 
large special work and having ability to meet the spe- 
cial millwork trade. Answering state age, salary ex- 
pected and whether or not you would care to move toa 
southern city of 100,000 population. 

Address “Pp, 37,’’ care American Lumberman, 

















WANTED—BLOCKSETTER ON BAND MILL. 


Address 
Tennessee. 


MACHINE HAND FOR OPERATING 
Matching or flooring machine and planer. Steady posi- 
tion in our St. Louis miil. Give experience, age and 
wages wanted. JULIUS SEIDEL LUMBER COMPANY, 
2200 South Kingshighway, St. Louis, Mo. 


WANTED—PLANING MILL MACHINE MAN 
Man capable of setting up machines quickly and ac- 
curately in a good sized Planing Mill doing a diversified 
line of work. Married man preferred. Must have 
A No. 1 references. This is a real opportunity for a 
good man. Give your complete record, enclose copies 
of references and state salary required in your first ap- 
plication, otherwise same will not be given considera- 
tion. We are looking for a good man who 1 ap- 
preciate a real opportunity, therefore we must know 
our man before we hire him. Location city of twenty- 
five hundred in Northern Michigan, 

Address “DL. 17,’’ care American Lumberman. 


PIERPONT-PAXTON COMPANY,  Pierpax, 











FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, ‘‘The Lumberman poet.’’ Illustrated in color, 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S,. Dearborn St., Chicago. 


d 


WANTED KILN SALESMAN 
Southern pine territory; familiar with grades and gen- 
eral sawmill practice; knowledge of kilns preferred, but 
rrlot necessary. State age, education, experience, salary 
expected. WELCH DRY KILN ENGINEERING SERV- 
ICE, INC., 222% Milam St., Shreveport, La. 


WANTED COMPETENT LUMBER SALESMAN 
Must be acquainted with trade in Kansas, Missouri or 
Oklahoma, and sufficiently experienced to handle quo- 
tations and orders for yellow pine, hardwoods, white 
pine, fir, cedar, Shingles, ete, 

‘Address “p, 6,’ care American Lumberman.” 


MANUFACTURER REQUIRES EXPERIENCED 
Roofing salesmen, one for State of Iowa, one for city of 
Chicago. Must have following with trade in territories 
mentioned. Liberal commission to man who can sat- 
isfy us that he can sell roofing. Give complete history 
of your sales experience in first letter. 

Address “Pp, 23,’? care American Lumberman. 


WANTED—YOUNG, RELIABLE, FIRST CLASS 
Experienced sash and door salesman to cover Central In- 
diana on salary and commission. Good opportunity and 
steady employment. References required. 

GOSHEN SASH & DOOR CO., 


SALESMAN WANTED 
Acquainted with hardwood trade in Chicago and vicinity. 
GILL LUMBER COMPANY, Wausau, Wis._ 











Goshen, Ind. 








SALESMAN CALLING ON SAW MILLS 
Woodworking plants, power plants, can earn big com- 
missions on a specialty where sales are large; an UD 
usual patented article by far the best manufactured. 

X 502, Wellston P. 0O., St. Louis, Mo. 








LEATHER BELTING SALESMAN 


For Arkansas, Louisiana and Mississippi. Only high- 
caliber salesman with large following, calling on the 
lumber and cotton oil mills, need apply. An attractive 
commission basis by Cleveland manufacturers. 


Address “Pp, 35,’’ care American Lumberman. 


———l 





: LET US BE YOUR SALESMAN 
In the new book, ‘“Tote-road and Trail,’ by Douglas 





Malloch, ‘“‘The Lumberman poet.’”’ Tilustrated in color, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher. 
431 S. Dearborn St., Chicago. 
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